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QUICK 4 
TURNOV 


Your customers want the high quality, exclusive features, and 
consistently fine performance that the name Webster insures. 
That’s why you'll find fast-moving Webster products stocked 
by more and more office equipment dealers from coast to coast. 


> 


And Webster backs up its complete line with 72 years of ex- 
perienced dealer co-operation. Point-of-purchase materials, and 
a staff of qualified duplicating sales engineers are available to 
assist and advise dealers handling Webster duplicating supplies. 


*Qualified dealers who'd like the quick turnover profits of the 
Webster line are invited to write the General Sales Manager at 
our Cambridge headquarters. You will get more complete in- 
formation on the dealer policies that have helped make Webster 
a leader in the carbon and ribbon field. 





Sell the profit line 
Sell 


WEBSTER | 


CARBONS and INKED RIBBONS 


F. S. WEBSTER Company, 13 Amherst Street, Cambridge 42, Mass 
Webster warehouses in New York « Chicago 
Pittsburgh « Philadelphia * San Francisco * Cambridge 
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New Catalog makes ordering easier 
Write 


OA—11 


for your copy today 
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mG-720! 
(72524) 


GG-0722 
(72x34) 


HASKELL 


Oreriat 


showcase 


MG-600) 
(66x24) 


(42x30) 


(55x30) 


HASKELL LEG TYPE TABLES 
the most complete line in the industry! 


Only Haskell can make this claim! For years, Haskell has pioneered and 
served as leading headquarters for Leg Type Tables in the nation 

Haskell experience gives you the most popular price range and the widest size 
range...18x18 through 120x42...and special sizes too. If you need 
long-lasting, all-purpose steel tables to supplement your present lines, then 
you need Haskell! Write for literature and details today. 


SHOWROOMS: New York * Chicago * Denver * Los Angeles * Philadelphia * St. Louis 
WAREHOUSES: New York * Chicago * Dallas * Denver + Los Angeles * St. Lovis * Tacoma 
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SLU. ...zood chair 


to do business with! 




















@ For comfort at every turn, seat 
your customers in this popular 
Cosco secretarial chair. So many 
quality features at so small an in- 
vestment! Trim, smartly styled. 
All-steel, saddle-shaped seat cush- 


ioned with foam rubber. Comfort- 





Model | 
Secretarial Chaur BOQ 
($31.95 in Zone 


contoured backrest padded with 


aps 


UE 


Ul 





resilient Tufflex. Adjustments in- 






clude height and depth of seat, 
and height and angle of backrest. 
Good looks. good periormance 
and low cost make this Cosco 
secretarial a standout value... . 


a mighty good chair tor vou to 


onan " é 
| | | ; 
| aa a) \ - j 
Sa) aE —  fizm\ do business with. 








y- & 
_ so l ! f \ 
: HAMILTON COSCO, INC. 
18-TA, $49.95 18-T, $44.95 A. $29.95 $15.95 Somparable values COLUMBUS. INDIANA 
($52.45)* ($47.45)° $31.95)° ($17.95)° ) settees, sofas 
= airs, tables 
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OA Press-Time News 


NOFA Announces Program and 
Speakers for Western Convention 


The’ western convention of the National Office Furniture Associa 
tion is being held at San Francisco's ultra-modern new hotel, the Jack 


Tar, on November 4, 5, and 6. 


Exhibits will “display the most important ways to increase effi 


ciency in an office, to stimulate worker 
morale, and to increase the prestige of 
the user in the eyes of every visitor t 
the office,’’ according to Leon Gross 
man, head of Grossman's Office Fur 
niture, San Jose, Calif., who is chair 
man of the convention. Harry Harper 
W. H. Harper Co. of El Segundo, is 
co-chairman. 

“Leading furniture and accessory 
manufacturers will present thought 
inspiring displays featuring many new 
items designed for today’s 
office, for the special requirements of 
the Western market, and dealer 
profits,” Grossman said. 

Among the speakers are C. W 
Macy, Pacific Gas & Electric Co., who 
will talk on “Lighting Today's Living 
Office;”’ William Cole, Walsh Bros., 
Phoenix, Ariz., speaking on ‘Dealer 
Profit From Planning Today's Living 
Office;’ and an outstanding color 
consultant of W. P. Fuller Co. will 
discuss “Color Techniques in the 
Office.”’ 

There will also be a panel discus 
sion on “The Office Equipment Deale: 
and the Architect, Designer, and Dec 
orator,’ with top men in these fields 
as participants, including Claude A 
Stoller, AIA; D. Clever, California 
Institute of Industrial Design, Mr 
Tettinger, AID; and a leading offic: 
furniture dealer. 

A dinner-dance will be staged on 
Saturday evening, November 5, billed 
as a ‘true San Francisco evening 


living 


European Tours 
Arranged by NSOEA 


A European trip combining business 
and pleasure is another new service 
offered by NSOEA. Interested station 
ers can charte: a plane for a tour 
several countries with visits to station 
ery and office equipment stores and 
plants. For more information, contact 
Rose Cushman, 740 Investment Build 
ing, Washington 5, D. ¢ 


Royal McBee 


Decentralizes 


Sales Operations 


Royal McBee Corp. announced the 
decentralization of its business ma 
chines and electronic computer sales 
operations in a major change in the 
structure of the company’s nationwide 
marketing organization 

Fortune Peter Ryan, president, said 
the decentralization was effected to 
achieve increased marketing efficiency 
and profitability, and further improve 
service to its customers 

The reorganization establishes four 
geographical divisions, with headquar 
ters in Stamford, Conn.; Elmhurst 
Ill.; Atlanta, Ga., and Palo Alto, 
Calif. Each division, headed by a gen 
eral manager, will be accountable for 
the sales and earnings performance of 
all district sales offices in its region 
and will be responsible for marketing 
all products in the company’s Royal 
office typewriter and data processing 
lines, and for all functions directly 
affecting the customer, including serv 
ice, sales accounting and credit 

The new general managers are A 
T. Craft, eastern division, who for 
merly headed the data processing divi 
sion; W. A. Eiseman, western division 
formerly head of the office typewriter 
division; J. D. Farr, southern division, 
formerly Royal typewriter 
manager, and R. M. Reynolds, mid 


western division, formerly data prox 


regional 


essing general sales manager 


A small headquarters staff will b« 


responsible for overall policy and 
planning, and general services such as 
advertising, promotion, sales training 
ind market research 

The appliance division, which mat 
kets the company’s portable type 
writers through retail outlets, is not 


nvolved if the change Rvyar Said 


Weis Mfg. Buys 
Hang-A-File 


Weis Mtg. Co. of Monroe, Mici 
has purchased Hang-A-File fron 
Louis H. Farber Co. of Chicago 
Hang-A-File, a hanging file folder, 
was introduced to the industry in 
1945 

R. E. Atherholt of Weis, in an- 
nouncing this addition to the com 
pany’s scope of filing supplies, ex- 
plained that this purchase was in line 
with the company’s policy to expand 
its overall service to the commercial 
stationery industry. Hang-A-File 1s 
now made and shipped from Monroe, 
the home of Weis 


Heart Attack Fatal 
For Leonard Wilcox, 


Two-Term President 


Leonard B. Wilcox, 58, known 
timately by members of the office sup- 
ply and equipment industry through 
his two terms (1954-55 and 1956 
57) as president of NSOEA, died 
suddenly on October 17 

Stricken with a heart attack in late 
afternoon at his store in Hutchinsor 
Kan., Roberts Printing & Stationery 
Co., Inc., the affable dealer was rushed 
to a hospital where efforts to revive 
him were unavailing. He had suffered 
a similar attack several years befor 

Funeral service was held at Parb 
Place Christian Church in Hutchinsor 
October 20. Surviving are the widow 
Alberta, and a daughter 


Emerson E. Mead Named 
President of Smith-Corona 


Emerson E. Mead, for the past year 
VICE president of Smith- 


Marchant, Inc., has beer 


executive 
Corona 
elected president of the company uf 
on the retirement of Elwyn L. Smith 
Smith becomes chairman of the execu 
tive committee of the board 

Mead joined the company in 195¢ 
when Kleinschmidt Laboratories, of 
-president 


which he was executive vice 


merged with Smith-Corona 
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Remington Shifts Typewriter 


Manufacture to European Plants 


Remington Rand announced it will transfer the manufacture of 
ill its standard and portable typewriters from Elmira, N. Y., to Euro- 


ean plants by 1961. 

Dause L. Bibby, president of the 
Remington division of the Sperry- 
Rand Corp., said “we will try to us¢ 
the Elmira plant at full capacity’ in 
the manufacture of other products. 

He noted the increasing foreign 
jemand for standard and portable 
ypewriters with a declining demand 
n the United States. Bibby said manu 


acturers found it impossible to pro 
luce the machines here for competi 
ve sales abroad 

[he electric typewriters, adding 
nachines, office furniture and com 
puter components manufactured by 
Remington will not be affected by the 


nove. In addition, said Bibby, several 
ew products are under development 
nd destined for the Elmira plant. 

He said these five factors had 
hanged the typewriter production 
ncture over 10 years: 

1. The economic recovery of Euro 
pean nations after World War II and 
their desire to improve themselves 

» Barriers he said were established 
y some nations to make it impossible 
or American companies to produce at 
home and sell abroad. 

3. Lower production costs outsid 


the United States, not particularly 
through cheap labor, but by automa 


ion, efficiency and government en 
ouragement and, in some cases, sub 
sidization 

i. Lack of U. S. duty on foreign 
nade machines. 

5. The decline in the sale of non 
lectric typewriters in the U. S. “If 
we sell typewriters in this country, 
said Mr. Bibby, “in my opinion they 
will be mainly electric 


New Owner For 
Minnesota Firm 


Alexandria Office Supply, 109 
Lincoln Ave., W., Alexandria, Minn.., 
vas recently purchased by Robert E 
Davis 
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Marion Follin, Veteran 
Representative, Retires 


Marion Follin of Hinsdale, IIl., is 
retiring as manufacturers’ representa- 
tive for the four lines he has sold 
since 1930 during his 42-year career 
as traveler in the industry. He has 
represented Jasper Office Furniture, 
NuCraft Furniture Co., B. L. Marble 
Furniture, Inc., and Niemann, Inc. 

The territory is now being covered 
by Ken R. Baker and Robert C 
Maynard, the two men who have been 
with him from five to seven years. 

Follin started on the road with 
Wagemaker Co. of Grand Rapids, 
Mich. in 1918 and was with Browne- 
Morse Co. for six years before repre- 
senting his four major companies. 

For the time being the veteran 
traveler's plans are indefinite. He went 
to Kentucky lake recently to fish and 
planned a trip to the East with Mrs 
Follin in late November 


SoundScriber Buys 
Dictating Machines 


The SoundScriber Corp., North 
Haven, Conn., manufacturers of elec- 
tronic disc and magnetic recording 
and dictating equipment, announced 
the purchase of a line of magnetic 
dictating machines developed by the 
Minnesota Mining & Mfg. Co. 

SoundScriber acquired all rights, 
designs and developments pertinent 
to both office and portable models 


Geiss-America Names 
District Managers 


Wally Moen, general sales man- 
ager of Geiss-America, announced the 
appointment of the following men as 
new district managers: A. S. Burke to 
cover western Pennsylvania; John 
Stawicke, the New England States and 
Mel Bowser, the state of Michigan 





Office Appliances 
| To Publish DOA at 
| Western Convention 


The Datrty OFFice APPLIANCES 
will be published at NSOEA’s 
Western Stationery & Office Equip- 
ment Convention and Exhibit at 
the Biltmore Hotel, Los Angeles, 
Calif., February 24-26. 

Enthusiastic reception of plans 
for this western show, leading to 
many exhibit reservations, led to 
our decision to publish the conven- 
tion newspaper for three days, thus 
providing fresh news at breakfast 
time just as was done in Chicago. 

Inquiries may be directed to 
OA’'s offices in Chicago, New 
York and Los Angeles. 





Richard Parks Elected 
To Stenocord Post 


The election of 
Richard T. Parks 
as vice-president 
and general man- 
ager of Stenocord 
of America, Inc., 
was recently an- 
nounced by Len- 
nart Appelqvist, 


chairman of the 


Richard Parks 


board. 

Parks will head all sales and man- 
agement activities of the company. 
Prior to his acceptance of this appoint- 
ment, he was sales manager and vice- 
president of Oil Accessories, Inc 


New Appointments 
Made By Taylor 


GorDON D. MEALS was named ter- 
ritorial manager for the Taylor Chair 
Co. in its “home’’ territory of Ohio, 
Eastern Michigan, Indiana, Kentucky, 
West Virginia and New York, except 
New York City. He will offer dealers 
assistance with contract work as well 
as sales assistance on problems of mu- 
tual interest 

E. M. STewart, Jr., will represent 
Taylor Chairs and Moselle Meals, Inc., 
in Texas, Oklahoma, Arkansas and 
Louisiana 









STEP UP TO 


BEAUTIFULLY 
DESIGNED BASES 


IN modern colors 


eA te ; Four office-accenting colors help sell Success 
weer \ Desk Calendars. Match desk accessories— 

pen sets, phones—with Desert Sand, Modern 

Green, Metallic Gray or Walnut plastic bases. 


Sete eee eee eee eee eee eeeeeeee 


Separate 

pages for 
Saturdays 
and Sundays 





A feature of all Success book style calendars. 
No. 17 is deluxe, book style, with pivoting 

lock arches. Half-hourly appointment schedule. 
Walnut, Desert Sand, Modern Green and 


We. 85 — Premium quality, Metallic Gray plastic bases. 


popular. Has magnifying 
top plate, daily date in red. 





COLUMBIAN “47 WORKS, INC. 


2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 


and only SUCCESS gives you these 








First in the industry: A beautiful, Users of Success desk calendars —) 
4-color booklet proves why Success _ start the year right. Handy wallet- — 
calendars are better made, have size pocket calendar included with : 
more selling features, are easier, | every refill pad, serves as a constant = ee 
more profitable to sell. reminder of Success Calendars. es z 
And all refills specially packaged. Pads banded or string- ti. 
tied. No loose pages to handie when changing pads. _% = 





When you 
think of 
SUCCESS... 
think of Wh u 
CALENDARS think of 
CALENDARS... 
think of 
SUCCESS 
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for the enhancement of your business... 





IMPERIAL 


SERIES 














a superior contemporary design with exclusive 
distinction...calculated to win 
buyers and influence sales your way. 
Stock and display the 
“IMPERIAL” group. 


Full details on request. 


4 Side Armchair 
440 VU 


Swivel Chair 
440% VU 





¥ 
; % 
M4 makers of fine chairs for over half a century 
! MILWAUKEE CHAIR COMPANY « Milwaukee 45, Wisconsin 
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As the last quarter of the year begins, bringing 
with a seasonal pickup in business, a spotlight on 
politics, football games and the world series in base- 
ball, there comes realization that it is time to begin 
the final search for a special champion the 1960 
Office Equipment Dealer of the Year 

This industry is fortunate in 
standing dealers who also find time to devote energy 
and skill to business associations, civic activities, com 
hurches and other or 


having many out 


munity affairs, service clubs 
ganizations concerned with providing opportunities 
otentials 

he Man of the 


Year is not easy. Finding all who might be eligible is 


for all people to reach their highest 


| 
I 
; 


Selecting one man to be honored as 


also difficult. Nominations will be very welcom« 
o 

As the pressure that built up from preparing for 
and “covering” the recent NSOEA convention begins 
to subside there comes tin for a bit of objective 
analysis. Total attendance hit a new high 15,005 
The number of exhibits increased, raising the total 
doing “booth” duty. The number of one-day tickets 
to exhibit areas went up. But the number of full con 


vention registrations, ladies and men, was less than 
2000. Of this number, 440 were ladies, 809 manu 


facturers, and only 647 dealers. And a heavy pert 


Next Month 


What will happen to the office supply and equipment 
industry in 1961? In what phases of their business 
do dealers expect a gain, loss or no change in theit 
volume? These and other pertinent questions will be 
answered both by the dealers themselves and Peter 


Office Appliances November 1960 


John A. Gilbert 
Charles W. Gilbert 
Advertising Manager Herbert L. Sime 
Manager, Marketing Servic Stanley Roy 
Production Manager Mary Haley 
Treasurer Richard M. Daugherty 


Publisher 
{ssistant Publisher 


unded by George H Pat 
Johnson 


OFFICE APPLIANCES was 


terson and developed through 34 years by Evan 


ESTABLISHED 1904: Succeeding and embodying Ameri 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; The 
Office, Franklinville, N.Y.. 1904: The Office Appliance 





centage (45%) of those dealers were from locations 
within a few hundred miles of Chicago 

If exhibit badges issued approximated 3000, on 
day tickets to exhibit areas ran close to 10,000, With 
out a doubt those exhibit visitors were nearly all deal 
ers. It is also probable that most of them were fron 
the Midwest. With 87% of those attending being ex 
clusively concerned with or primarily interested in 
the exhibits it might be worth a shift from heavy pro 
graming to more emphasis on merchandise displays 

While in the mood of speculation, here is anothet 
idea: In view of the strong interest in exhibits and 
considering the territorial nature of attendance at the 
present annual convention and exhibit, why not work 
toward a schedule of trade shows in principal market 
ireas Northeast, Southeast, Midwest, Southwest 
West Coast 


connection with the Midwest show? I realize that 


with a ONC day business onvention i! 


nany negatives will be offered, but if this speculation 


th 


initiates som thin ing, good will on trom 


suggestion 


Editor 





B. B. Andrews and his Board ot Analyists in depth 
Forecast for ‘61" editorial coverage next month 
You'll find the crystal-ball gazing of the experts and 
the grass-roots opinions both interesting and of valu 


in plotting your sales future 


Journal, Chicago, 1905; Business Equipment Journal! 
Chicago, 1908; Office Outfitter, Chicago, 1908; the ori 


inal National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: N York Cit 
Wallace W. Fisher, District Manager: Monty Cumming 
Ir.. and Robert Slocum, 100 E. 42nd St.. New York 17 
N. Y. Phone MUrray Hill 2-2373 


Sime, Vice-president, and Jack M 
Jackson Blvd., Chicago, Ill. Phon 


Chicago: Herbert | 
McDonald 600 W 
DEarborn 2-3206 


Los Angeles: A. O. Beau” Dillenbeck, Jr., Tom Galavan 
Dick Hatfield and Ray Kittle, Dillenbeck-Galavan, Inc 
266 S. Alexandria Ave., Los Angeles 4, Calif. Phone 
DUnkirk 5-3991 
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Sales Ideas 
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No. 5 in a series of Newsletters describing successful sales techniques, proven 
sales aids, and new products from the Mosler Safe Company to Mosler Dealers. 





Architects make good 





"salesfriends" 





Today, architects are more 
and more involved with 
planning the whole office, 
from the structure itself 
down to the color of the 
blotters on the desks. Thus, 
the architect is a key man 
in the sale of all kinds 

of office equipment. Many 
Mosler dealers make a point 
of calling on the archi- 
tects in their area regu- 
larly ... of keeping them 
posted on the benefits of 
all Mosler products. 





How does this kind of con- 
tact pay off? One Washing- 
ton, D. C., dealer reports 
that the bulk of his expan- 
Sion and modernization 
business can be traced to 
architects who specified 
Mosler in their original 
plans. 


Have you called on the archi- 
tects in your area lately? 
Remember, architects make 
good "salesfriends !* 


Just off the press 





Here's a fully-illustrated, 





8-page booklet designed 
specifically to help you 
sell hotels, motels, clubs, 
institutions, ships, etc., 
the complete protection 
they need. It is loaded 
with new ideas and sugges- 
tions for safeguarding 
cash, vital records and 
customers’ valuables. 

Every page shows an under- 
standing of your customers’ 
very special needs. This 
booklet "talks" hotel, 
motel, club and institution 
"language." 


There's a place on the back 
cover for your imprint. 
Send for your copies today. 
Use the coupon below; check 
"booklets." 


Mosler dealers give 
customers the "Facts" 


A record number of Mosler 
dealers have sent in for 
the 1960 Football Facts 
booklet. This has always 
been one of our most popu- 
lar promotion pieces. This 
year, in addition to the 
front cover imprint, the 
back cover is available for 
an ad of your own. Many 
dealers have taken advan- 
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tage of this option. Before 
you know it, it will be 
baseball time again. It is 
not too early to think 
about the Baseball Facts 
booklet. Check "baseball" 
on the coupon. Get the 
facts, now! 


P.S. Give your customers 
the facts about Mosler 
equipment, too. You'll find 
that a few facts will go 

@ long way toward convinc- 
ing customers who want 
something second best that 
Mosler quality is real 
economy. 





THE MOSLER SAFE COMPANY 
3520 FIFTH AVE., N. Y. 1, N.Y. 


Please send me: 


CO "booklet"—Guide to 
Protection 


C) "baseball"—Order form 
and complete details 


on 

booklet 
NAME 
| COMPANY 
ADDRESS 
| CITY & STATE 
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GUSSCO “EXPANDEX” SYSTEM 


A New Concept in Vertical Filing Systems 


“Expandex”’ incorporates a group of specially de- 
signed filing units which do away with old fashioned 
With 


“Expandex”, immediate and accurate identification of 


‘hunt and seek’ methods of paperwork control 


correspondence and other papers is assured 


I 


“Filing Fatigue” is cut to an absolute minimum while 
achieving a marked increase in ease of operation 


yreater work loads are handled in less time and a 
Greater k load I lled t 1 at 


less filing cost at each work station 


The components which make Expandex 


system are simple to sell and install. The complete 


set consists oO! 

— Primary Guides 

— Miscellaneous Folders 
— Individual Name Folders 


lst and 2nd positions 
3rd _ position 
4th and 5th combined 


Out guides are tabbed in the 3rd position. Special 
Name Guides are used in the extreme right position 


to permit greater expansion and visibility 


the miscellaneous folders 


individual name folders, thereby pro- 


At transfer time are re- 
moved with the 


viding an index for the transfer file 


GUSSCO puts YOU in the systems business in a BIG way with ‘‘EXPANDEX"’ 


BS Guide 
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from GUIDE SYSTEM @ 


TABULATING FILE GUIDES 
For Use With Machine Accounting 








q Alphabetical, Daily and Monthly, as well as 
| 7 Ye" 2 blank, with 2, 3 and 5 tabs. 
mm Available in Bristol and Pressboard, with plain 
r celluloid tabs 
i i Buff — Blue — Salmon in the Bristol grade 











Ta UPRIGHT TABULATING GUIDES 


Three styles — both insertable celluloid 
styles hold a one inch insert permitting 
space for six typewritten lines. The 
angular celluloid style holds a quarter 
inch insert. 


Green pressboard. Gray to order at 
stock prices. 












































New From “GUSSCO" For Greater Filing 
Supply and Equipment Sales 
SHELF FILING FOLDERS ©= 2 NEW! 1960 
T'abbe n the short side for open | CATALOG 
shelf filing, these folders are avail- | 
able in Manila and Pressboard {2 fully illustrated 
hese hoice of weights and | pages. Features our 
oe —— ee full line of filing 
, supplies and equip- 

A complete assortment of related L ment including a 
supplies is also available, including asnher of eau 
pie ary Mage - — pape products. Send for 

tguid with celluloid pockets and your free copy to- 

— day 

Also manufacturers of "Transfile” transfer files — ‘Gussco’ filing supplies — “Guide-O-folder” — “Guide-O-file’ — “Guide-O-tray” 


System & Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF. 
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the ENNIS MAN 


BRINGS YOU 


the most complete line of modern 
business forms, carbons and ribbons in 
the nation .. ready to help you 

profit more from this growing market 
geared to help you sell. Ennis . . the 
line that’s sold through dealers; your 


supplier, never your competitor 


Write for cata/og 
and complete 


7 »aor 


Ennis aan 
FORMS, INC. 


Factories: ENNIS, TEX. © CHATHAM, VA. » PASO ROBLES, CALIF 





Warehouses: BIRMINGHAM * HOUSTON «© ST. LOUIS 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Lega! Pads 
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Letiers 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
fon Blvd., Chicago 6, Ill 


Chicago Dealer Urges Charging a Fee 
for Office Design Service 


Dear Editor: 

Ever since reading your “Random Notes’ column 
in the July, 1960 issue, we have been intending to 
put down in writing some of our thoughts on the 
fee idea originated in Springfield, Ill., by Robert 
Goldman 

The idea of charging a fee for an office equip 
ment analysis was something we began seriously 
considering about five years ago. At that time, an 
aggressive idea man by the name of Ron Weger, 
president of Business Systems in Lansing, Mich., 
told us about a couple of jobs he had received on 
a fee basis 

He received them by explaining to his client 
how Business Systems offered more in the way of 
professional advice, based on experience and a 
thorough knowledge of the industry, than anyone 
else. He explained why it made good business 
sense to buy such ideas from his firm instead of 
from an architect, or interior decorator per se 

The more we listened, the more we became con 
vinced Ron Weger had an idea that made a great 
deal of sense. 

While Chicago branch manager for Art Metal, 
I formulated a regular contract detailing the serv 
ices a potential client could expect. We spelled 
out how we would help them better utilize their 
office space and labor. We did it in such a way 
that no one, in or out of our industry, could offer 
“the same thing” and still extend ridiculously 
large discounts. 

We also were on record in a manner that pre 
cluded the possibility of interior decorators, de- 
signers, etc., stepping in and taking that part of 
an account that rightfully belonged to a member 
of the office furniture industry 

The fee idea, implemented by a signed contract, 
proved successful in many ways. As a matter of 
fact, when I moved over to Horder’s to create a 
professional Contract Furniture Division, my first 
move was to establish the fee concept. All new 
men coming into our organization were indoc- 
trinated with the idea. We have presented it to 
dozens of accounts resulting in several mutually 
profitable contracts. 

Bob Goldman's (president of Central Office 
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Equipment Co., Springtield, Ill.) proposal to the 
City Council was an additional refinement to the 
original concepts mentioned above. It represented 
one of the first major forward moves I have per- 
sonally witnessed in the office furniture industry 
in the 15 years it has been my pleasure to be a 
part of it 

Because of our interest in the fee concept, we 
asked Bob Goldman to keep us informed of day to 
day developments. He did this by sending daily 
newspaper articles which gave a running story of 
the reactions to his proposal 

The first article, for instance, explained the 
proposal, the fee of $4,790, and exactly what the 
City Council could expect for this amount of 
money. The very next day another article appeared 
with the headline “Equipment Survey Plan Irks 
Furniture Men.” 

This article told how 

A half dozen Springfield office equipment 
furnishers turned up in the Council Chambers, 
iroused about the coming purchase of furniture 
for the new City Hall. 

The target of other furniture men’s ire was 
Robert H. Goldman who last week asked that 
the City Council engage his firm to make a sur 

y of furnishing needs at the new City Hall.’ 

[he article points out the chief objectors being 
George Kalaz of Office Equipment Co. and Her 
bert F. Wiley of Wiley Office Equipment Co. 

We were flabbergasted at Mr. Wiley’s com 
nent, “There needs to be some sort of planning, 
but the $4,700 fee leaves me just a little bit cold 
[ challenge the expenditure of $4,700 right at this 
oint. This could be done very easily at no ex 
pense to the city.’ 

What startled us was Mr. Wiley’s shortsighted 
ess in not recognizing the first major break- 
through in our industry's effort to make a decent 
gross profit margin on a large installation of of 

Furniture 

Here we find Mr. Goldman succeeding in con 
vincing the City Council he had $4,700 of experi 
I ind ideas on which they could intelligently 

new office space. Then Mr. Wiley 

ng to tell them it is ridiculous because 

Ilse in the office furniture industry in 

Sj field, Ill., will do everything for nothing 

HY t the office furniture industry back in the 

rut of offering to do all kinds of plan 
obligation 

Ve know from our experiet when we gi 

ntinued on page 10; 
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the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern . . for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 





ENNIS, TEX. © CHATHAM. VA. « PASO ROBLES, CALIF 


Warehouses: 
BIRMINGHAM « HOUSTON «+ ST. LOUIS 


BUSINESS 
FORMS, INC 


Ennis 


» 
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Premier 
Trimmers 





Here’s quality through and through from 
the precision calibrated base in new eye-ecase 
reen to the hardened tool steel replaceable 
lade, from the handsome long lasting plating, 
co the Premier guard, from the balanced spring 
tension to the clean, sharp, effortiess, accurate 
cuts. You can tell it's quality and you can tell 
it’s a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
@ From $6.00 to $55.01 
®@ Wood or metal bas 


REPRESENTED NATIONALLY BY 


© Stone-Newman Associates, 320 Broadway, New 
York, New York. 

* Jack Luke, 3950 Lake Shore Dr 
s Sid Lichtenstein, 223 S. 10th St 


‘© Harry Henkel, 1046 S. Olive St., Los Angeles 15 
Calif. 

¢ Emil Daimas, P. 0. Box 1524, 9923 Estacado 
Dr. Dallas, Texas. 

. B. Tapner, 641 S. Rock Hill Rd., Webster 


Chicago, | 
Philadelphia 


Grove 19, Mo. 

¢ R. C. Hill, 1523 Kingsweod Road, Jacksonville 
Florida. 

. 1 Holden, 213 W. Kathieen, Park Ridge, I!! 


PHOTO 
MATERIALS 
CO. 


2100 WEST FULTON ST. 
CHICAGO 172, ILL. 


PREMIER 
QUALITY 
PRODUCTS 
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After Hours 


Bill McPike Keeps 
Golf Title in Family 


Bill McPike recently won the cham 
pionship of the Monroe ( Mich.) Golt 
& Country Club, his second title and 
his third appearance in the club finals 

One of the former champions in the 
gallery was his father, H. C. McPike, 
retired from Weis Mfg. Co., six times 
club champion 

Bill 32-year-old salesman for Weis 
shot rounds of 38. 37 and 41 befor« 
taking the match on the 15th hole of 
the afternoon round 

Incidentally, while Grandfather H 
C. watched, Dennis and David, 8 and 
10-year-old sons of John McPike, 
shared caddy duties for their unck 

Looks like the McPikes will dom: 
nate the golf scene at Monr for a 


long time 


Gail Is Candidate for 
Michigan Legislature 


Maxwell T. Gail, owner of th 
General Office Supply Co. in Detroit 
ind Gail's Office Supply in Wyan 
dotte, is a candidate on the Republican 
ticket for the seat of State Representa 
tive from the 18th District, Mich 

An election flyer describes him as 

i small businessman since graduation 
from high school in 1927, who 
worked his way through the Univer 
sity of Michigan with the aid of the 
two businesses he still heads or 


chestras and office supplies 


Picchione Elected CPA Chairman 


NICHOLAS PK 
CHIONE, president 
of Dome Publish 
ing Co., Inc 
Providence, R.I., 
was recently 
elected chairman 
of the Rhode Is 
land State Board 
of Certified Pub 

Accountants 

A fellow of the American Institute 

Certified Public Accountants, Mr 
Picchione is also past president of the 
Rhode Island Society of CPA's. A 
raduate of Northwestern University 
n s a trustee of the Bent! 
Accounting and Finan n Boston 





N. Picchione 


| hool ol 








Roy Holt Lands 
Big One in Pacific 


On Friday we went three miles out 
into the Pacific in a small boat with 
four natives fishing for sailfish in a 
rainstorm. Fishing was good. I caught 
the sailfish, 8 foot 8 inch, and Mrs 
Holt hooked the shark. Man that was 
fun! 

So spoke Roy Holt ot the A. & | 
Duluth, Minn., upon re 


turn from vacationing in Mexico. To 


Supply Co., 


prove his story, Mr. Holt gave us the 
accompanying picture 

The Smead Manufacturing Co. was 
happy to foot the bill for this trip in 
return for the first prize winning 
window entered by the A. & E. Sup 
ply Co. with whom Mr. Holt ts as 


soc iated 


Budding Editor in 
Hedges Family 


Bonnie Blide, daughter of the 
late Howard Hedges, founder of 
Hedges Mfg. Co., Chicago, has 
been honored at Morgan Park 
High School where she was named 
editor-in-chief of the school’s news 
paper called Empehi News. Friends 
are congratulating Bonnie and her 
mother, Mrs. Alice Blide, who is 


president of Hedges 


LeBlanc Honored 


Edward J. LeBlanc, 102 
president of the Office 
Co., Louisville, Ky., has been honored 
by the Knights of Columbus by hav 


Valley Rd ; 


Equipme nt 


office in 


Kentucky 


for the top 


rof K.( 


ing been choset 


the highest ord 
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DESK COMPANY 
HIGH POINT, N. Cc. 











COMPLETELY MODULAR 
UNPARALLELED FLEXIBILITY 
SIMPLICITY OF DESIGN 
FUNCTIONAL MODERN 








ALMA DESK COMPANY =>»: cao 
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State of the industry 


OQEMI To Sponsor Two Major 
Standardization Programs 


Two broad programs for the international stand 
ardization of data processing machines (including elec- 
tronic computers) and office machines have been 
launched by the Office Equipment Manufacturers In 
stitute. The program are under the procedures of the 
American Standards Association (ASA) 

Efforts of the data processing program are expected 
to result in logical systems standards, including a com 
mon language, which will enable users of electronic 
data processing equipment to interchange information 
and programs among computers 

Scope of the office machines standardization pro 
gram can best be described as end-use standardization 
This program will relate to the establishment of stand- 
ard terminology and definitions, standard output formats 
defining characters and symbols, and other fundamental 
elements of interest to users and manufacturers of office 
machines and related supplies 


Steel as a Concept of Design 
Advanced by U. S. Steel 


Presenting steel as a dynamic design material in the 
field of office furniture is one of the aims of ‘A Study 
in Steel,’’ the United States Steel Corp. campaign to 
capture the attention of the design world. Furniture 
was chosen as a major example of what can be done by 
designers if they utilize fully the characteristics of steel 
for a number of sound commercial reasons 

Initial development of the new approach to steel as 
a design material in the form of office furniture was 





TOP LEVEL executive office f e developed by I S 
Steel is exemplified by this desk with a basic structure consisting 
of two “C” legs with steel spanners between them. Draw 

units made of steel boxes ng from the spanner. The 
desk top is a thin veneer of oi \ | laminated to steel and 
thin strips of stainless steel form the front lesty pane 

This is a design model and is not available f nsumer ust 


done for U. S. Steel by Peter Muller-Munk and As 
sociates 

In working out the problem, the designer first made 
a thorough study of steel at work in buildings, 
bridges, crane booms, even in bicycle wheels and fire 
escapes. Structural efficiency depends on three major 
mechanical principles tension, compression and 
cantilever action. All three principles are dependent on 
the inherent strength of the structural material. They 
are predicated on making full use of steel’s ability to 
provide weldability, formability and a wide range of 
characteristics which can be adapted to all types of 
fabrication requirements. 

Applying these principles to office furniture design 
resulted in a modular group of component parts which 
can be combined to produce an entirely new kind of 
furniture. The furniture is structurally strong, attrac 
tively styled and compatible with modern design 

In his use of steel, the designer achieved strength 
without bulk, beauty without frills. The resultant prac 
tical design is both economical and servicable. 

The company states that it has no intention of going 
into the design or furniture business 

U. S. Steel is offering its design ideas to manufac 
turers and fabricators with “‘no strings attached 


Business Machines Industry Not 
Now as Dependent on Replacement 


Because product lines have been enriched by the 
development of electronic data processing equipment 
which has opened a new and potentially vast market, 
the business machine companies are no longer as de 
pendent as they once were upon replacement demand, 
says The Value Line Investment Survey 

Moreover, as volume increases in the newer lines 
continuing heavy investments in research and develop- 
ment and in employee training will be more readily; 
absorbed. Profit margins should widen, is the conclusion 

The Value Line Survey looks for a 100% increase 
in shipments of modern business machines over the 
next three to five years. 

The industry is experiencing a rising demand for 
their impressive array of new equipment. Profit margins 
have been well sustained. In some cases they are actually 


IMprov Ing 


Pen and Pencil Up 14% 
Over First Half of 1959 


Exports of fountain pen and mechanical pencil in 
dustry items increased by 14.4% during the first six 
months of this year as compared with the first half of 
1959, according to figures released by the Department 
of Commerce 

Practically all categories of exports showed increases 
over last year, with substantial export gains being reg 
istered by fountain pens, ball point pens, mechanical 
pencils, ball pen refill cartridges, writing ink, refill 
leads and mechanical pencil parts The only decline 


was recorded in fountain pen points 
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special purpose organizers 





e vouchers «documents echecks eleases «notes «records 


voucher— document cabinet 


This unit organizes all of your record and form requirements 
for better action, faster service, instant control. Wonderful for 
lawyers, insurance companies, real estate. 

Precision made, electrically welded, everlasting steel, alumi- 
num and nickel hardware. 























— _? on, 1 

No. 2F385 ? |= ri 
°. 4 = 

Dim. 18%” w. x F — |) _ Mate 
36%" h. x 16" d ys L Dim. 18%" w. x 
Ship. Wt. 67 Ibs c — 1278” h. x 16" d. 
Shipped set up = Ship. Wr. 31 ibs 

Az % 

ft 





document—lease cabinets 
For insurance companies, lawyers, title companies, mortgages 
—and hundreds of other applications. 
For cancelled checks, notes, fold-over documents and court rec- 
ords which must be stored and kept immediately available. 











No. F3853 

Dim. 1848" w. x 
1270" h. x 16" d. 
Ship. Wr. 31 lbs 





No. 2F3853 

Dim. 1848" w. x 
36'2" h. x 16° d 
Ship. Wt. 65 Ibs 
Shipped set up 























check — note cabinets 
The perfect transfer file for checks, notes, or flat filing records 
which must be preserved for years and years. 
The proper organizing and maintenance of your active and in- 
active records is obtained either in single or build-up systems 
of these 1001-use cabinets. 











No. 5F3802 

Dim. 12%" w. x No. F3802 

3612" h. x 16" d Dim. 1248" w. x 
64a" h. x 16" d 


Ship. Wt. 63 ibs 


Shipped set up Ship. Wt. 14 Ibs. 








corporation — outfit cabinets 





The perfect build-up-as-you-go-along corporation outfit cabinet 
that organizes corporate records, minute books, stock transfer 
books, seals, ready for use as wanted. 

Space saver, permanent steel, index card holder and pull. A 
wonderful unit for the busy corporate-law office. 





No. F380! 

Dim. 3'2" h. x 
11” w. x 17%" d. 
Ship. Wr. 10 Ibs 


No. 6F3801 

Dim. 26%" h. x 
11” wi. x 17%" d 
Ship. Wt. 65 Ibs 
Shipped set up 

















Color Detai!l—Available in Sott Gray or Standard Green only 


o's fe 
m+ 


ea) SeOmastor art steel co., inc. new york 63, n. y. 


2. 
~~ “= 
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OA Editorial 


Automation deserved 
better than this lo 


— years ago what was billed as a race between an ostrich and a 1) 
horse in a downstate Illinois city attracted a capacity audience to | 

a county fairgrounds. But unfortunately while the horse was will O} 
ing and able the ostrich refused to run. Disgusted patrons went home 


HEI 
and for many years afterwards hailed each entertainment promotion 


as “just another ostrich race” as they remained aloof in droves. 


We hope there isn’t a lasting analogy here between promotion 
and performance on the subject of office automation at the recent 
NSOEA convention. But we insist that the dealers deserved better than 


what they received. 


Here was a tailor-made audience, hungry for information and 


promised: 


a a —?>... : 
For Tue First Time, at the educational exhibit in the AUTOMATION THEME , 
CENTER, you can learn how to market automation supplies and accessories, With . 
confidence and knowledge. 


And you can learn that the Revolution in the Office is 
Your Opportunity To Become Part Or THE AGE Or AUTOMATION. 


Se er 





Sadly, we report the “ostrich didn’t run.”’ Some of the intriguing 
machines which are part and parcel of automation were in operation 





but the exhibit failed to put into the dealers’ profit focus the ribbons, 
paper, special tapes, stock forms, special housing, control panels, tabu 
lating cards and special pencils which they are ready to sell. The prom- 
ised “Automated City” was far from that, most observers said. 


Where does the blame lie? Apparently it should be placed directly 
on the doorstep of Harbridge House. Perhaps the Association was un- 





wittingly “sold” by the past performance in sales management semi- 
nars by these research consultants. Undoubtedly within this industry 


there are men qualified to do a better job of awakening the dealers to : 

their opportunity for profitable activity. It was a display that posed 

questions rather than answers, one which seemingly was designed to at- . 

tract attention and provide publicity rather than interpret the role of the 

dealers | 
We hope that any repeat performance, which will be an NSOEA 


responsibility, will be of service rather than doing a disservice to the 
men who can and will sell accessories and consumables for office auto- 
mation 
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FORMULA FOR OFFICE PERFECTION 


.Steelwood, by Robert John. To the strength of steel frames 
dd the warmth and beauty of wood panels and drawers and a 
are excellence of design. The result is distinctive style, unique 
‘conomy and endless design variables with frame, panel, color 
combinations. For outstanding construction value and lasting 
tyle, specify the ultimate in flexibility, with the ae Bie RT 








O|H!IN' co. 


—— eo BA Fo 

















ormula for office perfection . . . Steelwood, by & 


HERE ARE ROBERT JOHN DISTRIBUTORS IN PRINCIPAL CITIES. ADDRESS INQUIRIES TO 821 NORTH SECOND STREET, PHILA. 23, PA. 

















$1,057,921,000 


1954 


22 


1958 


$3,081,099,382 


1960 


$1,858,372,750 


Office Machines 


hy WALTER S. LENNARTSON 


editor 


he retail value of oftice machines put 
1960 will be well ov $ 3,000, 01 


rure 1S predicated on 1958 Census oO! 


tures figures lifted to retail levels and pr 
1960 by applying percentage increases in 
with s recasts by Peter B. B. Andrews 


ind his 307-man Board of Analysts of I 


As indicated by the graph on this page, the 


i 


hines industry has made tremen lous ad\ 
1954. During the Census quadrennium 
growth in volume was 76%. The estimate 
from 1958 to 1960 is 66%. Should this rat 
oO! for the next two years the four 


follow 1958 would be 132% as compar 
years preceding 1958 


half of the total industry volus 


for the tour 
Overt 


will be lectronic computing 1 associat 
ing equipment. It is anticipated that by the 
vear machines in this category will reach a hg 


567,084,375. From the volume of $ 


1954 


this sé of the industry jumped 900% 
$ 833 Although the rate of moven 
1 bit in the next two years, the 1960 figur 
nected to be 150% greater than t f 1958 
Thr ther categories ofr macnines are i 
f rd advances in 1960: 
Standard electric typewriters will total $145 
75% gain over 1958. This continues a tret 
ils a 71% advance in 1958 over 4 
Specialized typewriters, sucn contin 
ndling machines, office composing mach 
utting and reproduction typewriters, W 
$8.87 ( 1954 to $21,0! in | » 
35%. | 60 the figure will be about §$ 
an increase of 150% 
Photocopy machines moved up from $1: 
58 to $28,785,500, a gain of 138%. ¢ 
ibout same rate of progress (¢ 7p in 
inticit d 60 figure 1s $47,975.83 


category of typewriters 1S a! 


variation in progress. While standard manual ty 


ng a 10% loss in 1958 ove 


writers were going up 71°. Manual 





To Top $3 Billion in 1960 


tO service 
000. This 
Manufac 
cted for 


onomist, 


‘uture Sales 


1954-1958 


LOCCSS 
of this 
of $1, 
258.000 


1958 to 
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Product 


Office Machine Industry Growth by Product Category 


(At retail price levels, projected from manufacturers’ values reported in the 1954 and 
1958 Census of Manufacturers. 1960 figures are estimates of Research Bureau of OFFICE 


APPLIANCES Magazine. ) 


Accounting and Bookkeeping Machines 


Pu ( 
Cash R 
Full K 

Adding Ma 

K 

Adding Ma 
Full K 

Adding Ma 

K 

Cala 
R 

Ca 
R 

I 
I 
Dis 
Media | 

{ 
2 
( 
| 
] 
( 
() { 

| , 
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g Billing Machines with 


ting Registers) 


rd Systems and 


Keyboard Hand 


Machines, 
i Key Driven, Electr 


Calculators 


— 


M i hing 4 
Key Driven, Hand 


uting and Associated 
Processing I quipment 
Computers Coded (stored) 
lata Processing Machines such 
Adding, Bookke 
,’ Machine s, ( ash Re f 
ting Machines } 


» lard, Electr 
S d, Manu 
Portabl 

» ilized 


I fucti ‘ 

s and Attach 

g 1 Time St 
ling Watch 


1954 


$ 120,283,500 


[061,000 


s* 
o*) 
_ 


os 


N 
MN 


82.000 


Nm 


184,000 


Ww 


8,451,000 


9,277,000 


72,694,000 


s 


_ 


763.500 


,225,500 


_ 


58,989,000 


7) 


62,258,000 


48,511,500 


8( 


926.500 


46,9342.000 


8.875.000 


~) 


470,000 


187.615.000 


— 
j 


536,000 


1958 


153,421,500 


340,371,500 


15.972.000 


_ 


001,000 


A 


902.500 


x 


016,000 


70,891,500 


69,496,000 


_ 


, 756,500 


_ 


,152,500 


83,.082.000 
72,745,500 


70,510,500 


006,000 


29.7434.000 


277,077,000 


$ 


~ 


1960 
176,434,725 


343,775,215 


18,367,800 
47,151,150 
6,787,875 


9,218,400 


81,525,225 


86,745,000 


2,195,625 


88,940,625 


1,.567,.084,.375 


145,393,000 
80,020,050 


95,189,175 


52,515,000 


47,312,000 


110,429,225 


21,106,885 


ed on next page 


23 





Office Machines Industry Growth Statistics . . . continued 


Product 1954 1958 





f 
+ 
- 


Hand and Electr: 
Duplicating Machines 
Hand 
Duplicating Machines, §S 
Electric 


‘Duplicating Machines | 


ft 


5,160 


Duplicating Machines, Gelat 
} 5 SUU 


and Others, including R 
and Ink | 


Duplicating Machine P 


Attachments sold sepa: \ ble) 8 908 


5 ~ S00) 50.9 4 


Autographic Registers 164,500 2.083 
Dictating Machines 

(Dictating, Transcrib S! 

Conference, Recording, ¢ 

Dictating and Teleph Record 

Machines, but exclud X 

Tape Recorders. ) 1 483.5 30.8 1‘ 


Dictating Machines, 
(Wire and Tape Recorders \ e) (N 


Check Handling Machi: 
(Cancelling, Cutting, D Endorsing 
Numbering, Protecting, S$ . Sorting 
Writing. ) 3 19.67 


Addressing and Plate Embossing 
Machines, Postage Meter 1} 
Permit Mailing Mach S| 
Writing Machines, St M 
Tape Dispense rs, Env O; 
and Sealing Machines, | G 
and Price Marking M 82212 132.045 


Coin and Currency H 


Photocopy Machin 
(Contact and Pr t 28,785 


Microfilming Equ pn 
(Cameras, Readers, | reer 1] 


Scales, Computing ) 268 17.44 
Scales, Mailing and 


Parcel Post ~ 3 


Grand Totals $] C $1.858.3 
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Duplicating Machines, Offset ( 23, 358.01 





1960 


934,000 


26.861.700 





R O10 5 
1 850 
154,500 

) 

596.000 


658,500 


CU) 
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Electronic Computing and Associated Information Processing Equipment 






1954 — $62,258,000 


sUU 


OO 


700 


Photocopy Machines, (<n a 


Projection [ypes) 


1954 — $12,075,500 


1958 —- $28,785,500 


€) 1960 — $47,975,832 





red almost to the 1954 figure in 1960, but electric 
ypewriters continued advancing at a fast pace, record 
ng a ume nearly double that of manual machines 
Portable typewriters went up 50% in 1958 over 1954 
ind then increased the rate of progress by gaining 35% 
the two years up to and including 1960 
ong adding machines and calculating machines 
there is an obvious trend away from hand operated 
guipment. Both full keyboard and 10-key manual ma 
hines lost ground in the 1954-1958 Census period and 
expected to recover only slightly in 1960. The sam« 
umstances obtain in hand driven calculators, except 
that the recovery in 1960 will still bring the volume to 
ibstantially less than it was in 1954 
Electrically actuated 10-key adding machines have 
ide steady progress since 1954 and are expected to 
ich a total of $47,151,150 in 1960. Conversely, full 
machines dipped considerably in 1958 
overy in 1960 will make the total more than 
$4,000,000 short of the 1954 volume 
g Like 1 ey electric adding machines, electric calcu 
itors have had no setbacks. Moving from $54,763,500 
954 to $69,396,000 in 1958 to $86,745,000 in 
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(Digital Computers, Coded (stored) 
Media Data Processing Machines such as 
Accounting, Adding, Bookkeeping and 
Billing Machines, Cash Registers, and Cal- 
culating Machines.) 


1958 — $622,833,750 





Typewriters, Specialized 


(Continuous Forms Handling 
Machines, Office Composing 
Machines, Stencil Cutting and 
Reproduction Typewriters. ) 


1954 — 
$8,875,000 


1958 — $21,006,000 


1960 — $52,515,000 





Cop eht Ovrice APPLIANCE ©O, 1960 


1960 shows a strong growth despite the dramatic ex- 
pansion in the field of electronic computers, which were 
expected to have a deterrent effect upon standard types 
of calculating equipment. 

Dictating machines is another category in which the 
use of electro-magnetic power has brought about a con- 
siderable change in the production profile. Dictating 
equipment using the inscribing needle method are still 
being made, but in constantly diminishing volume. 
From $31,483,500 in 1954 the industry dropped to 
$30,819,000 in 1958 and to $30,154,500 in 1960. The 
loss has been much more than made up by production 
of magnetic wire and tape dictating machines. Unfor- 
tunately the actual relationship cannot be stated because 
Census figures on wire and tape recorders for business 
office use are not available. 

In terms of dollar volume, well over half 
of the products of the office 
machine industry are sold direct to users by manufac- 


possibly 
as much as two-thirds - 


turers. That still leaves something over a billion dollars 
worth of office machines business channeled through 
dealers in office machines, furniture, equipment and 
supplies. 
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uring the past few years, nearly all office ma- 

chine dealers have suffered from a lack of sales- 

men. It has been difficult to find the right type 

of salesman and even more difficult to keep him. J. P. 

Dorsey, president of General Office Equipment Co., 

Columbus, Ohio, has faced the same problem — but 

with one important difference. He has solved the prob 
lem, in his estimation. 

Dorsey decided to try a whole new approach toward 

selling machines. Faced with the frustrating job of con- 

tinually replacing salesmen an idea struck him. He al 


SOl Vi NG ready had four potential salesmen working for him 
his servicemen! 


How this plan works is the basis of an article given 
wide attention by the National Cash Register Co. 
After all, Dorsey mused, the servicemen already sell 
TH a service and they occasionally bring in an order for sup- 
plies or a machine. Certainly, they all had a full knowl- 
edge of the machines and were “machine-minded.” 
Why not start with men who know machines rather 


SALESWNM EWN than someone who knew a little about selling and noth- 
ing about machines ? 


Furthermore, the servicemen had worked for the 
General Office Equipment Co. for some time and could 
be depended upon to stay. Mr. Dorsey promptly called 
SHORTAGE a meeting, explained his idea, and the servicemen liked 
what they heard. When they left this meeting, they 
were on their way to becoming Sales-Servicemen. 


Expenses Carefully Allotted 


First, they determined exactly what expenses were 
ncurred by the service department each month. Items 
considered included that portion of store overhead 
borne by the department — salaries of Sales-Servicemen, 





portion of the salaries of the office girl and stock boy, 
machine parts, and all other items which were charged 
to the service department. (This expense budget will 
vary from dealer to dealer and must be carefully com- 
puted by anyone thinking of applying this incentive 
plan. ) 

Next, Dorsey and his men calculated a sales budget, 
showing what equipment sales, supply sales, and service 
volume the department would need each month in order 
to meet department expenses (expense budget); pay 
incentive commissions and yield a specified profit for 





the company. The total sales budget was designated as 
“department quota.” They then divided the territory in- 
to four parts so that each Sales-Serviceman handled an 
equal number of service contracts 

A dollar value was assigned to all functions per- 
formed by the service department so that it could be as- 
certained when department quota had been reached 
(For example, $1.50 is credited toward department quo- 
ta for every service inspection.) Actually, however, dol- 
lar bonuses are paid only on the following four func- 
tions performed by the Sales-Servicemen 

1. Sales of office machines 
?. New service contracts sold 
4 Supplies sold. 
1. Service work not covered by contract 
The dollar value assigned to the other service depart- 
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ns is simply a matter of “keeping score” so 


that Dorsey can tell when the department quota has 


been reached. The Sales-Servicemen receive their base 
salaries whether department quota is reached or not. 
However, if department quota is not attained, no com- 
mission is paid to anyone, regardless of individual sell 

g records. When department quota is secured, every 
yne is paid commission, based on their individual rec 
yrds 

To be sure that quotas and commissions were correct, 
Dorsey and the Sales-Servicemen decided to operate for 
1 month and one-half on an experimental basis. During 
this trial period, the new compensation plan was not 
actually ed into effect. However, records were kept 


to see what would happen if the new plan had been in 


fect 
Blackboard Charts Progress 

After tl xperimental period, adjustments wer¢ 

ide in commission rates, quotas and assigned territo 
ries, and the plan went into full operation 

When the incentive plan went into effect, Dorsey 
placed a large blackboard on the wall in the service de- 
partment Displaying the names of the men, plus their 
quotas and actual sales, the blackboard is a constant re- 
minder of individual and departmental goals. 

The blackboard also points out anyone who is below 
quota pace. Since commissions are paid only by securing 
the department quota, considerable pressure is applied 
o the “low man” by the other Sales-Servicemen 


Now, when service work piles up in the department, 
the 1 oluntarily come back evenings and Saturdays, 
because they make a commission on service work. Nat 


rally, they are happy to work extra hours under such 


arranyv I 
All the Sales-Servicemen have become really sales 


mscious. Now, when making a service call, the Sales- 
Servicemen take a new machine along, give the user a 
juick demonstration and let him use the new machin 
while the user's machine is being repaired. Sales tactics 
like tl have resulted in the placing of many mor 
Look for Sales Opportunities 
The Sales-Servicemen report that when they see a new 
ompetit machine in a place of business, they immedi 
want to know if it is on trial. If it is, the Sales- 
Ser lemonstrates one of his own, such as a Na 
il Cash Register adding machine. Now, instead of 
looking for mechanical trouble, fixing it and leaving 
th xt call, the Sales-Services ilso looks for an 
pportunity to place a trial and sell a new maching 
In add n to the incentive plan, Dorsey also runs a 
les contest every month. Cash awards are given for 


outstanding job in any one of several 
O onth, for example, prizes might be given 
who brought in the most new service con 


ther prize to the man who sold the most 


hit [he next month, prizes might be given for 
ost ribbons, servicing the most machines 
1 for ling the highest volume of supplies 
OA—11/60 





Results of Incentive Plan 


For Dorsey Sales-Serviceman: 


® Sales of equipment, supplies and service 
have increased substantially. 


* Company profits have increased. 


® Sales-Servicemen are making an average 
of $90 to $100 more per month than they 


did on a straight salary basis. 


® Sales-Servicemen are highly enthusiastic 
about the plan and this reflects in their 


attitude and their work 


® Sales-Servicemen feel they have a real 
incentive to work as hard and efficiently 
as possible. The more work they do, the 


more money they can earn. 








In order to be sure that all his Sales-Servicemen 
thoroughly understand the incentive plan and their duties 
under it, Dorsey has drawn up a contract which each 
man reads and signs. The provisions of the contract ex- 
plain the dollar value assigned to each duty and which 
could be adapted to fit any dealership situation. Follow- 


ing is the complete contract: 


Outline Of General Operation Of 
Sales-Service Department 


General instructions on operation in new sales service 
department: 

The department will have an over-all expense quota. 

The department will also have an over-all sales and 
service quota. 

If the department makes its sales quota the G.O.E. 
Co. agrees to pay the incentive commissions agreed on. 

If one or more territories fail to make their quota, but 
the department makes total quota, all territories will re- 
ceive incentive commissions. 

Due to our salary set-up, commissions can be paid only 
if department makes quota. They will be paid on a 
month to month basis. At the end of three, six or 12 
months this contract may be changed if figures show 
changes need to be made 

An effort has been made to provide accurate figures 
on which to base sales and service quotas and expense 
budgets. 

These figures have been furnished to everyone in the 

continued on page 179 
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Office Machine Dealers 


Take Inventory 
of Yourself 


by HAZEN R. AMES 


president, 
Ames Supply Co., Chicago 


AKE inventory of 
Dealer. 
Look into the mirror and 


‘ 


after listing your assets a1 

How can I increase my | 
Have I lost any old a 
Can I cut my cost 


What do others do that I 


Past becomes prologue an 


concerned about the futur 
helps to know the evolutior 
ness, subject of this artic] 
tomorrow. 

Pardon me, therefore, w 


and forward. 


Diversification may be par 


business if a dealer disco 
if you are going to diversif) 
familiar with. If you were s 
a lot of portable typewrit 
on a bookkeeping ma 
wouldn’t be interested 
Supply Co. try to take on 
line and that our custon 

“a 


You as 


out and build up a 

have the cliente! 

same situation. 
Let’s go back and find 


dealer has been, as evid 


pany and information supp 


~+ al 
, you Certainiy 





Machine 


urself, Mr. Office 


ask yourself these questions 


liabilities 


DUSINCSS 


must be 
Yet, it 


machine busi- 


d the dealer 
than the 
of the offic 


mak ing the road 


present 


map ror 


hile I glance both backward 
rt of the answer for better 
rs he isn’t doing well. But 
do so 1 line that you are 
lling home-users and selling 


wouldn't take 
becaus« customers 

h machines. We at Ames 
oducts that are allied to our 
want AV C don { have 
We 


ers should consider that 


youl 


to vo 
s 


the hard way already 


1 


nxere the office machine 
by the records of my con 


} } 
1¢d by mof thar a aozen 
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people whose total years of experience is more than 500 

Go back around 50 years and you find there were no 
supply houses for the typewriter men. A cigar box 
equipped with a screwdriver, pliers and a few makeshift 
parts was the first tool kit. There were no catalogs and 
dealers used drawings to order parts when they became 
available 

Today, there are manufacturers and supply houses 
who sell parts to the dealers and furnish catalogs. To- 
day's problems are a lot different than they were years 
ago because then there was but one model of machine 
and that was standard and it was kept year in and year 
out. In today’s market, the stocking of parts is difficult 
because of constant change in models 


Now, in the Old Days... 


In 1915 there were no manufacturers’ wholesale 
houses, except the American Writing Machine and 


Regal which came into the picture in 1915. Then came 
General, which later was changed to Wholesale Type- 


writer. A Philadelphia dealer later formed the Liberty 


Typewriter Co. Two of the first independent whol 
salers of typewriters were Shipman-Ward Co. and the 
International Ty pewriter Co. in Chicago. Today there 


are many independent wholesalers 
| have a copy of the W oodstoc k 
Woodstock had 81 different makes listed and 


of them are 


1918 trade-in 
schedule 
had no trade-in value. Five 


in the U.S 


h non-cushion platen was re-covered for 35 


53 of the 81 
still mad 
A 10 


cents: a cushion for 60 cents plus 5 cents an inch. Re- 
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tailers retailed those for $1.50 to $2.00 Today, a 10- 
inch platen costs $1.57 and a cushion platen $2.22 when 
it should retail at $7.00 to $8.50. 

We used to do a lot of ground shell business for 
itinerants. These men were called floaters. 

They did their work in a hotel room, repaired their 
machines there and cleaned them in the bathtub with 
gasoline and alcohol. They traveled all over and we had 
to mail platens and parts to them at their next scheduled 
stop 

Back in the olden days, too, the local dealer was on a 
side street. He rented lofts in buildings and most of his 
business was on trade-ins which he used for rentals and 
repairs. There were some new machine agencies such as 
the Corona No. 3 portable. 


Physical Plant Greatly Improved 

Today, we have modern air-conditioned stores where 
everything is sold, including photo copy machines. In 
connection with location of stores I would like to point 
out that the April, 1960, OFFICE APPLIANCES magazine 
had an article on store location, telling of shopping 


malls and moving out of the business district. The arti- 


cle is really worth reading. 

Dealers were ex-mechanics. They wore shabby clothes 
Their incomes were $25 a week and foremen drew $35. 
Most of them started as a scrub or an errand boy at a 
salary of $3 to $4 a week and they removed key rings 
and later were allowed to dismantle machines. Today, 
there are schools such as OAMI, established by Rocky 
Jones in Springfield, Mo., for the teaching of repairing 
The mechanics today are called servicemen or engineers. 
They dress as salesmen and are high class businessmen 
with an education. 

In the olden days the records were kept by pen and 
pencil and costs were unknown. The money the dealer 
had left over at the end of the week was his profit. 
Today, we have forms for shop and office records and 
Paul McWilliams of Little Rock, Ark., for example, has 


supplied figures on costs of rentals and overhauls. 
“Skate” Machines Used To Make the Rounds 

Back in the olden days a ‘Skate’ machine was one 
sold to a dealer by a manufacturer and the dealer in turn 
sold it to the manufacturer's salesman. The salesman 
traded it in on a new one and it went back to the manu- 
facturer wholesalers who again sold it to the dealer 
Some machines were traded in as many as five or six 
times. Service calls were 75 cents: ribbons were installed 
for 50 cents. Today, service calls are $5.50 to $7.50 an 
hour, charging time to and from work. Ribbons are 
$1.25 to $2.50 

It was logical that dealers should organize. In 1925, 
the Association of Corona Dealers met in Kansas City 
ind formed what was called the Independent Type- 
writer Dealers Association. The president at that time 
rye Walker 

Jim Ward, the late Bill Clausing and my father, the 
late A. R. Ames, Sr pooled their mailing lists and in- 


was Ge 


vited dealers to the first convention which was held at 

the Palmer House in Chicago on August 26-28, 1926, 

and which was attended by 150. W. R. Schilling was 

the first president of the National Typewriter Dealers 
OA—11/60 


Association and the next meeting was held in Pittsburgh. 
The first adding machine panel was later held in Kansas 
City and that helped to change the name to the National 
Typewriter & Adding Machine Dealers Association. 
There was no money in the treasury and when Jim 
Ward was president he spent a great deal of his own 
money Organizing various associations. The Association 
of Typewriter Dealers vanted to join with the Station- 
ery Group. When it was discovered that the stationers 
had more than $80,000 in the bank to their credit and 
had obtained it by leasing convention space to manu- 
facturers, then the typewriter dealers started the same 
thing and have been able to accumulate money in their 
treasury ever since. 

I have a copy of the September, 1926, Business Ma- 
chines Magazine and find that the problems which ex- 
isted then still exist today, problems which were low 
rentals, over allowances and low repair charges. 

Back in 1907 the rental rates were $1.50 per month, 
$3.00 for three months. Today, of course, the average 
is $7.50 for one month and $18.00 for three months. 

The price of the standard machine overhaul was 
$7.50 to $10.00 and the mechanic took five to 10 hours 
per machine. Of course, the machines were completely 
torn down, cleaned by hand and brushed out with alco- 
hol. Parts were filed down and prices included the parts 
Today, the average is $24.00 plus parts, oil and ad- 
justment. Portables once were overhauled for $3.50 to 
$5.00 but today the average is $21.00 and a good me- 
chanic with modern equipment can do three to five ma- 
chines in a day. 


Service Is an Asset in any Day 


Service was important in the yester years and today 
dealers should sell service, not just mention it. Your 
services are the most important asset you have and are 
something the discount houses don’t supply. Some 96% 
of all office machine dealers have service departments, 
70% promote the service departments, 69% use the 
yellow pages and 66% use newspaper advertising. 

What about the future as compared to the past? 
During a period of 19 years from 1939 to 1958 found 
the typewriter and adding machine industry behind 
others. The average increase of office machines business 
during that span is only 76.6% while other businesses 
average an increase of 157%. 

Have you lost any old old customers? In a survey by 
a steel company it was found that 68% drifted away 
because of neglect and indifference of the dealer; 14% 
had unadjusted grievances. 

Stop and think! More than 80% lost because of poor 
business ethics! A satisfied customer is the best ad you 
can buy. 

Why not build up package sales? Why couldn't you 
not only sell a portable typewriter, or an adding ma- 
chine, but also sell a service contract with it? Sell a 
stand, ribbons, carbon paper and paper? 

In the future, taking a tip from the past, think big, 
talk big and sell big. 

(This article is based on a talk delivered by Hazen R. 
Ames, president of the Ames Supply Co., at recent an- 
nual meeting of the Florida State Office Machine Deal- 
ers Association). 
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decorative accessories 





The touch of Aladdin 





TRAVERTINE MARBLI 
is ideally suited for 
Polished brass tt 
ing, the lamp is « 
From the Art Lamp 


Art Lamp Corp 


he interior designer, in creating a new atmosphere 
through the arrangement of seemingly every day 

items, achieves some of his success through the proper 
use of lamps 

Though certainly not the basis of an interior design, 
the right lamp or lamps in any given office installation 
can contribute to the mysterious and interesting quality 
of the design that was not put in as a tangible element 

There is no half way with design. Either an interior is 
designed or it is not designed. To be designed, each 
element of the interior must contribute to the whole 
When this is done, the whole takes on the magical qual- 
ity of being more than its parts. There is nothing 
mysterious in creating a design; the mystery comes nat- 
urally as a result of design. 

To pick the right lamp for your installation, a larg 
source is necessary from which to choose 

The extensive lines of the manufacturers presented on 
this spread may broaden your choice. Catalogs are avail- 
able 
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BRONZE CANDLE- 
STICK superbly pre- 
sents an Oriental motif 
in an openwork floral 
pattern. Softly shaped 
mounting base is of 
teakwood. Shade is nat- 
ural raw silk over 
transluscent parchment. 
From Frederick Coop- 
er, 729 Milwaukee 
Ave., Chicago 22, Il. 


REEDED COLUMN, at top, an unusually refined 
t t impression of restrained strength 


se of wide base accented by column 


sh is picked up in trim on black et nn 
finish shade. Overall height, 35” FRENCH TOLE — The above Flame and Pineapple lamps have been 
en Studio. 1323 S. Michigan Ave created by craftsmen in the Provinces of France who have kept alive in 

s is the 18th CENTURY GLOBE a father to son tradition the tole process of working iron which was be- 
gun in the 14th Century. From Antiques, Ltd., 1517 Merchandise Mart, 


w it. The 12” antiqued globe is 
; Chicago 54, Il 


ssed fruitwood 
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THE EXHIBITS, the biggest 





OA Staff Report 


The 
PLU 


and 


of the 
1960 NSOEA Convention 





HE National Stationery & Office Equipment Asso- 

ciation’s 1960 convention and exhibit registered 

both on the “plus” and “minus” side of the 
achievement ledger during its five-day-run at the 
Conrad Hilton in Chicago, September 24-28. 

Dealers appeared happy with the impressive total and 
depth of exhibited new products for the business office 
just as most manufacturers were satisfied with booth 
traffic and number of orders written. 

Total registrations of all types were announced as 
reaching a new high of 15,005 through sale of one-day 
visitors’ and exhibitors’ passes although complete con- 
vention registrations were down 

In the “minus” column primarily were the failures 
of the ‘Automated City’ and the various panel discus- 
sions to measure up to what had been indicated by ad- 
vance promotion. 

Highlights of the convention were 


On the Plus Side... 


e A clear-cut call to profitable thinking by dealers was 
sounded by Retiring President Neill W. Stewart, Jr. in 
his opening address. 

@ The executive board of NSOEA voted to reduce the 
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NSOEA Re port 


New officers take over the NSOEA helm for the coming year 





NEW NSOEA OFFICERS Front, left to right: Caldwell Harper, Harper Bros., Inc., Greenville, $.C., vice-president, distributors divi : 
sion; J. Howard Patrick, Patrick & San Francisco, Calif., president; and W. M. Fletcher, Carter's Ink ' pi 
turers division. Back row: M. S. Marshall, Ginn’s Stockett-Fiske, Washington. D. treasurer; Leon Black, W. A. Sheafi Pen Ci ( 
vice-chairman, manufacturers divis Voda, W Pencil C e-chairman, field division; and C. W. Clemen, G. J. Aigner 
Co., vice-president, field division. Not s n is Burt Henderson, of ( nty Stat rs, Inc., in Ventura. ( f.. the new ted vi 
chairman of the distributors 


districts from 14 to 10 wit lays allotted in which On the Minus Side . | 


to shake the georgraphical | laries 


e The new banquet format rated by General ° Th erformance paled in comparison to what the 
Manager Charles M. Mortensen stoty Semeed lealers were promised regarding t absorbing toy 
streamlining this closing aff . On utomation. They had been told that the Aut 
’ eA “Contne Statesman” or , ation TI Center would portray an “Automated 
was launched as a NSOEA “firs City’ where they could “learn how to market automa 
@ Convention committees  s rheaded y  ¢ eral “10n hier (ons ind accessories wit 
Chairman Ralph Lowe and rman K To owledg Instead, dealers found t lisplay lacking 
fuattioned efficients n emphasis of products which they can sell. Likewise 
4 ® The DAILY OFFICE APPLIANCES of 42 pages the automation panel failed to interpret the dealers 
published each of the five days, reached new highs it market 
editorial and advertising cont e Partici; not appear to be familiar with th 
i @ Mike Sanyour and Paul Ie: s of Harbridge Hous panel technique and seemingly were selected for prom 
collaborated in an outstandi: Suburbia tional value rather than industry knowledge 
spelling out the whys and s of store locatior @ While the programs received favorable 
changes. the local press through the 
e By-laws changes made it p ' t gram of Sol Zatt, the performan much-publicized 
ence and ability of the retiring t hairma articipants was too often unsatisfactory. (¢ 
of the executive committee Chicago perhaps had an image 


‘ 


skillful press relat pro 








through the press releases than the dealers gained in 


e Panels such as “Revolution in Office Design,” “The 

Woman's Point of View’ and the one on automation 

suffered f1 lack of organization and audience partici 

yatior ntrast to the successful use Ol panel tech 
gue during the district conventions 

e The business session, ostensibly designed to give 
mbers in their association, lacked sufficient 

t] rogram 


The Convention in Detail 


Elected to presidency of the Association as it faces 
w year confident of remedying convention short 
comings, 1s San Francisco dealer, J. Howard Patrick, 
who su s W. Neill Stewart, Jr. of Dallas, Tex 
New resident of the Distributors Division is 
Caldwell Harper, Harper Brothers, Inc., Greenville, 
S.C. and hairman is Burt Henderson, County Sta 
rs, | Ventura. Calif., who was elected in absentia 
he was honeymooning in Hawai 
Tl facturers elected W. W. Fletcher of The 
Cartet Ink C iS VICE president ind Leon Black, 
\’. A. Sheaffer Pen Co. as vice-chairman 
Cc. W. n, G. J. Aigner Co., heads the Field 
Divis president and Izzy Voda, Wallace 
Pencil ( the new vice-chairman. The travelers 
Martin Moldow, manufacturers’ repre 
ntativ New York City, as their secretary. 
New tt rer of the Association is Marsh S. Mar- 
| Git Stockett-Fiske, Washington, D.C., former 


wer. Retiring Treasurer Joseph C. Runnels, 
Off Furniture Co.. Washington, D.C., 


9 ling vote of appreciation for his serv- 
seph B. Runnels of the same firm was elected 
After lebate the board of control approved the 
listricts from 14 to 10. The exact 

new districts were not established, 
t there would be 10 districts following 

| district meetings. The newly 

ommittee was charged with th 

ining where the new geograph 

1 fall and the decision is to be made 
xt 90 days. During the period 
d to make their feelings known 


ors, telling them where they feel 


Other taken included the changing of Article 
he by-laws. to 
president shall have the honor 
of the board of control and shall 
tings of the board at which he is 
the meeting of the board shall 
c resident 
The « rring of this title upon tl immediate 
no way | nstrued as pr 
f nsibilities or duties of th 
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]. Howard Patrick, 
new president of NSOEBA, 


is president of Patrick & Co. of San Francisco, where 
he spent his entire business career 

He is a former director of the National Marking 
Device Association and has served as president of the 
Stationers Association of Northern California and 
governor of District 12, well acquainted with the 
aims and organization of NSOEA 

In his own community, Mr. Patrick has just com- 
pleted a term as president of the San Francisco 
Rotary Club and has served as president of the Retail 
Merchants Association of San Francisco and the San 
Francisco Sales Executives Association. He is a past 
director of the San Francisco Chamber of Commerce 
and is a director of the Better Business Bureau of 
San Francisco and the San Francisco Boys Clubs, Inc. 

A native San Franciscan, he was educated in the 
Bay Area and joined the veteran Patrick & Co. firm 
as a salesman upon his graduation from the Univer- 
sity of California in 1928. He became president 10 
years ago. 

He is married to the former Miss Vivian Brennan, 
also a native of San Francisco. They reside in Bur- 
lingame and have three children Noel, 22, a 
student at Columbia University; James, 18, who at- 
tends the University of Washington, and Gail, 14, 


who is in high school 
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NSOEA Report . . 


Nostalgia, clowning and best 


wishes from the President 











TRADITION — A proud n ent for W. Neill Stewart, Sr., left, a form 
president of NSOEA, as he watches his son, W. Neill Stewart. Jr.. outgoing 
president, receive a Parker Pen gift set from Dan Parker of the Parker Pen ( 


at traditional breakfast for nation fficers and g¢ nors 
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deferred cher- NL == Night Lecter 
Skint am ELEGRAM | 
 s A SE, 1201 (4-60) LT —o— 
W. P. MARSHALL. Peasoent 
The filing time shown in the dace line on domestic telegrams is LOCAL TIME ar pone of origin. Time of receipt is AL TIME a« point of destination 


RA613 R WA666 GOVT NL PD WUX THE WHITE HOUSE WASHINGTON OC 22 
W NEILL STEWART, PRESIDENT 
NATIONAL STATIONERY AND OFFICE EQUIPMENT ASSN CARE CONRAD 
HILTON HOTEL CARE ASST HOTEL MGR ON DUTY CHGO 
IT IS A PLEASURE TO SEND GREETINGS TO THOSE ATTENDING THE 55TH 
ANNUAL CONVENTION OF THE NATIONAL STATIONERY AND OFFICE EQUIPMENT 
WSSOCIATION. ; 
THE MEMBERS OF THIS ASSOCIATION CONTRIBUTE MUCH TO THE 
EFFICIENCY AND DEVELOPMENT OF OUR NATIONAL ECONOMYe BY STRESSING 
THE NEED FOR NEW IDEAS, METHODS AND MACHINERY IN THEIR FIELD, 
THEY HELP AMERICAN BUSINESSMEN TO MEET THE CHALLENGES OF INCREASING 
COMPETITION AT HOME AND ABROAD. 
BEST WISHES FOR A FINE CONVENTION 
OWIGHT D EISENHOWER. 





GREETINGS ¥ f ' sent t rs sident E1isenhower t g 
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SHO 


tert ret 
trentior 


resident in his capacity as chief executive officer of 
the Ass wion.. 

This by-law change was ratified at the brief annual 
business ting ot the Association given over to r¢ 
ports of nominations by John B. Brain, Jr., L. G. Morris 
for budget, George Reichman for credentials and Henry 
wr resolutions. Necrology report for the com 

posed of representatives from the various 
trade journals was given by Walter S. Lennartson, 
OFFICE APPLIANCES. 

Thursday and Friday preceeding the convention were 

lized | any manufacturers for sales meetings but 
the pr nvention luncheon, formerly hosted by the 
Travelers Club, was dropped because of de 

ising interest over the years 

Thousands went through the reception line on Satur- 
lay night for the President's Reception, a welcoming 
iffair in the Grand Ballroom. Greeting the visitors were 
President Stewart, officers and their wives and members 

the Washington staff 

After lay of bulging exhibit attendance on Sunday 
the nvention program got underw ay Monday morning 

by President Stewart who analyzed th 
yperatir ports of NSOEA members with this con 


Gros rofits have shown a very slight decrease this 
Where last year 24% of reporting firms showed an 

s. this year s report showed only 8.5% 

there has been a slight improvement also 


profit before taxes. This year's average 


o, an increase of .4 of 1% 
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W MANSHIP The Victor Adding Machine Co. was in fu 
n getting ballyhoo by having their salesmen pick up their sample machines from this dray and six afront the 





convention mood and entered their own little bit of 


The president continued, ‘Even though we have 
shown some improvement this year, the report shows 
that we as dealers have a lot of room for improvement 
yet in correcting this downward trend. 

“Gross profits, however, have shown a very slight 
decrease this year.” 

President Stewart then asserted, ‘Even though this 
year's gross profit decrease is very small, there is no 
question that during the last 10 years there has been 
a long term trend toward a decrease in gross profits. 
The questions we would seem to need to ask ourselves 
here, then are, (1) Are we paying too much for our 
merchandise, or (2) Are we selling it for too little. 
Maybe we are doing both.” 

The following important decisions of the executive 
committee during his term were outlined by President 
Stewart: 

1. Approval of a complete change in format for the 
district meetings. 

2. Appropriation for 
tions program with Sol Zatt retained as public relations 
counsel. 


an experimental public rela- 


3. Decision to hold a western regional convention 
and exhibit in Los Angeles in February of 1961. 

After this address there followed the ‘Automation 
in the Office Revolution” panel previously commented 
upon. Under arrangements made by Public Relations 
Director Zatt, it was moderated by William M. Freeman 
of the New York Times and had as members W. C. 
Hume, vice-president of Data Processing Division, 


continued on page 40 
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NSOEA Report 


Parties, contests, drawings, presentations, and friends . . . 








WALTER MILLER, host at the 
annual dinner and reception f 


Mrs. Miller at this enjoyable 
Blackstone Hotel. Top G/I 


General Fireproohng 





franchised dealers, with 
iffair held at the Sheraton 


ials were present 


EVERY CONVENTION has its 


queens and this year’s had its 
share The abo 


e three girls were runners-up 
Co. beauty ntest 


in the Irval Products 





ONE OF THE BOY 
Bruce Adams, left 
tiring vice-presidem 
the manufacturef 
livision, joins his pred 
ecessors H L Fel 
lowes and Horace E 
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MANUFACTURER'S AWARDS Scott H. Waters of THE WINNER .. . J. Howard Patrick, NSOEA’s new president, 
Portland, O received a wrist watch from Paul Adait draws out the name of Clarence W. Schreiner, representative of North- 
Western Mfg. Co., for tstanding sales ern Indiana Staty. Co., Inc., Griffith, Ind., as winner of new Gunlocke 


chair. Kenneth F. Davis of W. H. Gunlocke Chair Co. holds box con- 
taining names of registrants 









. NEW CAMERA goes to W. A Peon 


t Chas. G. Stott ¢ + 
D<¢ whose nat 
n the Pearl Engraving 
( th by Barbara Capek 
ICE APPLIANCES as Wi: 


Kerznet yresident 
I 


PCO UN 
Art ( S 
( Henry 
M4 N\) 
HI 
A 
. ‘ 
H 
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NSOEA Report 


A kaleidoscope of activities 
merge to create 


convention excitement 


text continued from page 47 


IBM; Gordon Smith, director of marketing of Univac 


Division, Remington Rand, and Homer M. Stanley, 
Jr., general sales manager of Datamatic Division, Min 
neapolis-Honeywell Regulator Co. These men _ were 


well qualified to talk about the impact of the big ma 
chines associated with automation in the office but the 
discussion was lacking, as it concerned the products 
which the office supply and equipment dealers are not 
prepared to sell in this ‘Revolution in the Office 

Moderator Freeman noted the responsibility of the 
manufacturer, the distributor the dealer to 
the businessman in the modernization of his facilities 

Hume disallowed public fear of automation by stating 
that the computer is a tool of man. Smith added that 
automation is part of evolution not revolution and 
challenged dealers with taking advantage of the grow- 
ing number of new supplies which are now required 

Stanley said, “The group decision concept that appears 
to be taking shape is going to mean that you're going to 
have to know more people 

“You can’t depend on that one guy that you see every 
Monday morning that usually gives you a run-down on 
what's going on in terms of the supplies that you can 
furnish. You're going to have more friends in the or 
ganization, more intensified selling effort 

To this view, Stanley added, ‘Instead of selling items, 
selling visible items, you're goin 
systems-oriented sales approach. You're going to have to 
try to get a better feel of where the entire supplies that 
you furnish are going to fit into the entire operation 

Harold Shively, publisher of the Modern Stationer, 
presided for presentation of awards which went to West 
Texas Office Supply, Odessa, Tex. for store moderniza- 
tion, to Bennett Printing Co., Dallas, Tex., for the best 
overall advertising program and to Harris Office Equip 
ment Co., Hartford, Conn., for the best use of a single 
advertising medium. The Clegg trophy went to Ben- 
nett’s for its “Shake Hands with a Bennett Man” theme 
used in every form of advertising West Texas 
Office Supply is operated by Former Bill 
Chancellor. 

Honorable mentions were won by 
Co. of Richmond, Va. for store 
Waldner Co. of Mineola, N.% 
excellence and by Morton Marks & Sons, In 
vertising in a single medium 

Certificates of merit for advert 


and assist 


g to have to develop a 


media 


Governor 


Waddey 
D 
for overall advertising 


ad- 


Everett 
modernization: 


f« yr 


| 
llence were 
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PRETTY GIRLS, a perennial enjoyment on the exhibit floor 
were much present again this year. Monroe and Gerald 
Lakow, of Samual Lakow & Sons, New York City, sto ped 
o talk with Jacqi D'Elles, ‘aid to salesm« Redi 
Records Products Co 


NEW 


winners 


{ 


enter 


rou 


i1enpia 
iISpiay 


na 





PRODL\ 





TS and merchandising s wer indisputed 
attraction at the Cl g eeting. B Beiring 
sales manager r ft K I-N ren Co 

ers interested in tl Duette Merchandiser 

OA—11/60 











LITICS WERI onvention program. Chatting with the two orators who met 





year. At the left is Walter H. Judd, U. § 


Butler, former national chairman of the Democratx 








RAMED ACTIVITIES Globe 


& Toy, Toronto 
Everett Waddey 


Printing & Sta 








MS 


PRINCIPALS at the Sunday morning services were 
Ben Philbrick, vice-president of Pelouze Mfg. Co., who 
gave the prayer; Herbert V. Prochnow, vice-president 


of the First National Bank of Chicago, who gave the 
address; and T. M. Stout, E. W. Curry Co., Pittsburgh, 


c who led the service 
, 


and 


Salt Lake City. Citation for excellent TV advertising 
went to Lamb Printing Co 

For the noon luncheon Monday a jam-packed audi- 
ence in the Grand Ballroom listened intently and was 
not slow to provide partisan reaction to telling jabs of 
Walter H. Judd, Republican keynoter and Congressman 
from Minnesota and Paul Butler, former Democratic 
national chairman. The two debated, ““Who'll Win and 


Why?" and most listeners agreed that discussion was 
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NSOEA Report niinhed 


Fun-filled, varied and eventful ladies program .. . 


more spirited and provocative than that displayed the 
same evening during the Nixon-Kennedy TV debate by 
the presidential candidates. 

The “Incomparable’’ Hildegarde was in the spotlight 
as entertainer for the Tuesday night annual convention 
party witnessed by an audience which completely filled 
the Grand Ballroom. 

“The Woman's Point of View’ was stated very defi- 





nitely during the panel discussion of the same namc 
held Tuesday morning. 

In her introductory speech, Mary Sutherland, District 
3 governor, reminded the audience that, since women 
comprise the largest group of office workers and control 
the greater part of the country’s wealth, their viewpoint 
should be given serious consideration 

Lorraine Werlla, branch manager of Chas. G. Stott 
& Co., Washington, D.C., served as panel moderator, 
reiterating the theme of a feminine opinion in ques- 


IF THIS s, é - 
your Z/@S7 P23 
STATIONERS CONVENTION ri 


i pote, 





tions she directed to the panel members 

The first speaker, Bea Johnson, widely known in 
radio and advertising circles, in answer to ‘““What do 
women want out of life?” said, ‘“Three things: admira 
tion, a feeling of importance and recognition.’ She 
pressed the point that dealers and manufacturers should 
train their salesmen to remember these three things 
when attempting to sell the women in the office who 


do the buying. 





When asked what women want from stationers, Miss 
NSOEA’s NEW FIRST LADY, Mrs. J]. Howard Patrick, receives 
a rose corsage, as did all other wives who attended the convention 
for the first time, from Charles Gilbert, OFFICE APPLIANCES 
chairman of the ladies entertainment committe« 


Johnson said, in interviewing secretaries, she discovered 
that “43% of them are interested in something to do 


with erasing.’ The obvious thing, she continued, is to 











WIVES OF PAST PRESIDENTS all received orchids, pinned on by members of the ladies entertainment committee. Fro 
left are Dave Neuha mfgs. rep.; Mrs. John Brain; Doyle H. May, Invincable Metal Furniture ¢ Mrs. Leonard Wi 
cox; Harry Tehan, J: fes. rep.; Mrs. Fred Downs; Mrs, Ivan Allen, Sr.; and Harold Heyward, Swingline, In 
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THI 


poignant and witty remarks of Ann 


Landers 








.DIES LUNCHEON, held in the Guildhall of the Ambassador Hotel, was light and enjoyable to NSOEA ladies 


nationally-syndicated columnist, shown sixth from right in 





THE WOMEN’S POINT OF VIEX At panel con A HAT OF MINK Mrs. Ruth Homekamp, niece of Mrs. Charles 
t th idies were Mary Sutl nd, Everett Hucke, tries on her first prize, her choice from three models available 
w ( NSOEA'’s first lady 2 rnor, and Lor 
Charles G. Stott & ( Washington 
of existing erasing products and actively sider the people involved and create an individual work 
the new ones. Among other things the se station — a separate world — for each of them.” 
d were more adjustable office chairs, color- Her most important point was the fact that the in- 
ders and business forms with lines spaced terior designer, to create a good design, must first “care” 
1 with typewriter spacing about the people who will work in the office he is plan- 
M Bergeson, president of Maria Bergeson Asso ning 
iding interior design firm, defined the serv Candace Ely, president of the Foundation for Busi- 
rior decorator as selling “know-how ness Education, spoke on the need for educating the 
Know-how she continued s a combination of students in business schools to appreciate the services 
ence and the human approach to planning and products offered by the commercial stationer so that 
when the student enters the business world he will turn 
vi 1 what she would designing a room instinctively to the right source for his needs. She com- 
‘le worked, sh [ would first con mended several manufacturers for offering teaching aids 
60 OA—11/60 
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NSOEA Report ... CONT 


Annual banquet — a climax of warmth and conviviality 


to schools and encouraged all stationers to do likewise 

“The Office in the Home’ was the topic chosen by 

' Norma Lee Browning, feature writer for the Chicago 

| Tribune. She noted that the number of people who con 

duct a business from their home and those who bring 

“homework” from the office is increasing. She en 

couraged dealers to promote the products they have, and 

to publicize the new ones, that will fit this expanding 
market. 

Emphasis on the women’s part of the convention was 
shown in the series of special events planned for the 
ladies of NSOEA which began with the Sunday after- 
noon reception and tea with array of gifts and presenta 
tion of an Isenburg jewelry creation to each woman at- 
tending. 

On Tuesday the ladies attended a luncheon held at 
the Guildhall in the Ambassador West Hotel. The focal 
point of the afternoon was provided by Ann Landers, 
nationally-syndicated advice columnist 

Speaking of the fascinating aspects of her job, which 
involves giving advice on everything-plus-love, Ann 
Landers also dwelt on the present status of family life 
and offered some of her own solutions to its inherent 
problems. 

A highlight of the women’s program came Wednes 
day afternoon with the performance of ‘‘Fiorello’” at 
the Shubert Theatre. “America’s most honored musical 
was based on the life of New York City’s most colorful 
mayor, Fiorello La Guardia. After the matinee perform- 














AWARD FOR APPRECIATION of work done is presented 





ance, specially arranged transportation brought the ' 
lediinn tack ‘ h ‘i he | Ralph Lowe, general chairman of the convention, by Charles 
adies back to the Conrad Hilton in time for the ban- Mortenson, NSOEA general manage: 

quet. 


Preceding election of officers at the divisional meet- 
ings the distributors heard Lemuel Mercer, annuity spe- 
cialist for John Hancock Mutual Life Insurance Co., 
discuss pension plans, the manufacturers listened to Sol 
Zatt speak on importance of public relations and the 
field division heard Michael Sanyour of Harbridge 
House talk on sales clinics 

Travis Elliott, personnel management consultant of 
the National Restaurant Association, was an entertain 
ing Tuesday luncheon speaker on the subject, “People 
are Fantastic.” 

“Selling in Suburbia,”’ a special report on branch store 
and shopping center store operations, proved a well- 
organized discussion by Paul Ignatius and Michael San- 
your of Harbridge House. They delineated the reasons, 
pitfalls and opportunities ol opening shopping center 
stores and went into the trend for operating stores away 
from downtown locations 

Sanyour and Ignatius said that in deciding upon a 
shopping center location besides luck, which the report 
suggested the stationer ought to hope is on his side, the 
retailer should possess a reputation for his product or 
business in the area and be well-skilled in merchandising 
techniques since he is competing with department and 








FIFTH DISTRICT WALKS AWAY with top honors for the 


general merchandising stores which are also selling his ', 

it ona Caen oP titor . year. Henry Chesick, governor of the Sth District ft. won the 

RemS an ace aerce compe IOOES governors cup and Cal Long former president of the Sth Dis 
The stationer also must have at least $25,000 to start evict Travelers Club. was awanted the Travelers tronin 
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NSOEA DEALER SALESMAN OF THE YEAR is Frank Nolan of Gill's Office Supply & Equipment 


( Beach, Calif. With Mrs. Nolan at his side, he receives the Ivan Allen trophy from Ivan 


\ 


Receiving congratulations from 
past-president John Brain, 
Neill Stewart, Jr., finished his 
year as head of the NSOEA in 
grand fashion. For what 
happened after he received a 
scrapbook of testimonial 
letters, turn the page. 


INDUSTRY'S BEST IDEA of the year, the Garvin-Wolcott Award was pre 


n S. Lee, Eagle | 


( He suggested that the association form a place 
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A fair send-off from a Scottish lass leaves bachelor Neill 


lipstick-bespattered and starry-eyed. 
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Grand Finale of an Eventful Year 





Neill Stewart, Jr., who has been on record as having a 
yen to go to Scotland, displays airline tickets for such a 
trip to Caldwell Harper, Sol Zatt, Neill’s father, and J. 
Howard Patrick. The gift was a token of appreciation 
for his year as president of NSOEA. . . 





General Manager Charles Mortenson adds 
to his best wishes a pseudo-key to Scotland 
and a bottle of Scotch. .. 





and be willing to wait several years for normal profits, 
the report said. 

It was asserted that an outside sales branch will pro 
duce a net profit of 4 to 8% within two years if it is 
backed up by strong purchasing and inventory control 
and can count on some local reputation 

The Wednesday morning panel for furniture dealers 
was promoted as the “Revolution in Offic Design 
Panel members tried to fulfill this promise. At the com 
pletion of the presentation the attending dealers’ le- 
thargic reaction indicated that ‘‘the shot was not even 
heard ‘round the ballroom.” 

George Reinoehl, executive vice-president of the 
Executive Furniture Guild of America, set the theme 
for the revolution by restating a long list of statistics 
which substantiated the fact that the number of people 
working in offices is snowballing at a tremendous rate 
while the percentage of people who work with their 
hands is decreasing. The construction boom of office 
building, he said, is firm and widespread. The obvious 
inference was that the market potential was indeed great 
for anyone wanting to supply the equipment needs of 
the increasing number of office workers 

Reinoehl, the panel moderator, added to this potential 
market a specific demand of the market; a demand 
which, though from a long-range view is not at all new, 
is revolutionary to a large number of businesses today 
Reinoehl said office workers are humans, and as humans 
they subconsciously react to their surroundings. The 
behavioral sciences have shown that worker's reactions 
to certain, well designed surroundings are not incom 
patible to work; in fact, they are conducive to work. In 
short, Reinoehl said design is becoming a demand in 
the market of office furniture that the dealer will have 
to supply if he is to play his rightful role 

Upon this introduction of the overall buying habits 
of the American businessman, the other panel members 
obviously were supposed to present courses or action 
which the dealer could follow to insure his place in the 
market 

C. A. Obryon, A.I.A. of the architectural firm of 
Obryon & Knapp, Grand Rapids, Mich., obviously was 


on the panel because the architect is somehow nstru 
mental in this new market. He told NSOEA members 
that the architect's sole job was to create an environ 


ment; that creating an environment today is beyond the 


capacity of any one man; and that any architect welcomes 


all serious and constructive help on his collaborative 
team 

He emphasized that the office furniture dealer would 
be welcome as a consultant, but not as a salesman 


Although Obryon went to great length to explain 


this position, he did not detail the architect's general 
lack of information concerning office equipment; nor 
did h pose some of the general office problems faced 
by architects when creating an environment; nor did he 
propose what specialized information the dealer could 
contribut 

F. Art Reed, manager of the furniture depart nt of 
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Te he et ths Dealer News 





Record dealer support 
»« Sparks Smith-Corona = Glave 
- portable promotion 


| ELECTRIC PORTABLE! 
The first reports are in — and Smith-Corona’s Electric 
Portable trade-in promotion has scored a smashing 
ecess with dealers and consumers alike! 
Backed by full-page national magazine and Sunday 








2 supplement advertising—plus the NBC-TV “Today” show 
this promotion has helped move Electric Portables in 
record numbers. Instant dealer support and acceptance 
r made this drive a success from the start. In fact, hun- 
dreds of dealers tied in locally with the “Today” tele- 
vision announcements, adding greater impact to the 
promotio1 

Powerful promotions like this are typical of Smith- 
Corona’ nsistent dealer support. Dealers like work- 
ing with a company that backs them up all down the 
ne. That’s why they find it more profitable to display, 

promote and sell Smith-Corona—largest-selling portable Full-page Electric Portable 

ne in America! promotion advertisement as seen 

” New opportunities for dealers—!f you would like to learn in LIFE, PARADE Gnd THIS WEEK 
more about the opportunities a Smith-Corona dealer 
enjoy mply write or call the nearest Smith-Corona 
branch office. Or write Mr. George F. Burns, Vice 
President-Sales, Smith-Corona, 701 E. Washington St., 

oVvrat e1,N. } 

Christmas advertising — Simith-Coro na portables will be 
f t} Christmas full pages, full-color in 
FI} K and THE SATURDAY EVENING POST. Student 
worl appear in SEVENTEEN, SCHOLASTI( 
YS and AMERICAN GIRL. It’s a holiday ad sched- 
ales opportunities f all Smith-Corona 

Dave Garroway demonstrating 

Electric Portable on NBC-TV. 

BF SMITH -CORONA 

DIVISION OF SMITH-CORONA MARCHANT INC. 
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Art Metal Offers New 500 Group 





COLOR STRENGTH of the 500 Group is reserved for the chair upholstery, with 39 upholsteries in production and more to be added 


Finish of desks and credenza is restricted to mediu ind dark beige, medi nd dark gray and black. Legs, which bear all support, come 


in three metal finishes 


The latest line of co-ordinated 
ture to be offered dealet s the 
Art Metal, Inc., which is hedul 


turn of the year 


Designed by the Knoll Planning | 
line will include a doub! lestal d 
the use of a flush or overhanging 
estal desk, modified by 
credenzas, 3 feet, 5 feet, of 
four-drawer file cabinets 1 for 
secretarial, arm and side ch 

Three arrangements in the pedest 
equal drawers: two small wers 
and one large drawer and a file draw 


binations are available in th 

Special desk features ar Keyed 
which allow dismantled shipment 
on arrival without tools; Leg-| 





spring-operated square foot matchit 

é | sion of pencil tray in top side draw ~AWED DI ' 

and the inclusion « twer DRAWER PULLS are recessed at inside edge of pedestal on all desks in 

which eliminates nec v lit Sing lestal desk and returt ble in right eft models 
(For more information, circle No. 1 on inquiry card, page 67.) 
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FLEXIBILITY of Art Metal's new 
500 Group is achieved through in 
terchangeability of desk tops; over 
hang as shown here or flush as 


shown on facing page. Tops are 
available in cherry, walnut or teak 
simulated plastic laminate, or new 
grid pattern 


CREDENZA UNITS of three sizes, 
3 ft. 5 ft. and 6 ft., increase flexi- 
bility. Any drawer or shelf combi 
nation is available. Finishes the same 
as desks 

w 











Modulaire 


sertes 15 


























THE JASPER DESK COMPANY, JASPER, INDIANA 


Designed for complete modular 
flexibility in executive and general 
office installations. 

An outstanding feature is the 
original patent pending assembly 
system, making it possible to eco- 
nomically ship components K.D., 
and to assemble without special 
skills or tools. 

Tops are available in a wide 
range of sizes, and have slot adap- 
tors for quick positioning or re- 
positioning of base units. 

Leg supports with adjustable 
levelers are easily joined to multi- 
purpose base cabinets and wal! 
storage cabinets with sliding doors 
or open fronts can be leg supported 
or attached to walls. 

Genuine Walnut throughout, or 
with tops of matching walnut 
grain plastic laminate. Write for 


informative brochure. 


Shown below is an 
efficient secretarial 
pool assembly. 





IANA 


‘OA IS A REAL 
WORKING 
PARTNER 

ON OUR 
SALES TEAM!" 


almost 25 years 
in I was introduced to 
FFICE APPLIANCES I was told 
would be a real help 
and so it has 


A plays an important role in 
ness Effective sell- 
juires teamwork The 

the manufacturer, and 
‘esentatives all must 
gether-—-and with 


nd that advertising 


FFICE APPLIANCES by 


ies I represent, helps 
the teamwork necessary 
ss OA is a real 
working partner on our sales 


VER 


rouwer 


? Office 
Appliances 


LERRRESE EEE AEREEEECS 


Number 8 of a Series 
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Appliances 


















LY 


F.P. Brouwer 


Manutacturers’' Representative 


Excellent Cabinet Works, Inc. 
Jasper Office Furniture Co. 
B.L. Marble Furn., inc. 
Nucraft Furniture Company 


Mr. Brouwer’'s Territory 












New Products 


The lamp illustrated here is rep 
resentative of the new line of 
Genezero-W alnut contemporary 
lan ps offered by MAISON GOUR 
MET, LTpD., 1170 Broadway, New 
York 1, N. Y. This oil finished 


lamp comes complete with the 


shade, as do the other models in 


— 


this series [hese contemporary 
lamps are only part of the line of 


oftice and desk accessories the con 





pany is placing on the market. In 


cluded are ash trays, book ends 
i 








Zina table lar ps smokers acces 
sories and the “Arturo Vallintini 2 
line of enamel on steel smokers a 





itteaa wir! [HE MONARCH FuRNITURE Co., INC., 103 Ward St., High- 


t 


Inquiry Card No. 2 ; 
point, N. C., is presenting ‘‘Dimension,” a new design in 
litipie seating by Norn an He kler Assi ciates This collec- 
n, with more than 30 variations of one design, has “‘wall- 


$ features and has been created to give flexibility and 





itility in office decorating 


Inquiry Card No. 3 


rs 
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DOME 
Improved 


PAYROLL BOOK 

















DoME PUBLISHING Co., INC., 357-361 Canal St., Providence, R. I Both recording and transcribing telephone messages are performed 
has added an extra blank column for deductions to its payroll Book by the Message Recorder from the SoUNDScRIBER CorpP., 6 Middle- 
No. 625, designed for a business with 1 to 25 employees town A North Haven, Conn. TI nits ; nterchangeable 
Inquiry Card No. 4 Inquiry Card No. 5 

s 5S M e 1S Tea 

tured in the 1 ne of globes 

being offered the WEBER 

COSTELLO Co l McKinley 

St., Chicago Heights, Ill. In its 

n sition, the support arm 

holds the g t the usual 

inclination of : legrees. By 

simply rotating the support arn 

to its aiternate P r- View posi 


tion, the globe is inclined to 90 


degrees, making it asy to study 
the polar areas. The 12-inch globe 
ball has a walnut base. Other 
nodels are equipped with a world 
tias in the Das¢ 





Inquiry Card No. 7 


THE ART STEEL Co., 170 W. 233rd St., New York 63 

N. Y., has announced its new w-cost Premier line desks 

Conventionally styled, they have aluminum trim and legs 
Inquiry Card No. 6 





For More Information Use Inquiry Card on Page 67 
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“Here comes another star 


Tae) ailet-mmole)aahio) san 





p.s. 70 DEALERS: 
Hitch your sales 
to Galaxie 





GUNLOCKE CHAIR COMPANY WAYLAND NEW Y R- k 


A a 





























New Products ntinued 


The angled face of Over 35 additionall 
the new Hi-Lo square inches off 
label holder brings comfort is one off 
high and low the oustanding fead 
shelves to eye level tures of the news 
Designed by the Fine-Rest’” alumi- 


secretarial pos- 
ture chair by the 
GLOBE - WERNICKE 
Co Cincinnati, 
Ohio. This new 


Cet-U-Dex Corp 
23 MacArthur Ave 
Newburgh, N. Y 
its angled construc- 
tion permits _ the 
label to be faced 


down r up ace 
\ 


chair is available in 
six different uphol- 
stery materials and 
55 decorator colors. 


Inquiry Card No. 9 


pending on whether 
the shelf is high o1 
low. This new la 
beling convenience, 
which attaches pet 

anently with 


hngertip pressure, 1S 





useful for shelves 
containing books 


Inquiry Card No. 8 








NIAL Pay SySTEMS, 199 Lafayette 
A professional quality ellipse s ; is St. New York 12, N. Y., has ompletel} In an attempt to increase a salesman’s sell- 
in the line of draftsmen’s templates man its Payroll and Accounts Payable ing efficiency, the RECORDPLATE Co., 130 
factured by the Timety Propucts C hecks to conform with the needs of banks Fair Oaks, Pasadena, Calif., has introduced 
Baltimore, Ohio. It consists of templates tor the magnetic ink check recognition two new Visi-Ref book sets. The Sele 
with 246 ellipse cutouts fr legrees progra Chis special MIC R imprinting 1s Follow-up Form permits the salesman to 
through 60 degrees in increments of ‘ being dome at Mo additional cost, in co record all pertinent information regarding 
grees and from 4” to 2! xes ition with the banks participating in sales calls and the Sales Prospect Form 
Inquiry Card No. 10 this progral keeps track of business leads and calls 
Inquiry Card No. 11 Inquiry Card No. 12 
The solid construc- A new del Number- 
tion principles of ing Print-Punch ma- 
the larger paper cut- hine, equipped with a 
ters are featured in seria nv bering code 


the 1961 models of 
the “Triumph” 
manual office paper 
cutters from the 
MICHAEL LITH 
SALES Corp., 145 
W. 45th St., New 


ng and im 
printing attachment, 
has been announced by 
the DENNISON MEG 
Co., Framingham, 
Mass. This machine 


akes if possibDie to use 














York 36, N Y S 2 n ered, mul- 
Among the new fea- tiple stub tag systems 
tures are a front as basic input media in 
wheel calibrator for lata processing systems 
precision cutting, governing production 
generous cutting ca ntr inventory con- 
pacity, ample work- piece rate pay-roll, 
ing area, portability, sl} ng ntrol and 
simple operation spect ntrol 
safety and sturdi- Copy for code punch 


ness 
Inquiry Card No. 13 


ing and imprinting 1s 
simultaneously 


Inquiry Card No. 14 


+ 





For More Information Use Inquiry Card on Page 67 
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OVER 1500 ITEMS 
for Business, Industry 
and Institutions 








HIPMENT 
Tack” 


.-.- another dividend 
when you buy 


QUALITY PROTECTE 
VON STEEL 
EQUIPMENT 


THE “QP’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
OF QUALITY EQUIPMENT 








* 

See your Lyon Dealer for delivery from 
stock of the world’s most diversified line of 
steel equipment. 








LYON METAL PRODUCTS, INC. 


General Offices: 1128 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Ill.— York, Pa.—Los Angeles 





THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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Products 


i foam rubber, upholstered in a 
: wide selection of plastic fabrics 
or woven materials. Framework 
is fabricated of welded alumi- 
num tubing, anodized for a satin- 
smooth finish. Nylon buttons on 
the chair legs prevent the metal 
trom being scratched during 
THE Duro Art Suppty Co., 1832 Juneway Ter., Chicago stacking Mc lel 6001 is an oval- 
26, Ill., has developed a tempera paint which it claims is backed « . model 6003, a 
truly opaque and is complete water resistant when dry hand-t ¢ chair, 1s illustrated, 
The twelve basic colors ar ead free an will not bleed and 1 4 is a full-back 


chip or crack 
Inquiry Card No 





This new ‘Futura’ linc 
sories has been announced by the Cui 
Pap Co., 4640 N. Oketo, ¢ gi 
series features modern desig xe 
grain leathers with a stainless st 
Inquiry Card No. 17 
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15 


For 





Three different styles of stacking 


chairs have been added to the 
line of aluminum chairs manu- 
factured by the Emeco Corp.., 


Hanover, Pa. When not being 


used for seating, these chairs can 


be stacked for storage. All have 
padded backs and seats of latex 





Card No. 


Inquiry 


16 

















S mbes ae near oe THE OLD Town Corp., 750 Pacific St., Brooklyn 
DESK Broadway, New York, N. ¥ N. Y., has developed an “Inkless’’ stamp pad 
The : Sa Tei the Ca In _— which is light, thin and never requires reinking 
rds for use mn DOOK-Styl¢ : 
t ie A clean sharp reproduction is assured every time 
"= a Inquiry Card No. 19 
Inquiry Card No. 18 
[he 19 ine of sliding-door 
ubinets introduced by the 
BORROUGHS Mec. Co., 30 
N. Burdick, Kala: 
Mich., features advanced st 
ing by Ray Dietrich and pre 
sents a new concept in cabi 
net design. Long, gracef 
ertical pulls on the doors 
ire within convenient reach 
f everyone and require only 
the slightest finger tip pres 
sures at any point to slide the 
ioors open or shut without 
binding or scraping. The 
inets are available in three rhis compact telephone loudspeaker, called “Speak-up’ 
heights and two depths and akes it possible to use the telephone while both hands 
equipped with easy-gli ire occupied. Made in England, the amplifier is being dis 
ng doors and nylon tributed here by the Or: Corp. OF AMERICA, 59 Hemp: 
ist-free elevated tracks stead Garden Dr., West Hempstead, N. Y. It requires ne 
Inquiry Card No. 20 nstallation or wiring and involves no extra phone bill 
since it is powered by a 9-volt batt and has volume con 
Its base serves as a telephone number index 


Inquiry Card No 


21 


More Information Use Inquiry Card on Page 67 
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There’s a Gr affco 


Maptack and Map Flag 
for every Map & Chart use 


With an ever-growing volume of data to clas- 
sify, business offices need a greater selecticn 
of maptacks than ever before. The Graffco 
line, with its extensive variety of sizes, shapes, 
markings and colors, gives today’s record- 
keepers everything they need to pin-point 
the facts. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on 
products and sales aids. 





Graffco Maptacks are conveniently pack- 
aged either in 100s or in attractive plastic 
boxes of 20 for display. Map Flags are 
packed 25 per plastic box. 





Cay 
YT y ? 4 
Flat Head Maptacks — In 3%" and 14" diameters, 20 Marking Tacks — In >;", 94" and 74" diameters. 


colors, plain or printed with single letters of the Twelve colors, plain for marking with ink or 
alphabet or numbers 1 — 1,000. pencil, or printed with letters or numbers. 





\nea n 
peak 1} a4 
both hand F 
a 
iz I 
) Hem Map Flags — Triangular or Rec- 
tangular shapes (54"x 1") in 
12 colors. Opaque with writin makers of Graff Signals 
i... pen 0 Also co 


surface, or Transparent. 


Sor every type of file. — 
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New Products 


RUBBER 
CEMENT 


THE NARDON Mec. Co., IN¢ w 


Rd., Alhambra, Calif., is 
board for a fast, econor 
sales, inventories, expenses 


without copying or postings 


Inquiry Card N 





} 
ade 


This pressure-sensitive 


ca 
“Mark-On”’ sticks to any d: ns 
and can be written on with pet n 
stylus. It may also be affix 


writer platen and type 
stencil position. It is unaft 
ture and will not 
the TAPEMARK Co 
Paul, Minn 


Inquiry Card No. 28 


rasc 
From 
Ave., St 


58 








en 
‘ 
| a | 
pre ss ‘s 
A nev 
' f 
A lear plast ackage for Aiuc ry sATES Merc. Co. Oran N ] 
Ca eady-cut in s has been an , ERS , ee 
ljounced by the G. J]. AIGNER Co ' ae Cet Cad +} if 
and heed ‘ 3 oie ; . 
i S. Clinton § Chicagt I] Mark I. In 
{’ ( f + , cr if the r 4 
\s : . | res if 
“i Ka sed t st 
int LIDS ] othe iS ‘ 
I é 
in S ite he plastic pack | 
g pping cart 
> 
No. 22 hicl nverts to a counter displa 
r ‘ > 
Inquiry Card No. 23 Inquiry Card No. 24 





} signed I s 
ppi Is where 
A 1S fr pi 
tar was announ 
GENI R I oO C¢ 
iS4 S ns Van N 
Calif. ¢ 1 P ge N 
t fea Ss « 
yh } ¢ « ; 
¢ ivi ti ; 
[ 
S ] 
Ss Fe c , | 


Missiot - grees of IRIN Minn. The S 


ula ul ty 1s Inquiry Card N 
Inquiry Card No. 2¢ 








I GAR RUBBER S (P ( 66 8 phe 
Was 12 1S \ 2) I } Its 
" ~} 4 
Tt} 
i > { 
i,t 
in M4 S < 
sf N N > 
s pe nnes 
Inquiry Card No 
Inquiry Ca N 
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EBERHARD FABER 





ET 2166 


x 
<i 








th <a eine dt Of el lel do) a b a = 
4 
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Flexibility! That's one of the most important qualities of the lead in COLORBRITE 
business pencils. It means that COLORBRITE colored leads are not brittle...stay 
crystal sharp. It means that these leads are hard—yet flexible...hold their points 
longer without breaking. COLORBRITE is perfect for working with figures, forms, 
charts, and graphs. In 26 different smear-proof, permanent colors—to make every 
vital business detail color bright! 


Complete your stock of nationally advertised COLORBRITE pencils now! See your 
sales representative or write direct to EBERHARD FABER — your one source of supply 
for all writing needs. 


SINCE 1849 


EBERHARD FABER 
pila 4 QuallG in writing 








Wilkes-Barre, Pennsyivania-New York-Toronto, Canada 
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| DOME Simplified S 
| BOOKKEEPING RECORD 


Retails for 3:50 


Millions of people 






across the nation will 






OOME 


By, BOOKKEEPING RECORD Order DOME Short-Cut 

zee CL / PAYROLL BOOK 
cpageeit ieitacamlet ME Aggy fo 50 

Retails for 3 






see this full page ad 
which will SELL 
DOME RECORDS for you! 
















FULL PAGE 


on Sale Jan. 5th 


(National Edition) 










DOME Improved 
PAYROLL BOOK §©=@C)rgian 


Retails for 9.50 Now / 





FULL PAGE 


on Sale Jan. 3rd 
(Zone 7) 










DOME Persona! 


a 
MIAO Ce a STAC OC Rael) ee me §=FAX RECORD = Retails for I 


4802 Loma Vista Ave. - Los Angeles 58, Calif. 
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ey 


Unlimited combinations with over 50 correlated 
¢ a units. Expertly crafted of rich walnut woods. 


PZ : mn 
Achievement: 
A ie & tiie tte 
f % ¥, 9 2 f ; , ry ‘ bs) 


bY Hawngneenci cal 


in design and function! 


With any of four magnificent groups of 
Imperial Desks, you can tailor executive or 
general offices to the character of a company 

. to the personality and taste of any indi- 
vidual. Each group offers wide flexibility, ex- Genuine walnut complemented with legs in satin 
ceptional beauty, and efficiency features that aluminum or brushed gold with rich walnut Saags. 
have elevated “Imperial Desks” to promi- 
nence as a synonym for Quality. 





ACCLAIMED AT THE NSOEA CONVENTION! 





ronile 


America’s distinctive sculptured wood office furni- 
ture featuring suspended construction. Matching 
chairs. 





IMPERIAL “CONSUL” EXECUTIVE CHAIRS 


One of three new lines of 
“Chairs by Imperial” which 
represent the finest in de- 









e ‘ j ® sign . the greatest in 
Po chair values. Write for 
a f brochure! 


ae 
< 5 





Res ae one 
Imperial 
. Ingeniously combines wood, steel and plastic. 3- 
d es K com Pp an y point suspended drawers with silent, self-lubricat- 
evansville 7, indiana . ing glides. 
OA—11/60 61 





























New Products continued 


Exclusive new engineering 
and operating features for 
easier and faster electric 
typing are incorporated 
into this new electric type- 
writer lesigned by the 
REMINGTON RAND Dyv., 
SPERRY RAND Corp., 315 
Park Ave. S., New York 
10, N. Y. The new car- 
riage suspension design is 





the most important single 





development This is a 
new cushioning system 


which produces a_ light, 


fast and responsive touch. 


r 
DESIGNCRAFT METAL Mec. Cort St., Brooklyn It also enables the typist 
N. Y., has introduced a lin f receding door credenza and to dial a precise adjust- 
auxiliary desk units to be used with its companion lines of ment for carbon copies 
steel and oiled walnut modular office furniture, adding eight with coordinated copy con- 
flexible units to this “Dimensional” group of furniture trois 


Inquiry Card No, 31 Inquiry Card No. 32 





Decorative wood grain 


styling and added wear 


are oftered in_ the Vi } 
dene’’-surfaced hardboard : 
oftice floor mat announced ; 
by the ALL-Matic Corp ’ 
100 Owen Brown St 3 
Hudson, Ohio. The Vi ; 
dene surface, which is t 

; 


polyester laminating filn 
is reverse printed in blond 


and dark walnut wood 





grains and provides added 
resistance to chipping ab \ 
rasion ink detergents 


household acids and alco 


hol. The mat is offered (This new Conqueror automatic electric paper folder auto- 
in two sizes, 48 by 36 matically feeds, folds and counts 110 sheets a minute and 
inches and 48 by 54 deposits them through a belt delivery into a neat stack in an 
inches, each size available idjustable receiver. It is available from Heyer, INCc., 1850 
- either a small or large S. Kostner Ave., Chicago 23, III 

Hip cesign Inquiry Card No. 34 


Inquiry Card No. 33 


THE GENERAL _ BINDING 
Corp 1101 Skokie High- 
way, Northbrook, IIl., has in- 


troduced the Systems-Pak, a 


new concept in_ providing 





liversified supplies of plastic 
binding to offices and depart- 
nents. The kit combines a 
complete assortment of plas 
tic bindings in a compact, 
portable case and was espe- 
cially designed for offices and 
plants that require a flexible 


stock of bindings in several 





sizes, colors and styles. In 


cluded are 13 colors, 16 di 
F. G. Lupwie, INc.. 1800 Coulter St.. Old Savbrook. Conn ameters and five styles includ 
is offering the new ‘‘Contouramatic Mark III” photocopier ing the new “Zip-Lox” bind- 
which makes photo-exact, permanent black and white copies ing which features a mechan- 
of everything on paper, including ball point pen, colored ical binding lock 
inks or crayons, spirit duplication and rubber stamped cop Inquiry Card No. 36 


Inquiry Card No. 35 





For More Information Use Inquiry Card on Page 
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international Paper Cut Sizes 





% 


. od 


yy - 








/ : comes to you in a handy junior carton with pull-tape opener. 


YEW Sprit hill Bond is ream-w rappe d 
N ind packaged 8 4%”x 11” and 842"x 14 
nior ton that opens zip-quick 

Most International Paper business and 
are now available in 
junior cartons. They ar 
ffset duplicating presses. 
hese | ess and printing papers look 
é mium-grade papers, yet 
lume work They handle 


give excellent printing 


® 





ter ream 





Ticonderoga Offset 













eee 


Opens zip-quick! 


New Springhill, Bond, like most International Paper business papers, 


Ask your paper merchant to show you 
samples of International Paper's complete 
line of business and printing papers. 


BUSINESS PAPERS + New watermarked 
International Bond, Mimeograph and 
Duplicator + Springhill Bond, Mimeograph 
and Duplicator. 


PRINTING PAPERS + Springhill Offset 
* Ticonderoga Text ° 


International Ti-Opake. 


All are available 


in handy pull-tape junior cartons 


INTERNATIONAL PAPER 


FINE PAPER DIVISION e NEW YORK 17, N.Y. 








sensitive A 
Triple 


An 
labels, 


innovation in pin-feed 
called ‘‘able-stik 


pressure 


Double 


and 





Inquiry Card No. 37 














Several new features have been added to the 
dictating machine by the De Jur-Amsco Corp., 
ern Blvd., Long Island City, N. Y. They include 
telephone recording devic recording indicator 
brated in minutes, automati e control and automat 
erasure of transcribed tapes 

Inquiry Card No. 4 


15-01 Nortl 
a built-i 








[THE EBERHARD FAB 
ER PEN & PENCII 
Ci Crestwook, Wil 
Kes B P h S } 
] i or ex 

Si f the Noblot 
ind Thinrite 





Clb 2 : ball pen lines with 
® the addition of refill 

 MO-LEAK NO-SMEAR 

 Ng-PADE NO-TRANSFER 


able cartridges and re 


plac c ab \ ball 


erasers 








NOBI OT — The irtridges noe the 
reguiar and Thinrite 
pens are also inter 

| changeable. There are 
four refillable pens in 
each line in blue, red 


ARO 


: 
green and black 


Inquiry Card No. 42 
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series OF 


cushion glides which compen- 


Labels, which makes possible imprinting of two sate 
and three identical sets side by side, has been legs 
announced by the ALLEN HOLLANDER Co., IN¢ TER 
385 Gerard Ave., New York 51, N. Y Ave 


Stenorette-TD 


scale cali 


f rubber 


adjustable 


for uneven floors or short 


are new from the Mas- 
Mrc. Co., 9200 Inman 
Cleveland 5, Ohio 


Inquiry Card No. 38 


A new _ upholstered 
folding chair specifical- 
ly designed for class- 

meeting, 
lecture groups and sim- 


. ! 
rooms Saics 


where a 
and desk 
would 
has 
announced by the 
SPECIALTY 


ilar areas 

folding chair 
combination 
prove Val iable 
been 


HAMPDEN 


Propucts Corp - East- 
hampton Mass Con- 
structed of tubular steel 
throughout, the model 
302 has a comfort-con- 
toured seat and back 


and features a conveni- 


’ ent tablet arm which 

n fi Ids out of the way 
whenthe chair its 
folded 


Inquiry Card No. 41 





A new felt-tip pen marker thin 
enough to be carried in the pocket 
was announced by the FLASH MFG 
Co., INc., 169 Murray St., Newark 


5, N. J. The Flashdry marker, similar 
in appearance to a thin pen or pen 
cil, contains ink that will dry 


seconds and w 
including metal 
available in eight colors 


Inquiry Card No. 43 


ers are 


THE VIS 
walk, Conn 
boards 
backs and can be placed on any surface 
board holds eight horizontal or vertical packet 
Inquiry Card No. 39 


ee 9 


| write on any surface 
Che leakproof mark- 





CONTROLS 
are offering 
cards have pressure-sensitive adhesiy 





> 
o 


[he 


type gun that con 


res’ of 





Co., P. O. Box 93, Na 
File-a-Tab” packets an 


Ea¢ 











® 
oe 


is a new staple 
bines the best fei 
staple and th 
not only inserts 


‘Auto-Tak,” 


the wire 
b tack. It 
designed staple-tacks int 


spe ially 

any flat surface, but it removes af 
stores them for re-use as well. Avai 
ible from AuTO-TAK, Suite 12, ¥ 
Haven Office Center, Cuyahog 
Falls, Ohio 


Inquiry Card No. 44 
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if} 


Makers of the world famous 

patented ‘“‘STA-CLEAN” metallic 

protective-coated master units 
U. S. Pat. 2,671,734 


A reputation for quality is one of the most cherished posses- 
sions a business can have. Such a reputation is not gained through 
special promotions, nor through advertising, nor through short- 


term, ‘flash in the pan’ performance. 


A reputation for quality is gained through painstaking at- 
tention to detail, continuous testing and control, and forward- 


looking research — over the long haul. 


The Rose reputation for quality was hard earned. It is not 
taken lightly. And viewed in the light of our increased research 


efforts and expanded research facilities, this reputation seems 


Beye Ke 


Adolph Rose, President 

ROSE RIBBON & CARBON MFG. CO., INC. 
Harrison, New Jersey, U.S.A. 

A subsidiary of Bemis Bro. Bag Co. 


to grow. 


It is our pledge that it will. 


Specializing in Master Units 


Spirit & Hectograph Carbon Papers 
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A 


from the NortH AMERICAN 














141,” and holds a standard 
a pocket for notes. Rigid b 
it self-supporting for writing 
table. From Copp SHINN S: 
Union St., Indianapolis, Ind 
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The new Norelco ‘75’ dictating 


Duffy Ave., Hicksville, L. I., N 
zine loading which eliminates thre 
Inquiry Card No 











This legal sized desk memo ki 
| for convenient note-taking any. 
ered in vinyl, it opens to 18 


Inquiry Card No. 47 





KINEMATRIX IN«¢ 1616 N 
Damen Ave., Chicago 4 
Ill., has announced a new 


sublic address system which 
I 


is con pletely seit ontained, 
portable and includes a lec- 
tern. The sound system is 
fully transistorized and is 
enclosed in a _ lightweight 


uggage-type case which in 
cludes a microphone, ampli 
her, heavy-duty speaker, out- 
put for external speaker 
Output for a tape fre order 
and phono/microphone in- 
puts. The unit is 16 inches 


high, 18 inches wide and 


814 inches deep. It runs on 
nachine two lantern batteries for 
230 about three months 
maga Inquiry Card No. 46 
af . 
= 
= 
Le , 
lam Ae 
<= a 
. va 
DinG AP 
{ARLES C. SMITH, INc., Exeter, Neb., has 
signed this metal label holder for use on 
shelving The holder is welded 
a steel clip which hts over the shelving 
ige. The label slides in fr ither end 
Nd is prot ted by a plastic sie These 
W metal holders are ava t mn any 
e to fit individual needs 


Inquiry Card No. 48 


A new selective electroni 
staf locating and paging 
system with pocket receiv 
ers that combines both 
voice and signals is being 
ntroduced to this country 
by MULTITONE OF CANA 
DA Ltp., 130 Merton St.. 
Toronto, Canada. It con 
sists of a compact tran 
sistorized transmitter, mn 
larger than a_ standard 
typewriter and as easy t 
operate a wire loop an 
tenna surrounding the are: 
to be covered and 


ounce pocket receiver that 


is clipped to shirt or suit 

pocket of the person to be A new 

paged sion bar action 
Inquiry Card No. 50 be available 


turer. More inforr 
COMMISSION 


For More Information Use inquiry Card on Page 67 








f heavy luty stands by the 





New 


To obt 
new Pp 
key mt 
respon 
right ¢ 
forwar 


Sale: 


To obt 
manuf 
issue, 

right \ 
signed 
prompi 


New 


To obt 
lists d 
typiest tab has been added numbe 
spond 


D ptth, Catalo 
ee ae b forwar 
” t the tapDle 

I IK Sf d 
This ser 
olers in 
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Inquiry Card No. 51 
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_ + QUICK SERVICE 
A's 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers to 90, simply circle the cor- 
responding key numbers on the card at the 
right and mail at once. Your inquiry will be 
forwarded without delay. 


Sales Stimulators 


To obtain more information about any of the 
manufacturers’ sales aids described in this 
ssue, circle the key numbers on the card at 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


promptly. 


New Catalogs 


To obtain copies of recent catalogs or price 
sts described in this issue, circle the key 
wumbers on the card at right which corre- 
spond to the numbers assigned to the New 
-atalogs. These requests will be promptly 
forwarded to the manufacturers. 


This service is restricted to dealers and whole- 
alers in the office equipment and supply field. 


The handy subscription card at 
the right is enclosed here for 
your convenience. Use it to 
enter or renew your own sub- 
scription, or tear it out and 
give to a friend, salesman or 
employe active in the retail 
office stationery, machine, or 
furniture business. 

Either way you will be helping 
OA to be of greater service to 
the industry. 


INQUIRY CARDS* 


Service Bureau... 
OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 








This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 














NEW PRODUCTS 
23 45 6 7 8 9 10 th 82 13 14 06 
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46 47 48 49 50 51 52 53 54 55 56 57 SB 59 60 
61 62 63 64 65 66 67 68 69 70 7Ii 72 73 74 75 
76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 
SALES STIMULATORS, CATALOGS 
101 102 103 104 (05 06 07 (08 109 810 
rit 112 13 114 «815 816 «697 608 UNG) «120 
121 122 123 124 125 26 %'27)»«©6128©«©6129~=«130 
131 132 133 134 +435 «#4%136 «#613706 «©6138 «6139)~=«6140 
November 1960 issue of OFFICE APPLIANCES 
Card void after January 1, 1961 

Name 

Position 

Company 








Business Address 
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THE 
PRESIDENT 
OF 
SWINGLINE 


gger stapler profits and faster turnover are yours with SWING- 
INE’s “‘] Three” staplers: the No. 4, the No. 3 and the No. 27. 
They’re see n more desks across the nation than any other brand. 
They pin, they tack, they staple. They have all the wonderful fea- 


ike them sales positive : open-channels for split-second 
ngenious stroke control for jam-proof performance, 
tra-modern design and jeweltone colors. They build a marvelous 
epeat business in staples, too! 


master desk stapler, holds 210 staples. No.3 is a shorter 


n holds 105 staples. No. 27 is a rugged one, holds 210 
ples, and you can have your customer’s company name im- 
nted on it, too! Contact SWINGLINE today—for BIG business 
orrow ! 
<a 
=~, en VY, An 2 
zeae C72 a a INC. 
In Canada: son Office Equipment, Ltd., 156 Evans Avenue, Toronto 14, Canada - 
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BIGGER PROFITS FOR YOU! 


Full-page ads like this 
are appearing in U.S 
NEWS & WORLD RE.- 


PORT, BUSINESS 
WEEK, PURCHAS- 


ING WEEK, and a host 
of other publications to 
pre-sell thousands of 
purchasing agents and 
stationery supply buyers 
for you. This, plus a di- 
rect mail campaign to 
over 10,000 major busi- 
nesses, will make your 
sales job easy 


LONG ISLAND CITY 1, NEW YORK 


World's Largest Manufacturer of Staplers for Home and Office 
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‘ 
Banding cartons of Ticonderoga pencils with attention-getting rHeE EaGte Pencit Co., INc., Danbury, Conn., has announced 
wrap-around strips is part of tl promotion campaign of the a special prepak containing two gross of Mirado pencils plus 4 
JosepH Dixon Crucipte Co., 167 Wayne Ave., Jersey City Boston pencil sharpener which is being offered at regular price 
N. Y., for its new lead discovery ‘‘Marvelead plus 50c for each sharpener 
Inquiry Card No. 101 Inquiry Card No. 102 


The “Autopoint Au 


tomat” is a revolving ° 
wire counter display . 
recently introduced by ’ 
the AUTOPOINT Co., ; 


Div., Cory Corp., 
3200 Peterson, Chi 
cago, Ill. Holding 
four dozen pencils, it 
is equipped with 
loaded removable dis 





play cards, colored 
grey, black, white 
and red, and featur 
ing the ‘Guaranteed 
for a Lifetime 

theme. The merchan 





A back-to-school promotion has been recently an 


diser is free with nounced by the CARTER’s INK Co., 239 First St A full-color merchandiser for its 

each order of six Cambridge 42, Mass., which gives particular em Fiesta” pen is offered by ALI 

dozen pencils phasis to such fall sellers as felt-tip markers Ritz PEN Co.. 241 Hudson St 

Inquiry Card bber cement, carbon paper and inks Hackensack, N. J. It can be used 
No. 103 Inquiry Card No. 104 the wall o1 inter 


Inquiry Card No. 105 





his c¢ ful stand This unusual coun 
p display board ts lisplay featur 
: te ee : i 
available tree t 2 ing the Mongol col 
lealers with any ot pencils and 
tight and ; ‘ ta 
tangle-free! der of 12 packages nique bookle 


of Scotch brand is now available 
e EBERHARD 


ipe ips, a new 
product fron the ER, IN Crest 
MINNESOTA MIN i Wilkes 
IN¢ & MFG Co Barre Pa. Au ed at 
900 Bush Ave., St growing market 
Paul 6, Minn. An ored pencils 
added _ feature of erchandiset 
the polyethylene bag s, in addition 
is that once opened the companys 
it can be re-closed Mongol « 
simply by pushing pencil box 
asti pez = f a bookle 
ough tl mi h lesigned to help 
f tl bag arket ror 
Inquiry Card 1 pencils 


Inquiry Card 
No. 107 


No. 106 





For More Information Use Inquiry Card on Page 67 
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ONLY SOUND YOU HEAR IS 


HORST 
Sakistackion. 


Model 677 
Secretarial Chair 
with tilt-back 
mechanism 


now we can serve more select dealers with 
that give QUALITY a new meaning! 

lhe demand for Precision-Posturect Chairs has been increas- 
ing so rapidly of late, that we have been required to expand 


| 
our production facilities. This we have done—and now we 


are pl cing 10 times as many of these superb office chair 
IT aster] leces Select dealers who prele! to sell quality prod- 
ich afford them large profit margins are joining the 


n-Posturect family of dealers in great numbers. 


DESIGNED AND ENGINEERED to the most rigid standards of 
qualit this complete line of office and institutional seating 1s a 
und franchise for you—if you are looking for a line that’s satis- 


fying to se 


and quietly gives satisfaction through the years 


Precision-Pt 
PRECISION-POSTURECT AIR RPORATION 


KIWI 


OA—11/60 


t Chairs 


PRECISION-POSTURE 
presents Mode 1 
Executive Swive 


Superbly comfortat 


chair, sleekly ontoured 
Plates ilelar. | Teme 


FTsleMai-lslgiet Mielme lal 


Model 1215 
Executive 
Swivel Chair 


the of fice chairs 


REI 
Mail this coupon today; it will bring you the 
Precision Four-Caster and money-making details 
on the line that’s soundly made, satisfyingly profit- 
able to sell. 


na Petoson 2. ee ee A ee oe a ee 
FOUR ZCASTER 


PRECISION-POSTURECT CHAIR CORPORA 
Department OA-1160, 3100 West Carroll Avenue 
Chicago 12, Illinois 


Gentlemen: We want complete information on the Precision- 


Posturect line of seating—the line that gives quality a new meaning. 
NAME 


COMPANY 


ADDRESS 


CITY 


| 
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Webster's Elementary Dictionary 


oe 





Webster's New Collegiate Dictionary 


Featured in LIFE in Color 


to increase your Christmas profits! 


More and more of your customers (individuals 
and business concerns) are finding that Merriam- 
Webster dictionaries make wonderful Christmas 
gifts. These people know, too, that there is no 
substitute for a Merriam-Webster 

They insist on Merriam-Webster’s New Colle- 
giate because it includes such features as the Latin 
names for plants and animals and rules for spelling 
and punctuation essential in a dictionary but 
omitted from other ‘““Webster’s.” 


~ 





-_ as 





Ads in Life, Reader’s Digest, Time, Newsweek, 
New Yorker, and other top magazines will be bring- 
ing many customers into your store this Christmas 
season looking for all four of the Merriam-Webster 
titles shown on this page. 

You can be sure of record sales and profits if 
you have plenty of stock of all four titles — 
prominently displayed. Check your stock today! 
G. & C. MERRIAM COMPANY, Springfield 2, 


Massachusetts. 


+ J 


Webster’s New Internationa! Dictionary, Second Edition 
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...the biggest 
« ad campaign in 
i ™ Acco’s 60 years 
ma =f leadership 
is making 
Acco items 
the fastest-moving 
profit line on 
your shelves. 





ACCO HELPS YOU 


EDOITFASTER' 
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New Catalogs Brooklyn, N. Y. It has sharp halftone illustrations of 19 


basic typographic and rotary numbering machines. The 
numbers printed by each machine are reproduced full 
size. A special section describes the company’s line of 


VISUAL PLAN? low plunger machines specifically designed for use on 
LAYOUTS, INC., ylinder and platen presses and on high-speed presses. 
Pennsylvania Another feature of the new catalog is a group of rotary 
Ave.. Oakmont, numbering machines especially developed for use on 
Pa.. has issued a Dutro, Davidson, Multilith and A. B. Dick offset 
w catalog ol presses 
three-dimensiona! Inquiry Card No. 117 


; 


SCaAIC models OI 


THE WeEts MrFc. Co., 162 Union St., Monroe, Mich.. 


on equi} ment : 
has issued a new price list for its line of fling supplies 


Offir planning : 
ee a Complete specifications, including all sizes and shipping 
rangement of ex information, are part of the catalog 


Inquiry Card No. 118 


Sting offices are 


simplified by us 
, AMERICAN  DICTATIN« 


MACHINE Co., IN«¢ 51 





these scale 








‘ : 
, fe ls. The ita : . y 
| ‘e va , W. 45th St., New York 
og lists 8% «items, inciuding irious sizes Of MdeCSKS 3 . « 
5 ‘ 36, N. Y., has reprinted 
chairs, file cabinets, business and calculating machines 
oe its complete used dictat- 
of many of the well-knovw nufacturers. Grid boards 
; machine catalog. In 
wall sections, colun 1 scale fi s of office f ‘ 
this book are found pho 
sonnel are also availal [he items shown can be ‘ 
tographs and specific de- 
chased individually ; ‘ D 
tails of Rex Recorders, 
Inquiry ¢ i N 
Ediphones, Soundscribers 
ind other makes and 
OrFice Propucts, IN W. Eight Mile Rd models. The catalog also 
Detroit 40, Mich ted a released a has price sheets giving 
new 16 page catalos | { line of label ny th dealer the rough 
fling and indexis ts h letailed booklet price, the rebuilt price and a suggested retail. All ma- 
shows, describes and separately. Also chine pages have approximate price when new and a 
shown in pictures ] 5 al 5 5 lel imbers suggested retail pfice Individual pages oO! this catalog 
and how the items at kaged are also available to dealers at the minimum printing 
Inquiry Card N 15 cost, so that dealers can solicit by direct mail, using the 
page of the catalog showing the particular model ma 
hine they might have on hand as a result of trade-ins 
‘\ format new bro r other deal 
Vl U UicaisS 
a J ’ cal } scr | 
; ae ' :, ‘cd Dis; eat Inquiry Card No. 119 
ee 
premarin ot mene Id . nas nit leased 
REFLECTOI THE ArT STEEL Co., 170 W. 233rd St.. New York 
HARDWARE Corpe., 140( 63, N. Y., has issued its new ‘5 page catalog covering 
: N th Ave Melros ts wide line of office equipment. Included are desks, 
a Park. Ill. The large, col hairs, files, general items, office utilities and accessories 
T rful italog illustrates Handsomely bound in a four-color cover, this extensive 
s of new display atalog serves as a helpful selling aid 
pee adamant = ’ zing the new Inquiry Card No. 120 
Contempo 
aw ( S ing 
supportis A new, illustrated consumer price list has been released 
ee we by the ANDERSON-HICKEY Co., 915 Cherokee Ave., 
sowrrorar i “} | 44 4 a ae A . - 2 
— window and Nashvill , Tenn. Although the price list is new, the 
store interiors. The booklet also gives decorating ideas ompany states that there have been no price increases 


for the “Dec-Ro-Lit aoe nite which fil yn any of its items during the past three years 
Inquiry Card No, 121 


into slots of Conte: t ohting 
plays. The brochu: full f display acces . > 
sories, shelving, | g : A 1 ears alog in color, rey: a compicte line of 
other panel retais ire | t an unlimited nes. sg oe » Pagel arenes seem te ART Get 
ens af Genie CIALT) Co., 3720 N. Milwaukee Ave., Chicago 41, II 
Metal Cand This 16-page brochure shows the Flexo, Litemaster, 
Flexarm and Sightmaster series of lamps as well as many 


new lamps, including magnifiers and fluorescent-incan- 
A colorful catalog 1 | , 
scent combinations 


, | , : ‘ saT? r ‘ Or} 
ATLANTIC NuM! 1A Inquiry Card No. 122 


For More information Use Inquiry Card on Page 67 
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* 
inkma 
rk 
NEVER DRIES UP er 


W 
HEN LEFT UNCAPPED! 


it’s revoluti 
“ era Push down—Presto! 
a again—regardless of h “deg 
n 
g the cap has been off! r 





* 
MERE ARE SOME OF THE BIG 
ADVANTP ces WITH THE..- 

FAGHDRY \NK MARKER: 


Writes on any surface—eve” 
metal! 


Never dries YP when left 
uncapped 


Contains more ink than 
higher priced markers 


8 brilliant colors 
q-miles of writing 
Can't evaporate 

. Completely leak-proof 


Replaceable tips and inks 
mean greater economy 


Ss, ADDITIONAL 
OUNT 


MANUFACTURING COMPANY 
169 Murrey -. ° Newark a) ee 








“Ma r of the f 
ke . amous Lewis Safety 
Knife and Flash Box Opener 







y f — 
ft © ' 
f hi be Ee EE @ 


NEW! HO! 
PROMOTIONAL 24” 


(non-suspension) 


FILES 


@ Roller Bearings to each drawer 
%ide Locking Follow Blocks 
®Extra Reinforced Roller Track 
Sparkling Aluminum Trim 

®16 gauge Girder Channels 


®Durable Baked Enamel Finish in 
Olive Green, Gray, Desert Tan 
Mist Green 


YExtra Welded Corner Bottom 
Plates 





IN LETTER OR LEGAL SIZE WITH 
OR WITHOUT PLUNGER LOCK 


make m 
and Keep | 


K&C quality details t stly servicing, so 


more proht-——because K&C specializes in 








only 

Files, desks, storage cabinets combination units 
. all are precision made of heavy gauge steel, 

quality-finished in a choice of colors 

Make . und kee; profits on promotiona 

equipment. ¥ rit vire. phone TODAY for com 

plete catalog r rice list and lst order bonus 

plan. 
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keep high initial profits on this fast-moving p! 
motional steel equipment. You make more sales 


modern mass production of high-volume items 


Representatives 
A few choice territories open; 
inquiries invited 





Artioom Carpet 
Creates Division 


A new Contract carpet Division 1n- 
troducing a revolutionary concept in 
carpet m¢ rchandising has been estab- 
lished by Artloom Carpet Co., sub. 
sidiary of Trans-United Industries 
Inc. 

Known as the Artloom “Quick. 
Service Custom Contract Plan,” the 
new service pioneers a fresh concept 
in commercial carpet production and 
sales, company officials stated. It al 
lows custom rs, SUK h as architects, dex 
orators and dealers, to obtain ‘‘made 
to-order” carpeting based on any com 
bination of specifications covering five 
styles, nine qualities and an unlimited 
varicty ot colors 

The customer may also specify the 
exact width to the inch to eliminate 
waste and unnecessary labor. Thus the 
buyer may order carpeting styled to 
individual decor yet priced within 
standard ommercial carpet price 
ranges. As part of the service, Art- 
loom will submit swatches for cus 
tomer approval within one week from 
date ol selection 

The same general plan is also avail 
able from Artloom in woven carpets 
based on any choice combining threé 


qualities and a wide range of colors. 


Organize New Firm 
In Richmond, Va. 


The Colonial Printing & Stationery 
Co., Inc 1 new office supply an¢ 
printing company, was recently organ. 
ized in Richmond, Va. with Ear ( 
MAITLAND as president; WILTON L 
BARNES, JR., vice-president; C. Ray 
BROWN, vice-president; and J. GAR 
LAND PHAUP, secretary-treasurer. The 
firm has its location at 3014 W. Mar 
shall St 

The owners, Maitland and Phaup 
retired recently from the Virginia Sta 


tionery ¢ 


Nathan Heads Campaign 


CHARLES M. NATHAN, president 
of Charles S. Nathan, Inc., manu 
facturers of office furniture, will serve 
as chairman of the Office Furniture 
Division of the 1960 Greater New 
York USO Campaign to raise funds 
to expand USO services for Armed 
Forces personnel serving in the Cold 


War 
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INDUSTRIAL HARDWARE DIVISION 


LEG EQUALIZERS 


3 


NEW 
AND 
NIMBLE 


HALF-HOOD CASTER 
BY NATIONAL LOCK 


Smart caster styling accents modern office 

equipment and furniture. Double race ball 

bearings (3/16” diameter balls in BOTH races) 

result in smooth, free swiveling. Choice of various 
shes, phenolic or rubber wheels, riveted 

or bolt and nut axles. Casters by National Lock 

assure customer satisfaction ... added value 

to your newest chair creations, files and 

other mobile equipment. Write us! 


NATIONAL LOCK 


NATIONAL LOCK COMPANY . ROCKFORD, ILLINOIS 


LOCKS, LATCHES, LABEL HOLDERS, PULLS, KNOBS, HINGES, FASTENERS .. . ALL FROM ONE SOURCE 
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new economy adding machine 


Economy priced to speed sales. Continuous-duty design assures 


minimum servicing to preserve profits. 4-way guarantee builds cus- 


tomer confidence. Many “addo-x” features—all “addo-x” quality 


write : — “‘addo-x’’, 300 Park Avenue, New York 22, NY 
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Ad Clinic 


JACK BEDFORD 


advertising consultant 





Some Cost-Saving Tips 
For Developing Ads 


PROBLEM: An office equipment dealer recently 
wrote [ was looking at my competitor's ad the 
other day and I liked what I saw. His ad header 
seemed so unusual that I figured I would like to 
try something like it in my advertising 

[ checked with the newspaper and they explained 
that it would cost me extra. They said, for instance, 
that it would be necessary to hire an artist to draw 
up the ideas each week. Then, I would also have to 
pay the newspaper for having a plate made from it. 

Cost is one thing that makes me hestitate about 
changing my advertising. I still like my competitor's 
idea, but feel I might be just as well off buying 


more space and working along with the mat services 





of the newspaper than having my own ads drawn up 
by an artist 

Is this the right idea, or can you help me de- 
velop an unusual ad at low cost? 

SOLUTION: As you know, I believe in using 
plenty of space to advertise your business. The more 
advertising you do, the more opportunity you have 
tO make a strong impression on your customers 

However, here is an idea that you may be able 
to adopt. It will make your ads look more distinctive 
and actually the cost will not be too much 

First, have an artist draw up a complete alphabet 
all the numerals in a distinctive style. Give the artist 
plenty of freedom in his artistic creation, but check 
to be sure the lettering he does is readable and differ- 
ent from regular type styles 

Have the artist space the letters about one-half 


inch apart on the drawing. Then, have a one-focus 


engraving made bringing up the lettering to the 
needed size for your ads. You might have two or 
more sizes made from the same lettering so you will 
have an alphabet for large space ads as well as for 


small space ads 

Next, have the newspaper cast steros of each letter 
and numeral. Also have the newspaper make some 
proofs of the letters on newsprint so you can paste 
up your ads with them 

Now, all you will have to do is to cut out the 
letters you want for your ad header from the proof 
sheets. Paste them on the layout and send the letter 
mats to the paper for your differnt ad 

You will find that some letters and numerals are 
used more frequently than others. Hence they tend 
to wear out quicker. Keep your original engraving 


le and then all you will have to do is to have 
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DOUBLES 

YOUR 

IN-STORE 
SALES! 


WILSON JONES [Graytine] MANIFOLD DISPLAY FIXTURE: 


Used singly against a wall, or doubly as an island, this customer-catcher never stops working for you! Dis- 
plays wide range of WJ ‘“‘GrayLine” Manifold Book titles and sizes. 37 inches across, only 19 inches deep, a 
convenient 62 inches high. And, this WJ Super-Salesman is YOURS FREE! Call your Wilson Jones man today, 
or write for full details about how you can get one! 


WILSON JONES 


209 S. JEFFERSON ST., CHICAGO 6 * 122 E. 23RD ST., NEW YORK 10 
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some more steroes made when your mats are worn 
NOW-CASH IN ON THE out 

The best thing about this idea is that competition 
can't copy the style. Since the artist drew the letters 


there is no chance of finding a type face that matches 


the exact lettering you will have a different ad W 

header and it will not cost you a fortune either 
PROBLEM: An office equipment dealer asks 

How can good ideas for my business be developed ? 
SOLUTION: Developing ideas is a_ perpetual 

problem for an office equipment dealer in his ad- 

vertising Of all of the questions received at Advertis- 


ing Clinic, this one seems to rank highest how 


GENERAL’S NEW 
VII-HEX 
OFFICE PENCIL with 
Lanolized Lead 


to develop ideas. Suggestions have been given in 
the past, but here are a few more that may help you 
solve your problem 

Most advertising ideas follow a definite pattern in 






their development. Something is used as a “‘thought- 
nudger’”’ that will start ideas clicking tor a promo 
tion-minded office equipment dealer 

One such “thought-nudger’ is a symbol. Take, 
for instance, the symbol of money. What idea do 
you want to put across to your customers?’ Saving 
money? Look at a dollar bill. How long have you 
saved it? Have you any old bills around that have 
been saved? Have you seen any old bills in a coin 
All The Qualities Your Customers Want... dealer's shop? Do any of your customers save old 


@ Superb Writing Ease because SEMI- money as a hobby? Why not find out with a contest 
HEX and only SEMI-HEX contains Lanolin 





| » 
and about old money your customers have saved ? 

Lead! Yes Lanolin the super lubri- a4 
cant lets the new SEMI-HEX glide across Or, suppose you want to put over the idea that 
the paper quickly, silently. It won’t _ @ ba I] last W hat ; »f 
scratch. won’t stick even on roughest your office equipment wi as lat are some Ol 
cardboard! W riting is easy, comfort- the accepted symbols o! long life ‘ Any symbol ror 
able. And Laboratory tests prove that ie : ; 
SEMI-HEX—with exclusive Lanolin Lead long life can be used to start ideas working that will 
= “7% smoothest writing pencil you can produce good strong advertisements for your office 
use I d é 

equipment business 

@ Virtually “Break-Proof” Points! Gener- a H-O- 


ala exclusive Carhe-Weld Presses makes Another way to stimulate your thinking 1s t 


a bond that holds true to the final borrow something from the past. An interesting 
sharpening! E rk sli 
series of advertisements could be develo; ] showing ? rl 
Each box is Unconditionally Guars e : 
°! Arie nally Guaranteed old tashioned office equipment Old magazines and 
te he best office pencil your customer th 
has ever used or money back. newspapers will yield a wealth of ideas tor this 3 Cr 
basic idea stimulator borrow something from the or 


AND HERE’S HOW YOU CASH IN: 








) . ist Ss 
@ You Profit By Big Discounts IMMEDI- i 4. Sr 
ATELY upon receipt of order! Mental mathematics will bring up still more 5 W 

Generous Profit Margin! } | { r 
q ° us Profit Margin! ideas that can be used for unusual advertisements §. Tl 

® Giant Advertising and Merchandising \W7} , a 

| Programs keep your customers asking What can you add to your advertise nts tO make 1. On 
sor Generals SEMI-HES. them more effective? More space? By subtracting 8. So 
something from your ad you have th Start OF a Op 
teaser campaign that can be used effectively. You can $. Sp 
divide your advertisement into several small space 10. Th 





SEMI-HEX ads and have them scattered throughout the news 
is available in LIMITED TIME FREE MERCHANDISING OFFER: | pape: H-O- 


5 degrees: 1, 2, 








Send us your customer list, and we will ' ' , y ther lent id 
2-2/4, 3, and 4. ’ *. ’ Cs gy int geomett net ire plenty of 1déi .{). 
/ send them FREE samples of SEMI-HEX se Hdl ) ; ade H-0-) 
in your name! Then watch the re-order for making use of these mathematical prin iples exist 
Pitted business roll in! This offer is jus 
a on sae Act ath ; er is good for just Ma square things round or make your adver erence 
for newe® oa tisement in the yf a rcle | ead ol ( 
Write showin | STOCK UP ON SEMI-HEX NOW isement in the form of a circle instead of the usual | as we 
ine $ ' a = P ; eiaaiaien al , 
Compie products H and take advantage of All Our “Sell-On- rectanpulal shay € White space arous your OPpy the se 
uali 3 Sight” Merchandising Aids : ; , | 
For 0 , Schoo! § Poole: M rchandising Aids and Counter can form a circle or a triangle that will stop vour constr 
: ‘ Spiays . 
& Studio. aa Pan. ie 
busy readers on bot 
SE" 
Customer } arti pation od as a thought the H 


Let them write your advertisments repare your 
PENCIL COMPANY displays enter a contest let them act in some 


69 FLEET STREET way. They will like it. You'll like the way they 
JERSEY CITY 6, N. J. respond by buying from you 
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Which desk goes better with your customers? 





H-O-N MILLIONAIRE LINE FEATURES: 


1 Vinvl covered steel on drawer fronts. on panels, on 
ding doors for durable beauty. 
2. Three pedestal depths: 28”, 22”, 16”: eight top sizes; 
ee credenza options. 
3. Credenz nets can be open front, half-sliding doors, 
- aoors. 
4. Snap-in drawer tracks allow drawer re-arrangement. 
5. W ce: 3 body, 3 top, 7 vinyl fronts. 
6. 7 nyl colors are easily changed. 
]. Over-all locking center drawer. 
8. S ed throughout; nylon rollers for quiet 
’ 
g. ) dictation slides. 
10. Three leg-styling options. Leveling glides on legs. 


H-O-N DESKS: 
H-O-N makes both desk styles shown here. 


t } 


exis IO! ea 


Customers 
style. Whatever your customer’s pref- 
ice, an H-O-N unit will meet his style requirements, 
ell as | budget. These H-O-N desks represent 
solid values that are achieved through improved 

t d desirable utility features. Literature 
es will be sent on your request. Address 
Muscatine. lowa. 


HON | 


oe 


MUSCATINE IOWA 































<q MODULAR 


The H-O-N Millionaire line: modu- 
lar flexibility — work center ar- 
rangements or individual units — 
dramatic styling — wide range of 
decorator colors. 





V CONVENTIONAL 


The H-O-N Convaire line: quiet 


styling — conservative appearance 
— smoothly proportioned — solid, 
substantial construction — good 


range of models and sizes. 


H-O-N CONVAIRE LINE FEATURES: 


1. Adjustable height — 29 to 3014". 

2. Durable tops — honeycomb core, steel enclosed for 
maximum strength. Linoleum or Textolite plastic 
surface. 

Edging — aluminum strip, with vinyl insert. 
Spring action dictation slides. 

Full depth box drawers —on quiet nylon rollers. 
Suspension letter drawer on 10 nylon roller cradle. 
Over-all locking through center drawer. 

Sound deadened pedestals; anodized legs. 
Snap-out tracks for easy drawer re-arrangement. 


SOOM Ew 
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Pedestals may be interchanged, left to right or vice 
versa. 


oe 
os 


. Skirt panels may be mounted flush or set in. 


industry News 


Business Forms Sales 


Show 6.3% Gain 


A gain of 6.3% in dollar volume of business forms 
sales was reported for the first six months of 1960 as 
compared with the same period last year, to members 
of the Business Forms Institute at their fall outing meet 
ing September 20-21, at The Greenbrier, White Sulphur 
Springs, W. Va. 

The BFI is the trade association of the manifold busi- 
ness forms industry and is widely recognized as its 
spokesman. 

LESTER J. JOHNSEN, Institute president, also stated 
that as an earlier estimated total sales of $400,000,000 
for 1959 had been revised upward by $25 million, this 


1 


year’s total should go still higher with accurate cost and 


other records mandatory to insure a reasonable profit 
margin in the face of steadily mounting costs 

Mr. Johnsen, who is executive vice president of the 
Atlantic Register Co., Waltham, Mass., 


while the business forms industry had formerly followed 


also said that 
clesely in the wake of general American business and 
industrial de elopment, today it was helping to lead the 
economy to greater and more enduring progress by 


creating, fully testing, and then producing better forms, 
systems and procedures 

Any unemployment temporarily caused through de 
velopment of greater automation by the forms industry 
will shortly be more than matched and, therefore, elimi- 
nated by increased production creating additional jobs, 
Mr. Johnsen said. 

Five new directors were named by the BFI, as fol 
lows: THOMAS A. TAYLOR, Schwabacher-Frey Company, 
San Francisco (he also is second vice-president of the 
BFI); JoHN P. ApAMs, Adams Brothers Salesbook Co.; 
GARNER DUNKERLEY, JR., Ennis Business Forms, Inc.; 
ROBERT BENNINGHOFEN, The Hamilton Autographic 
Register Co.; and W. F. WALLACE, JR., The Wallace 
Press, Chicago. 

Plans for the Institute’s November 14-15 production 
seminar at the Biltmore Hotel, New York City, indicate 
heavy attendance 

The West Coast Fall Meeting will be held November 
11 at the San Francis Calif., Golf Club. The 1961 
annual meeting of the BFI is scheduled for February 
16-17 at the Commodore Hotel, New York City 


New Showroom in Kalamazoo 


La Vene Office Equipment Co. has announced the 
opening of a new offi guipment showroom at 4001 
Portage, Kalamazoo, Mich. Featured during a three-day 


open house for visitors was a large display of original 


oil paintings, water colors, pottery and sculpture by 
Kalamazoo artists 
To serve its customers better, th m has four difter 


ent departments in ti furniture, design, 


systems and parts and s 


Emhardt Promoted by Columbia 


In a top-level move described as 
a “new concept in management,’ 
JOHN F. EMHARDT has been named 
executive director, Columbia prod- 
ucts, by Standard Pressed Steel Co 

Emhardt, a leading figure in the 
office furniture industry and past 
vice-president of NSOEA, was ‘the 
logical choice for this newly-created 





J. F. Emhardt 


top post, said James V. Lester, 
SPS vice president, in announcing the appointment. 
The concept of this position will free him from 
routine management details and allow him to devote 
full time 
plained 


a new post, SPS will better be able to maintain its pres- 


to high level specialized duties,’ Lester ex 


With a man of Emhardt’s experience in such 


ent rate of growth in the office furniture industry and 
will be in a stronger position to quickly interpret new 
trends and develop and introduce the new products 
needed in ‘America’s changing offices 

In a letter distributed to key SPS personnel, Lester 
wrot Our progress to date, along with the plans for 
the future, dictated the selection of our most knowl- 
edgeable person in the office furniture field for this 
new position. We feel that this concept of executive 
director can be a key factor to the achievement of our 
goals 

As outlined by Lester, specific areas of responsibility 
of Emhardt’s new post include top level contacts at the 
dealer and consumer level, devoting special attention 
to merchandising and public relations in these policy 
making areas, and the consistent study of trends in prod- 
uct design and merchandising techniques 

Emhardt, who recently announced a progressive new 
Lease Plan for Columbia office equipment, will assume 
his new duties immediately 


Nord Company Changes Name 


Stockholders of Nord Photocopy & Business Equip- 
ment Corporation at the annual meeting S« ptember 28 
voted to change the company’s name to Nord Photocopy 
& Electronics Corp 

President EUGENE KRON explained the company has 
changed its name to more accurately reflect the expanded 
and more diversified nature of its business resulting from 
the recent acquisition of Television Utilities Corpora- 
t10n 

Nord Photocopy & Electronics Corp addition to 
making a complete line of industrial photocopying ma- 
chines—also produces Scan-a-graph, a closed circuit 
television system used principally at the present time to 
annou 
the el 


circuit television monitors, line and distribution ampli- 


nce airline arrival and departure information. In 
ectronic field, the company manufactures closed 


fiers, sync generators, kinescope recording machines and 
pulse cross monitors 
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NOW AVAILABLE ARE THE CORRECTION STRIPS THAT CORRECT ALL TYPING ERRORS WITHOUT 
ERASING AND WITHOUT THE REMOVAL OF YOUR ORIGINAL AND CARBON COPIES. 


i A __+ BO-REC-COPY == —=— | 
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ip Bock space to letter or word typed in error Retype some error onto foce of KO-REC- resto = Your error never happened!! 
. Place KO-REC-COPY over carbon-copy TYPE wsing exactly the same letters. Now type in the correct word 


error with cocted side down. Place KO- 
REC-TYPE over original copy error with 





Remove all sheets of KO-REC-COPY ond 
the one sheet of KO-REC-TYPE 
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to |VISITOUR EXHIBIT AT THE 4th ANNUAL | A 


In JEASTERN COMMERCIAL STATIONERY SHOW 
ed | OCT. 15 thru OCT. 18-N.Y.C. | CARBON & RIBBON CORP. 


i | 170 TILLARY STREET, BROOKLYN 1. NEW YORK 


QUALITY 1S OUR MOST IMPORTANT PRODUCT Migs of. CARBON PAPER © TYPEWRITER RIBBON 
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Seigle Tells WSA Three-Year Program 


84 


Objectives of a three-year program of the Wholesale 
Stationers Association were outlined by President 
HAROLD SEIGLE, Associated Stationers Supply Co. at a 
dinner meeting of the organization held prior to the 
NSOEA convention 

“The WSA program supports the marketing ‘team 
work’ between manufacturers and wholesalers, who are 
modifying marketing Operations in recognition of the 
vital, long-range, changing patterns of retail distribution 
in the stationers’ products industry today,’’ declared 
President Seigle He outlined these changes as 

1. The activation of more and more small, independ 
ent retail dealers located in widely scattered, growing 
metropolitan areas. 

2. The continued rise in operating expenses for th 
commercial stationer, the wholesaler and the manufac 
turer alike, especially order processing, costs of carrying 
inventory and transportation costs 

3. The development of two major types of retail 
operations: (1) a retail store offering broad lines of 
merchandise and operating at a high gross profit level 
(40-35%) with relatively high overhead expenses, and 
(2) an industrial stationer offering commercial lines of 
merchandise Operating at a low gross profit level (20 
25%) with relatively low overhead expenses 

4. A continued trend toward specialization at the in 
dustrial salesman’s level 

5. A declining level of product knowledge and ef 
fectiveness at the retail industrial salesman’s level 

WSA manufacturers and wholesalers will encourage 
the manufacturer, said Seigle, to 


1 


Clarify, unify, finaliz 


and promulgate his market 
ing policies so that his salesmen and his customers un 
derstand them 

Simplify pricing schedules 

Establish specific yualifying prerequisites for his 
distributors. 

—Develop separate and distinct annual merchandising 
programs for wholesalers and for retail dealers, effec 
tively co-ordinating these programs 

Place emphasis it the consumer level 
Intensify new product development programs 
~Modernize packaging 

The wholesaler, stated Seigle, should be encouraged 
to carry adequate inventory, identify lines of merchan 


dise he intends to sell, catalog these lines, devel p 
marketing programs, maintain strategically located 
warehouses, co-ordinate his sales organization and d« 


| 


velop an effective inventory control system for retail 
dealers 


Donald S. Frey, legal counsel, discussed guides in 
free and fair competition and M.H. Chute, chairman of 
WSA executive committ presented manufacturer 
awards. 


Monroe Calculating Rep Named 


W. B. McGarry h een appointed Southwest 
representative for the Monroe Calculating Machine Co 





HONORED—Mortimer H. Chute (left) holds plaque awarded 
him in honor of “‘unselfish"’ set to the WI sale Stationers 
Association. Others to receive { s (right ft Chute) are uC 
Nic Picchione, for sound keting gi of Dome 
Publishing Co.;: R. H. Har f lear t | ng policy 
f The Globe-Wernicke Co., and Art Van Der K tor Venus 


( 
Pen & Pencil Corp s pironce } n plan r functiona dis 4 \ 
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F. H. Brown Joins Art Metal 





rers | 
FRANCIS H. BROWN has joined most 
Art Metal, Inc. as vice-president ew a 
ind treasurer, FALCONER JONES oof C 
president, announced 
. In announcing Brown's . Jlors 
as chief financial executive by th y an 
board of directors, Jones Said that aces. 
this completed the ‘new toy 
gement team” which he 
building when he became presid roe, SeOwe MES I 
in February, 1960 ATERF 
Brown joins Art Metal in the new post with 23 years ¥ ANY 
experience in the heavy industrial finance and account 2 LOC 
ng held. During the past 1 irs, he was a member 
of Chrysler ¢ Orp. s corporate t staff 


Textron Enters Photocopy Field 





Textron Inc. is entering tl fi copying and equip 

ld with the format f Photek, Inc., which 
will have research, manufact g and off facilities at 
Kingston, R.I 

Photek will introduce a f off opying mat 
rials, in both wet and dry ps sses, as well as a line of 

pying equipment, soon aft inuary 1, according to 
RUPERT C. THOMPSON, J! hairman of Textron 

Mr Thompson stated that the formation of the office 
supply and equipment subsidiar s part of Textron’s 
program of expansion into areas with established growth 
potential. In the last five years the sales of office copying 
equipment and materials ha xpanded from $60.- 

o $190,000,000. \ e n this field is ex 

pected to double in the next four to five yea 

President of the new Text ompany will be H. A 
WARK, who has spent 15 in th ttice copying HGGE 
nd gray hic arts fields, both as as and in a iTAR 
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VOW ._ write! sketch / mark / color 


GUARANTEED COMPLETELY FREE of 
4AVNOYING or CONTAMINATING ODORS! 
















2EEDRY, world’s foremost creators and manufac- i 
rers of special-purpose marking devices, presents 
most remarkable advance in felt-nib applicators. 
ew “NO-ODOR MARKER?” dries instantly, water- 
oof on any surface yet is completely odor-free! 
jlors are brilliant, more intense... there’s never 
y annoying or contaminating odor even in closed 
aces. Get several colors today. 


MADE IN 
US.A. 


CHOOSE FROM 8 
SUPER BRILLIANT 







: GUARANTEED COLORS: Red, Blue, 
: ! 49,000 INCHES Black, Purple, Brown, 
he OF WRITING Orange, Yellow, Green 






tnother Original by 


peedhy 


CHEMICAL PRODUCTS, INC. 
RICHMOND HILL 18, N. Y. 


NGGEST NATIONAL AD CAMPAIGN 
iTARTS JANUARY 1! STOCK UP 
NOW! BE READY TO SELL! 
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GET IN ON SPEEDRY’S GREATEST KICKOFF CAMPAIG 
FOR THIS SENSATIONAL NEW PRODUCT! GUARANTE 
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BLISTER PACKAGING, BRIGHT sili naees, PROMOTIC 


AL MATERIAL. CALL YOUR SPEEDRY DISTRIBUTOR 
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ACE CADET 














ACELINER 


Crowning Achievement... 


the most successful stapler combination ever sold: 


NEW ACE CADET...FAMOUS ACELINER 


When your customers pick them up...hold them...handle them 

use them...they’re actually able to feel the fine quality, 
experience the smooth, easy action. Remember, an Ace in the 
hand is worth 1000 words about quality. Order today! Find out 
for yourself how you can build your unit sales 


FASTENER CORPORATION, 3415 North Ashland Ave., Chicago 13, III. 


Cenede anada taples Ltd. 6705 Upper Lechine Rd. Montres!; 258 Wallece Avenue, Toronto 


Gunlocke Provides 
Chapel 


A unique project has just been cor 
pleted by the Gunlocke Chair Company 
At its main factory at Wayland, N. Y 
the company has set aside an area for a 
chapel. Here, those emp! 
to can retire for a few 
meditation 
chapel are in keeping with 
The ceiling is acoustic tile and the walls 
are of cherry paneling. There are both 
pews and prie-dieux. The symbol of 
each of the three principal rel 
carved in walnut, are featured. Religious 


religions 
j 


music plays softly in the background 


es who wish 
ents quiet 

The appointments of the 

Tt PI t f tl 


its purpose 


New Officers Elected 
By Handwriting Foundation 


WiLBuR OLSON, patent counsel of the W.A. Sheaffer 


Pen Co., has been elected president of the Handwriting 


Foundation, it was announced by FRANK L. KING. ex 
ecutive secretary 
Olson replaces ALBERT G. Frost, who has retired 


Frost formerly was chairman of the board of the Ester 
brook Pen Co. 

The board of directors also elected GEORGI! 
Howard Hunt Pen Co., 
president of the Foundation 

CHARLES K. LOoveEysoy, 
Inc., will continue as secretary-treasurer 


BARTOI 
III, president of the ¢ as Vice 


vice-president of Scripto, 


Two Farnham Salesmen Note 
Half Century of Selling 


One hundred years of calling on business firms in 
the downtown Minneapolis area is the combined record 
being noted by two Farnham’s Stationery & School Sup 
ply company salesmen 

As a token in recognition of their each having reached 
the half-century mark as salesmen of office supplies, M 
Witutis LANE, 68, Avenue §., HARRY 
ZAHNER, 71, 721 24th St., were presented with 
gift certificates for mew pairs of shoes by CLARENCI 
BENSON, Farnham’s president 

The gift is an appropriate one 
their daily calls on foot. Zahner walks about 10 miles 


3133-34th and 


East 
as both men still make 
a day and estimates that in his 50 years of making his 


walked 


In tact, Zahner is so firm 


rounds in downtown has 
around the world three times 
a believer in traveling on foot that his 1949 Buick only 


registers 10,000 miles. His fellow workers testify the 


Minneapolis, he 


11-year-old car is still as good as new 

“Bill” Lane, who figures he averages five foot miles 
on his 25-30 calls 
a lot easier since I started 
are still just as hard 

Looking back over five decade 
plies to downtowr Minneapolis 
agree that the biggest change in 
the switch-over 

Lane points out that 


1 day, says that “Life has been made 


selling, but those sidewalks 


s or selling office suf 
th » nair 
he pai 
their business has been 


area firms, 


utomation of office procedures 
automatic machinery in oftices 


‘aneer : 
reviously popular articles such as 


has displaced 





items 


similar 


leather bound ledger books and other 


popular items 50 years ago; 
Adding his 


the downtown area, Zahner 


Steel pens and ink were 
today it's ballpoint pens comments on 


changes he has witnessed in 


notes ‘there are more stores and businesses, of course, 
and competition 1s keener 
As tor secrets of sales success, each of the two vet- 


All the people we call on 


are friends and everyone enjoys calling on his friends 


ran salesmen again agre 


Philosophically accepting the ups and downs of a sales- 


man’s work, Zahner advises, ‘Be pleasant and be just 


as gracious tO a customer when you don't get an order 


as when you do 
After all, 


adds Lane the sun can't shine 


Service is the only thing we have 


Lan 


tomers during his daily 


who is now calling on a few third generation cus- 
H«¢ and 


stress that a successful salesman must be regular on his 


calls 


Customers should always know the day and time 


tribute to their 


calls 
you ll show up. As a sense of de- 
pendability, some customers will leave lists of what they 
need if they are unable to be in the office when Zahner 
and Lane stop in 


Zahner 


ny hobby.” 


just doesn't believe in vacations. “Work is 


Lane, in turn, loves to travel. (‘The world isn't big 
enough.”’) When acquaintances ask him 
to retire, Lane repeats a statement he told his first boss 
I'll retire 


if he ever plans 


at Farnham’s: “The morning has never come 
when I no longer call on the nicest people in the Twin 


Lifschultz Lowers Rates 
On Some Office Supplies 


A reduction on less-than-carload shipments of certain 


oft ice supplies from New York to Chicago is announced 
by Lifschultz Fast Freight 
The 


with the 


new rate of $3.17 per 100 pounds, compared 
rate of $3 29). appl s to boxes or 


] ‘ 


1 paper or tettel 


former 
lasps, clips, fasteners or holders 
‘ le < 

Lifschultz, a freight forwarder, handles straight line 
shipments between the East, through terminals in New 
York, Boston, Holyoke, Mass., Providence, New 
Bloomfield, N. J., Philadelphia and Baltimore, 

and Milwauk 


Haven, 
and the 
Midwest, through Chicago 
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Drylags from 
SU MMIT 
Group 
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I9ISW Guest Chair 





For complete information and prices, write to 


= + . 4 
1913 WMA Guest Choir a Johnson Chair Company 
HNSON 
Y 7109 Merchandise Mart Chicago 54, Illinois 
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are you using these two high-powered 


aD a> | gy salesmen? 


LEATHER TRA USINESS TASES pape 


Ae Seal Cr Good 


boost your Ro 





business 


case sales eee = 
= . 


DISPLAY RACK shows complete Dopp DOPP LEATHER GOODS CATALOG — at 
line in smallest possible floor space! your service — on counter or sales calls! 
Measuring only 4114” wide x 63” high x 12” Be sure and take advantage of this powerful 
deep, this fast liquidating Dopp display has selling medium that pictures and describes 
made sales history among our dealers, in- Dopp’s quality line of briefcases and other 
creasing leather goods business as much as leather goods to meet every selling need. Place 
50% in many stores! It can do the same for it conveniently on your counter—use it as a 
you! Investigate this potent selling aid through supplementary stock to help your customers 
your Dopp representative—display it prom find exactly what they want. Carry it on sales 
inently for higher profits—faster turnover. calls—for extra orders every time—try it and see! 
Salesman’s Case 


Zippered Portfolio cat. no. 366 Ring Binder 
cat. no. 371 cot. no. 696 


a 


Brief Bag 
cat. no. 298 


Shown here, only a cross-section of Dopp’s 
outstanding collection of nationally advertised 
business cases for executives, salesmen, professional 


men and students. 
MAIL COUPON TODAY FOR DOPP’S CATALOG #30 


Charles Doppelt & Company 
2024 South Wabash Ave., Chicago 16, Ill. 


Gentlemen: Please send me oa free copy of 
Dopp Leather Goods Catalog No. 30. 


Underarm Envelope Attaché Case j NAME OF DEALER _ 
cat. no. 1711 cat. no. 236D 2 


ADDRESS__ 


Charles Doppelt & Co., Inc., 2024 $. Wabash Ave., Chicago 16, Ill. 
Showrooms: New York — 389 Fifth Ave « Los Angeles —712 Olive St city ___ —ZONE___STATE 
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John Oltmans Retires to Arizona 


JOHN OLTMANS, who has been active in the oftice 
furniture industry in Oakland, Calil 
years, has retired to a “fun” ranch 

On October 1, he left a busi 
been sole proprietor 1950 to 
a small ranch which 
period of time. His two oldest daughters are attending 
the University of Arizona and the youngest is enrolled 


ata private school for girls 


for the past 30 
near Tucson, Ariz 
he had 


family at 


ness of which 
join his 


he has leased for an indeterminate 


“Other than riding herd on the girls,’’ he says, ‘we 
plan to take it easy for a while in what we hope will be 
a blissful state of retirement 

Oltmans began his career in the office furniture in- 
dustry as a salesman in the Oakland branch of the 
Rucker Fuller Co. in 1930. In 1937 he became store 
manager and an officer in the company. The corpora- 
tion was sold in 1944 and became a partnership, in 
which Oltmans was one of the members. He opened 


his own business—Oltmans Offi Furnishings—in 


1950. 


Jim Davison Retires, Sails to Europe 


JIM DAVISON, veteran salesman who has represented 


Jasper Office Furniture Co. and 
and formerly was with Wilson Jones Co., 


seating Co., 
tells OFFIC! 


Jasper 


APPLIANCES of his retirement 

Davison writes from Menlo Park, Cailf. that he 
and Mrs. Davison were leaving San Francisco Septem- 
ber 14 on the SS Diemerdyk, Holland American Line, 
sailing to Antwerp and London. They planned to pick 
up an auto at Calais, France and travel toward Barc 
lona, Spain for an indefinite stay 


Atkinson Honored for Management 


Frank G. Atkinson, (center) president, Joseph Dixon Crucibl: 
Co., receives the § the Advancement of Management's 
“Professional M ( ion tv's Nor } 
New Jersey (€ hapter at t Hotel Sut ban. East Orange. Mak 
ing the presentati ( t t right) PI Cart prot 
sional engineer N nag 
Johnson & Johnson's ¢ Mr. Atkinson recei 
the award for nt t t St f management and 
civic aftairs.” Mr. } " sident he societ 


and Mr. Carro 


to offer improved servic 


Denny Eades Wins Wilson Jones Contest 





Denny Eades, a salesman for Hurst Printing ¢ Lexington 
K Stationer, won first place in the recent l for sales 
ntest conducted by Wilson Jones Co. He awarded top 
ish { tor selling more autographic regist for than any 

r stationery salesman in the Nation. Mr. Eades, (right) 

is being congratulated by Ed Whittemore Wi 1 Jones 
anagers. Others among tl first f Bob 

Lowe ot Joseph F. Yates Ce New Hav ( ] (sass 


of J. H. Gass Specialty Co., Bangor, Me.; ¢ s Mc¢ t 
WwW! es, Warner Robins, Ga id Bud | Phi tons 
H i, Conn 


American Business Systems 
Buys Copyscope Rights 


American Business Systems, Inc. has completed an 
option purchase agreement covering “Copyscope’’ elec- 


trostatic dry copying machines developed by the Micro- 
lex division of Lawyers Cooperative Publishing Co. of 


Rochester, N. Y. This was 


announced by SIMON Gay- 


Nor, president of ABS, designer and nufacturer of 
business forms and tabulating cards 
Gaynor further stated that a 49° interest in the op 


tion purchase agreement has been sold Copymation, 
Inc. of Chicago and J. H. Weil Co. of 
qual shares. The Weil Co 


terials used in the 


Philadelphia in 
manufactures sensitized ma- 


engineering field. Copymation, In 


is a manufacturer of whiteprint reproduction machines 
European Rep Seeks Contacts 
WERNER SIECH offers his Services Eur pean co- 
rdinator for American companies interested in develop 
9 lations in Germany, France, Italy, Belgium. Hol 
land, Luxenbourg, Sweden, Norway, Denmark. Eng 


nd, Austria, Switzerland and Portugal 
He may be contacted S$3A Senheimerst 
Frohnau, West Berlin, Germany 


Berlin 


Markwell Takes Larger Quarters 


Markwell Manufacturing Co.. In« 
new and expanded quarters at 424 W. 33rd 
New York C€ ity The new ftacilitic 


according 


SW I] make it possible 
the company 


Markwell manufactures stapling machines and staples 
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New high style 
Remington STANDARID 
with built-in sales appeal! 














beautiful from every angle... 


engineered for new ease of operation and endurance 


Here’s the sales appeal you’ve been seeking! The 
rugged, reliable Remington Standard with a mod- 
lined look to match today’s most beau- 
tiful conte mporary offices. 


ern, strean 


And talk about construction: The new jewelled 
precision of the new Remington Standard Fold-a- 
matic design results in a wonderful responsiveness 
never before possible! 

Other important exclusives such as automatic cen- 
tering, stronger-than-steel cycolac cover, instant 


-—11/€@OA—-11/60 


visible margins, non-touch key release — make the 
beautiful, new Remington Standard the hottest 
typewriter in the business today. 


It’s still not too late to get an Agent-Dealer fran- 
chise for this exciting profit maker! Contact your 
Remington Rand Branch Manager or write: 


Klemington. Ftand. 
DIVISION OF SPERRY RAND CORPORATION 
Room 2190, 315 Park Avenue South, New York 15, N. Y. 
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OPEN DISPLAY of Col 
Steel Equipment Co. n 
Chicago showroom higl 
lights secretarial and junior 
executive furniture 





Cole Steel Opens New Chicago Showroom 


The Cole Steel Equipment Co. recently opened its 
new Midwest sales office and showroom at 1126 § 
Michigan Ave. in Chicago. SAM HENNING, Cole vice 
president and general manager of the showroom, says 
the display area 1S designed to enable dealers to show 
the complete range of the company’s equipment to their 
customers in the right kind of surroundings 

There are several private offices detailing the applica 
tion of executive furniture with smart interior design 
An open floor area displays to advantage most of the 
clerical and junior executive line of desks and chairs, 
as well as filing and storage equipment. In yet another 
area are displayed the firm’s portables and dictating 
machines. 

In addition to the more than 5,000 square feet of 
showroom Space there are offices for the eight staft 
members handlings order processing and sales corre- 
spondence in the Midwestern area. Under Henning’s 
supervision, there are nine salesmen covering an 11 
state region around Chicago 

In the rear of the offices and showroom is a parking 
lot for the convenience of dealers and their customers 
Although no formal opening of the showroom has taken 
place as yet, Henning reports that dozens of local dealers 
have availed themselves of the facilities thus far 

The company’s warehousing facilities on Chicago's 
South Side continues to serve the Midwest 


Eriksen’s Announces Promotions 


DUANE HULQuIST has been promoted to purchasing 
agent of Eriksen’s, Inc., 323 Erie St., Toledo, Ohio 
Hulquist, who has been with the firm since 1946, was 
store manager. He will handle the buying of all office 
supplies sold by the company. Mrs. FRANK (GERRY) 
GRUENWALD, in Eriksen sales nine years, succeeds Hul- 
quist as store manager. She will supervise the store sales 


staff. 
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34 Dealers Participate in Seminar 


Some 34 dealers participated in a two-day sales sem 
inar sponsored by the Marnay-Rockaway Co. of New 
York City. Featuring lectures and discussion periods the 
seminar also included a tour of the Partitioner factory 
in Inwood, N.Y. 

Attending dealers and dealer salesmen were offered 
practical instructions in all phases ol partition selling 
Special emphasis was given to space planning, measur- 
ing, price and sales presentations. 

On the final day of the seminar a panel discussion 
was held in regard to sales promotion and advertising 


W. H. Holtom Heads Smead 
Yale Filing Supply Co. Branch 


Mrs. E. C. HOFFMAN, president 
of Smead Manufacturing Co., an- 
nounces that W. H. HOLTOM has 
been named general manager of the 
Yale Filing Supply Co., a branch 
division of Smead at Los Angeles 
Mr. Holton will replace WILLARD 
Jay, the former manager. Mr. Jay 
will take over the Smead sales ter- 


W. H. Holtom 


ritory of southern California, Ari- 
zona, and New Mexico. 

Mr. Holtom has worked in many phases of the office 
and stationery supply field including store and field 
sales, direct mail advertising, inventory control, and 
point of purchase marketing 

Since purchasing the Yale operation, Smead has mod- 
ernized and added greatly to the manufacturing ca- 

ty of the West Coast acquisition 

Because of his knowledge of their type of operation 
it is the belief of Smead management, that Mr. Holtom 
will be in a position where he can expedite customer 
relations to a considerable degree 
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..identifies a long-established line of 


fine-quality weed office furniture! 
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Though the JOFCO symbol is relatively new, it has 
gained wide acceptance as the identifying mark of a 
leader in the field — Jasper Office Furniture Company! 
Long-established as a manufacturer of quality wood 
office furniture, the adoption of the JOFCO symbol 
exemplifies a continuation of the fine reputation 
earned over the years. 


The advantages of the change were quickly apparent 
to JOFCO dealers. As a result, a new spirit has been 
created — noticeably evident in continuing business 
relations. Consumer acceptance has never been greater 
than that currently being experienced. No wonder 
then that the JOFCO symbol has the overwhelming 


approval of all concerned. 


JOFCO will continue to symbolize the luxury of fine 
wood office furniture ... with groupings to meet ev- 
ery executive and general office need — whether for 
traditional, modular or modern styling .. . the care- 
fully constructed, finely crafted products of Jasper Of- 
fice Furniture Company! 


All correspondence with us will receive prompt at- 
tention if addressed simply to: JOFCO, Jasper, Indiana. 


- Fine Wood Office Furniture 
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Facit, Inc. dealers, after having visited 
Copenhagen, show their smiles of 
pleasure upon arriving at the Gothen 
burg, Sweden, airport 


RIGINAL~()OHNER 
a ea em 





. > . 7 . ry? a 
Facit Dealers Win Swedish Trip and congenial cocktail parties. The recipients of the trip 
will never forget the gaiety of Copenhagen the 
Ten pleasure-filled days in Denmark, Sweden, Ger beauty of the seaport of Gothenburg the splendor of 
a é é wert LW ad ( VE 60 , 
many and France irded > OV c ) WINES of Stockholm the vitality of the modern metropolis of 
Facit Inc.'s Swedish Sw epstak [ S. A sales y . 
Dusseldorf the excitement of an evening in Paris 
contest. . ; ; ; 
; Some of the unique features of this contest, Kar 
The delighted finalists in this years contest for ; 


a SIEWERT, president of Facit Inc., points out, is that 
dealers of Facit typ writers, calculators and Odhner - : same ” ‘ 


' : 6 cnote during th 
adding machines achieved record sales in earning the dealers merely had to reach their sales quota during th 


exciting trip. five months of competition to automatically be assured 

Just a few of the many interesting activities experi of winning the grand prize Another interesting aspect . 
enced by the winners from all parts of the U. S. A was that credit was given to the dealer for both whole- 
were sightseeing tours, gourmet lunches and dinners, sale (purchases from Facit Inc.) and retail sales 


For PEPSI-COLA... better offices by design 
with DORIC 


newest office furniture 
by CORRY JAMESTOWN 7 





The dealer with talent and facilities to get and handle the big headquarters in New York City. Get the details from yout 
contract for the professionally designed office gains important local CJ representative, or write for our colorful DORI 


stature from DORIC— Corry Jamestown’s major contribu catalog. Corry Jamestown Corporation, Department O-l1] 
tion to good design in office furniture. DORIC puts the dealer Corry, Pa. The American Institute of Decorators present 
in the driver’s seat on jobs like this, Pepsi-Cola’s new world DORIC with a 1960 Award of Merit for design achievement 


96 OA-11/60 OA 











...Dealers who'd like to learn 
how easy it is to sell the 8000 
line of R.C. Allen Cash Regis- 
) i \ ters...the fastest indication cash 
| registers on the market, that sell 
for LESS than any competitive 


make with comparable features. 





* 
ie 

tol ik 

i Le ee 
‘( aoe 5 


i < _ - - eee ae ae ae ee wr wre wre wr COCO Ow O'-C—7—"" 
=] a | Please send me information on a protected 
4 . Pn | R.C. Allen trancthise 
° — 4 2 co 
. 
Business Machines, I | na 
1 you usiness aC ines, nc. ; E 
ORI 
0.1 680 FRONT AVENUE, N. W. e GRAND RAPIDS, MICHIGAN 1 ADDRESS 2 Say 
- Adding Machines ¢ Bookkeeping Machines « Cash Registers « Typewriters @ | 
7 } CITY — STATE 
i 


Safes and Files « Carbon Paper and Ribbons « Precision Aircraft Instruments 
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LEGTEESGTVITIG 
Fr dealers 


benefit from a continuous 
flow of new products with 
proven customer appeal 





























t for example: 

1000 SERIES desks, introduced in 
1959, were styled by one of America’s 
leading architectural firms. These 
clean-lined beauties enable GF 
dealers to complement the “‘new look” 
of today’s business interiors. Other 





z major GF products and services 
t introduced since 1954 include: 
‘ i : Year introduesd 
| é Tab Equipment 1959 
>» q Italic Styling 1958 
GF Ferris Rotary Files 1958 
Goodform 300 Chairs 1958 
GF Studios Decorating Services 1958 
Draft-a-Matic Desks 1955 
Consolidator Units 1955 
Free-standing Partitions 1955 
Magne- Dex 1955 
Generalaire Desks 1954 





Fireproofer Filing Equipment 1954 





The General Fireproofing Company 
Dept. X-31, Youngstown 1, Ohio 









ENERAL 


| ako Se SUSINESS FURNITURE 


IREPROOFING 










We we leon @€uour visit at the 
OEMI BUSINESS EQUIPMENT EXPOSITION 
Los Ange les Sports Arena « November 1-4 
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Lorain County 
Stationers. 


Fourth Expansion 


In mid-September, the Lorain County Stationery & 
Office Equipment Co. of Lorain, Ohio, accomplished 
its fourth expansion in 13 years. The firm took on the 
store adjacent to its established commercial stationery 
store and added several departments not previously a 
part of the business. 

These departments are drafting and engineering sup 
plies and furniture; art supplies; coin and stamp collec- 
tors supplies; paper party goods and gifts; and quality 
paper back books. 

These new product services augment the greatly ex 
panded social stationery and greeting card departments 
which have been moved from the commercial stationery 
store. Such a move allows the firm to expand its display 
of model offices and office machines in the old location 


es, which have been planned by, 


The combined sto 
and are under the direction of, JoHN H. Bose, J! 





feature new lighting, air conditioning and a new front 
of porcelainized tile. 

Starting with a commercial stationery store in 1947, 
the firm added a similar store in Elyria, Ohio, in 1952. 
In 1955, a branch devoted to the installation of office 
interiors was formed, also in Elyria 

Founder and president of the corporation is HAROLD 
S. BoBEL, who has been associated with the industry 
for more than 25 years. 

The expanded social departments will continue under 
the guidance of Mrs. Roy BARRINGTON, who has been 
highly instrumental in the planning of the new opera- 


tion and who will do much of the buying 


SEGREGATING THE SOCIAL FROM THE COMMERCIAL 


stationery, Lorain County (Ohio) Stationery & Office Equip- 
ment Co. expanded to the adjacent store. The move also pro 
vided more room for development of its c | lines in its 


established space 
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EVERYTHING FOR THE OFFICE 
| Except Machines — 5000 ITEMS 


| 
\ 











The Best Known Trademark 
in Office Equipment 


... and the Most Desirable Dealer Franchise 


's EXCLUSIVE SHAW-WALKER DEALER 


his customers more . . 5000 items 
hed in appearance and matched for re- 
\ll bear the symbol of quality “Built 
Skyscraper” the best-known trade- 

+} 


nN of} 


fice equipment 

exclusive Shaw-Walker Dealer leads 
d with products not available elsewhere, 
e items that buyers order and reorder. 


e 252-page Office Guide Catalog distrib- 


/60 


ry Shaw-Walker dealers, is the biggest 
source for new and repeat sales. It is 
y complete sellers’ and buyers’ catalog 
ndustry. 


SIiVE MAKERS f OFFICE FURNI 


Extensive national advertising, a constant 
flow of sales helps, and seventeen strategically 
located showrooms and warehouses are a few 
other sources of extra profits for the exclusive 
Shaw- Walker dealer. 


Right now there are a few cities in which 
we are willing to make a change. Yours may 
be one of them. Ask about it. 


GHAW-WALKER 





HOME OFFICE — MUSKEGON, MICHIGAN 


TURE AND FILING EQUIPMENT IN THE WORLD 
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‘OFFICE 


AIDS OFFER MORE 
value, features, profit! 


IDEAL SANITARY MOISTENERS. Lick moistening 
problems easier, faster, better. Free-wheeling 
roller operates silently, unfailingly. Complete 
line. In colors. 








“BUILD UP" HORIZONTAL DESK FLEXIBLE STEEL KLERADESK—MOD- 
TRAY. In letter and legal re EL D. Occupies minimum desk space 
available in colors mproves appearance. efficiency 





ADAPTO-RACK 
SECTIONAL ORGANIZER 


FLEXIBLE STEEL KLER- FILE-A-SIST 
ADESK — MODEL 6V SPEEDS FILING 





CATA-RACK . . . FOR **CAPILLARY ACTION’’ NO-OVER-FLO SPONGE 
CATALOGS AND BOOKS HANDI-PEN DESK SETS cup 


Write today for full information and prices. 


(Bp , 
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Letters 


continued from page 15 


around offering our services, ideas, and experience 
for nothing that people are convinced it is worth 
just that — nothing. Feeling the office furniture 
industry is inadequate because it has nothing of 
value to offer, good prospects turn to the people 
who must have something to offer architects, 
engineers, designers and interior decorators be- 
cause the y charge large fees for their services. The 
feeling is that they must know something because 
look at all the money we are paying them.” 

The “no obligation,’ “we'll do the same for 
nothing” boys proceeded to aggressively follow 
the obsolete line of reasoning that is clearly the 
earmark of someone sulfering from a mental 
block. They banded together and succeeded in 
having Steelcase send representatives from Grand 
Rapids to do a “survey” for nothing 

So here again we find a manufacturer further- 
ing the “everything for free’’ concept and further 
contributing towards a continuation of little or no 
gross profit margin for the dealer. 

There isn’t any kind of professional who would 
remotely consider doing creative layout work for 
nothing. If this is true, then everyone must logi- 
cally reason that the people doing the survey for 
nothing have just about that much to offer 

We think Mr. Goldman's initial successes = 
should have been solidified by a constructive atti 
tude on the part of the Springfield dealers and any ( 
manufacturers to whom they might have gone for 
tree layout service. 

It was an opportunity to take some important \ 
initial steps to achieve for our industry a profes 
sional standing that we have certainly earned over 
a long period of service to America’s offices. With 
the number of white collar workers increasing 
daily, and the offices becoming more complicated = 
by the ever increasing work loads, our industry CATI 





has an opportunity to become more important in 
the eyes of top management 

We can not expect to become important, how- 
ever, unless top management is convinced we can 
professionally contribute to their overall corporate 
good. This means we must help them achieve a 
bigger return from their investment in office space 
and labor. We can not properly do this by promis- 
cuously doing everything for nothing, while simul 
taneously consigning the major part of our profits 
to the client. 

Manufacturers should spend their time helping 
ducate dealers to professionally sell their services 
and products. We have a right to legitimate gross 
profit margins, and it is about time the manufac- 
turers recognized it They are always too quick to 
recommend the dealer give all his profits away on 
the large installations. It is not at all unusual for 
! on page 104 
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the REAL 
point of sale! 
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CATALOG FREE TO DEALERS 


Electro-s Write CARBON PAPER IS A WISE CHOICE FOR TWO IMPORTANT REASONS: 


. . Copies made on an Electric Type- .. You can use this Carbon Paper with 

writer complement the original! Manual Typewriters as well! Same out- 

They’re sharp, clean and clear! And— standing appearance; same long life. 
TRY IT WITH A CODO CARBON GRIPPER FOR (eee eee 


Codo Manufacturing Corp. 
Dept. OA 
Leetsdale, Pennsylvania 


TOP RESULTS. SAMPLES FREE! 


[} Send Copy of Codo’s complete 
Catalog 





OO —~ MANUFACTURING CORP. Mente 
General Office and Factory: LEETSDALE, PA. Address 
New York e Philadelphia « Pittsburgh e Dallas City State 


rooerrr or ee ee Ee EE EE 


Chicago « Cleveland « Detroit e Los Angeles 
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|} Send Samples of “Electro-Write” 
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Letters 


Continued from Page 102 


manufacturers to go in direct, extending discounts 
to the consumer beyond the regular dealer dis- 
counts. They justify their actions by running thi 
order through a dealer's books at a mark up that 
is something short of ridiculous 

Don’t we have much more to offer a client than 
a long discount? Surely we have considerably 
more to deliver than the products that come off 
the tailgates of our trucks 

It’s about time all of us, manufacturers and 
dealers combined, learn enough about a// products 
in our industry and the way these products can 
be applied to the specific needs of our clients 
We've got to develop more deep-seated beliefs in 
our abilities to furnish a true professional service 

These beliefs must be based on a solid founda- 
tion that cannot be shaken the first time somebody 
doubts our convictions. Just as the preacher does 
not convert everyone in the congregation on Sun- 
day, so we must also be prepared to preach wher 
ever we go and not expect to convert everyone to 
whom we talk. 

This will be a long 
can be done. Changing economic conditions and 


educational process, but it 
time is on our side. There are many young people 
coming into our industry at the same time the 
number of old timers must inevitably begin to de- 
cline. This, then, presents an ideal time to begin 


the long range educational process 


i 


We are convinced the long range future good 
of this industry lies in our achieving a profession- 
al status. We must get away from the discount 


type of industry into which our declining leaders 
have allowed us to evolve 


A. A. POLIQUIN, JR 


Furniture Dept., Mgr 
Horder's Stationery Stores, In 


Chicago, Ill 


Evans Products Purchases 
Office Partitions Business 


Evans Products Co. of Plymouth, Mich. has _pur- 
chased the Exec-Units Division of the General Plywood 
( orp 

Announcement of the purchase was made by ROBERT 
B. EvANs, vice president of Evans Products and gen- 
eral manager of the company’s Haskelite Manufacturing 
Division, which will take over the production and sales 
of Exec-Units, a free standing type of movable office 
partition currently distributed throughout the United 
States, and Canada. 

Under the agreement of sale, Evans has purchased 
the inventory, patents, trade marks, and tools and fix- 
tures for manufacturing from General Plywood, which 
has headquarters in Louisville, Ky. The tools and fix 
tures will be moved from General Plywood's Paine 
Lumber Division in Oshkosh, Wis. to the Haskelite fac- 
tory in Grand Rapids, Mich 


NEW “1600 SERIES" PROVES AGAIN... 


YOU GET 


Model 1623-7 


sss 
O 
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adjustments. 


WITH oc & a DD ec & 
CHAIR 

RE SALES 

SATISFIED CUSTOMERS 
REPEAT SALES 

PROFIT 


600 SERIES 


ALUMINUM CHAIRS 


12 all-new beautiful aluminum chairs. . 


. engineered to give years 


of easy-chair comfort with only minor maintenance. Finger-tip 
Exclusive “Turn O Matic” seat-height mechanism. 
Replaceable seat and back covers. You sell more when you sell 
Cramer because you re “backed with the best.” 


Chamer 


625 Adams 


details 


2. POSTURE CHAIR CO., INC. 


Street . Kansas City 5, Kansas 
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Tops in quality —tops in performance! 


MUTUAL Hand Punches 


... the fully adjustable hand punches that 
have everything your customers want... 


They are far and away the finest hand 
punches available on the market today 

.in looks, in quality, in perform- 
ance. Easily adjustable, these Mutual 
punches offer a variety of hole punch- 
ing combinations—for virtually any 





standard size sheet. They're good look- 
ing, light weight, of sturdy steel con- 
struction, and competitively priced. 
Easy to operate when held in the hand, 
they can also be used on the desk. 
When not in use, their compact size 


makes it possible to store in desk 
drawer. Mutual’s complete line of 3 
hand punches and 5 desk punches can 
be ordered in any combination for 
quantity discount. Write, or ask your 
distributor for full details. 








No. 27 Mutual SPACEMATIC PUNCH —2 to 7 holes 


This fully adjustable punch has all the features of the No. 23 


described above, plus the following special features. It is 
equipped with seven ball-bearing selector heads, and with five 
neutral zones to park inoperative heads, when two or three hole 
punchings are desired. This punch actually does the work of 12 
different punches. Will punch up to 6 sheets of 16 pound bond 
vaper. Individually boxed; 24 boxes to a carton. List price — $7.95 


PLUS! Mutual’s Desk Punches... which center paper 
automatically! 


Only Mutual gives you a 
line of desk punches that 
gives you high capacity 
and automatic paper cen- 
tering. They are sturdily 
constructed of grey ham- 
mertone finish in a price 
range to meet all your 
customers’ needs. 


No. 250 CENTAMATIC® 
MULTIPLE PUNCH 
List price — $13.75 
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No. 23 Mutual SPACEMATIC® PUNCH 
2 or 3 hole 


This modern, lightweight, 3-hole punch is 
fully adjustable—works with fingertip ease. 
It has three ball-bearing selector heads. A 
flick of the finger ; uts each head at exact 
punch position for any desired punch com- 
bination of two or three holes. Neutral zone 
makes unused head inoperative—no need to 
detach. Fixed gauge automatically centers 
11” x 8%” ring binder sheets. Will punch up 
to 10 sheets of 16 pound bond paper. Con- 
structed of sturdy sheet steel, with grey ham- 
mertone finish. Does the work of 8 different 
punches. Individually boxed; 24 boxes to a 
carton. List price — $5.95 


NOW BACKED BY NATIONAL ADVERTISING! 


The Mutual line is widely advertised today with 
full pages appearing in leading consumer publica- 
tions, edited for the busy office executive and his 
secretary. This is an extra Mutual plus, designed to 
make your selling job of Mutual punches easier! 


=> — 
No. 20 Mutual ADJUSTABLE Hand Punch — 2 or 3 hole 


(Not Illustrated) 
This fully adjustable,economy-priced hand punch is equipped 
with three adjustable heads which are simple to operate. This 
permits punching any standard 4%” two or three hole combina- 
tions. End heads may be shifted to any position, simply by 
loosening set screws. Center head is detachable for two-hole 
punching. Fixed gauge automatically centers 11” x 8%” ring 
binder sheets. Like all other models, the #20 is equipped with 
hardened and ground punches. Will punch up to 10 sheets of 
16 pound bond paper. Individually boxed; 24 boxes to a carton. 
List price — $3.95 














PRODUCTS COMPANY, INC 


ERS 


110 Barber Avenue, Worcester 
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SCIENCE SEALS. 


©. your envelopes 









a distinctive achievement.. 
\ from QUALITY PARK! 


| le 


€ 
















QMS-500 is a totally new adhesive with qualities never before achieved. 
Minute particles of moisture-free gum are held inert in a resin film. 
When moisture is applied, it melts the resin film and activates the 





gum with terrific adhesive quality. QM$-500 is resistant to high 
humidity and because it is a moisture-free adhesive prior to the actual 


QMS-500 


@ Specially designed for 
machine use... 


sealing operation, the flaps remain absolutely flat ... A significant 

advantage to users of printing and duplicating equipment in plant or 

office—a positive benefit to the users of inserting and postage meter 
_ machines. The finest, most positive sealing qualities combined with 

@ Ideal for printing or 

duplicating equipment 

in office or plant. 


plit-second feeding for printing, inserting or metering equipment. 
500, truly an adhesive of tomorrow available for you today. 


@ Tested and proven as 

“nr aaa COSTS YOU NO MORE—BUT SAVES MORE 
“ii leaampeuumame in handling and mailing costs! 
@ Flaps remain FLAT 


@ No stuck flaps prior QMS-500 now available on Quality Park 





to use. commercial and official envelopes ...a 
© Resistont to high distinctive achievement for greater service to you! 
humidity. 


Greater adhesive lit P : 
pre: cailiies ecaling, 44 Quality Park’s new Catalog No. 81 is now avail- 


teiieesinemves Dealer @@* able... more than 800 items carried in stock 


money but costs you ready for immediate delivery ... many new items. 


no more. 


Sold through Dealers Only 
QUALITY PARK ENVELOPE CoO. 


Main Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Atlanta Office and Factory, 650 Murphy Ave. S. W., Building E-12, Atlanta 10, Ga. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif, 
Dallas Office and Warehouse, 1203 Dragon St., Dallas 7, Texas 





¢ pp ‘ 
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Bulman planning and equipment pay off 


where it counts: here at the cash register! | STORE EQUIPMENT J 





( [ ers buy more because they see more and everything they THE BSULMAN 


better. The atmosphere is pleasant and inviting, skillfully CORPORATION 


ce ed for easy, convenient shopping—and to promote “extra” Grand Rapids 2, Michigan 
. . Offices in principal cities 
ie i » he ° : ' ' or. 
his is the kind of a store you can have with Bulman Pet Casadited cubatniains minabidaaeiaian 
onal Planning and self-selection store equipment. Ask the “‘“Man (Store Equipment) Ltd, Toronto 


Bulman’’. He’s the man who knows 


ON THE RESEARCH AND EXPERIENCE IN OVER 36,000 SELF-SELECTION STORE INSTALLATIONS.” 
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NEW PROFITS 
with MODEL 99 


Nhat Adee 


Spirit Process Addresser 








Now with 
“AUTOMATIC DRIVE” 
on moistening roller 


P oration 
Eat Oger ey Di 


NEW PRECISION ADDRESS 
CARD FEED — GREATER CARD 
HOPPER CAPACITY 


assures high speed — trouble free operation 


Designed for FAST, LOW COST addressing of: 
ENVELOPES @ POSTCARDS e@ CIRCULARS e@ STATEMENTS 


NO PLATES - NO STENCILS - NO GELATIN - NO INK 








Prints from paper address slips prepared 
in a standard typewriter —or written with 
a ball point pen. 
Address card has ample area for keeping 


records. Use it for record information as well 
as address information, if you wish. 


NATIONALLY ADVERTISED * FULLY WARRANTED 


For further information write or call 


MASTER ADDRESSER COMPANY 
6500 OA West Lake Street Minneapolis 26, Minnesota 


America’s leading manufacturer of low cost 
spirit process oddressers and duplicotors 
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ONE OF THE display areas in the new downtown quarters 
of the M & M Sales Co., located at 923 Locust St. in Des 


Moines, lowa 


M & M Moves Downtown 


The M and M Sales Co. recently moved to a new 
location at 923 Locust St. in downtown Des Moines. 


The new location gives the company double the floor 


f 
space of its previous quarters 
In conjunction with the opening ceremonies held f 
September 21, three sales officials of the Victor Adding 
Machine Co. flew to the Iowa capital to present a 
plaque to GILBERT MINOR, owner of M & M Sales. 
The plaque acknowledges Minor’s membership in the i 
Victor $1 million Club, a select group of machine deal- 
ers who have sold more than $1 million worth of the 
company’s adding machines, cash registers and calcu- 





lators 


The new and modern quarters is the culmination of 
aggressive and thorough sales and service on the part 
1937. This is the 
third location for the firm; its last being 412 9th St 


of the firm since it was founded in 





In 1950, Minor was joined by his son, Jerry G., Fi 
who has since become a partner in the firm. In addi- 
tion to the partners, the company has five salesmen and 
four servicemen. 


Victor Adding Branch Established 


Realignment of Victor Adding Machine Co. sales 
4 > 


and service activities in the Long Island area with 
Hempstead as the center was announced this week in 
Chicago by A. F. BAKEWELL, vice-president and gen- 
eral sales manager. 

The new branch previously a sub-branch of Vic 
69th in the 


It will be 


tor's Brooklyn operation becomes the 

machine manufacturer's 

located at 374 Fulton Ave 
RICHARD GLEASON, a 


with Victor has been appointed branch manager of the 


business system 


veteran of over seven ycars 
new office. Formerly an account executive in the firm's 
Westchester Branch, he previously served as assistant 
branch sales manager and sales supervisor in that lo- 
cation. Most recently he was transferred to the Brooklyn 


sales office in anticipation of the Hempstead opening 
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Faster to file! Faster to find! Faster to use! Republic 
Steel Open Shelf Filing speeds office record oper- 
ations—saving as much as 35-40% in time removing 
and replacing file folders. 

Every file folder is in sight, easily read, readily 
accessible. No drawers to jut out into work areas, 
aisles clear. No dead space. Even odd corners and 
recesses become valuable filing space with mini- 
mum upkeep. And, up to 75% more filing capacity. 


REPUBLIC STEEL 


BERGER DIVISION 


tis Canton 5, Ohio 
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STRONG... MODERN... DEPENDABLE Ld . 


w, 











Double Face Closed 
Type Unit 


Double Face Open 
Type Unit 











NEW.. REPUBLIC OPEN SHELF FILING 


FASTER FILING...FASTER SELL/ING...MORE PROFITS FOR YOU! 





Show your customers how they can make better 


use of the cubic space in any room. Then, write 
the order. Use Republic Steel Open Shelf Filing 
to sell Republic’s big line of attractive, steel 
office equipment. 


Compare advantages, compare values. Write 


today for price lists, specifications, and dealer 
discounts—opportunities for profits! Attractive 
dealerships available. 


REPUBLIC STEEL CORPORATION 

BERGER DIVISION « DEPT. A-1130-A 

1058 BELDEN AVENUE « CANTON 5, OHIO 

Please send additional information on the following: 
() New... Republic Open Shelf Filing 

C1) Available dealerships 








Name _— — a 
Oe —-= i 
Address — oe? ee 
City Zone Ew 














9830 BELLANCA AVENUE > 


G/W Shows New Type 
Of Background Display 


A completely new type background display with foam 
core center for flame resistance was shown by The 
Globe-Wernicke Co. to dealers during the NSOEA 
convention. In blue charcoal with silver foil 
embossed grille design, it is compactly packaged in a 
carton 38 x 53 x 4 inches and weighs only 35 pounds. 


When 


feet, 4 inches. 


Pray or 


assembled the portable display is 8 feet by 9 

This is the first time a display of this type has been 
introduced for use by office equipment dealers. Accord- 
ing to G/W Ad Manager CHET STEVENS, “this uniqu¢ 
portable display is exceedingly easy to transport by sub 
way, cab, airplane, train, car, and even bus.” The pur- 
pose of this display is to provide dealers with an in- 
expensive, ready-made, professional background for dis- 
playing the company’s products at business shows, sell- 
ing centers, exhibits, and in their own store window and 


floor displays. 





BACKGROUND DISPLAY introduced by Globe-Wernicke is 
shown with Cindy, G/W’'s vivacious direct Cindy 
could be set up with 


mail girl 
demonstrated to dealers how the display 


ease and spe ed 


Healthy Attendance at NBFA Meeting 


Nearly 250 members and guests attended the Nation- 


al Business Forms Associates meeting in St. Louis to 
see the new products of 48 exhibitors 
The program of the meeting, which was held Sep 


tember 14 through 18 at the Chase-Park Plaza Hotel, 


LOOSELEAF PROTECTORS 





The newest 11” x 814” sheet protector with a 
revolutionary 4-ply binding edge. A superior 
product of super strength — AT NO INCREASE 
IN PRICE! Independent laboratory test results 
proved K-M Plyex protectors are 25% to 35% 
stronger. Available in Acetate and Mylar. 


Write for brochure and samples. 


KINGSBACHER-MURPHY CO. 
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LOS ANGELES 45, CALIFORNIA 


included seminar sessions on: tabulating forms systems 
and forms designing; new products, competitive prod- 
uct and trends; advertising, publicity and sales promo- 
tion; management problems; and systems and applica- 


trons 





ihe DOD 














In ¢ 
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make money FAST 


)MIPLETE REGNA LINE 


egisters - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 
P-R-O-F-I-T-S! 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 





Write today for informative literature. 







Move fast 
it’s profitable! 


It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 
Mail it NOW! 










safes of unusually , REGNA CASH REGISTERS, INC H 
unique —., on : 175 Fifth Avenue, New York 10, N. Y. : 

covering the globe 
with tremendous 4 Gentlemen: ; 
sales success. Several 1! Please rush more information on the ‘ 
sizes and models } complete Line of REGNA Cash Registers, ‘ 
available. } REGNA Adding Machines, JOELI Fire-proof { 
i Safes, and outline advantages of becoming an i 
: independent REGNA-JOELI Dealer. : 

I 
Name...... ~oesnunptvaiamamee } 
In Canada: Commodore Portable Typewriter Co. Ltd., i Address. ; 
680 King Street West, Toronto 26, Ont. : CORY....cescccerere ; 
OUTSIDE CONTINENTAL JU. S.: I Zone............State i 
Jorgen S. Lien, Box 522, Bergen, Norway 4 } 
—_— ee ee ee ee ee ee le ee ee ee 
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The only integrated 
angle steel frame in 
the wood desk field. 


7 [4 
lf (5 @ oon 


ANY “GIRL FRIDAY” CAN HAVE THIS DESK 
AT A PRICE YOUR CUSTOMER CAN AFFORD 


The photograph above illustrates the distinctive styling of the new 
FUNDAMENTALS office furniture. Only an X-ray picture could reveal the 
secret of its strength... the rigid, all-steel frames beneath the hand 
rubbed walnut you see. 


Beautiful FUNDAMENTALS office furniture combines the gracetul style 
and elegance of living wood with the enduring strength of steel. 


And here’s the best news of all. This new modular collection costs far 
less than fine conventional wood furniture. 


That means you can offer handsome wood desks, modular units, cab- 
inets, bookcases, tables and credenzas for every office activity. For 
secretarial and clerical work stations ... for reception areas. 


You saw the FUNDAMENTALS line at the Chicago Show. If you want to 
know about our dealer franchise operation, just write to us. We'll get 
full details to you promptly. There’s no obligation of course. 


fundamentals... 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC. 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LODI, N. J., NOBLESVILLE, IND., McGREGOR, TEXAS 
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m FIRST CHOICE IN FOLDER LABELS 
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SECRETARY APPROVED Streamliner* Desk SECRETARY APPROVED Every Day* File... SECRETARY APPROVED Fiberlite* Woste- 

Tray largest selling organizes desk work; systemotizes bosket . bought for its oppeoronce, easy 

work flow dispatcher. follow-up. . cleaning, life-time 
’ durability. Four a 
harmonizing =, 

colors a 
Award 
Winner, 
Society of 
Plastics 
Industry 


CLIP & MAIL TODAY for free catalog with full information on 


the complete line of Globe-Wernicke office accessories, Dept. DO-11 


GLOBE- 


at compony.. 


‘vy AS 


THE GLOBE-WERNICKE CO. address. 


Pes r y] oH 
, INA 12 


Remember ; ess depends on the strength of your line city — oe _ — zone 











Chicago Designer Tells of Art for Profit's Sake 


A case in favor of A) 
jake was made 


SIMMONS, a4 Chicago indep. 
signer who works al 


on offices. 


receni 


One of five panelist 
Interior Design Mont/ 


sored by the 


N.S.1.D., Simmons 
of 


history of one 


Mid: 


hy 


tions. In conclusion 





WESTERN MIG CO 


WESCD 


AURORA. \iLb 





eeeeeeeeeeeee 





tion, he told the more than 300 Chi- 
apg CONSHPIeTS asd alle Nd ance 

The field of office design, from the 
conservation and layout of space to 
the choice of ash receivers for an em- 
ployee lounge, is art applied to the 
organization chart to build a paper- 
work assembly line in an atmosphere 
pleasant and conducive to work while 
at the same time substantiating, or 


even creating, a corporate 1aentity. 


EASIER 
SALES, 
MAXIMUM 
PROFITS! 


turdy construction, 
advanced engineering and 
highly competitive price make 
Wesco files easier to sell, more 
satisfying to your customers 
and prospects. There is a Wesco 
size and finish for every 
need. 


Write today for literature on our 


complete line of office furniture. 


a 
Exclusive WESCO interlock 


welded joint construction |, 
completely eliminates side M 


sway. 








WESTERN MANUFACTURING COMPANY 


Dept. 112 


AURORA, ILLINOIS 


The complexity of this problem ha 
brought forth skills of 1. the Space 
planner; 2. the architect and engineer 
and 3. the interior designer and ip 
dustrial designer 


These specialties overlap in functiog 


as well as in tin sequence in the 
process of planning, for today’s offig 
design Ss, or should b , total design 
with each element a requisite part of 


the whole and the whole precisely re 
flecting the parts 

Because of the need for such e 
acting coordination, an _ increasing 


number of the individuals and firms 


engaged in office design are handling 
several Of all of the n cessary aspects 


The space planner is often the arch 
tect and the architect can also be the 


designer ol basi rl rnishing elements 


Can be Space Planner 

Similarly, the interior designer cag 
be the space planner, and he may cal 
in the industrial designer to develop 
essential elements of the interior de 
sign. These elements, in turn, may in 
fluence the space planning and archi 
tectural design 

This very lack of cut-and-dried 
demarcation of functions lends to in 
terior design its significant vitality 
This very absence of rigid jurisdictior 
is also indicative of the fact that offic 
design is so complex as to defy eas 
formula¢ 

The interior designer and the in 
dustrial designer work within the pat 
tern established by the space plannet 
and the modular system d veloped by 
the architect 


Duties are Manifold 


The interior designer synthesizes 
without sublimating, the esthetic ané¢ 
efficient qualities. H plans the lay 
outs, the kinds of furnishings, the 
materials and colors for all rooms and 
areas. His decisions on form and ma 


terial for furniture and partitioning 


on materials, color, and textures fof 
wall and floor coverings and window 
coverings must | reconciled with 
such diverse factors and the specialized 
needs of the individuals ar i depart: 


ments directly concerned, the esthetic 


bent of the client roblems of light 
refraction and absorption, acoustica 
properties and maintenance attributes 

Out f these requirements maj 
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arise an industrial design problem to 


be solved with the development of a 


LeFebure Buys 
Fruehauf Plant 


Craig Systems of Lawrence, Mass., 
announced that its subsidiary, LeFe- 
bure Corp., has purchased the Cedar 
Rapids, Iowa, plant of the Fruchauf 








Autho-Visor, the 
nature verification device. 


company’s new sig- 


Editor Takes New 
Post in Mesquite 


W. H. BRADFIELD, editor of the 



























and special partition & space-saving Trailer Co. Texas Mesquiter of Mesquite, Tex., 
secretarial unit, housing for business Rese Baupens. president, said for the past three years, has resigned 
unctiogy machines, a new window blind. LeFebure’s steel fabrication operation to take over the management of the 
th These, then, are the immediate as- will be moved to the new factory. Texas Publishing Co., which operates 
nt pects of office design, with one im- The space thus provided in the sub- a commercial printing plant and office 
design) portant exception — the client. And, sidiary’s existing plant in Cedar Rap- supply business in addition to publish- 
he is becoming a formidable pactor ids will be utilized for production of ing the Mesquiter. 
S strongly affecting the scope of office . 
design 
h There 1 new sort of ego in the 
- office. As an ever-expanding list of 
1 fj economic and sociological works, fic- 
dl tion. the movies, and television in 
ist forms us, to be a businessman is not 
} only now gentlemanly function, it is 
La # ljownright virile. Furthermore, indus mM 
try is not only rich and secure enough 
but is expansively in the mood to be T py 
anner come our primary patron of the arts 
Today industry commands our finest ° 
and most prominent architects to de with the 
) 1 sign its business buildings, and it 
. similarly commissions artists to create 
special sculpture, murals, and paintings 
' for its grounds and interiors, affording 
; opportunities to the artist that cannot 
be matched by the museums or private 
ollectors 
Enthusiasm for Art FRANCHISE 
Our entire art world has been ele 
on trified by an overwhelming enthusiasm 
on the part of industry for art $ IMMEDIATE PROFITS because IPC photo- 
Encouraged by its architects, of patel. : é ' 
he ; es copy machines are among the most wanted and needed business 
t, Osmnated them, management has machines in today’s fast moving market. 
| veloped a new self-concept as 4 $ CONTINUING PROFITS because every machine you sell works 
ultural for and a realization that for you as a continuing source of highly profitable repeat supply 
the best is not only good for industry business 
ge ee ose S GREATER PROFITS because the IPC line is the most complete in 
nifoldt .:.. I Mm : , I the office copying industry. With IPC you have the machines and the 
ge plus an investment return is giv supplies to meet every copying need for single or multiple copies, 
hes ng art a spectacular appeal and creat transparencies and films, and even offset plates! 
ng a powerful influence on industry's $ EASIER PROFITS because IPC is geared to help you 
ittitudes toward its business building sell photocopy every step of the way. You'll get all the 
7S Most immediate, of course, is the skilled assistance you want in sales training and you'll 
5 lea that the office building should benefit, too, from the most effective merchandising pro- INTERNATIONAL 
not only be mpressive by virtue of its gram in the industry. PHOTOCOPY 
eg size and richness of materials but CORPORATION 
should be a point of esthetic pride ACT NOW! 564 West Randolph Street 
transcending commercial ego rO LEARN HOW YOU MAY Chicago 6, Illinois 
And, this pride apparently pays, too SEC URE THE IPC FRAN- Gentlemen: , ; 
The general office worker and execu C HISE FOR YOUR AREA Please rush me full information on how 
WRITE, WIRE OR PHONE | con get the PROFITABLE IPC FRAN- 
lepart tive alike warmed by the prestige OR JUST MAIL THE COU- CHISE IN MY AREA! 
sthet that accrues to the esthetically ap PON TODAY! eer eee ae ee eo 
ght) proved off INTERNATIONAL PHOTOCOPY . 
As a morale factor, and as an ele CORP. Dept A Firm Nerme 
ment ir ompetition for employ Sshiaae & Gee Street Address____ 
ees, art in the office is no mean factor Fi 6-8323 City and State. 
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Men on the Move 


ArtHuR W. Seaver, who formerly represented the 
Amberg File & Index Co. in Philadelphia and through- 





Arthur and Ora Seaver 


out the Middle Atlantic states, has been re-assigned to 
the New England area to replace his father, Ora L 
SEAVER, who retired in midyear after 25 years of service 
with the company. 

The younger Seaver will make his he adquarte rs at 82 
Cottage St. in Amherst, Mass 


Peter Pepper Products, Inc., Office Accessories Divi- 
sion, announces the appointment of the following sales 
representatives: 

CLINTON CoOoPER, 5616 Harris Ave 
Mo. 

PHILO LEONARD, 60 Glenbrook Drive, Hillsborough, 
Calif. 

MEL Liss, 8706 Kedvale Street, Skokie, III. 

E. S. STEWART, 304 S. Harwood Street, Dallas, Tex. 


Kansas City, 





ny 


Jor E 


pointed 


HARRIS has been ap- 
Missis- 
sippi, Alabama, Florida and Georgia 


re presentatiy e in 


for the following companies: L. M. 
Bickett Co.; Flewelling Metal Chair 
Co.; Franklin Metal Products; the 
American Map Co.; and the Doro 
Manufacturing Co. 





He is no stranger in the terri- 


Joe E. Harris 


tory, having started his career in 
the office furniture business in 1928 with Zac Smith 
Birmingham, Ala. 

Harris has been associated with some of the largest 


Stationery Co., 


companies in Texas for the last 12 years. His last as- ; 
signment was with the Fulton Co. of Houston in the J 
capacity of manager of the furniture department. He 
will make his headquarters at 2208 Pearson Ct., S.W.. 
Birmingham, Ala. 


The Ideal System Co. has announced the appointment 
of GEORGE SHAW as sales representative for California, 
Arizona, and Nevada. 

Shaw moves to Ideal from the San Francisco News 
Co., where he served in a wholesale sales capacity. Pre- 
viously, Shaw had been in the retail stationery business 
for many years he is widely known by stationers 
throughout the West. 

Ideal has announced several important merchandising 


$$$ $$_____—__—__ — - - ——_____——seg 








Fatigue drops, work output rises 
when you sell your customers on 


SENG ACTION CONTROLS 


Don’t just sell chairs sell day-long comfort that increases the 


alertness and efficiency of office workers 


The Seng-Equipt secretarial posture chair conforms flexibly 
to the needs of the user; provides firm, restful support. The seat 
is adjustable for height; the back, both for height and reach. 


Lifetime Nylon bearings assure easy, silent motion. 


Your manufacturers can provide you with a complete line of 
swivel and posture chairs, and typewriter desks equipped with 
soundly engineered Seng fixtures. They'll build repeat business 


for you through customer satisfaction 
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THE 
Seng 
style ‘‘P’’ 
Posture : 
Chair 
Control 


COMPANY 


CHICAGO AND LOS ANGELES 
General Office: 1450 N. Dayton St., Chicago # 2 7 
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Packaged and Labeled for 


, easy selling! 


nith 









@ ADDING MACHINE ROLLS @ PRINTED “COPY” SHEETS 
S by @ BOND PAPERS @ RULED PADS 
; : Papet @ DUPLICATOR PAPERS @ SCRATCH PADS 
{ 1ce 
= O @ FILE FOLDERS @ SULPHITE PAPERS 
Me @ MIMEO PAPERS @ RAG CONTENT BOND 
@ NOTEBOOKS @ DESK BLOTTERS 
ent 
nia 
iCWS 
Pr 
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Today’s fast-paced merchandising requires 
packaging with eye-appeal for the cus- 
tomer and easy identification for the dealer. 
Faster selling and speedier, more efficient 
stock handling mean greater volume and 
reduced costs. 

The R-B ‘‘Repeat-Business’’ line of 
OFFICE PAPERS and PAPER PROD- 


Samples submitted 
promptly on request 
to qualified dealers. 


OA-—11/60 


GREENLEAF AVENUE @e ELK GROVE VILLAGE, 


UCTS is packaged and labeled in a bright 
and easy-to-identify orange and maroon 
color combination, to provide both eye- 
appeal and instant recognition—to sim- 


plify selling whether over-the-counter or 
from self-service shelves—and to speed up 
stock handling. 

R-B means REPEAT BUSINESS... 


Prove it to yourself! 


Rockwell-Barnes Company 
Specialists to the Stationer Since 1903 


ILLINOITS 











Modern as tomorrow! 


...Priced for today’s budget! 


KRUEGER 
All-New 


Ee! BERGLASS 


CH. LTRS | 






STACK CHAIR 
Chrome 


GANG 





THEM! THEM! 
for for 
storage safety 


Curved and shaped to body contours, 
Krueger's Fiberglass chairs help 


add colorful warmth and beauty to 


any room setting. You can tell a 


free from seat “bumps”, because the 


leg attachments are molded-in as an 


body. These chairs offer seating 





flexibility, too, because you can stack 





’ or gang them (Model 3001 . and 
No. 3201 ARM CHAIR mix match their softly hued decorator 
Black or Chrome steel legs colors of Sand Beige, Shell Coral, 
: Evening Gray, Turquoise and Parchment 
{ UNSURPASSED FOR DURABILITY .. . 


Krueger Fiberglass is virtually 
indestructible, is color permanent and 


cleans like new. The strong tubular 


last a lifetime! In short, these chairs 
are terrific and priced far below 
what you'd expect to pay for such 


permanized quality 


White fo 
No. 3101 SIDE CHAIR e tive bro 


Black or Chrome steel leas actual Fibergla 


Jt Gy 


METAL PRODUCTS ®*GREEN BAY* WISCONSIN 
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steel legs ™ 





raise the standards of seating comfort — 


Krueger chair by its rich, smooth finish — 


integral part of the one-piece fiberglass 


steel leas are wobble-free and built to 





improvements for its 1960-61 season, of interest to all 

Stationers, according to LEO PEARLSTON, vice-president 

and general manager of the 36-year old firm. These in- 

clude a simplified weekly system to retail at $2.95, and 

a new simplified method of selling refill sheets that will 
CLARENCE GLOWACKI, Oxford 


Filing Supply Co. veteran with Aer, 
more than 20 years’ service in both . . 

- f ‘ 
factory and office, was recently ap- . 


pointed manager of the company’s 


be a boon to retail stationers. 






new branch plant at Augusta, Ga. 

The new branch is designed to 
meet the demands of the current 
growth trend in the southeast, and 
will relieve dealers in the area of 
high freight costs on important items, assure quicker 
delivery, and generally support activities of Oxford 


Clarence Glowacki 


wholesalers in the region. Items to be manufactured by 
the new plant include: expanding files, red fiber goods, 
manila and kraft filing folders, index cards, storage 
files, and brief covers. 

ment of PAUL H. DENIG as man- 

ager-dealer sales. Mr. Denig’s re- 7 
sponsibilities will be to direct Lux- ae 

co's sales of chairs, typewriter and = 
machine stands, stools and new 

lines of modular furniture and high 


style chairs through their network 4 Demig 


R. L. LuxForp, president of 
Luxco,Inc., announces the appoint- 


j 





of representatives, wholesalers and 
dealers throughout the United States. 

Mr. Denig brings with him 12 year’s experience 
in the office equipment industry. For the past five years 
he has been regional sales manager for the Shaw Walker 
Co., headquartering in Dallas, Tex. 

In the previous seven years he managed his own 
business, Denig Office Equipment Co. in Mansfield, 


Ohio 


Mark M. GILL, president of 
The J. K. Gill Co., announces the 
appointment of RICHARD B. WEsT- 
ACOTT as furniture supervisor for 

sill’s Office Furniture Divisions in 
the Northwest. Mr. Westacott will 
make his headquarters in Portland 
and will direct and co-ordinate all 





office furniture operations for The 
J. K. Gill Company in Portland, 
J. K. Gill’s-Lowman and Hanford in Seattle and Shaw 
and Borden in Spokane 


R. B. Westacott 


Three new management appointments in the Reming- 
ton Rand Div. of Sperry Rand Corp. have been an- 
nounced by Dause L. Bissy, president of the division 

ROBERT D. BROWN, vice-president and general man 
ager of the firm’s Systems Div., has been named to the 
same capacity in the Office Machines Div. FRANCIs V 
BERGREN, formerly director of marketing for the Sys 
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COMMANDS 
ATTENTION! 


















olumbia 
advertising 


and 


romotion 








Commands Attention! 


COAST TO COAST, the people who count in America’s business world have been reading ai 


Columbia office furniture in an eye-catching advertising campaign. On your right is just one of Hi 
advertisements which Columbia will run this fall. 


COLUMBIA BACKS YOU UP, with the finest catalogs and sales aids in the industry. A comp 


program of advertising and sales promotion material, of which these are a few of the newest: 




















PRESENTATION LEASE PLAN: Columbia 
KIT: Land the or- now offersindustry’s most 
SN cee oat ees saree, Wy der with a compre- profitable lease plan. It is 
>e— 

{ Ai hensive proposal. the only plan offering a 
= It’s easy when you completely flexible time 
i use this new Co- schedule—from three to 
lumbia Presenta- ten years, with option to 
tion Kit. Everything you need to give your customer a complete renew or purchase at 

plan of his office arrangement, color scheme and furniture. modest cost. 








A neu 
selectic 


FULL COLOR DIRECT MAIL: Spar- NEWSPAPER MATS: New from MOTION PICTURE: Columbia's require 


kling color art highlights this coordinated Columbia! A series of mats in the most duction “A Whole New World” 

series. Self-mailers with built in return used sizes. Completely flexible, these ads industry exclusive. This 16 mm. s The pe 
ecard will pull inquiries, stimulate activity can be cut apart, mixed or matched for film in color is composed of ten act nes 
in your area. The pay-off—a handsome your convenience. They cover the com- packed minutes designed to pre-sel — 
eight-page color brochure is ideal for plete line of Columbia furniture and toughest customer 

mailing, or as a sales call give-away accessories. 

Fits a +10 envelope. COL 


T 


RR 








popegcpagggee: 


tht 


Sets an office apart... 


Nine-to-Five | 


COLUMBIA 


nflexible desks, tables and cabinets. From a large 
nbia custom-tailors personalized work centers to the 
r al office person nel. 


ork centers reduce waste motion, save valuable 


te for a catalog and names of dealers near you. 








COLUMBIA’S COMPLETE LINE 
meets every office requirement 





THE MERIDIAN COLLECTION .. elegance and efficiency AMPLA DESKS combine space-saving features and budge 
for Executive offices. prices without sacrificing efficiency or quality 











COLUMBIA DESKS and other office furniture in sizes and TABLES AND CHAIRS are features of the line. Columbiao! 
models to fill every office requirement fers the widest selection of color combinations in the industr 








Care to join us? 


Columbia is the fastest-growing line in the industry. We at Columbia realize that prosperous dealers} 


are the keystone of our success. Our policies make good sense—and good profits for a lot of dealers. 


Isn’t it time you started to move ahead with Columbia, too? 


COLUMBIA-HAI VE] ion $ps 


whe reé reliability replace 5 probability 
Form No. 2696 . Printed in U.SA 
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D been promoted to vi ident and gen 
ul that division 
How V. WIDDOEs ts now attached to the group 


taff as vice president handling special 


dustry relations 


A. LITCHARD DICKINSON, who 
has been systems service specialist 
for Oxford Filing Supply Co. in 
the New York area for the last two 
years, was transferred to Chicago 
effective October 1 

Mr. Dickinson joined Oxford in 
September, 1958, in the capacity of 





filing systems and equipment spe- 


A. L. Dickinson ; 
cialist for the insurance and bank- 


lds. Having spent 10 years in systems and pro- 

work. he is well qualitie d to assist Oxford's cur- 
program in Chicago. Base of operations 

his work will be the Oxford office at 30 N. LaSalle 

St., soon to | it to additional use for training of deal- 
S 1 as a filing ideas center where dealers 





ts for he Ip with important sales. 


A. A. GOLDENBERG, president 
of The Majestic Staple Co.,Brook- 
lyn, N.Y., announces the appoint 
PAT PATTERSON, 


manufacturers representative, to the 


ment ol veteran 


post of national sales 


director ol 
and merchandising 
The 


ufacturers ol staples in the indus- 


firm, one of the oldest man- 





Pat Patterson 


try, recently finished conversion of 





the plant to sonic and electronic equipment for the pro- 
juction of ymplete line of fastening devices. Mr. 
Goldenberg stated that the plant is now in full produc- 
tion of ps, clamps, staples and file fasteners, in 

quality line of gum rubber bands. 
Mi P who headquarters out ol Cleveland, 
O will to call on the trade in the area he 
been servicing for the past 15 years, and will su- 

sales torce of manufacturers reps 

He w his other lines 

, OHN M. WILSON, formerly Bostitch branch man- 
a Micl has been appointed sales manager of 
t pa }|AMES M. NEsTor, general sales manager, 
W ils led M. CLAUDE SCHULER, recently 


ral manager of the stapling and stitch- 

company. In his new post, Mr. Wil- 

vorl sely with Nestor at Bostitch headquar 

I Gi wich, R.I., 


iny'’s branch sales 


handling cutive duties 


offices across 


For tl fn years, Wilson has managed the 
Bostit M ffice in Detroit. Prior 
ind supervisor in Kansas City and 

Bostitch 


to that, he 


Bostitch-Southwest, In 


1 Bostitch-Ohio branches 


; 


MUND F. Pocor, national automotive division 
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and ECONOMY 


It to las 
pice {0 se 


Four Drawer 

Drawer and Ons 
Drawer Files w 
Ny on Rollers a 


Compressor Bik m 


of QUALITY 


years 





+} 


FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Ih ae Clactcla mr late, 
Desert Sage 
Beautiful 


“DURA-STYLED' 


Plastic Molding 
in matching 
iellele- 








BLUEPRINT CABINETS 


Write for our attractive color 
Catalog Illustrating the com 
plete line of Tables...Desks 

Filing Equipment Sectional 
Desks... Bookcases and Sec 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 


DEPT. 0-11 


38-42 REVIEW AVE., LONG ISLAND CITY |, 
RAvenswood 9-3580 








NEW YORK 
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THOMAS R. Pitts, vice-president and general manager 





manager, has been named to succeed Wilson as manager 


of Bostitch-Michigan, Inc. Pogor has served the Michi- Rogers has joined the Myrtle staff at the factory's ad- 
gan subsidiary company as its sales manager since its ministrative offices, and will work with dealers in co 
organization as a branch in 1952 ordinating capacity 
A native of High Point, he has been affiliated with 
SIDNEY LINDEN, president and chairman of the board Myrtle at the plant for the past five years. He is a grad- 
of the Lindy Pen Co., Inc., announced the promotion of uate of the University of North Carolina’s School of 
JAMES WisNER, former sales manager of Region 2, to Business Administration, Chapel Hill, N. ¢ 


the position of national field sales manager in charge 


Appointment of WILLIAM C. YOUNG, JR. as sales 
representative in the Los Angeles area for Knoll Asso 
ciates, Inc., furniture manufacturers, has been announced 
by PAUL COPELAND, Knoll sales manager 

Knoll opened the Los Angeles showroom, its 11th 
in the United States, last March. The rapidly increasing 
volume of sales in the first five months necessitated the 
expansion of the Los Angeles sales staff 

Before joining Knoll, Young was with Hart, Cobb and 
Edward Glesser James Wisner Carley, Knoll retail dealer in Los Angeles. Prior to this 





he was sales representative for Jens Risom, Inc. in Los 


of the Lindy sales force. Mr. Wisner started as a basic 
) Angeles 


salesman with the Lindy Sales Co 
Another promotion announced was that of EDWARD 


GLESSER to the position of general merchandising man- Anderson Hickey Co. announces new additions to the 
ager. Mr. Glesser also started as a basic salesman. sales staff 
Crcit ZIMMERMAN has joined the Lindy Sales Co. FRANK PETERMAN has joined the William P. Cor- 


as hiring and training supervisor betts in the Pennsylvania, Maryland, Delaware and Dts- 


President Linden remains director of sales trict of Columbia area. 
JOSEPH T. MuRPHY is the newest member of the 


Appointment of Tom Rocers to Myrtle Desk Co.'s John B. Dwyer Co., covering the New England States 


accessory and literature program has been announced by through salesmen and a Boston office 


NOW! 4 srano-New LINE of MILTON BRADLEY Paper TRIMMERS 
TO SPUR SALES FOR YOU! 
























EVERY OFFICE in your area is a pros- 
pect for this new line of dependable 
Milton Bradley Paper Trimmers. 
These trimmers give you powerful 
new sales features that assure fast 
turnover. 


NEW AUTO LIFT SAFETY KNIFE 
springs up for use. Permanent-type 
compression lift spring with gentle 
handle action requires very little 
effort to complete the cutting 
stroke. , 


NEW CUTTING BLADE. Of 
specially treated and finely 
ground tempered steel, the 
blade will retain its keen, 
sharp edge for years. 
Needs no adjusting. 


NEW PERMANENTLY- 
ALIGNED RULER AND TABLE TOP. 
Always accurate. 


NO INCREASE IN PRICES. 
TO HELP YOU SELL. Hard-hitting 


national consumer advertising starts 
immediately, 


Ask your distrib- 
utor about the 
new Milton Bradley 
Paper Trimmers to- 
day, or write for free 
brochure. 











MILTON BRADLEY COMFANY 
Springfield 2, Mass. 
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your 

profits 
= le In 
De Luxe 
- Reserve 
Seating... 
z NOT 
: in low 
ers} Profit folding 
= chairs poy eyes 


positioned for arm. Ideal for 











perfect reserve seating. 














writing height. 


— 








Every one of your customers is a potential buyer of 







Clarin Reserve Seating. 60 decorator combinations fit 
FOLDS 


i perfectly with your customers’ decor. For sales meetings, 


conferences, planning sessions ... wherever additional seating is 


“~~ required, the use of Clarin Reserve Seating is the perfect solution. 
ut the 

Bradley 

—s EST. 1925 

for free 





ARIN 


MANUFACTURING COMPANY 
4640 W. Harrison Street, Chicago 44, Illinois 


DEALERS: Increase your folding chair sales and profits with Reserve 
Seating by CLARIN — the only one that carries a full 10 YEAR guarantee. 
Complete and profitable information is available. Write Dept. 33RS today! 
SALES AND PROFIT OPPORTUNITY OPEN TO DEALERS. 





Stores 


conveniently 
in closet or 





cloakroom for 
5. immediate use 
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AN "A" GRADE LINE 
AT "B" GRADE PRICES 








® 5 Lines of Desks 
@ 2 Lines of Files 
@ 2 Lines of Tables 


A COMPLETE LINE OF 
STEEL OFFICE FURNITURE 
TO MEET EVERY NEED... 


EXACTING SPECIFICA. WRITE TODAY FOR FREE CATALOG 





TIONS P 
Staton STEEL DESK & FILE CO. 
PRICED TO MEET THE 
MOST LIMITED BUDGET. 4718 WEST FIFTH AVENUE - - - CHICAGO 44, ILLINOIS 
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It's a 


* 
It's a Snap for you . . . an entire line of 
modern, stock Snap-a-Parts which will 
move off your shelf fast. 
. i ila ke Hano Dealers asked for a complete, mod- 
ern line of stock Snap-a-Parts in a Flip-Top 
box. Here it is . . . the top line available. 


| It's new 
a Now Hano makes this profit making line 


available for new Dealers, together with 


a rush-delivery imprint service 














% 
4 
a 
: 


a 


*Hano stock 


Snap-a-Parts 


n new midnight blue 
Flip-Top x imclude Inter PHILIP 
fhcoe Men Sales Form, Invoice. 
Stareme Purchase Order. Sta- 
tioner Purchase Order; Check and 
Voucher. Expense Voucher: In COMPANY, INC. 
surance | e, Insurance Credit; 
Garage Repair Order; Meter MAIN OFFICE AND FACTORY 
Ficket, Fuel Desler Repair Form; HOLYOKE, MASSACHUSETTS 
4 | Bills f i ing; scale Ticker, 
| Blank Snaps Hano-Copy 
co BRANCH PLANT MT. OLIVE, ILLINOIS 


Philip Hano Company, Holyoke, Mass. 147 


Why wait, We are interested in becoming a Hano Dealer — please supply full particulars. 


C | le wT cehalelal=) ae Please send complete information on your new line of stock Snap-a-Parts. 
. . 


Get the facts 


0. NOW! Dealer 3 Dh 


Address 


Name 
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Vogel-Peterson Co. 


Dleveolace)ieainial= 


COAT and HAT RACKS 


Styled to harmonize with fine ap- 
pointments, these smart wardrobe 
units are quality built of closed-end 
aluminum tubes rigidly held in cast 
aluminum brackets. Permanently 
beautiful in “‘clear’’ or “gold” an- 
odized finishes. Mount at any height, 
on any wall — singly, end-to-end or 
in tiers, to give any desired capacity. 
Brackets adjustable to exact centers. 
Come in lengths by the even foot 
up to and including 8 feet. 


Write for Bulletin DL 





13 


3 BASIC SHELVES 


Shelf No. 21 

has full length Hanger 
Rail extending 11-5/8’ 
from wall. 


~~. 





Shelf No. 31 
has staggered, diecast, anchor- 
style coat hooks instead of Coat 
hanger rail. 






Shelf No. 11 
general utility shelf or for extra 
hat shelf above types 21 or 31 


Packaged— Ready to put up 
Sr ves e sec.! ya : 
sta 





Rt. 83 and Madison St., Elmhurst, Ill 
















3rd District Notes 


Kevin F. O'Gara, correspondent 
Philadelphia Bourse, Philadelphia 6, Pa. 


My thanks go to RICHARD WIDMYER and ARNOLD 
JOHNSON for part of the information supplied in this 


column 


In Southern New Jersey: 

Bay Shore Stationers of Key Port has just completed 
remodeling its store with an increase of 100% in display 
space. My congratulations to FRANK LAUGHTON, ¢ lose 
by in Red Bank, Carroll's, Inc. has also remodeled and 


display space has been increased by about 40% 


In Philadelphia 

JACK PINKERTON, president of the Philadelphia Sta- 
tioners Association, offers a cordial invitation to all 
travelers to attend the monthly meetings held at the 
Benjamin Franklin Hotel. The meetings are held the 
third Thursday of every month with interesting pro- 
grams planned for each. 

The Philadelphia Stationers’ banquet will be held 
November 16 at the Benjamin Franklin Hotel. The 
banquet will be a tribute to the elder deans of the sta- 
tionery industry in Philadelphia. 

JoszPH ROTHBARD has moved his business to a new 
address 132 Cherry St., Philadelphia 

ALLEN LessAck of Adams-Lessack Co., Philadelphia, 
has returned to take over his duties with the business 
after six months’ service as a lieutenant in the Army 


Welcome back, Allen! 


In Pennsylvania 

The Lansdale Office Supply Co. of Lansdale has 
moved to a new location. The new address its 213 W 
Main St., Lansdale, Pa. 

Ziegler's, Inc. of Norristown has been sold to 
CHARLES W. BICKHART, JR. Mr. Bickhart assumed con 
trol of the company on approximately September | 


ln Baltim 

The Baltimore Stationers Association will hold 
monthly meetings on the third Tuesday of each month 
it the Park Plaza Hotel 


Jarmin’s, Inc. of Charlottesville has announced the 
opening of a branch store in Waynesboro, Va. The 
store is located at 133 N. Wayne Ave. DELMER AGE! 
will be the store manager 

JOHN P. ANGLE, formerly a district manager for 
Shenandoah Life Insurance Co., is now associated with 
Virginia Stationers of Portsmouth, Va 

WALTER HEINDL, formerly of Stationers, Inc. and of 
Richmond Stationers, is now outside salesman for 
Southern Stamp & Stationery of Richmond, Va 

Our sympathies are extended to O. THORPE of Lucas 
Brothers, Inc. who just lost his 12-year old son from 
cancer 

Our sympathies to the friends and relatives of IRVIN 
P. JONES who passed away July 21 of this year. He had 
15 years’ service with Koch Office Supply 

Our sympathies also, over the death of BisHoP 
ABBOTT, formerly of Apsco Pencil Co., found dead in 
his hotel room in Richmond. The funeral was held in 
Richmond, September 13 
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There is a 
long row of 


KNOW-HOW 


behind every 
Smead-developed 


QUALITY IS THE RESULT 


OF A CONTINUING PROCESS OF SCIENTIFIC RESEARCH 


Ak for 
Smead 


FILING ESSENTIALS 


Dealers 


OA-11/60 


. . and in Smead Expanding Products and Filing Supplies quality 
encompasses attractive paper with wear-resistant finishes; adhesives 
that really stick; long-wearing cloth; visibility-proven inks and the 
highly developed skills to construct products which make it so 
much easier for you to file and find your papers and records. 


Ask your Smead dealer to let you examine a Smead Expanding 
Product or one of many functional Filing Supplies. You will 
recognize a quality product . . . quality represented by over fifty 
years of continuing research in the production of the very best 
FILING ESSENTIALS. 


SMEAD MANUFACTURING COMPANY 
HASTINGS, MINNESOTA 


CHICAGO LOGAN, OHIO LOS ANGELES 


Note: This ad is one in a series of new 


Smead ads appearing in Consumer Media. 
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4th District Notes i cars. Other features include Bulman fixtures through- 
out, air conditioning of entire plant and wired music 
The new store has another interesting side-light. It 
R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. is built on the old family lot and home where the two 
wheels’ afore mentioned, JACK and FRANKLIN, were 
All the ‘‘sad’’ music being played by a large number raised. Officers are Mrs. C. J. MABRy, senior president; 
of the country’s economists is having absolutely no effect JACK Masry, vice-president and general manager; 
on the new stores, new firms and re-modeling plans ot FRANKLIN MABRY, secretary and treasurer. J]. T. GREEN 
the dear ole Fourth. They are still busting out all over handles the books and is office manager; Doris Ross 
j inside sales; HAROLD OATEs, outside sales; and Bor 
FRANK WALKER, formerly with Bill Shaw’ in HESTER, typewriter and machines set 
Charlotte, N.C., has opened his vn firm at 1130 
Elizabeth Ave., Charlotte, N.¢ inder the name of Lee's Office Supplies, 1 E. Marion, Shelby, N.C. ts 
Frank Walker & Associates. His v Marjorie, will now proudly esconsed in their newly re-modeled store 


ind a real jewel it is. Located smack on the square it 1s 


assist in the new ventur« 
so bright and shiny it stands out like a light house on 


made it 100% the coast in a stormy night. New paneling in the general 


“Boom Town,” Shelby, N.¢ 
office and new furniture display in the rear is very 


Only two office supply firms there and both of them 

have gone all out to modernize. Shelby Printing Co effective. A brand new front to match the new bank 
unveiled its brand new store the first part of October building going in next door completes the picture. LE! 
This is one of the largest and finest in this part of the SHUFORD and WorTH Morkriss are the proud owners 
country since the award winning new stor of Spencers who had their formal opening the latter part of October 
in Gastonia. The new store is lo 1 at the corner of in order to capitalize on the early Christmas buyer as 


Graham and S, DeKalb Sts. Address is 223 E. Graham much as possibl 
St., and is new from the ground uy 

















All on one floor, comprising feet, the entire Mrs. NEAL Capieu, SR., and The Journal held the 
plant, sales area, private offices for the wheels print open house’’ of their newly re-modeled store on Satur 
ing plant, warehouse and machi 1 will be day, September 24. Details of this one will be forth 
under one roof. The sales area floor will be terrazz oming soon and I am sure we will see still another 
acousti-ceiling and latest lighti: 1 decor will g giant step forward. Rockingham, N.C. is the local 
the company, and Shelby, a store to be mighty proud of 

Parking area in both front and r will t of Now for a hop down into South Carolina. Big deal 

_ _ 
: “6 


™ PENGUIN PLAYBAR 
The Most Versatile Refrigerator Unit P 


For Home — Motel — Offige- 4 







HoSpitality as you want it... refrigeration where 
you want it. The Playbar can be set on the 
floor, on a table, or rolled around” # 
the room — bringing 4 7 | 
refreshments wherever g , 
are seated. Holds more than 
30 soft drink bottles .." 
freezes ice cubes in lessthane™ 
2 hours...weighsyenly 72 Ibs, ae 













Burn and stain resistafit.” 
Easy to cleaneln a Wide range 
ys . With ores 





it out leg 
pee 








SPRINGER-PENGUIN, INC. Real 9-07 34TH AVE., LONG ISLAND CITY 6, NEW YORK 
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DEAL YOURSELF A ROYAL FLUSH 


AA 


with the company that puts dealers first! Dealers’ choice — Royal Metal, because 


Royal never its the dealer it. Royal se nly through dealers; never direct. 
Royal offers the quality, the completeness, the diversity that extends 
ers range int markets, old and new. From single office work stations 
plete airport ter nal installations, Royal fills the bill with office chairs, 

T Part { Mod r Desk mponents, VISCOUNT modular seat 

LUXE j 1 Cal ¢ t} highest quality tradit 

| r th ROYAI 1 get your f ! the profit 
f yy for plete format ROYAL METAL MANUFACTURING COM 

pt. 6-F Park Avenue, New York 16, N. Y. In Canada — Galt, Ontar 





OFFICE FURNITURE 
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FULTON DRI-KWIK STAMP PADS, 
INKS, DATERS AND NUMBERERS 


are designed for best profits and repeat business. 
Fulton’s production know-how (experience again) 
enables them to produce quality products at 
lowest possible cost. This savings, Mr. Dealer, is 
passed on to you. 











We also manufacture ADDED PROTECTION... 


© Stamps is yours in di k service and dependabilit 

© Stamp Pad Sy . ae ee ana Gcependcadilily. 

° heey FULTON GUARANTEE is a prompt solution 

© Daters to any ink problem. Write for 

a FREE CATALOG AND PRICE LIST. 
Holders 96 Order your requirements now 


; 


® Rubber Logotypes Prompt deliveries 


FULTON MARKING EQUIPMENT CO. 


@ Sign and Price c ahoth 1 Now le 
Markers 82 Fulton St., Elizabeth 1, New Jersey 
@ and ail types Manufacturers of Marking Devices 
of Marking Inks. for over 50 years.” 
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just came to light in Rock Hill. Harper Bros. have 
bought out the Office Supply & Equipment section of 
The Record Printing Co. and will consolidate their 
present store with the Record store. MR. ARDREY will 
continue to operate the Record Printing Co. and serve 
as outside salesman for Harper Bros. Mrs. ANN 
HUTCHINSON will remain with Record Printing Co 
Caldwell says he is to clean up and re-decorate the store 
However, he has bought a beautiful lot in the business 
area and future plans call for a brand new store there 


W. A. Seybt & Co., Greenville, S.C., has opened a 
new branch store in the Lake Forest Shopping Center 
out near the Bob Jones University. CHARLES GENTRY 
ind wife will have charge of it. Gentry came with Wyatt 
ifter 30 years with S. H. Kress Co. The new store ts 
partially Bulman Fixtured and from the way business 
has started out the entire management is well pleased 


Opening date was August 25 


Greeneville Office Supply Co., up in Greeneville, 
Tenn., this time, has just Bulmanized, too, and the effect 
is startling indeed. BARBARA ALEXANDER, Owner and 
manager, is justly proud of her new store as is all 
Greenville if a sharp pick up in business is any indica 


tion 


WALLACE BIGGERS, partner at Standard Office Equip 
nent Co., Albermarle, N.C., is now back on the job 
after a very rough time with a slipped disc and about a 
week in the hospital. From all I've heard of those things 
I hope I never have to tangle with one. Glad to have 


you bac 4 Walla 


As this is being written FRANK LANE, JOHNNY 
HUMPHRIES and CHARLIE HAMILTON, all with S.P 
Richards, are enjoying the festivities at Chicago as 
guests of PHit RHODEs for work well done as the new 


est members of the sales force 


ALEX STALLINGS, tormer partner at ¢ Woodard & 


Co., Wilson, N.C., is no longer with the firm due to 
poor health. There is to be a new alignment of manag 


ment soon 


BYRON LOGAN, co-owner at Carolina Oftice Equy 


ment Co., Hickory, N.C., has done it again. On August 
28, CHARLEEN (beautiful wife) presented him with 
the fourth boy, named CHris POWELL. KIM, 10; RANCI 


Jory, 3; and now Chris leaves just one shy of a pri 
vate basket ill tean 

iim YATES, Wilson Jone s man about the Carolinas 
nd wife are now amongst the xpecting Kee; us 
nformed, Jim, and if you really want to get off to a fast 

t we will hope it’s twins 


You people in Columbia, $.C., and travelers stopping 


ver, now have ne of the finest steak houses to be 
found anywhere. Charcoal Steak Hous located across 
the street from the Tremont Hotel on Caycee St. is the 
ewest branch of the original restaurant in Raleigh 
OA—11/60 
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5600 SERIES 


No. 5611-UB 


Boling’s 5600 Series — The MODAN — is but 
one group in a long line of business chairs that 
meets every need for solid comfort, tasteful design 


and long lasting construction. Offered in a 





combination of top grain leather or Elastic 





Naugahyde with Gros Point or other selected No. 5613-UB 








No. 5658-UB 
fabrics over foam rubber. Available with 
interchangeable cane or upholstered backs. 
Our 
56th 
| Year 
No. 5614-UB No, 5610-UB 


Chairs for all business 


BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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Chicago Locks...small, but 


It’s hard to believe that so much rugged se- 
curity and precision could be built into an 
office equipment lock. 

But Chicago Lock has done it. 

Each smartly-designed Chicago Lock is a 
smooth-working, close-tolerance mechanism 
that enhances any appliance and provides the 


sure protection your customers want. 








Plan now to install Chicago Locks or locking 


mechanisms in the wood or metal equipment 
you make. In Chicago Lock’s broad line, 
you'll find rugged, precision-built models for 
all types of desks, cabinets, lockers and strong 


boxes... and all at reasonable cost. 


Write today for your copy of our catalog which 


displays the entire Chicago Lock line. 





CHICAGO LOCK CO. 


2016 NORTH RACINE AVE. + CHICAGO 14, ILLINOIS 
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Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


CHRISTMAS PARTIES COMING UP: The 
Cleveland Chapter, Fifth District Travelers Club, will 
hold the annual Christmas party on Saturday evening, 
December 3, in The Ranch Room of The Cleveland 
Athletic Clul The Queen City (Cincinnati) 
Chapter has scheduled its party on Tuesday evening, 
December 6, at Beverly Hills Country Club 
All dealers, travelers, dealers’ personnel and wives and 


girl friends 


hereby extended a cordial invitation to 
ttend 


MAGLY 


that the fir 


Queen City Office Suppliers, reports 
st year in business has been very successful, 


R AY 
and the firm has taken new and larger quarters at 925 
Monmouth St., Newport, Ky. Congratulations! 


WEDDING ANNIVERSARIES Central Ohio 
Paper Co., Columbus, Ohio, was the scene of a double 
lebration on . BARBARA AND BILL BOOTH- 


BY, vice-president, celebrated their 25th, and JEANNETTI 


September 


\ND BARNEY HOMMAN, purchasing agent, their 16th. 
Again, Congratulations! 

ROBERT Dart, with Central Ohio Paper Co. these 
ist fiv has been appointed assistant purchasing 
gent 


FATHER AND SON TEAM BILLY KANE, JR 


now ed with his dad in covering the Fifth 


associat 


District for Oxford Filing Supplies Co 


Paul Hartley, in his 24th year with W. A Sheaffer 
Pen Co., has been transferred from Chicago to Cleve- 
land, and will cover northern Ohio, northeastern Indi 


CLYDE KIMBALL, 
comes to Ohio from Pennsylvania, and 


ana and southwestern Michigan 
Burroughs Cory 
will handle dealer sales in part of the Fifth District out 
of Wadsworth, Ohio PAT PATTERSON, manu 
sentative, will call on the 
for The Majestic Staple Co., 


lips, staples, fasteners and rubber bands 


facturers’ repr trade in the 


Fifth Distr 


of get 


manufactur- 


Dealer Places 23 Desks 





[WENTY-THREE DESKS from the Hoosier Desk Co. Empire 


Bank in 
installation in 


recently at the First National 
Vance K. Miller Co. The 


sks, two typewriter iesks. an 


) S lé 


interview 
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They 
all 
write 
% with 





Vite 







One of All-Rite’s Ag 
pens for every | 
purpose ... 4 





OFFICE-RITER 


6%" long desk model: Without cap and clip. 
Hexagonal barrel prevents rolling. 

Four ink colors: Bive, red, gréen, black. 
(Barrel color denotes ink color). 















#52: Medium Line Pen — 29¢ ea. 
#522: Extra Fine Line Pen — 39¢ ea. 
Compact 1 Dozen Boxes 






ALL-RITE PEN, INC. 


HACKENSACK, NEW JERSEY 
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SYMBOL OF FINER 
EXECUTIVE OFFICES 


Stemp-O-Glas* 
“Crystal-Clear’’ 
PLASTIC CHAIR MATS 


Luxurious in appearance, completely 
modern in styling, Stemp-O-Glas adds 
that much desired final touch of ele- 
gant distinction to executive offices. 


The STEMPCO Line of quality office 
accessories includes in great variety 
Chalkboards and Bulletin Boards (wood 
and aluminum frames), Easels, Chair 
Mats, Book and Catalog Stands, Cos- 
tumers, Telephone Tables, Typewriter 
Tables, Desk Trays, Clipboards, and 
many other useful items. Write for our 


latest illustrated catalog and price list 


OFFICE WORK CENTER 


LOOK! Have you ever seen more utility 
compacted into 2'2 square feet of 
floor space? Work tools galore... 
always within arm reach! 








STEMPEL MANUFACTURING CO. 


HOME OFFICE AND MAIN PLANT: 
2830 Roberta Street, Dallas 3, Texas 


STEMPEL MFG. CO. OF CALIF. 
4719 S. Western Ave., Los Angeles 62, Calif. 
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Gth District Notes 


FRANK J. RYBICKI, correspondent 
2101 Greenleaf Ave., Elk Grove Village, Ill. 


The annual GLTC Milwaukee golf tournament held 
at Tuckaway Country Club on September 9 drew a rec 
ord crowd of 66 golfers and 109 for dinner. It was a 
beautiful day Milwaukee and all attending had an 
enjoyable tim« 

Golfers with low gross scores Ww 
Norm Seeling Office Supply, 71; JIM LAMAREE, Eaglk 
Pencil Co., 73: JERRY HENNINGSON, American Pad & 


NORM SEELIN¢ 


Paper, 74 
Under the Calloway system, golt I with low née 
scores were: BiLtt BRUNER, Office Stationery & Office 


f 





HEAD TABLE at Tuckaway Golf Tournament 


Ray J. Eichen b, Service Steel | ts Cory B 1} 
Allen, \ Pen & Pencil Cort [ O'Leary, F. S 
Webster ¢ Art Finger, S. J. Olsen ¢ 
John Karl t, Quality Park Env ( 
Curly | kK Fredrickson’'s Off Supplies & Eq 
f A I gov NSOEA Dist N H 
Venet, Rey! Mfg. Co., GLTC | 
Bob H S busch S-C Inkst ( f 
Cl ( G. J. Aigner Co., v rman, NSOEA 
Field Div.: R Ragan, American P & Paper Ci 
i. John Gi rt, OFFICE APPLIANCES: Frank Ry 
Rockw B ( GLT¢ Gilli K 
|-B ( 
Equipment ( Chicago, 71: Ray ACHTNE!I UOltice 
Stationery & Ofti Equipment Co Chicage 
DEMPSTER P MORE, University of ¢ igo Bookst 
73; FRED SENGBUSCH, Sengbusch Self-Closing Inkst 
Co., 73; NorRM BurRGEss, Sanford Ink Co 3: Bos 
KRUMWEIDE, Chicago Desk Pad Co 
Your cor! spondent got a bird nt 16th hol Ut 
ours \ bird hit off a tel I pol which 


Co-Chairmen BoB HERRMAN, Set h, and Jor 
KARLQUIST, Q ty Park Envelope ¢ vith th 
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... the strip you zip from a pack of ODIN® office printing 
papers. “Zip” and the pack is a pouch for easy removal of 
Bergstrom’s quiet-white* mimeo duplicator or bond finish 
printing paper. Remaining paper tucks back in the pouch for 
neat, identifiable shelf storage. Later, pack your finished, 
printed work in ODIN’s double-life pouch; then tape-seal. 
You'll save 10%-15% office printing paper loss, plus extra wrap 
and wrapping time, plus temper, hands and fingernails of 
your girl (or man) Friday. 

ODIN samples from your paper merchant, or wire... 


BERGSTROM PAPER COMPANY 


NEENAH, WISCONSIN 
in readable colors, too beautiful papers thoughtfully packed 





OA—11/60 137 
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ordinators and committee, deserve a round of thanks for ing for a few years. Our condolences to the families of 
a job well done. Mr. Stack and Mr. Knobe 


Don't forget the Great Lakes Travelers Club Christ 
mas Party to be held on Wednesday, December 14, at 
the Sherman Hotel, in Chicago. 


Our congratulations to Dave HANLEy, Geyer-M« 
Allister Publications, who recently became a bride- 
groom. 


; a EARL COLLINS, Rockwell-Barnes Co., attended our 
SAM DIFIGLIO and wife CONNIE of Gomanco, now 


have a “full house’ of three kings and two queens 
DONNA ROSE was born August 29 and Sam has been 
h di +c ' Party on Saturday, December 3, at the Calhoun Beach 
anding Out cigars ever since . 

& B Hotel. Contact Mr. Collins for further information 


Friday Luncheon at Toffenetti’s and announced that the 


Northwest Travelers Club is holding their Christmas 


We hear of quite a few people hospitalized. Hy 
LINDEN, retired from Ace Fastener Corp., is in St 
Charles Hospital in Aurora, Ill. Mrs. L. R. RICKETTS, 
wife of “Rick,” mfrs. rep., is in Presbyterian Hospital 
WARREN SCHENEIDER, Wilson Jones, planned to have 
a double hernia operation 

EDWARD I. Horwitz, salesman with Pritchard Office 
Supplies, Chicago, suffered a heart attack recently, but 
he’s been released from the hospital and expects to b 
on the job soon, if he is not there, already 

We were glad to see BENNY POWELL, A. W. Faber 
Castell, at the national convention in Chicago, and he 
looks great. Ben tells us he’s getting ready for the trip 
to Europe next spring. 


‘‘Coupe d’Or du Bon Gout Francaise’’ 





We were sorry to hear of Miss Cemt STACK’s fathet The Remington Rand portable typewriter division's Travel-riter 


passing away. Mr. Stack was a salesman ror Johnson Deluxe model recently was awarded the Gold ¢ up of French 


: “hs : 1 Taste.’” The u rp d by lect commit 

Stack Co., Chicago, before his illness Good Taste The annual honor, presente | by a select « mi 

tee, is awarded that firm which has introduced a product con 

. . <a sidered the most typical of French good taste. At the left is 

Louis KNOBE, Sr., of Knobe the Stationer, Chicago, 4g ; Pane A aga 

, ‘ ; Charles Celier, general manager of the « pany s branch in 
died during the National Convention. He had been ail France, making an acceptance address 








CHAIR NUMBER 33... 


built by Jasper Chair Company 
to take years and years of wear 
and tear in the school or in the 
library. Extra-strength construc- 
tion and good-posture design 
have made No. 33 a top value 
seller. 






STURDY 









THE RIGHT CHAIR AT THE RIGHT: PRICE 






See our complete line of other 
chairs—tablet arms, teachers, 
kindergartens—at the NSSI 
Convention, Room 764, Palmer 
House, Chicago, November 27 
thru November 30. 


JASPER CHAIR COMPANY 


JASPER, INDIANA 







DURABLE 
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Design for a Travel Bureau Executive 


Your company is judged by the office you keep... 


The first impression is a most important impres- 


sion! Cole Steel office furniture will create the 
office you want—the impression you want to give. 
By ts rich look, by its integrity of design, Cole 


stantly tells of quiet good taste. Cole equip- 
ment creates an atmosphere of comfort and 


luxury that will impress your visitors and make 
your office an inspiring place to work. See for 
yourself why Cole Steel is so far ahead in the office 
equipment field. Free: send for our latest full color 
catalog...today! Cole Steel Equipment Co., Inc., 
Dept. 22, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


ILADELPH 
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SAN FRANCISCO ¢ HOUSTON «¢ ATLANTA ¢ TORONTO, CANADA 
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The FLAGSHIP Line of metallic back car- 
bon papers has earned its number one rating 
by superior performance. When you offer 
FLAGSHIP your customers get longer wear, 
cleaner copies without feed-roll streaks, and 
the non-slip and ease of handling features that 
only FLAGSHIP provides—all at no extra 
cost! Ask the dealer who has a FLAGSHIP 
franchise and he'll tell you that with 
FLAGSHIP you'll sell more carbon easier 
than you ever have. And repeat orders go to 


and first in quality for every duplicati 


first in every finish... 


ed? 





you because your franchise is protected. 

But FLAGSHIP is only a part of a broad 
line of fine Allied products—for every dupli- 
cating need from orange diazo carbons, a 
complete line of spirit products, to fluid- 
eradicable ribbons. 

The franchise may be open now in your 
vicinity. 

Write today for more information on how 
to make your carbon and ribbon sales an 
important profit producing source for you. 


ALLIED CARBON AND RIBBON MANUFACTURING CORPORATION 


General Offices and Factory: 165 Duane Street, New York 13, N. Y. 
Western Office and Warehouse: 3425 So. Main, Los Angeles 7, Calif. 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


TOPS IN TRAVELERS—Our good friend, MEI 
SOWELL, was born and raised in Dallas, Tex. Mel is 
married, has one child, a girl six years old—her name 
is Patti. Confidentially, Ev is better looking than Mel. 
Maybe I am prejudiced. I have always liked girls bet- 
ter. Mel's original job was working for Columbia out 
of Kansas City. After marrying Ev in Sioux City which 
s her home town, they finally moved up to Minne- 
apolis. Mel has been with Esterbrook Pen for 15 years 
traveling Minnesota, Wisconsin, Upper Michigan, North 
Dakota and South Dakota. 


Mel at one time was the champion Golden Glove 


boxer and, by the way, this was in Texas where they 
make them real tough. He also spent 21/, years in the 
His favorite hobbies are fishing and hunting. 
He was quite an athlete in school and also in the serv- 
all know that Mel would lend a helping 
hand to anyone who was in trouble. Past president of 


Service 


} 


ice, and W 


the Northwest Travelers, active in all of the commit- 
ees, and if we had this on TV we would call it, “This 
s your Life Mel.’ 

Now, let's talk about a dealer. Our best dealer for the 
month is WARREN CARLSON, owner of Fireside Office 


Anyway, we all love you. 


Supply Richfield, Minn. Warren originally was a 
traveler for many years, so it seems funny writing this 
is most of us have worked with him through the vart- 
ous states in the Middle West. Warren was born in 


Minneapolis. He was schooled in South High. His wife 
ilso attended South High at the same time although 
they never knew each other. He didn’t tell me where 
he met his wife so we will have to leave that out. How- 
ever, Warren's original job was with Crane's Office 


Supply in St. Paul, then American Lead Pencil. When 


he was traveling for Wilson Jones he covered the States 
of North Dakota, South Dakota, Iowa, Wisconsin, 
Upper Michigan, and Minnesota. 

Some years back he started the Fireside Hobby Shop, 
but got so interested in office equipment and supplies 


that he sold out the hobby shop and moved his store 
to Richfield. Fern, his better half, assists him at the 
store. Warren has five employees 
Warren is active in the Shrine 
Oriental Band 


for the Or 


and belongs to the 
He claims when he is not drumming 
tal Band he is drumming for business. He 


s also on the board of governors at the Lost Spur Ranch 
Club 

[ promised I would not put this in that Warren is 
hiding his light under a bushel. He is very versatile and 
quite an rtainer. He can play a lot of instruments 
it one time and they call him the “One Man Band.” 

Warren said he has worked since he was 10 years 
old and his hobbies are fishing and one round of golf 


year. Warren has a beautiful store. Some of you fel- 


lows ought to drop out and say hello 

I thought this would be as good a time as ever to 
write something about a dealer and a traveler, especial- 
ly when everybody is on planes, trains, or horseback 


heading for the convention. What convention? NSOEA 
n Chicago. We will all hear a lot of tall tales about the 
eoings on at the Conrad Hilton. 
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Do Your Indexing & labeling 
the Facy Way _ 






Clear Plastic, Will Not 
Warp, Curl Or Crack 
Custom Quality for Custom Labeling 


and Universal Indexing 
ADHERES TO ANY CLEAN FLAT SURFACE... 


® Metal @ Paper °¢ Cardboard ® Plastic 
® Wood ¢ Cork © Glass, Etc. 
Packed In Individual Poly Bags 
Transparent panel-face B aretes.: eee 
allows for changing of printed, —__ Swe# Ne. Width [Lengu Sete 
typed or written inserts at will. | a a | ‘: + poten 
[er | | &” | 1 Dozen 


Special Sizes and Widths on Request 


HUNDREDS OF USES 


Ideal For All Types of Indexing. 
Enjoy neat, attractive labels any- 
where in your office—factory— 
store or home. 

@ Open-backed Binders @ Engineering 


Drawings @ Storage Shelves @ Library 
Shelves @ Ports Bins @ Display Units 
Colers Available—Amber / Bive / 
Green—Yellow / Red / Inserts for 
Easy Typing Furnished 















3 Standard Sizes 


Special Sizes 
on Request 
PBS—('‘A" x 2A") 
PBM—(1" x 2A”) 
PBL—(2” « 24") 

BOTH SURFACES 
ARE SPECIALLY 
TREATED—it slips 
into position to lock 
on any size post— 
ond grips firmly 
without marking. 


“SLIP-ON POST BINDER 
LABEL HOLDERS 

for open-back post binders 
and ledgers. 

Made of sturdy plastic 
they are designed to 
identify every open- 
back binder. 


*Patented . 4 


1} 14X34NP V-JAW 


CAN B8€ USED AS SOLID OR 
WITH HOLE—PLAIN OR PRINTED 


Solid with Hole 






NON-PROJECTING SIGNALS SmithKlips 
— ——— earenne pee 
U ~ (3B) MON.| 


Projecting Signals SmithSignals 
Projecting and Non-Projecting 


Signals are available in twelve 
Mm wf 3 A) JAN colors 
. White © Light Red © Yellow 
= Dark Bive ¢ Light Green © Dark Red © Dark Green 
Pink © Orange © Brown © Block © Light Bive 


Complete line for labeling, filing and indexing 
Sold Through Stationers Only or Write 


Office Products Ine. 


P.O. Box 6677 « 26029 W. 8 Mile Road « Detroit 40, Michigan 


° 


r 
CHARLES C. SMITH, INC. 


Exeter, Nebraska 


West Coast Distributor: Arch K. Ansty « 171 2nd St., San Francisco 5 
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THIS IS THE 


HOMS 
DATING STAMP 


The One That Is 


So Easy 
to Sell 


BECAUSE IT’S 







AND COSTS 
LESS THAN 3 
UNPROTECTED STAMPS 10 


4 SIZES 
No Ink Stained Fingers 


mesmeagea worn JUL 27 1971 


No Soiled Clothes 


Metal Shield gives 100% protection 
to hands, work, clothes and furni- JUL 2 7 1971 
ture. Send for full information and 
schedule of attractive discounts on JUL 2 I 1971 
the complete line of 4 
HOMS Rubber Stamp Products JUL 27 1971 


Write NOW, write TODAY! “te 





pouctas HOMS company DEP’T OA 


1314 ROLLINS ROAD, BURLINGAME, CALIFORNIA 















and only 
Sure-Rite 
has tt! 

Look for the stencil 


with the patented 
Red Dot Seal Tab! 


« Write for full 
‘information and 
free sample 





PaWoel-baloloteMel (-pelort Ms \/losetttiocolitistelem Oem 


2714 WALNUT STREET « DENVER 5. COLORADO 





ROLLING LADDERS—Made from 

Oak or Birch. aC TT! 

SIDE and CEILING TYPES—with |\ \ 

steel track for mounting on shelving | \ 

filing cabinets or ceiling. \} \ 

“A” and LIBRARY TYPES—require i} 

no track and are mounted on wheels = r<ly 

with Automatic Safety Brakes | \ Sd, 
WELDED STEEL SAFETY LADDERS \ ee 
—Made from 1” diameter round . S| 
furniture tubing, with expanded CK \ 
metal steps. Mounted on Swivel Y YQ 
Brake Casters. Ladder can be rolled | LAN 
freely when no one is on it. When l A xy p Nil 
you step on the ladder the rubber (A 
tipped legs rest on the floor and | Sy 
prevent rolling. Made in 1 to 13 8 = 
step heights, and 4 widths es 
Send for Circulars SSWOA (Wood) & 56-OA (Stee!) and Deoler Discount. 


Manufactured by 
Spri 


1. D. COTTERMAN Nepervitie, iilinels 

















142 


Sth District Notes 


TOM GULLEDGE, correspondent 
4020 Modlin St., Mesquite, Tex. 


Maverick-Clar The Office Man's Department Stor 
established in the year of 1874, happily announces and 
introduces a new member to their staff, TOM TARVER, 


better known as ‘Mr. Mimeograph.” Tom will use his 


technical knowledge of the stencil and spirit duplicating 
processes, gained through many years of study and 
perienc to turther the cause ol this Cy] Ol equi} I 


and supplies the San Antonio area. | certainly wish 


him all the luck and success 


FrRepD NACKLEY, with Caddo Off Supplies 
Shreveport, La., was in the hospital for a few days re 
cently with a stomach disorder 


The Drake Co. ot Shreveport is back the printing 


business again at 212 Texas 


Witty Woops, who formerly was manager of 
furniture department for Clark & Courts of Houstor 
now associated with Wilson & Co. ot th Same 


GLEN GOURLEY 1s the new manager of the furniture 
department for Clark & Courts of Houston. Glen was 


with Fingers of Dallas 


lok E. Lewis, who has been associated with s 
the larges ff UP} ly and « juip! compan 
Texas tor the last 12 or 14 years (his last assignment 
anager ot the furniture department tor the Fulton C 
n Houston) has just been appointed representatiy 


the following companies: L.M. Bickett, Flewelling Metal 
Chair Co., Franklin Metal Products Co., American Mary 


Co. and Doro Manutacturing Co. Joe will travel Mis 


sissippi, Alabama, Georgia, and Florida 
Fingers Oft Furniture Co. of Houston announ 
a new member to their staff, JIM BERRY, who will | 


charge otf the design department Jim was with S 
Rice Co. ot Tulsa 


PHit DouG Las, otf H. Dorsey Douglas in Oklah 
City, has taken over the operation of this company, on 
of the bigger and better dealers in this lovely city. I 


not absolutely POSITIVE but it is my und rstanding tl 


Phil succeeds his father who for many years was 
charge of this company 

Stationers Distributing Co. branch store in M phis 
has just comp! ted its first year Of operation JAMES 
MILLS, manager of this branch, told : they w 


satishied with the results thus far. Business has 


much better than was expected for the first year 
operation Jan s also told me that they were enjoying 
business from areas in which they least expected 

they are in areas which ts closer and more heavily 
traveled by other wholesale distributors. This company 


teels that much of its success can be traced to an old 
company policy of prompt and efficient service to dealer 
requests, fair treatment to all dealers alike as qdaw 


stocked warehous 


CsEORGI Bi DSLEY, the young friendly, aftabl 
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, OOSE 
COMPARE THEM ALL . . you'll CH 





















No. 1 ) No. 1400 No. 1500 No. 25 No. 174 No. 408 
Scotsman Budgeteer Nobility Torchier Monarch Statesman 
Costumer Costumer Costumer Costumer Costumer 














COMPLETE LINE FOLDER 
AVAILABLE AT NO COST 


LIFETIME ACCESSORIES 


. 







No. 204-GM 
Garment Master 











Write today for the complete folder 
that contains all specifications and 
—- price data of the complete VALCO 
Line. It’s designed to fit a standard 
file and includes separate reproduc- 





tions of each item. 











No. 56-8 
Regal Sand Urn 


No. 60-S 
Smoking 
Stand 
\lso available with 
glass liner— 
No. 60-G 









LIFETIME 


OFFICE ACCESSORIES 


1311 ANN AVE., ST. LOUIS 4, MO. phone PRospect 6-2660 
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No. 504-WGM 
Wall Garment 
Master 


No. 1900 — WGR 
Bel Air Wall 
Garment Rack 


MAIL THIS COUPON NOW 


FOR FOLDER of ENTIRE LINE 


960 





Valco Company, Dept. 


> 
e 1311 Ann Ave. 
e St. Louis 4, Mo. 
® Please rush file folder that contains spec. sheets and price infor- 
@ mation of your entire line. | understand | am under no obligation. 
* 
NAME TITLE 
~ 
@ COMPANY 
* ADDRESS 
° 
CITY STATE — ocoee 
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Advanco Punchless Paper Holders — 
The Tops in Punchless Binding 





ONLY 2 PARTS —Base and Compressor — 
No wires...No coil springs... 
Never loses its shape. 


SIMPLICITY ITSELF! 


Works with fingertip pressure, yet it bulldog-grips one 
to 150 sheets. Lo-height reduces wear on the durable 
25 point pressboard binder to a minimum. Letter and 
legal sizes: red, gray, black. Packed assembled, 25 to 
a box. Popular priced for volume sales and profits. 
Immediate deliveries. 


ADVANCO QUALITY-MADE 
PRESSBOARD GUIDES & FOLDERS 


Really Competitive! Really Profitable! 








Advanco Guides and Folders are made to get and keep 
more business for you. Finest construction and die cut- 
ting throughout. Both Folders and Guides made of 25 
point quality green pressboard. Letter and legal sizes. 
Self tabs, metal tabs. Straight cut, half, third or fifth 
cut. A-Z, 1-31, weekly, monthly or plain indexes. 
You'll like Advanco prices and service! 
SEND FOR CATALOG 


showing these and other fast selling ADVANCO Products. Suspend- 
O-Folders, Aluminum Clipboards, Collated Manila Folders, Press- 
board Binders, Manifold Books, Printed Stock Forms, Filing Supplies. 





nase m vt. Neo. ut. are omer ADVANCO PRODUCTS, INC. 
76-05 51st Avenve, Elmhurst 73, L.1., N.Y. 
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buyer for West Texas Office Supply store in Midland, 
Tex., sent in the following article 

On August 6 the combined stores of West Texas 
Office Supply (that is the store in Odessa and the store 
in Midland) had the annual company picnic which was 
the kick-off for the 32d year in business. Approximately 
200 people attended this function. This company has 
80 full time employees. Two of them have been em- 
ployed for over 10 years, while 10 employees have been 
with the company over five years. At the picnic, every 
one was honored by the presence of MR. AND Mrs 
C. W. CHANCELLOR, SR. He is one of the founders of 
the company. The Odessa store was host this year, how 
ever, CAMDEN CHANCELLOR of the Odessa store was 
minus the presence of his lovely wife, Barbara, who was 
unable to attend. BILL CHANCELLOR, in addressing the 
group, expressed his appreciation for the turnout and 
the high morale of all the employees and gave his views 
on the outlook for continued business and growth of 
the company 

[ am far from being an authority on many subjects 
that confront this industry today. But it certainly ap 
pears to me that one of the most important assets tO any 
business is its employees and their attitudes. I happen 
to know that West Texas Office Supply is a big and 
successtul company. Its success is due to many things 
such as good management, wise buying, aggressive sales- 
men, etc., but to be sure, making an extra effort, taking 
some extra time and spending some extra money to see 
that their employees are made happy and are made to 
feel wanted and needed is effort, time and money very 
wisely spent and should bring huge dividends. It is 
something that some other dealers might want to give 
a little more thought to for it will pay off 


10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 


What a spectacle this NSOEA exhibit and conven- 
tion really is, sometimes is not fully comprehended Its 
achievement is a tribute to the talents, efforts and plan- 
ning of many men and women of our industry devoting 
themselves to a task of creating this fabulous half mil- 
lion dollar extravaganza which, like the existence of a 
brilliant butterfly, lives but a mere five days in the flesh 
but goes on forever in influence. 

Among new ideas in the march of progress is one 
suggested sometime ago with respect to existing dis 
tricts and recently considered favorably by NSOEA ex 
ecutive committee. If put into effect the new arrange- 
ment would reduce from 14 to 10 districts and with 
obviously beneficial results. Our own district 10 would 
become District No. 7 and comprise additional states 
to the north and south. Watch for interesting develop- 
ments in this direction. What some of our dealers to 
the south of us have often mentioned may yet be real 
ized. Nothing ever remains static. 


Men on the move: ToM PULVER formerly Denver 
Stationery, Denver may now be found at Colorado 
Office Supply. ALLEN SANFORD (Dixon) is now busy 
in the area getting acquainted with dealers. Al, a real 
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Call the Man from B&P 


He’s got Visible Equipment that’s as new as tomorrow in these days of 
automation. Records are instantly available for posting or reference. 
Complete systems can be installed in one compact unit. Single binders 
like the one shown hold over 1,000 records. Multiple unit systems can 
hold up to 8,000 records. 


You'll sell efficiency with Boorum & Pease Visible Equipment because 
there’s no waste motion, no fumbling in files, no lugging of heavy books 
or binders. B&P Visible Binders with automatic shift make it easy to 
insert new sheets or close up spaces when records are removed. They last 
and last because of precision-made mechanisms, tough metal hinges, 
rustproof steel rims, rugged binding materials. 

Be sure to promote exclusive Boorum & Pease Brass Reinforced 

Visible sheets. They defy wear, save replacing torn sheets, protect 
valuable records 

Call the Man from B&P for full details about the best in Visible 
Equipment, including every auxiliary need: individual supports, multiple 
unit racks, shelves and tables, and a host of visible forms and indexes. 





Boorum & Pease 
SINCE Sane ARC\ . 1842 

















Blank Books Loose Leaf 
BeP 
Ge 84 Hudson Avenue, Brooklyn 1, N. Y. ¢ Boston 10: 80 Summer Street « 
Cr Street * New York 13: 349 Broadway « St. Louis 2: 115 South 8th Street 
OA—11/60 














145 





nice guy, pitched for Dixon in Kansas City then Los 
Angeles prior to coming here. Anyone needing money 
. and who don’t . . . see Bitt KisTLER who's lately 


become a banker, yet. 

A belated congrats to the new State Office Supply, 
Inc. of Albuquerque which includes HERB BISCHOF! 
at top banana along with JOHN SiMMs as sales manager 
and Mrs. BISCHOFF, secretary-treasurer. Columbia Rib 
bon & Carbon blossoms out with a new sales office and 
stock for Denver area. WAYNE THOMASON is the head 
man who is recruiting a force of sales assistants. Accord 
ing to the grapevine FRANK Lipp (Esterbrook) must be 
grounded in Denver where he’s been getting in th 
fellow’s hair during this prolong d ‘stay-at-home.’ And 
Bos KELLEY (Kelley Company, Salt Lake City) reports 
a new purchasing agent recently taken over from JIM 
HowELL. He is ArT WISCOMBE for 7!4 years buyer 
for Salt Lake County. Be on guard, boys, he'll be ex 
ranks 


pecting some real sharp pencils. Welcome to the 
Art. You'll like our travelers, but watch then 


Store modernization at Kendricks Bellamy (Denver) 
were rudely interrupted when fash fire broke out 
causing slight damage and some delay. Completed result 
is a beautiful store. Friday luncheons are well attended 
but we still miss a number of ‘regulars.’ Main topic 
just now is the where and what of vacations just over 
and the size of fish they didn’t get. DicK SHEBLE (Lyon 
Metal) has got the fever, but bad. Not sick, mind you 
just fishin’ crazy. 


Bos SMITH (R. L. Smith Ce recently passed out 







METAL FRAMES 








Dept. 311 North Desplaines Street 








PLENTY OF PROFIT IN SELLING 
pav.= | 
“eT CHANGEABLE LETTER 


CORK AND CHALK BOARDS, NAMEPLATES, METAL 
SIGNS, OFFICE ACCESSORIES...With such a complete 
line of Bulletin Boards and Directories, DAV-SON 
woop OR gives you the widest possible sales opportunity. No 
matter what your customers need, you can meet 
their requirements with the largest, the finest, the 
best known line of its kind now on the market. 


1} 
WRITE today for complete literature and details on — : 
DAV-SON's profit-maker franchise. No inventory . . . no : 


stock necessary! 


AMERICA’S MOST COMPLETE LINE... DAV-SON 


SINCE 1932 


A. Cc. DAVENPORT & SON, INC. 


Chicago 6, !ilinoi 


good cigars and a broad smile for the newly-arrived son 
Hurry on, boy, and become a good traveler like your 
daddy 


JOHN GREEN, veteran stationer (Democrat Pub, 
Colorado Springs) is back on the job after a hospital 
bout. 


What's become-of dept: Boots BooTtH ( Associated i. 
Jim ELLERTON (V.P. & Mfg. Rep) MAc (THE-KNIFE) 
McGarRvIN (Buzza), LLOYD JOHNSON (Past Prexy- 
Carpenter), YOUNGSTROM, CONWELL, ZUHLKI and 
a host of others? Almost mentioned our president JIM 
Woo.Ley (Parker) but he showed up Friday. DAN 
Moon (Joe D. Hale Co.) was confined to crutches fos 
a while; got real good on them. Had a bone removed 
trom his foot. We thought everyone had ‘em. In thei: 


teet that ts 


There must be better news than all this but we sure 
don't have it. Give us a hand, fellows, will ya, please? 


Tell us where you've been, what you're doing, dealer 


activities, etc 


Hale Promoted by IBM 


CHARLES E. HALE has been promoted to sales man 
ager of the El Paso, Tex., branch office of the Interna 
tional Business Machines Corp. and will direct the sale 
tf IBM electric typewriters and equipment in the El 


Paso area 








tamaa|| / \ 











Telephone: STate 2-6683 
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Why we say they’re 5 | P R t | t 


. .. because we take none of our products for granted. We are constantly experimenting to find new 
ways to make our products more versatile, sturdier and attractive. Through such research and testing 
our engineers have developed a practical automatic shelf-filling system—CONSERV-A-MATIC', the 
first major advance in filing in 100 years! Other developments of ours may not be as dramatic, but 
thousands of reorders on all of our items prove that our filing and storage equipment 


is SUPREME. 


SUPREME manufacturers color and size-coordi- 

nated sliding glass door cabinets, storage cabinets with 
adjustable shelves, and wardrobe cabinets with hat shelf and 
clothes rod. Our engineering insures speedy assembly of KD units 
in half the time required for all other comparable units, 
because a minimum number of pieces inter- 

lock with practically mo bolts, screws or pins. 


LIBRARY SHELVING 


Library shelving which combines space saving with greater capacity. Avail 
able with closed or open backs, single or double-faced. These SUPREME 
products constructed and protected with Bonderite corrosion-resistant 

steel. SUPREME also manufactures lockers of all sizes, and UNIFLEX 
BOLTLESS STEEL SHELVING with reinforced adjustable shelves 


onserv-a-File’ 


The only shelf-filing sys- 
tem with a gang lock! Com- 
bines savings of up to 60% of 
floor space with greater capacity. 
Available with or without doors, in 
a wide variety of heights and colors. 

Single or double-faced, dou- SUPREME products 
ble wall construction, all doors 
retractable. Special units de- 
signed for storage of X-ray nega- 


are in use in principal 
business firms, 
leading institutions 


and governments throughout 
tives. 
the world 


Showroom at: 
440 Park Avenue South 
New York City 


SUPREME STEEL EQUIPMENT Core 


53rd Street and Ist Avenue 


San Francisco: 530 Davis St.—DO 2-2556 Brooklyn 32, New York 
Los Angeles: ME 5-8643 GEdney 9-5849 


VET Glele kim dela-laleliki-M IM @eliiielailick 
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lith District Notes 


A. R. “‘Bud"’ Dockstader, Correspondent 
8735 22nd Avenue N.W., Seattle 7, Wash. 


This, my first column for OFFICE APPLIANCES, was 
outlined in a plane between Juneau and 
Alaska. There just couldn't be a more friendly group 
of dealers anywhere and believe me they know how to 


operate in a highly competitive market 


Anchorags 


Good reports are out on the new store for Redmond 
Stationery in Redmond, Ore. Garp ERIKSEN and his 
father, Al, are mighty proud we know 

Bert Broap of Broad’s in Yakin 
BiRDIE is Over in Europe visiting with 
BARA and sightseeing. I'll bet this energy-p 
will cover a lot of territory. 

We hear that Jor FINN has sold his Mason County 
Stationers in Shelton, Wash. and moved south to re 
tire. Joe was the long time F 
in this area and is an honorary 
Trail Travelers. 

Good news department: CHARLIE PORTER is back on 
the job of charming the customers of Seattle Offic 
Supply after a three-week illness. My old school buddy, 
MARVIN PAYNE, of Griggs in Bellingham, Wash., is 


treatment for a very 


a tells us that wife, 
daughter BAR 
icked pair 


S. Webster representative 


member of the Oregon 


good as new again after months of 
painful shoulder. 

esent Dick Vaughan 
Good luck, 


Tommy HAINES is going to reps 
(manufacturer's rep.) out of Portland 
Tommy. 








hd bh" 
_B0FS 1-50 


ice) a Reh vais 
Folding Machine 


FOLD-O-MATIC 
Heavy Duty Folder 
up to 9x14” 


Cross (Right 
Angle) Folder 
Attachment 





“DEALERS! 


Less Our Usual Generous 
Dealer Discount. 
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FIGURES that mean BUY! 





Write 


For Catalog 
sheets and 
prices. 










Roy MorGAN of Westab is the new 
Royal Oaks Country Club. Gerry 


club champ at 
(VENUS) WH 


COMB in a wave of enthusiasm about Roy's golfing skill 


said he would be proud to carry Roy's clubs in a tourna 
ment. We pencil salesmen can think of no better way 


for Gerry to spend his time. 


Politics, Politics! The sound and fury of the current 
campaigns reminds us that a few of our own boys have 


done well in this field: 


JOHN Craic, Craig's Office Supply, The Dalles, Ore 


was mayor of The Dalles. 


Don ELDRIDG! Eldridge Stationery, Mount Vernon, 


Washington is state representative from his district 
TOM PELLY ex-president of Lowman & Hanford 
is representative in Congress from the First District in 


Washington 


National Bank Book, had a 


brief but interesting job with a political machine. Ask 


KEN DICKENSHEEFT, 


Ken about it. It’s a good story. 


Challenger Steel Products Expands 


Challenger Steel Products announces that it has ex 
panded through the addition of 10,000 feet of factory 
space 

The plant 
Ralph Vog 


rel of the corporation. 


is NOW Occupying 65,000 square feet, says 










*$] 995 
BUYS pn-2c 


Card Size Printer 


$2495 
BUYS 5: 


MIMEO ‘Paste Ink” 

Electric Duplicator 

$179.50 Buys the Manually 
operated Model 5-B 


BUYS 


FOLD-O-MATIC * - 
up to 17x22” GR «: « 
Folder ; " 


PRINT-0-MATIC CO., INC. 


724 W. WASHINGTON BLVD. ¢ CMOS CRON 
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@® more new ideas 


@® more consumer appeal 


@ more sales aids 
@® more profit! 


You're loaded for “big game” with Stebco when you're 
hunting for sales gains in Business and Student 
Cases. Example: 41 exclusive features (many pat- 
ented.) Example: the virtually indestructible TUFIDE 
“Tra-Valise,” lightweight, easy to carry, dust-and- 
moistureproof. Example: the 6-pocket “Desk-Folio” 
attache case that opens out flat or folds back as a 
writing desk. Example: retailer-written newspaper 
mats, display cards and a host of other sales aids. 
Yes sir, you're really loaded for more PROFIT 
because... 


“Wubide 


*iaieweane FEELS like teathe: 
OUTWEARS Iosther 6 to 1 


There’s just more to 
sell with Stebco 


fon romeabpramany Stebeo PRODUCTS, chicago 7, iti. 


Over 42 years of superior quality and service 
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Stebleo is loa 


@® more exclusive features 
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12th District Notes 


Don Hanne, Correspondent 
219 Elvia Ct., San Rafael, Calif. 


A tremendous amount of enthusiasm is being gen 
erated for the upcoming 49’er-Stationer golf outing to 
be held October 28 at the Pasatiempo Golf Club in 
Santa Cruz. Understand many are packing the over 
night bag—seems it would be a long drive home after 
a full day of meetings, golf, and assorted entertainment! 
For those of you not familiar with the location of 
Pasatiempo, it’s approximately three miles north of 
Santa Cruz and may be reached from the new freeway 
connecting Santa Cruz and San Jose 


Incidentally, there are still a good many special prize 
tickets available that may be purchased trom any of the 
i9’er Travelers for $1.00 per copy 


The attendance at the Monday luncheons of late has 
been most gratifying. Our 49’er President, AUGIE ERICK- 
SON, is very pleased and urges everyone to keep up the 
good work 


The October 10 luncheon at the Elks Club honored 
our new NSOEA president, HowArD PATRICK. It is 
indeed a pleasure to be associated with Howard, on 
of the truly outstanding men of our industry. Every 
one joins in wishing him record success during his 


term 


Welcome to the Club, GILBERT F. NAUMANN, re 
cent addition to the Binney & Smith Co. sales force in 
northern California. Good to see you getting off to a 
bang-up start by regular attendance at the Monday 
luncheons, Gil. Be sure and bring your buddy Georg: 


along also 


Good to see old friend. JERRY JONES (Mfr Rep.) 
back on the open road again. Traveling is nothing new 








to Jerry and his many friends around the San Francisco 


area wish him the best of success 


Had the pleasure of spending a little time and 
energy around the circuit recently with everybody's 
buddy, Jim CONWELL. Jim joined forces with his 


The No. 1460 Series combines high styling, brother-in-law, Dick YOUNGSTROM ( Youngstrom-Con- 
generous size, luxurious upholstering, the well Co.) and now operates out of the mile-high city 
- ° Ye cT AS O ( { oO > s 
soft comfort of foam, solid Walnut with Denver. Lots of luck to two nice guy 
graceful trim plus pains-taking construc- Max SpAK (Mr. Partitions), up recently from L.A 
tion. All of this at Gregson’s moderate dropped in on the Monday session for a little refresh 
« . ) 700d [fo se Oo Maz 
prices surely gives you the SELLING EDGE ment. Good to see you, Max 
over all competition. Be sure your sales- By the way, if you're looking for a solid sales pitch 
men carry Gregson’s catalog. on the economical compact vs. a big, comfortable 


roomy, and relaxing, heavy automobile, see WALL) 
Jones (Valiant owner) pretty convincing story No 


wonder the compacts have nearly half the market 





rey -1 mete), Me Moderately Priced 


ryVrisi4.1 1) 1aaeee Fine Chairs For More Definition of an Optimist: A man that turn 
eee lhan a Third Century ver to a parking lot attendant and walks away wit) 
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A: the peak of the portable selling season is right now— 
e between back to school and Christmas. 


= ep 






BR: there’s more profit 
e money for Te 
you in the Royal 

Futura 4 


(: there’s more national 
e advertising money for 

=ss.> you behind the 

Royal Futura 










= 7 ’ 
Jo — "4 
as » | - = { 
“ 
* 
Ww pire 


|): It’s as simple as ABCD: Get in touch with your rgygy® 
e Portable Representative and order your Futuras soon. 
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An Important Announcement About 


HANG-A-FILE’ 


Most Popular “‘HI-WAY” 
of Filing in America 


We are proud to announce that Weis Manufactur- 
ing Co. of Monroe, Michigan has purchased Hang- 


a i 


All orders for Hang-A-File should go to 


WEIS MFG. CO. 


Monroe, Mich. 


— 


MAIL ALL HANG-A-FILE ORDERS 
TO WEIS — MONROE, MICH. 


—_ 


LOUIS H. FARBER CO. 


31 E. Congress Parkway 
Chicago 5, Ill. 


















No. 3215 








Swivel Arm Chair 


No. 3201 
Guest Arm Chair 


13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


The NSOEA convention attracted a heavy attendance 
from the metropolitan New York area. Most prominent- 
ly represented was the Metropolitan Travelers Club. A 
quick count would indicate that perhaps 40% of the 
total membership took the trip. 


The first president of the club, MARTIN M. MoLpDow, 
received a signal honor in being elected secretary of 
the Field Division of NSOEA. This is a fitting recogni 
tion for a man who has devoted himself ardently to 
trade association work in both the commercial stationery 


and office furniture fields. 


Swingline, Inc., of Long Island City, N.Y. announces 
that a bloc of their stock will be made available to the 
public within the next few months. There will be an 
abundance of ready buyers of an issue so highly re- 


garded as this 


With sadness we report the death of RoBerT LEVIN! 
who was once a stationery dealer and had recently 
served as a representative for Bert Morris Co. and 
Anglers Products. We mourn his loss 


Happily, we report that FAY GOLDSCHLAG, now con 


nected with The Pens & Things Co., is recovering nicely 


NOW THERE ARE FOUR! 


New Stenographer’s Posture Chair 
gives you complete line in 
sales-winning Scandinavian Series... 


A functional addition to the versatile 
wall-saving spacemaking 3200 series to 
give you a complete line of four chairs 
that harmonize beautifully with modern 
or Scandinavian style desks. Back is 


Sr — aa hinged and 4-way adjustable. Back 
— height can be changed from 14” through 
Ne. 3200 16”. Polyfoam seat and back. Platform 


construction on seat with 244” strips of 
rubber webbing. Can be upholstered in 
Elastic Naugahyde or Mansfield, Elastic 
Naugalite, Top Grain Leather or Gros 
Point. Finished in Genuine Walnut, Im- 
itation Walnut or Mahogany on Birch, 
and Oak. 









WRITE FOR COMPLETE CATALOG! 





PR, 
Ye RAPTSMAN CHAIRS 


a by JASPER SEATING COMPANY 


Jasper, Indiana 
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ym her recent illness. Her husband, Bill, has also been 


aking slow, but sure, improvement DEALER 
HARRY HALPERN died October 2 from complications 
lowing major surgery. We join his many friends and ’ 

uintances xtending condolences to his family LA LLAGAL | 


ALLEN FrRoor, an owner of S. Gibson & Sons, under- 
nt a serious operation recently at Mt. Sinai Hospital. 
His partner, Inv GIBSON, was the bearer of good tidings 









Edsal . . . . guardian of the dealer pro- 
tection policy presents an_ invincible 


porting to us that Allen came out of the operation shield to the consumer... . price, serv- 
good sl ice, and precision quality that direct 
sellers find difficult to pierce. 
imong tl lealers who attended the NSOEA con- As manufacturers and designers of shop 
ntion were: the TONy KERINS, Senior and Junior, of and material handling equipment with top 
oe notch dealers as close as your phone. . 
Tower-Crossman; Lou ZASLOWER, of Public; TED AND Edsal can meet all your requirements with 
HAROLD GARFIELD, of Goldsmith Bros.: ARTHUR a minimum of delay, a maximum of savings. 
hana ‘ ’ lid asa DEALERS: WRITE TODAY FOR FREE CATA- 
WIDMAN, Desks, Inc.; MONROE and JERRY LaAKow, LOG AND PRICING INFORMATION EDSAL 
tS. Lakow & Sons; HERB Farkas, of Herbert L. Far SELLS ONLY THROUGH DEALERS. 





kas & Co.; HAROLD HEIN, of Mid-City Stationery; 
GEORGE ANSsIS, of Ashland Desk Co.; Frep FUuLpD, of 
Columbia Printing & Stationery; HERB SCHWARTZBERG, 

Dallek I Davip APPEL, of David Appel Inc.; 
JULES and Oscar SLuTE, of The Floorcraft Co.; and 


ast, but not least, our erstwhile regional governor, 
GEORGE REICHMAN, of Mooney’s Inc. All of these 





TOOL STANDS, WORK BENCHES, SHELVING, the BIG 


entlemen xpressed satisfaction with their visits SHELF TRUCKS, _ individual or end- line, either KWIK- 
» Chicago and felt that they were the gainers in learn- STOCK CARTS, of less, durable, always KLIP or standard 

» showt new develomments in thee retheciiee ie heavy gauge steel, level, have exclusive nut and bolt. All 
a a ere finest casters, many ribbed decks and sizes, open or closed 
lustries, whether furniture or stationery, both as to combinations. presdwood tops. or bin type. 

roduct and administrative ideas 

Best .... by Design 
If you have news to share with others send it along 3817 S. RACINE AVE. 
MIL1 CHICAGO 9, ILLINOIS 





“ 





- 


New From ga 


HIGGINS 


Higgins Ink Company 











ANTHONY D. PYEATT’S 


TECHNICAL ILLUSTRATION 


Now Revised And Enlarged Into A Course Students And 


Profess v/s Can't Afford To Be Without! ae 
Here is the one-volume training course in technical illustration * 

that students wear out reading... that professionals use ap.” 
‘ a constant guide. : 
It’s the authoritative “how to” written by the Publications Engineer Y : 


of the Nike Systems Project Office at Douglas Aircraft. It’s the 
easy-to-understand course that helps even beginners achieve 
competence in technical illustration in the shortest possible time! 
TECHNICAL ILLUSTRATION is not a dust collector... 

it’s a practical training course in a valuable skill that’s now in 

big demand. Order your copies right away! 

Paper bound, 125 pages, 8%” x 11”, profusely 

illustrated, appendix of sample problems. $5.00 





HIGGINS INK CO. ING. 27: wintn st, erookiyn 15, v.¥. 
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AUTO BANK ENVELOPES 
FEATURED BY JUSTRITE 


For Y our Convenience . - 


a) 
— 


peer PARES pacarms 


gary cercut Pome 
resenuees CPC’ 
aves acco 
acnne AcLo 
neue Carouroe® 


it 


ss 


ff SP ORNS 20 AOeremen 
a ee to 


a 


mae past WATIORAL ene 
wer 


~~ 7 


Size Folded Size Extended 
4x7 7”%x7 





Fo up-to-date drive-in deposits Justr 
new style Drive-In Bank Env: 


Used by all banks having 

drive-in bank envelopes provide added 

to both depositor and teller. It puts bank lob! 
efficiency at the curb teller window. Functionally 
arranged this Justrite specialt is tw e} 
pockets, one for loose 

and checks ideal for saf indlir 

and currency 


For time-saving transactior 
attached deposit slip whic! 
making a compact unit. Th 
detached from the envelope a ts perforated 
edge. For faster service the depositor { it the 


As a good will builder the driv: 
provides ample space on | 
bank name and advertisir 
the first to introduce 
Banking Envelopes the ne ept lerr 
drive-in banking 


+} 


Write either factory for sam; 
and other envelopes J 


Standard and specialty envelope produ 
Three Modern JUSTRITE Factories 


NORTHERN STATES ENVELOPE CO. 
Just 300 East Fourth Street + Saint Pau! 1, Minnesota 
JUSTRITE ENVELOPES MFG. CO., INC. 
523 Stewart Avenue, S . Atlanta Geor rgia 


NATIONAL JUSTRITE ENVELOPE CO. 


Seld hor resale oxty 2220 West Geaver Street + Jacksonville, Florida 
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14th District Notes 


KEN FULLERTON, correspondent 
4623 York Bivd., Los Angeles 41, Calif. 


Cong rratula } ire in order to FRANK NOLAN 
Gill's, pra om Last January the Golden State 
Travelers elected Frank as Salesman of the Year 
the Southern California area. It has just been learned 
that he has now been named National Salesman of the 
Year by the NSOEA. This ts the second time in th 
past few years that the G.S.T Club selection has 
ceived top honors. All of us in the club wish Frank ou: 
hearty congratulatio It couldn't have happened to 


nicer guy 


Bi_t HOLTOM is now general manager of Yale Filing 
Supply Co. here in Los Angeles. He is a former men 
ber of the Northwest Travelers and we hope a new 
member of the G.S.T. It is also learned that WILLARD 
JAY is now covering San Diego, Arizona and New 


Mexico for Yal 


\ ¢ held OU! 
Country Club in Newport Beach. We had a fine turnout 


] 
| 


summer golf outing at Irvine Coast 
of 60 golfers and 65 for dinner afterwards. The golf 
winners were as follows: Low net—JiImM MONTGOMER’ 
Second low net—Bos HOVEN and TOM HAGEN; Low 
HEFNER; Second low gross BILI 
GARVAI and JACK KELLOGG. The blind bogey winners 
were: DON OLSON, ERNIE DANIELS, DEAN EASTMAN 
1 FRED WALLACE. There were tw 
door prizes iwarded and these were won by Dou 
SEMPLE and KEN FULLERTON 
The evening's program was well handled by 


golf chairman and new father BUD SPANGLER. LE! 
th 


TOSS (,;EORG! 


JACK SATARIANO anc 


SCHAEFFER of the Bert M. Morris Co. reported on 
North-South golf 
tempo Country Club in Santa Cruz. This 
event is for the B Morris Trophy and the Pacific St 
tioners Trophy. Tickets may be obtained from_ the 


travelers or LEE SCHAEFFER. Let's show those north 


tournament to be held on Octobe: 


28 at the Pasa 


erners how to play golf 


r 


We were happy to have such a fine turnout of Trav 
ers and Stationers. It was nice to see ELGIN BURKE of 
San Clemente where he and his fan 


Also we had STAN Ross all th 


the 49ers up from 


ily were vacat 


way from Arrowhead 


Another vent that 
afternoon was th sca 
group. It seems that since LOUIE BONINO of Stationers 
Corporation, Pat d Sales Cor 
and PeTeR MaAs 
golf, they decided to take a trip in Pete's boat. They had 
a hair raising voyage in Newport Bay. Don't be 
prised if you see this trip on TV on “I Search for Ad 


Bi 


took place instead fr go 


adventure taken by three of out 


Lockwoop of Lockwo 
rERSON of Acco Products didn’t play 


enture 


nnounced that our fall golf outing 
will take place on November 4. This event will 
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this world, but it will be out of this 
try. It is to take place at the Tijuana Country Club 
Agua Caliente, Mexico. This will be our first In- 
itional Golf 

[ turnout [ofr 
yur 14th Distric 

IOSE GONZELEZ 


Tournament. We would like to see 
this as it is to honor the Governor 
t, GEORGE CORNELL 

president of the Tijuana Chamber 


Commerce, has promised a real fine steak or lobster 
linner Let's member this date and all take a trip 
M X\ ‘ 
Anothe portant date was October LO Al 
UGHER obtained Sheriff PETE PITCHESS to speak to 
RuTH and Birt Giset have been in the east attend 
o the NSOEA convention in ( hicago and then spend- 
two weeks seeing the Midwest and South 
Statu Association of Southern California 


nounced that their annual Christmas Party will 


place th ar on Sunday, December 11, at the 
Huntington-Sheraton Hotel in Pasadena. ERNIE DAN 
s the general chairman of this affair. Those at 
g last years party will attest to the great time 


|. Keep this date in mind and plan 


{ BURKE has been appointed Southern District 


of Micr point Pen Co. He succeeds the late 


O a the spotlight for this month ts our 
sident—Wituis CLarK. Willis was 

Seattle in 1919. He spent all his early days in 
Great Northwest. He graduated from the University 
Washingt 1942, majoring in Political Science 
Publ Administration. He entered Midshipmen 
( n October 1942. After receiving 


nded the postgraduate school at 


H pent following three years on thi battleship 

USS. Wasl Willis was a lieutenant in the com 
‘ nt 

After 3 rs in the Navy, Willis returned to Se 

H nt {1 the investment business where he 

In 1947, he went to work for the 

Pen vering Washington, Oregon, Idaho, 

Montana. | 1949 he became a manutacturers 


tnership with CHARLIE Davis. In 
th FRANK RISING 


Willis s wife, Dorothy in 1940 and they were 
New York City. Dorothy hails from 
A lash They have two girls, Lynne and Pat 


x ; family came to Los Angeles in 1952 

RossMoor which is near Long Beach 
\X | t | n named West Coast 
Banker's B Co. The new factory is in Anaheim 


manager for 


this 1s the first time that his company 
the West Coast 


X rmer member of the Oregon Trail 
1 has been in the G.S.T. for the past 8 
His | ire photography and wood working 


ire football. swimming and poker 
1 ist f ent of the Gecola Toastmaster Club 
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stainless steel handle 
controlling 2 spring-loaded 
latch bolts 
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Your Customer Needs 
Both of These Files... 


ie Sot, Stem AAS : 








INSULATED 
FILES 


for his irreplace- 
able records 


NON-INSULATED 
FILES 


for his less-than- 
vital records 
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It’s up to you to sell the right file for the right job. 
The right file for all vital records—for all irreplace- 
able records—is an insulated file. Keep in mind that 
43 out of 100 firms losing these records in a fire 
never reopen. 

Your customer will pay more for a Hercules® 
insulated file than he will for a non-insulated file. 
And gladly—if you give him the facts. A Hercules 
insulated file is built and insulated like a safe- 
carries the Underwriters’ Laboratories label—could 
be the means of keeping him in business. 

Sell creatively! Study the Meilink insulated file 
catalog. Note the variety of sizes and types, the 
unlimited interior arrangements for every possible 
filing need. You and your customer can both profit. 


vertical horizontal 
reinforcing rib 


time-tested 


reinforcing rib 
Thermo-Cel insulation e 








inner steel lining 





heavy duty roller bearing 


drawer suspension 
signal lock: when red, 


indicates a drawer not locked 


MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. 


IN CANADA: VICTOR ADDING MACHINE CO. (CANADA) LID, GALT, ONT. DISTRIBUTORS 


Producers of the most complete line of 


insulated products: A, B and C label 
safes, insulated files, money chests, vault 
doors, home VAULTS ®—as well as busi- 
ness machine and typewriter stonds. 
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Howe Builds New, Larg 


The construction of a new plant at 


Norwalk, Conn. has been announced 


One of a series of 
observations on 

} 
i 


stationer marketing by Howe Folding Furniture, Inc. This : 
techniques by C. W. Clemen, move is part of the company’s con- ' 
V. P. of the ‘ : 


G. J. Aigner Company 


centrated program aimed at expanding 
sales of mobile folding tables to the 
school market. The firm will continue 
to produce its tables designed for the 
hotel, office, church, industrial and in 


These counter : stitutional flelds at its West New York. 


N.J. facilities 
s z ry ’ ’ ' 
(lis lq S make The new Norwalk plant will consist 
of a single story building of 28,000 


square feet. This represents a 20° ex- , 


index tabs pansion in the physical area given te ' 


the production of Howe tables for the 


impulse items ; school market. Because of a more effi 


cient space arrangement, however 


iS expected that the new set-up will 
permit a 50° overall production in 
crease 

The new plant will contain complet 
metal-fabricating processes 


Oxford Presents 
Award to Armitt 


At the final s 
sion of Oxtor 
Filing Su pply 
Co.s eastern 1 
gional sales 


ference held 





ently, President 5 
RICHARD A & 
JONAS, | pr 
al ; P Harry Armitt 
‘eax sented an awal 
~aAes to Oxford Salesman HARRY ARMIT1 
- as “Senior Salesman of the \ 
These eye-catching displays will double your sales of index EE I 
tabs! They show your prospects AICO tabs in the new transparent ms onmnuniiles ie 2) ia al al iT 
reusable boxes . . . suggest many different uses for index tabs. Each oe ~ we AR 
shipping carton comes stocked with individual tab packs con- service and in ee ee wer 
verts easily to colorful display unit. Set up one of these new displays standing contribution to the growth 
when your next index tab order is delivered. Watch your sales climb! of the company S, 
Harry currently overs the New 
G. J. AIGNER COMPANY Jersey territory In the cours f his . 
426 S. Clinton Street +» Chicago 7, Iilinols Oxford career he has traveled widely 
in both New York and New Jersey 


World’s leading manufacturer of indexing products 
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Share of Market Increase Shows Wood Trend — Bosse 


nt G. B. Bosse told a Pick 
the Wood Office 


prior to the 


| tur Ass 
NSOEA tio! The consistent 
of market, a 

as shown over 

furniture compe 

evidence that a 


trend 1S roll 


U. S. Bureau ot Census 

trend is ac 
‘ » total office 

sal luding files and 


Limost five ane 


wood industry 
of the total 
limbing from 
4 share Bosse said 
erowtl ved by the census 
1959. show 
$1.0 million 
climbed 
184 million 
ndustry can 
the size of its 
but the fact 
tly taken 


irket ach ycarl 


Fire Hits Store 
In New Orleans 
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Jules Lederer 
Leaves Autopoint 


Announcement by JULES LEDERER 
he has severed his connection 
with the Autopoint Co., was made at 
iecting of the Fountain Pen & 
Mechanical Pencil Manufacturers As- 
tion in Chicago. The executive 
ittee voted to replace him on the 
Associatron group with Sot SHUL- 


his successor at Autopoint. Mr 


Lederer is entering the rent-a-car field 
in Chicago 


Fredericksburg 
Store Remodels 


The Colonial Office Supply Co. in 
Fredericksburg, Va. recently held its 
grand opening of newly-remodeled 
store at 307 William St 


Master 


ali Accessories 


offer you Higher Discounts! 


Casters Guaranteed or your money 
back! The Master line of hooded 
and regular casters for metal and 
wood furniture is so outstanding 
we'll guarantee it to sell or your 
money back. Choice of soft rubber 

plastic hard tread wheels. Im- 
mediate delivery! 


CUSHION GLIDES 
Mirror finish base allows 
easy sliding. Rubber cush- 


_— © eliminates noise 


ll 


FREE! Smartly styled counter display 


Lower List Price’ 
Greater Profit! 





Miracle Marked Boxes 
make stocking easier! 
Every Master box 
Flerciosmcslem, Zetia 

the chair the part 
caster fits, as we 

“SPACE Lele type ft < 
Saves clerk t 

pick the corres 

with ease! 


RUBBER FURNITURE CUSH- 
IONS. Long wearing, in BROWN 
yr GRAY ri 


sizes of each 


ind or square, 4 


DESK GUARD. Angle-shaped rubber 
strips to protect clothing from furni- 
ture edge. Available in 6" and 18" 
lengths. Brads to attach supplied. 


as \ CHAIR STRIPPING. Rubber 
J [p’ bumpers to protect walls, cab 
4) inets, desk. Brads to attach 


supplied 


vw Write for Catalog and 
Profitable Discounts! 


MASTER MANUFACTURING CO. 


9200 Inman Avenue 





Cleveland 5, Ohio 
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A 0] S _ D Dealer Salesmen 


Attend Oxford School 


OR In spite of Hurricane Donna, some 


18 dealer representatives from nine 


SO I. OREO Sr RENEE 





states gathered on September 12 and 
13 for a special session of Oxford's 
Filing Supply Co., dealer salesman 


A 8 ee ee 


training school 


The purpose ol the conference, 
which was held at Oxford's main 
plant at Garden City, L.I., N.Y., was 
to bring dealers up-to-date on suc- 
cessful selling techniques and ‘‘sell 
ing” applications. The two-day session 
was made more lively and informative 
by the active participation of the deal 
ers themselves, who joined in discus 


sion and critique of the proceedings 


The conference agenda which was 
organized by members of Oxford's 
training department included such 


topics as: “A Salesman’s Approach to 








Y Filing’, ‘‘Profitable Items in the Gen 

4, eral Line’, and “How to Sell Oxford 
NOTE: Pendaflex for Full Profit’. At the 

Spring-loaded chair controls concluding session, the vice president 


are as passé as 


in charge of sales, W. I. THOMPSON 
this double-breasted suit ‘ 


gave a talk on office automation; and 
Oxford President RicHARD A JONAS 
JR. awarded diplomas to dealer grad 





f ~ One business hazard you don’t have to put up with any uates 

: : {ty \ longer is the coil-spring tilt mechanism in your executive é 

Bi af weiedl Ghate. Attendance Listed 

Rap" ———~ In one stroke, the Bassick Flo-Tork chair control has abol- Dealer representatives who at 

p\s tl f ished all the old tilt-chair bugaboos: springs, squeaks, tended the sales conference included 
| sae squirms, and spine-jarring sudden stops at the end of tilt- GERALD B. MEYER. Standard Office 
3 —— ee a ae ee a 5. Supply Co., Syracuse, N.Y.; GLENN 
And a Flo-Tork equipped chair is so simple, clean-looking, ( Pe itis Geach Beeand 
— smooth-acting...and comfortable...that you really have et wary 5 a ae Vee 
g | 1 ¢g to see it and try it to appreciate it. JACK Harris, Mack« lian son Sta 
¢ é@ No unsightly, unsafe, protruding springs — Streamlined ae Rox hestet | be + , Ra J , 
j Flo-Tork replaces bulky, ugly coil spring with compact, Mon, O'Neill's Distributors, Bergen 
Special-steel torsion bar lightweight, effective torsion bar—so unobtrusive that only field, N J - HERBERT POH. Standard 
that can't even be seen peu Jig let you know it’s there. Stationery, Newark, N.J.; JuLes AP 
from most positions re- : Ry : ' 
places unsightly coil No squeaks, no oiling required—Silent Flo-Tork has ny- rER, Standard Stationery, Newark, 
springs, gives superior lon bearings to take care of that. No metal-to-metal contact N.J.; LAWRENCE BERGER, Gerret’s, 
tilt performance. in this tilt mechanism. Somerville. N J Tom ALBANO. Serv 
No squirms — Easy Flo-Tork side adjustment lets you adapt to your weight while ice Stationers, Clifton, N.J.; At Sat 
sitting normally upright—no stoops, no bends, no getting down on the floor or turn- MARY. Commercial Office Su ply 
ing chair upside down. Philadelphia, Pa MARTIN LusH, 
No jars— Flo-Tork brakes you to a gentle stop at end of travel with a natural cush Louis D. Mant Norristow!: Pa 
ioning action. GEORGE FRIEDEL, Koch Off Sup 
Bassick Flo-Tork is adaptable to any chair design, gives you a brand new door- ply, Baltimore, Md., JAMES SHELAI 

opener and selling point for your best customers. ©.28A fed Cie in Tiestons Beach Me 


HANE STEDMAN, John Harland Co., 
Atlanta, Ga.: AL WINSHIP, Koch Of- 



































mboil of ‘eo 
me Sil Bassick |kZa nee 
BASSICK COMPANY ' Ne: FORMICOLA, L. T. OGDEN AND 
BRIDGEPORT 5, CONN. Excellence A DIVISION OF ~ = Li OYD OGDEN oF ( ode . Bi ; Phil 
cnaicien can. STEWART-WARNER CORPORATION adelphia 
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LIBERATOR 400 


LIBERATOR 500 


.. tow FINER than ever! 


LIBERATOR 600 








PRESENTING ae 
Worlds Finest ijtlacalt . 
y 4 aa 


by SPEED-0-PRINT 












NEW exclusive advancements set new performance standards 


LIBERATOR 400 Meets every demand 


for quality work at a small investment. Automatic feed 

. accurate registration . . . post card to legal size. 
Uses clean-to-apply paste ink . . . internal brush ink- 
ng. Receiving tray has adjustable side guides and 
efficient back-stop stacker. Dual-pad side guides on 
feed table are adjustable to all widths and lengths of 
stock. Feed table capacity, 225 sheets. Produces up 
to 4000 copies per hour 


LIBERATOR 500 Finest hand-operated 


duplicator ever built. New front “pull-in” feeding 
mechanism provides positive feeding of single sheets, 
eliminates need for adjustable rubber pressure pads. 
Feeds light-weight paper to card stock, post card to 
legal size. Hairline registration. Closed cylinder uses 
easily-applied paste ink; ink container (tube) screws 
directly into cylinder, assuring absolute cleanliness. 
Internal brush inking. Up to 5000 copies per hour. 
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LIBERATOR 600 New, exclusive devel- 


opments mark the Model 600 as the most advanced 
electric stencil duplicator available. “Pull-in” type 
feeding mechanism eliminates need for rubber pres- 
sure pads, give positive single-sheet feeding of any 
size, any weight stock from post card to legal size. 
Paper supply on feeding table can be replenished 
without stopping machine, permitting continuous, high- 
speed production. Simple adjustment raises or lowers 
printing position. Two speeds. Produces up to 6000 
copies per hour 


Sheed O-FP uit! Corporation 


1801 WEST LARCHMONT AVENUE 
CHICAGO 13, ILLINOIS 


MAKERS OF WORLD'S FINEST DUPLICATORS AND OFFICE MACHINE PRODUCTS 
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Walsh Brothers to Build Branch Store 


pe a tae ee, 


with WORKWALL 
plastic-finished Marlite 
partitions that move 
and work...in 9 different 
co/or-coordinated 





accommodates an\ 


It’s the latest, greatest achievement in 
elevation trom as low as 4?-inches to 


movable partitions —WORKWAL|! 
Comes in 5 wood-grain finishes and 4 
pastel colors styled by American Color 
Trends in stain-resistant, easy-to-care- 
for, plastic-finished Marlite. 

Perfect for offices, industry, instit 
tions, schools—and wherever changing 
conditions require the flexibility of 
movable partitions and the desirability 
of color-coordinated finishes that mi 
*n match to your heart’s content 

And WORKW ALL’S one, exclusive, 


attachments to 
post channels without defacing the walls 


elying comparison 
brings high-style, 
partitions well 


your prospects 
' 











eeeeeeeees 
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RTITIONS AND PANELING 
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Walsh Brothers, pioneer office sup 
ply firm of Phoenix, Ariz. discloses 
that a branch store and warehous« 
will be erected for the firm on the 
southwest corner of Washington and 
Oth Sts. 

The work has been started by Bet 
nard Builders, Inc., from plans drawn 
by Lescher and Mahoney, architects 
It is scheduled to be completed this 
fall and will cost close to $250,000 


] 
tal Ol 


The building will have a t 
25,000 Square feet ol space It will 
face 200 feet on Washington and 
tend 100 feet along Oth St 

Over the corner portion there will 
be a second floor, 100x50 feet. In this 
portion of the structure, both floors 
will be used for offices and display 

When the new building is com 
pleted, Walsh Brothers will abandon 
two owned and two rented smalle: 
warehouses in various parts of the 
ity 

The main store will be continued 
it 1636 N. Central, where the firm 
built five years ago. However, th 
store at 533 W. Wash ngton will be 
closed at that time 

The warehouse section will b 
truck level and will be served by a 
spur of the Southern Pacific railroad 

This will be an economy offi 
furniture store with no outside sales 
men,’ Dick Walsh, senior partner 
said. “It will be staffed by Pete Walsh 
wy son, Gerry Floz, George Mor 
and Norman Rinehart 

Walsh Brothers was establish 
the late Peter Walsh 41 years ago 


I 





inder the original tirm name of Royal 
Typewriter Agency. It now has mor 
than 50 full-tin Cl ployes 
In 1951 the firm opened a fre 
office designing set n int O1 
the time. This service has grows 
point where four desig ul 


mployed, Walsh said 
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Dennison Breaks Gro 


und for New Plant 
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DANA (¢ 
Dennison Manutacturing Co., con 
lucted breaking 


September 6 the company’s new 


HUNTINGTON, president 


ground 


ceremonies 


two-story building to be completed in 


Framington, Mas in the 


spring of 


Designed and to be built by Stone 


Webster Ol Boston, the 


idd 6 


building 
square fect to the 
Framingham which 
Plans for the new 

current Dennison 


OLIC) or expansion = ol established 


nd ing divisions and 
1 space for the ex 
ut {| development of 
¥ 


Editorial Tribute 


Paid to Lou Brown 


W ilk Bart (Pa.) Times 
| iid editor treatment recent 
Lours M. Brov presid nt of 

hard | upon the occa 


1S S101 na list of 11 


lustries to receive 


S Story Awards from 
I Awards Associa 
Th litorial states in part 
A pre lf of modest back 


I¢ circumstances 


on those 


OoOvnizZe 
rt ind pable of absorbing 
i places honor 


man and Is afl 


ry phase 

his lit ror 

g about the good old davs. While 

be persuaded to do his rightful 
+} 


ne pr int of 
always of th 


rOW 
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APSC( 






SHARPENER 
— BELONG 


WG YOUR 


OFFICE! 






j 


Bi al-w.\e)-lore me CiP-Vy MMi od —laledim—jal-igel—lal—is 


The GIANT, one of the most popular 

of the complete Apsco line of pencil 
sharpeners, features the exclusive #145 
super-strong base with integrally-cast 
ring gear. Large-capacity, heavy-duty 
receptacle means less frequent emptying. 
Very popular for general office use, 

the GIANT features the long-life replace- 
able cutterhead with positive point stop. 
Years of dependable service are yours 
with the Apsco GIANT. 





The Apsco “CHICAGO” 


Also features the new #145 
base, long-life cutterheads 
positive point stop, and ny- 
lon dial selector. Another 
Specify Apsco products for YOUR office - quality product from Apsco. 


there are none better 


eeeeeee eee eee eee eee ee eee 


Write for complete Apsco catalog, free on request. 


APSCO PRODUCTS, INC. 


P.O. Box 840, Beverly Hills, California 
Dept. 20-11 
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Get this 
PROFIT 
BOOK 


YOUR 
DIRECT LINE 


10 
EXTRA 
BUOInESS 


FLAT & ROLL FILES 
DRAWING & DRAFTING TABLES 


TRACING TABLES, ttc. 


Add stores, offices and plants to your customer list with versatile 
Stacor Equipment. Hundreds of proven uses outside the drafting 
room and school expand your business . . and your profits. 

© Full-time national advertising in all markets pre-sells your pros- 
pects, uncovers new leads. » Effective dealer aids give you local 
impact. * And coast-to-coast warehouse stocks mean fast, fast 
service anywhere. 

Show and sell Stacor ... and watch profits build! 

Send for Stacor's 24-page PROFIT BOOK today! 

Write, wire, phone now. 


STACOR FEQUIPMENT CO. 


309 Emmet Street, Newark 5, N.J. e Bigelow 2-6600 
Manufacturers of Lifetime Quality Equipment for Schools, Libraries & Industry 
Warehouse Stocks in: Boston, Chicago, Detroit, Hartford, Los Angeles, Montreal, Phil 
adelphia, Rochester, Saint John, N.B., San Francisco, Toronto, Washington, D.C 

















Richmond Firm 
Makes Promotions 


Promotions have been made at 
Virginia Stationery Co., Richmond 
Va. headed by Mrs. FLORENCE 
ADAMS JONES. CHARLES COLLIER 
GEE, one of the original founders of 
the firm, was elected chairman of the 
board. Since the inception of the com 
pany 52 years ago, Mr. Gee has served 
in many responsible positions, includ 
ing store manager, vice-president and 
now as chairman 

CHARLES D. (Nick) GEER and 
MaAjoR GENERAL L. D. CARTER were 
elected as members of the board of 
directors. The latter was commanding 
general of the Second Army in 1953 
and was later designated Chief of 
Staff for Army forces in the Far East 
and was senior United Nations mem 
ber of the Korean armistice commis 
sion in 1954 

LyNnwoop C. Drake, JR. has been 
named the new manager of the furni 
ture department with RICHARD PER 
KINS as sales manager. RANDOLPH 
ADAMS JONES at the age of 21 is act 
ing as manager of the plant on a tem 
porary basis. Since returning from the 
University of South Carolina in June 
1959, he has been actively associated 


with the firm 


Frontier Names 
George McCalmon 


GEORGE McCCALMON has been ap 
pointed sales co-ordinator for the 
Frontier Manutacturing Co., makers 


of steel shelving and slotted angles 


Heads Branch 


WARREN D WICKTER has been 
appointed Houston, Tex., branch 
manager for the Addressograph-Mul 


tigraph Corp 





QUICKER SALES ... MORE PROFIT... 
With Handsome, Durable ARD LECTERNS 
NEW “TWO-WAY” LECTERN 


(Left) Top may be removed from base by removing two 
wingnuts, for use as table lectern. Base then becomes a 
handy rolling table. Height overall on speaker's side, 3 
8'/2"". Top 17" x 19". Beautifully finished birch plywood 
with Formica table and lectern tops. 3" Faultless hard rub 
ber casters, two with brakes. Complete with light, list each 
$210.00 
Other Lecterns available. Write for catalog. 
Usual dealer discounts. 
We sell thru dealers only. Quickest shipment on 











ARD FOLDING LECTERN 


Beautiful natural birch finish. Folds to 
2" thickness for storing. 15" high set 
up, top 12" x 18". No. LWEF2, list 








Tables, Chairs, Stools, Costumers, Lecterns, Lounges, each $30.00 

Booths, Counters, Showcases, Custom-Built Fixtures. No. LWF3, same style but 16!/2" high, 

ARD MFG. CO., INC., 13 Vine St., Evansville, Ind. *°P_ '4" « 19/2". List each $34.00 
OA—11/60 























40 Years with Eberhard Faber 


ee, 


Lester J. Stephens (seated), customer service manager of 
Eberhard Fat elebrates 40th anniversary with that company 
Hi vas re t f ed as an officer and assistant secretary 
Eber Faber Pen & Pencil Co., new marketing sub 
organization. Joining the observance (left 

right) ar n D. Horne, vice-president of marketing; Mrs 
president, and Louis M. Brown, president 


HEDGES files your 
RECORD YEARS! 


A — HEAVY DUTY POP’LAR WOOD 
TRANSFER CASE 

B — GREEN EDGE CORRUGATED 
STORAGE CASES 

Cc — “DANDY” TOUGH 
CORRUGATED TRANSFER FILE 

D — THRIFTY ALL STEEL 

TRANSFER CASE 















Hedges 


MANUFACTURING (CO. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 


“The Line... 
that makes things Easy to Find 
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TOGETHERNESS 


WITH 


BENTSON 


MODULAR FURNITURE 


Steno pool or sales center? Whatever your re- 
quirements, Bentson modular units combine to 
bring top efficiency and eye appeal to the job. 
Work flows smoothly with groupings such as 
this! Hundreds of possible layouts, limited only 
by your needs and your imagination. Styled and 
built for a lifetime of luxury . . . with scores of 
solid and two-tone color effects based on 11 
different decorator enamels! 






BENTSON 
MFG. CO. 


654 Highland Ave. 
Avrora, Iinois 
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Don't break your back 
digging up buried information! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel 
on the shell and the four corners of the drawers 
as well. 

SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 


PRONTO 
STORAGE FILES 


Legal Size $4.70 





Letter Size $3.90 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 


Check Size $2.65 
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Deaths 


Edward M. Cabaniss, 


formerly president of the Joseph 
Dixon Crucible Co., Jersey City, 
N.J., died in Washington, D.C. of 





a heart condition September 26 at 
Doctors Hos} ital. He was 75 years 
old. Until his retirement several 
years ago, he resided in New York 
City 
Mr. Cabaniss, the son of an army 
ofticer, was born on an army post, 
Fort Assinibos in Montana He attended Ham 


den Sidney College in Virginia 

Mr. Cabaniss was with Joseph Dixon Crucible fos 
36 years, joining the company as assistant to the pres 
dent and serving successively as vice president In charge 
of manufacturing vice-president, executive vice-pres 
dent, president, and chairman of the board. He retired 
is | oard chairman last May 

Active in business, philanthropic, church and civic 
affairs, he served terms as director and president of th 
Lead Pencil Manufacturers Association, president of the 
Jersey City Chamber of Commerce and the United Fund 

Jersey City. He also served as president of the In 
ternational Christian Leadership and was a director of 
Faith at Work, Inc. Prior to moving to Washington 
three years ago he was senior warden of Calvary Epis 
copal Church, New York City. He was also a member 
of the Forest Hills Golf Club, Forest Hills, Long Is 

id, and the Carteret Club, Jersey City 

He is survived by his widow, Jule Underwood Ca 
baniss; a daughter, Mrs. Harmer Reeside, and a grand 
daughter, Julie Cabaniss McMaster, all of Washington 
1.¢ 


O. B. Williamson, 


64, owner and operator ot O. B. Williamson Ty; 
writer Co. in Fort Smith, Ark., died August 31 in 
local hospital after a long illness. He was a member 


of Belle Point Lodge No. 20, Fort Smith Shrine, Fort 
Smith Consistory, U.C.T., F.O.E., an honorary lif 


member of the Amrita Grotto and a member of God 
dard Memorial Methodist Church. 

Survivors are his widow, Edith; two sons, James H 
nd Ollin B., Ir. both of Fort Smith, and one sister 


Mrs Esthe r Folmar of Jackson, Tenn 


John M. Fisher, 


ctor of marketing for The Carter's Ink C 

September 14, following an emergency heart 

‘ ATIN of PI ladely hia, he Was a Graduate ol Hav 

1 College and the Harvard Business School, and v 
tormerly { sident in charge of sales of Spo 
Cotton Co arketing division of Coats and Clark, I 

He joined Carter's on April 16, 1956 and had d 


ted the company’s steady sales growth over the past 
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THE FINEST FLATBED PHOTOCOPIER EVER MADE 


For consistent high- 
quality copies and reliable 
performance, nothing 
beats a flatbed 
photocopier —TRU-FAX 
leads the field. 


Superior Reproduction 


Copies are sharp black on bone white, 
I ~exact, frequently better then the 
riginal. Permanency guaranteed. No 

ect from he rr light. Copies will out- 
1 ne origi! 


SPECIAL FEATURES: Made in two sizes 


Copies Anything — 

From all colors of print, pencil, hecto- 
graph, ball point, rubber stamp, blue- 
prints, books, magazines, etc.; from 
opaque, transparent, translucent, single 
or double-sided material, without restric- 


tion or limitation. 


Delights Operators — 
Timer and all operating controls are 
mounted on front panel for perfect visi- 
bility and ease of operation. Nodark room, 
no special skill is required. No warm-up 
time. Ready to work at flick of switch. 


oy 


pe, 


Versatile — 


Here is a photocopier, without su per- 
fluous gadgets, so versatile that it will 
outperform any other photocopying 
machine at any price. It is adapted to 
use either “‘diffusion’’ or “stabilization” 
type papers and developers. 


Saves Time— 


TRU-FAX photocopiers are the very 
fastest producers of fine quality photo- 
copies. Unique lighting principle exposes 
copy in less than two seconds, 








7 tru-fax 
CURTIS -YOUNG’S all new PHOTOCOPIER 





@ Model 4E—exposure area 10” x 16.8” 


s Model 3E— 


exposure area 14” x 20’ gw Compact exposure cabinet and developer combined in one sturdy, handsome unit, 
Finished in dual-tone grey to harmonize with any modern office. @ Simple, easy to clean, there are no parts to 
rust, corrode or replace @ Pressurized pneumatic head optional @ For full information, MAIL COUPON TODAY. 


* Trademark 


CURTIS-YOUNG 


110 WEST 18TH STREET, NEW YORK 11, N.Y. 


Supplies for Liquid Process Duplicating « 





Curtie-Young Corp., 110 W. 18th St., N. Y. 11, N.Y. 


Please Send Complete Details Of 
The New Tru-Fax Photocopier. 


We Are Interested In 
Dealer Franchise. 














Carbon «+ Printed Masters « Copy Paper + Duplicating Fluid « 
Photocopying Machines « Photocopy Papers & Chemicals and Miscel- 
laneous Supplies « Carbon Papers « Inked Ribbons of every Descrip- 
tion « Also makers of the Famous Copy-Right & Stand-By Copyholders 
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DURABLE and SMART 


furniture 


NO. 8218 
Arm Chair 


Wide assortment of chairs and 





tables. See your dealer or write 
us for distributor's name 


AMERICAN CHAIR COMPANY 
Manufacturers 
Sheboygan, Wisconsin 
Permanent Displays 
Chicago * New York + Atlanta *« Miami * Boston * San Francisco 





Immediate Deliwory ! 


Our warehouse is completely stocked with a 
full line of filing cabinets, lockers, storage 
cabinets, steel shelving and related products. 
We can ship at once. 


Call or write for our brand-new catalog. It's 
fresh off the press. 


Thank you. 






; 
v 


Ps 
e 


Saul Chapman 





Sid Gelder 


SOLID INDUSTRIES corp. 


221 West 17th Street New York, N. Y. 
CH 2-5200 
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four years. He was recognized as an authority in ‘ point 
of-sale’’ merchandising 

He is survived by his widow, Elizabeth (Belknap) 
Fisher, a daughter, Mrs. Robert Burdon of West Milton 
N.Y., and by three grandsons 

He was a member of the American Management As 
sociation and the New York Sales Executive's Club. A 
boating enthusiast, he maintained membership in th 
( S. Power Squadron 


Thomas C. Riley, 


died September 16 in Hammond, La 
For 43 years Mr. Riley was with the Eberhard Faber: 
Pen & Pencil Co 


37 years as salesman and supervisory salesman in the 


six years in the general office and 


southern states, until he retired October 1, 1956 
Mr. Riley was born in Savannah, Ga., September 14 
1891. He was widely known all through the South 


Surviving are his widow and one daughter 


Catalogs Wanted by New Store 


General Office Supplies, Lithographers & Printers 
Pleasant St. at East Ave., Pawtucket, R.I. is opening a 
new store to be located in Walnut Hill Plaza, Woon 
socket, R.I. Manufacturers’ catalogs are wanted, these to 


be sent to the Pawtucket address 


y/ 










HIP! HIP! HURRAH! /}f #4) 


4 





rate WDA 
WhSigan. “Ves 
7 SEY . 
(Cy a =" \ 
> D9 oe 

# AM ? | 


OP 
DESK TOP 177 







OFFICE MANAGERS 
AND PURCHASING AGENTS 
CHEER GUMPTION ... 


because nothing compares 
with Gumption’s superaction 
cleansing power when it 
comes to removing hecto- 
graph and ditto ink stains — 
carbon and crayon marks — 
From Linoleum and Plastic 
Desk Tops. 


DEALERS CHEER GUMPTION... 
because only Gumption sells and sells and 
resells right off the counter . . . and only Gump- 
tion brings man-sized profits that make it smart 
business to carry and display and feature Gump- 
tion Desk Top Cleaner. Available in 12 and 36 
02. cans. 


IRVAL ASSOCIATES 


Division of Gumption Products Corp 
56 Reade Street @ New York 7, New York © BArclay 7-8482 





| 
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Pencil Week Winners to Madrid 


Smervwas Fined 






TABLES 
‘ a 


offers the most complete line 
of portable folding products 
for schools, churches, hotels, 
institutions, clubs, and indus- 
try. Each Midwest product is 
constructed to insure strong, 
durable, efficient service. 

















St PEDESTAL FOLDING TABLE 
a Offers comfort, ample leg room. The “Off Cen- 
ter” leg principle adds seating at the ends. 
- FOLDING BENCHES 
—— Made of fir plywood heavy steel frame and 
“ welded steel legs bolted to assure maximum 
LARRY BROWN, president of Skyline Office Supply of Salt safety. 
Cit Ut nd his wife, Marilyn, are shown here about 
— SQUARE FOLDING TABLE 
K Of : \ acation in Spain, the hrst prize ones Constructed for strength, durability, reinforced 
Pencil Week Contest, sponsored by the Lead Pen with steel apron. Tops are fir plywood or smooth 
Manufact Association. The young uple told the plastic. 
t they had never been east of Chicago FOLDING STAGE 
——= a Features of a permanent platform. Easy to fold. 
Constructed of heavy gauge steel. Folds com- 
° pactly. 
Kalamazoo Woman Wins Luggage 
ggag ean PLATFORMS AND BANDSTANDS 
PHYLI LA VENE ot La Vene Oftice Equipment Co., a oe saute oa. ay Boho and re- 
Portage St., Kalamazoo, Mich., was the winner ot . — 
t of tching luggage in the Smead contest con Midwest FOLDING PRODUCTS RP 
| OA 11 BE teh il08 Me leel lelhs 
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he recent NSOEA convention 


modern steeleraft... 


—_ 
“s \p , ; 















SERIES 100 and 200 — FULL SUSPENSION FILES 


® 10 Roller Bearing heavy duty full suspension cradle 
Newly designed finger-tip control follower block 


Symphonic, lusterous, permanent finishes of olive green 
or modern grey 


Rugged construction with 6 reinforced uprights 
Beautifully designed with solid aluminum hardware 
Made of heavy gauge steel for lifetime service 
Available with thumb latch upon request 


All models available in letter or legal sizes and with 
plunger locks 


Puzzled on how to turn shoppers into customers? . . . Then feature MODERN STEELCRAFT—the profit mak- 
ing line. Made by a company specializing in files for over half a century. Built with features that clinch sales 
and priced to give your customers maximum value .. . not to mention maximum profit for you. 


Write for new 1960 catalogue showing our full 
line of easy selling, high profit office furniture. 








| modern Ssteelcraft inc. 
2973 Cropsey Ave.- B’klyn.14,NY. 
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Automate you 





—_ ee ee ee ee ee 
— —~ 


~“ 
\ 


/ TEMPO Geha 


AUTOMAT 250 DA 


\ 
i Stencil Duplicator / 


— eee ee ee es ———_— 





automatically 


e feeds @ interieaves 
e strips @ removes lint 
@ counts @ adds ink 


The Tempo Geha 250 DA opens up a wide 
range of possibilities in the production of 
all types of office printing such as office 
forms, letterheads, bulletins, cards, etc., in 
cluding color work. 


You'll be delighted with the “print-like” 
copies produced in your own office with 
regular personnel. Its automatic features 
assure simplicity of operation, quality con- 
trol at all stages of the run. Cleaner to use, 
too, because hands never come in contact 
with ink. And —the built-in ink cartridge 
is as easy to change as a ball-point pen 





TEMPO -TRONIC—electronic stencil-making 
machine. Electronically 
makes stencils to fit 
any duplicator by auto 
matic scanning pro- 
cess — direct from any 
master copy including 
photos, drawings, art, 
hand or typewritten 
material 





ASK FOR FREE DEMONSTRATION of the 
250 DA in your office without obligation. Pin 
coupon below to your letterhead and mail today 


TEMPO. 


Everything for Stenci/ Duplicating 


MILO HARDING COMPANY 
Eatablished 1904 
Monterey Park, California 
Los Angeles « Pittsburgh * San Francisco 
Washington, D.C. ¢ Mexico D.F. and dealers everywhere 


MILO HARDING CO. 
185 Tempo Bidg., Monterey Park, Calif 


I 
| 
| {] Arrange 250 DA demonstration 
| | Send 250 DA literature 

| [) Send Tempo-tronic information 
| 

| 

| 

| 


a 
Company____ 
ee - 











One Pair of Hands—500,000,000 Nibs 







Eighty-five years of service with the Dudley (Worcestershire 
Eng.) penmaking firm of Joseph Gillott & Sons, Ltd., have 


been completed by two employees who have just retired. The 
are Miss Eva Jones (right), 44 years, and Miss Amy Bake 
(left), 41 years. Miss Jones was a press operator, blanking 
out pens, and during that time she produced at least 500,000 
000 nibs. Here, she and Miss Jones look at a display showcase 
of Gillott pens, made for the Great Exhibition of 1851 and n 
in the entrance hall of the company’s Dudley factor 


Incorrect Address Given 


The address of Star Office Accessories Co. is 555 | 
Tremont Ave., Bronx 57, N.Y. This was incorrectly 
given as 55 E. Tremont Ave. in New Products it 


appearing in the October issue of OA. 








FILE CABINETS 


Fire King Insulated File Cabinets are 
available in one, two, three and four 
drawer models... in letter and legal 
sizes... a choice of attractive deco- 
rator colors. Fire King Cabinets are 
offered with Underwriters’ Labora- 
tories, Inc. C or D labels and the 
S. M. N.A. label. Write for catalog. 


GENERAL PURPOSE CABINET 
CERTIFIED | HR 1700 


SHOWROOMS: 
HARVID SALES ASSOCIATES 
NEW YORK, NEW YORK 

A STEGER 

ST. LOUIS 2, MISSOURI 
BARLIN SALES COMPANY 
AKRON 8, OHIO 

HAGEN & WATERS 
SEATTLE 4, WASHINGTON 
RAUS & ROBINSON, INC 
LOS ANGELES, CALIFORNIA 





MURPHY MPG. CO., INC. © 832 W. JEFFERSON ST. © LOUISVILLE 2, KY. 
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cess Story Awards” were presented September 
t the Savoy Hilton Hotel in New York City to 11 men 





se achit ents symbolize the success pe ssible under the 

American free enterprise democracy. They rose from humble l. TODAY’S competitive market, product quality is the 

ners or heads of giant industries. Shown key to continued success. That is one of the reasons 

ght) Talbot T. Speer, Annapolis publisher and why more dealers across the country are switching to 

ing presentation; Dr. Waillia M. Schell! GENERAL LOOSE LEAF for their loose leaf binder re 

(.D., four resident of School Mfg. Co., Inc., Chicage uirements. Only GENERAL LOOSE LEAF offers 

and chairman of Ragn Benson 

csc Pee BP CUSTOM CRAFTED QUALITY TESTED BINDERS 

I Wy Barre. P: with dealer “Private Brand” imprint 


This symbol of excellence is your assurance that you 
> . 
Peter Pepper Michigan Rep Named are buying the finest possible binders at the lowest pos 


sible price 


Peter Pepper Products, Inc., manufacturer of con 
SEE US AT BOOTH 340 NSOEA CONVENTION 


temporary ssories for homes and offices, announces 
the appointment of Howard Draper, 22616 Chapoton eneral loose lea} binder, co., inc. 


Driv St. Clair Shores, Mich. as sales representative of 


720 SOUTH DEARBORN STREET * CHICAGO 5, LL. * HA7-7312 


th the ral products division and office accessories 








| IN QUALITY 
FIRST | IN PERFORMANCE 


ATLAS VERTICAL FILING SYSTEMS 
FOR 


NEGATIVES © OFFSET PLATES ® MAPS 
BLUEPRINTS @ SKETCHES @ STENCILS 


MASTERS ® X-RAYS ®© ARTWORK MARKILO 9202): 


ATLAS MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 
VERTICAL/) ciLING SYSTEMS 


POR STENCILS, OFFSET PLATES & NEGATIVES, X-RAY, ETC 
































Atlas Stencil Files Corp., 16716 Westfield Av., Cleveland 10, O. 


-- BANK and CASHIERS 


Now YOU can service BANKS, SAVINGS & LOAN, DE- 
PARTMENT STORES, SUPER MARTS, etc. with MAJOR’S 




























COMBINATION ote : : . : 
ROLLED COIN TRAY specialized coin handling equipment, engraved direc- 
No. 409... $8.50 ; “ a tional signs, perpetual bank calendars, etc. Don’t miss 


these sales; realize big profits from one convenient 
source. 







COLOR-KEYED® SELF-STACKING 


ALUMINUM WRAPPED COIN BOXES 
Choice Pennies through Dollars 
Per. Dentin. sv chr as ches syed 





WRITE FOR FULLY ILLUSTRATED CATALOG —> P.O. Box 3323 © Merchandise Mart © Chicago 54, Ill. 
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Letter Size: $2.00 list, Legal Size 
singie tray and 4 risers. Avail 








mle ing 








lar hotms 


better business forms because of... 


Star Forms are sold only through authorized dealers. 
In no instance will Star sell direct to the consumer. 


Star Forms are produced with quality papers. Work- 
manship by craftsmen with years of forms experience. 


10 to 14 day shipment on standard forms, 7 days 
more on custom forms. This is a Star Forms Policy. 


WINSTAR+FORMS 


—— 
— 


NDORFeIOWA 


EXCLUSIVE MFGS. OF REGISTER FORMS 
WRITE TODAY FOR OUR SO PAGE CATALOG 


secretaries choose 


Rubbermaid 
Desk Trays 


omart secretaries (and organized bosses) 
jemand desk trays by Rubbermaid 
Features include grooved base for easier 
paper removal, rubber non-scratching feet 
easy-access open front, and unbreakable 
easy-to-clean polyethylene construction 
Make your choice new Rubbermaid desk 
trays—fastest growing, finest performing 

s on the market 


Rubbermaid 


MEANS GETTER MADE 





SEND FOR COMPLETE DETAILS MMERCIAL DIVISION # RUBBERMAID INC WOOS 
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Guest Book 


(sILBEF RAMOS Manage! ot Moraveco S.A... 
Lin Per 1 Mrs. Ramos favored OFFICE APPLI 
NCES witl all on September 13. Mr. Ramos’ com 

y 1s ufacturer of steel equipment for offices 

hospi ind is prepared to serve as a distributor 
well 7 rit pal purpose of his tr p to the United 
States w stablish connection with manufacturers 


nished product 


ROBE! N, | resident of Jasin Manufa turing Co., 

South Ha Mich., made a visit to OFFICE APPLIANCES 

September 21. He was laying some groundwork for 

la it the NSOEA convention. The products 

th Co. manufactures includ steel office 
kcases 

H CASWELL, F. S. Webster Co.. was also 

September 22. He came to Chicago a little 

order to visit his daughter and her family in 

Western Springs. As usual, Ted was well informed 

onditions and willing to share his 

CHARI \. LIPMAN, ambassador of good will 


the George B. Gratt Ce signed the 


( st Book September 22, two days prior to the 


g of the NSOEA convention. Charlie had a 


with illness last summer but seems to be 


d to recovery of his former vigor 
RICHAI CORLETT, Haines & Essick Co.. Decatur 
for a short visit on September 23 
Among other things Dick exposed some interesting 
wholesaling in the offic quipment and 


In the near future thes ideas may be 


| ublication 


Custom Desk for British Embassy 





ESK AND CHAIR ide for the Minist f Works for us 
[ ling of the British embassy in Wasl 

Stainiess stee tne lesk has drawe 

ks in ather nd panels in English 

iin nutt ither The desk 

\X Tr. Nict s, Ltd... G ter; the chair by 
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NEW PROFIT MAKER! 


A MUST 
For Every Home 
and Business 





CHECK CASE, * RETAILS] 9S ‘ 


* , WEST COAST $2. os, 

®*eees eee”? 
Display a 4 color assortment and watch the sales roll bea 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 
of sturdy binder’s board. Permanently positioned guides, heavy 
luggage latch, metal hinges. Includes gold gummed year labels 
for outside of case and alphabet labels for those who prefer to 
file by name. 12 to a carton, assorted colors, Colorful 
display card and other sales helps available ! 


Y. Attractive Colors 


CHERRY RED SKY BLUE 
SEA GREEN NAVY BLUE 


PACKED 12 TO A CARTON IN ASSORTED COLORS 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 





STAND-B IN COPYOLEEEEEE 
» Patented Knee-Action Grippers 
Hold All Copy Securely 


2e 











SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


| W-2—Approved Federal, State and City wage 
maa 















——— tox reports for processing in one operation. 
———— Forms specifically designed for NCR, Bur- 
roughs, etc 


STOCK FORMS—Invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 
You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain 


IMMEDIATE SHIPMENTS right from stock 


Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 
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You can earn good 
commissions selling 
our complete line 

of passbooks, pocket 


Dout 


PASS UP THOSE 


check covers, coin 
savers, and other 


EXTRA 
COMMISSIONS 


forms to financial 
institutions. 


Write for Information 





RECORD STORAGE BOE 












BANKERS BOX COMPANY 


Record Storage Specialists Since 1918 


tony’ 2607 N. 25th Ave., Franklin Park, Ill. 


Keep Klean Imprinted 
Typewriter and Business Machine 
Covers help you sell more! 


Keep your old customers ‘Dealer Con 
scious” and bring in new ones — by 
sending out your trademark and mes- 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub 
ber and black rubber. Write today for 
prices, discounts, etc 





KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, N.Y. 





Sell Your Own Duplicating Fluid 


Now you can have your own 
imprint on a lithographed can 
ovr 4 without investing in thousands 
rt: of cans. Keep your company 
4 name before your customers 


constantly. Exclusive territo- 





OUPLICATING 


ries: also open on our Bantam 
ewe 





line 











Write for details to 


Spirit Fluid Mfg. Co. 
152 Banker St., Brooklyn 22, N. Y. 
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Dates to Remember 


November 4-6—NOFA Western Area Conference 
Exhibit, Jack Tar Hotel, San Francisco, Calif 


1961 
February 23-26—National Office Furniture Asso 
tion annual convention, New York Coliseum; head 
quarters hotel, P Sheraton, New York City. ¢ 
onsored by Offureps Club of New Yor 
February 24-26—NSOEA West Coast convention 
exhibit, Biltmore Hotel, Los Angeles, Calif 


April 19-21 Wholesale Stationers Association 

nual conventi Edgewater Beach Hotel, Chicago, Ill 

June 18-22—National Office Machine Dealers Ass 
tion convent id exhibit, Grossinger’s, N.Y 


NSOEA District Meetings 
Distt D 


Biltmore Hotel, Los 
Angeles, Calit 

be held in conjun 

tion with NSOEA West 


Coast Convention, Exhibit 


Atlanta Biltmore Hotel April 14 
Atlanta, Georgia 
Hilton Hotel April 2( 
San Antonio, Texas 
Brown Hotel April 28 
Louisville, Kentucky 
The Elms Hotel M 
lsior Springs, Missot 
Hotel Utah Motor Lodg M 
Salt Lake City, Utah 
Gearheart Hotel MM 
G irt, Oregor 
I Des Moines Hotel M 
) Moines, Iowa 
Leland Hotel 
Springtield, Illinois 
Grossingers Country Clul 
Ferndale, New York 
Cavalier Hotel 
Virginia Beach, Va 
Saranac Inn 
Saranac Inn Post Oftic« 
N. Y 
Mt. Washington Hotel 
Bret Woods, N.H 


Eastern OMDA Plans Dinner Dance 


The 23rd a linner dance and revu f the Off 
Machine Deal Association of New York, Inc. will | 
eld tn Sert Ballroom of the Wald Ast 
New York Cit Saturday evenin N I 
'. r is plat 1 at & following cocktail hour 

Varied entertainment ts sch 
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Watch, Plan, Manage and 


Conserve Your Cash 
JOHN PAUL JONES 


John Paul Jones Associates, 
San Francisco, Calif. 


(Editor's Note—This article was written for Small Business 
Administration, Small Marketers Aids, No. 105.) 


Watching, planning, managing, and conserving cash 
in be both simple and direct. To start off, you need 
o understand clearly two facts about cash. One has to 
lo with ii cash and the other with working cash. 

( ipital ash may be thought of as represented by 
the funds spent for buildings, fixtures, machinery, 
quipment, and tools; that is, items that became fixed 


issets on your balance sheet. Sources of Cay yital cash are 


nvestment (someone’s savings), earned fie" retained 


ronts from operations, and reserves sect aside for de 
reciautiol 
Working cash may be thought of as represented by 


the funds spent for materials, labor, and overhead 
ill expense items incident to the operation of your busi- 
ss. The principal source of working cash must be in 


ome produced by the business 





RECOGNIZE THE DIFFERENCES 


Many small business owner-managers fail to recog 
ize the differences between capital cash and working 
ish. They don't understand the role that each kind 


< 
4 


| pl 1 a business. As a result, they make mistakes 

| sh management. | 

For example, failure to distinguish capital cash from | 

| working cash and the requirements for cach led 

) the Crampton Company (name disguised), a small 
road building and paving contracting firm, into extreme 


lifficulties. It went out after, and landed, its biggest 
b> boosting volume for the year 60 percent above th« 
the four previous years. The job was success- | 


fully completed. But because Crampton purchased all 





the required extra equipment, the firm ended the yeat 
with its largest profit and no cash. It had to borrow to 
iy income taxes 
[he point is this: All, or at least a major portion 
the extra equipment should have been leased. Cash 
should ha been conserved. A highly efficient road 
rader was no substitute for cold cash 
Her nother case in point: Two physical units, a 
ikery-coff shop and a bar-restaurant, had been op 
d profitably by two brothers and a brother-in-law 
Then the ‘tt into trouble because these three owners 
uuld agree on only one thing that real estate was 
good investment. Whenever they had any cash, not 
ded immediately to pay current bills, they used it to 
ly property. When they ran out of money they couldn't 
their bills, much less take discounts Finally they 
1 ll off a major portion of real estate not used in 


CHECK YOUR CASH FLOW 


Working cash, as the term implies, is that portion 
of your firm's working capital that is constantly in the 
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was BASKETS MODERN ATTRACTIVE 





ALL PLASTIC EXTE. 

RIOR AND Top 
EDGES 

Available in plastic 
wood grain or solid 
colors. 

Sample on consignment 
subject to return after 
inspection. 

No. 15-L. Length 15”, 
Height 13”, Width 9”. 
Wit feet (shown) List 
Price $12.90 

No. 15 Without Feet, 
Length 15”, Height 12”, 
Width 9” List Price $11.90 
TURLAN MANUFACTURING CO. 

500 W. Division Street, Chicago 10, Illinois 








166 South Washington St., Wilkes-Barre, Pennsylvania 


WRITE FOR 
PRICE LIST 





GARDNER RUBBER STAMP COMPANY 

















Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 


Write For New 


ode 





NEW BEACH Weeklies Answer Need 





RESULT OF Day's WORK 


for Details on 


ENTERTAINMENT 
Each daily-page spread 
lists ALL data required 
for safe tax deduc- 
tions. Complete .. . 
convenient! Other up- 
to-date entries also 
added. Show, Sell — 
Satisfy with BEACH'S! 
Samples, Prices: 

BEACH PUBLISHING CO. 
19829 W. McNichol, Detroit 19 
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PRE-SET FOR 
RFECT PUNCHING 


PAPER 
PUNCHES 













No adjustments, no gauges, 
nothing to mark 

just insert paper 

and squeeze! Clix 

punches are permanently 
pre-set for proper center 
distances . . . save time 
and waste motion. 
Always accurate, 
jamproof, trouble-free 


CLIX 
DOUBLE DUTY PUNCH 
MODEL 32 
List $5.75 




























are also available in: 









1-Hole Punches — Mode! 100X — List $.65 
2-Hole Punches — Model 2 — List $2.75 for 5” —12” sheets 
3-Hole Punches — Model 3 — List $3.75 
7-Hole Punches — Model 7 — List $7.50 








See your Wholesaler or write to 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 







ONCE UPON A WALL 


-NOW ONE 





Portable—in 4 colors: 


Right in step with modern | 5lve 


offices the Boston Cham- Green 

ion Portable Pencil Sandtone 
Sharpener saves time... Gray 
builds efficiency. 


Order today from your 
local stationer. 





= 
BOSTON 
= 


C. HOWARD HUNT PEN CO., CAMDEN 1, N.J 
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form of cash. During the normal course of operatios 
cash “flows.” That is to say it changes into material 
and labor and overhead, then into finished goods, ther 
into receivables, and finally back into cash. That is th 
complete cash-to-cash cycle. 

Each business has its own time sequence for working 
cash to flow from costs to sales and back to cash. For 
good cash management you have to know the approx 
mate timing and amounts of cash you need at any giv 
time to support any given volume of business 

lo work out the pattern of your own cash cycle yo 
need only a few simple calculations. Start by classifyin 
and averaging each of your major income and out-go 
items. For example, how long does it take to collect 
your money from credit sales? Check the number of 
days from the date a product was sold to the date the 
payment was made. Using a similar approach, the flow 
of cash may be timed in practical terms for other items 

In contrast to a manufacturing operation think 
a restaurant. It has a rapid cash cycle. Income ts cash 
available daily. The major out-go items are wages 
food, which are on a weekly basis. Other expenses lik« 
supplies, Services utilities, and rent are paid monthly 
The cash cycle ts completed once each month 

One small restaurant had an annual sales volum 
of $240,000. But due to the fact that it was located 
in a resort area and drew most of its trade from tourists 
it had wide variations in volume. In fact, it did about 
two-thirds of its business in less than 6 months. This 
ondition produced an uneven requirement for working 
cash. By establishing a weekly cash-on hand schedul 


as of each Monday morning, the manager was able t 





A proven way 
$ to accumulate 


$ money 


























STEELS S<7RONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Troys 

Teller's Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 


COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwertet * Tubular * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 






Write for information! 


. THE C. L. DOWNEY CO. HANNIBAL, MO. 
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t profit from less than 2 percent to over 


percent. Minimum cash requirements ran from a low 
f 55 percent to as high as 260 percent of weekly 
lume 

Take anot! situation. A lumber and _ building 


} 


ipply dealer has a relatively slow cash cycle. His in- 


ome is 16 percent cash sales, and 84 percent credit 


He'll have ombination of 40, 60, and 90 day ac 
Ounts receivabl with an AVCTALRC collection period ul 
8 days. The major out-go items are purchases and 


waves. Purchases are on an accounts payable basis, with 


ne averave | iyal le 


nonthly. Here th 


months 


px riod 61 days. Wages are semi 


cash cycle ts compk ted in just under 


One growing lumber and building supply firm had 


innual net of $420,000. Under the pressure of a 
bank’s unwillingness to increase outstanding term loans, 
stablished a cash requirements schedule as of the first 
lay of each month. By conserving and managing its 
ish, the firm increased inventory turnover from 4.4 to 
i times in a single year. It also decreased receivables 
from an av of 48 days to 36 days. Through a com- 
nation of cash purchases and discounts on payables, 
t made savings calculated at twice the cost of interest 
on bank borrowings. With the help of the bank this 
ompany has recently acquired another yard in an ad 
nt area 


WHAT THE CASH CYCLE MEANS 


The cash ycle of any going business is clearcut 


lence of how that business is operated It can and 


Dents, scuff marks and 
scratches can't mar the beauty 
of the Wood Desk reintorced 


wih DENSIWOOD® 


...Nor can jagged edges ruin 
the nylons — and disposition — 
of its occupant! 








rder fine wood 


beauty and serviceability that last 





jesks guarded at vital wear points by tough, compressed 
Yensiwood. Write for details, and list of manufacturers 


lifetime’ feature 


D | oe “4 c iwoo D Lundstrom Laboratories 


200 Smith St., Herkimer, N.Y 


sing this outstanding 


t at Designer Displaycase, 1 Park Avenue, New York City 
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INCREASE 
SELF-SERVICE 
SALES 


as THOUSANDS 
HAVE with the 
TESTED and 


PROVED Floxo- 
Space 


STORE FIXTURE 





SELL MORE — SELL FASTER — SELL EASI- 
ER ... all with the amazingly LOW-PRICED, 
HIGH-QUALITY, FLEXO-SPACE. Self-Serv- 
ice makes it easier for your customers to buy. 
USABLE SELLING SPACE ALL AROUN 
the entire Island . .. NO BLIND SPOTS! Use 
in all departments. 

Display and Sell merchandise of all sizes and 
shapes. 


Write today for full details of how FLEXO- 
SPACE can make YOUR sales soar at an un- 
believable low cost. 

Write today for the ALL-NEW 
WHOLESALE DISCOUNT CATALOG 


50 pages ‘‘Chucked-full’’ of Special Prices 
ADD SALES CO. 


878 YORK ST. © MANITOWOC, WISCONSIN 






















LOOKING 
FOR THE 
\ BEST? eee 


} You'll find... 
¢ , “THE 
' / CROWN LINE” 
“ OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 


information 
on our 
complete line 
today! 


R. A. STEWART AND COMPANY, INC. 
New York 7, New York 


80 Duane Street ° 
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STUDIO EASELS ty = | 


NO. 250 IMPERIAL EASEL 


' 

A professional studio easel with added : rt 
on both sides of center post. Large canvas 
holder and utility tray with palette holder fully 

adjustable by means of metal ratchet 


designed to provide better support for 
canvases. Adjustable metal stabilizer 

and other hardware plated to resist 

List price $15.00 
FOB: Glendale 










NO. 83 MASTER EASEL 


oo ee 






Anco’s traditionally | tud now 
even better than ever! New unique 
construction pr adiustment of 
tray and canvas holder with built in palette 
holder. Large easy tightening thumbscrew 
and-steel plate assembly prevent tray 

th 100 eight 






slipping even with 1 


List price $12.00 FOB: Glendale, L. | 






N OAL EE - Siaeeeee. Fs 


HELLER ROBERTS 


Manufacturing Corporation 
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does vary, of course, even within businesses of a sim la 
kind. But analysis by tracing the flow and timing 
of cash, in through sales and out through put has 
ind expenses will reveal the pattern of how th 


rn uses if 


Simplicity should — bi your objective in setting 
a cash requirements schedule. Based upon the analysis 
of (1) actual cash use, (2) cash ¢ juirements, and 
studied and expressed wishes, a tor 


cast by weeks, months, or quarters cai be developed 


(5) your fri 


A year’s projection by months showing cash needs 
| 
rms of dollars is the most common. In some tew 
iInces lo riod is used for special reasons 


Such a cash forecast provides the small busu 


owner-manager with a practical financial tool. This 

tool makes much easier the job of controlling thos« 

internal operating factors that must be decided and 
i 


acted upon to k the business running soundly. Som 


os . Id } hy } 
issumptions uf which projections could be Dased 


l Sales W I] ad 


lop unevenly over the year, but or 
fairly predictable monthly pattern 
». Be 


rining and ending inventories will be constat 


but variations will occur during the year according 


pr duction I 
3. Sales will be made on credit terms and outstanding 
receivables will L sales made during the precedi 
months 


i. Purchases will also be made on credit and 
for in the month following delivery 


W orking 


trative xpens will be confined to the month ind! 


ish out-flow for general and admin 


by the operating budget 
8) Capital cash out flow for adding fixed assets wil 


be planned in advance and accounted for in the for 


DECISIONS AND ACTIONS 


Planning, scheduling, observing, and managing casl 
highlights the more important decisions and 
small business managers constantly mak some ol 
sions and actions are ; 

(1) P ( M For a business to hay 
profits must | ined from operations. A key fa 
in profitable business is the margin between cost 
price—the ditt between what a product or serv 
osts to make and sell, and what it is sold for. Watchiu 








Write for Dealer 
Literature & Prices 


HARDBOARD FasricaTors, inc. 


59 BRANCH ST . tours 7 
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another FIRST 
with FASTER 


SERVICE for 
YOU, the 
dealer... 





margins. To maintain profit margin re- 


s thoughtful vigilance. 

Accounts receivable are not cash. Credit 

deduction from profits. So grant credit 
s that are firm and understood by the 
collections are in keeping with terms 
fter the delinquents. Most consumer 


lebtors are proud to pay on time. Be sure 


ustomers proud by seeing that they pay 


Inventory is not cash. But pur- 

/ for in cash. Maintain a balanced 

id over or underbuying. Review the ef 
ish. A supplier, of course, tries as hard 
s you try to sell to your customers. A 
rchase of more than you need can seri- 


cash position. Confining special pur- 


h and the taking of normal trade discounts 
ng run, usually result in better profits and 


al structure 


lo seek big volume at cut prices 
ut it can lead to profit disaster and a 


Ss Wu 


s often better to take less volume and 


eins and cash. Remember that, at times, 


n can become so tough that it is good 
the other fellow have the business 


] 


places a damper on down-trading a 


Control: Scheduling cash and observ 
in do more to hold down operating ex- 


ny other readily available small business 


ontrol of expense is attained by avoid- 
ments. Furthermore, it is much easier 
1 expense than it is to reduce expenses 


Capital Cash: To avoid confusion 
ctension of capital cash to the detriment 
sh. a simple device can be used. Use two 


One account, one color for all working 


x 


nother account and color for all ¢ ap 


W atch, especially carefully. all capital 


owned and professionally managed 
long recognized the need for and 


schedules—both for ipital and opera 
j 


hen to expand, when to defer, when to 


on custom snap forms 
ha fused by ex pay Ah STICKERS and AIR POSTAGE 
RDER FORMS. PRICE SHEET: ARANTEED ENVELOPES) 
TATION RESPONSIBILITIES G SNA 
the LONG WAIT f ifirmatior O ER 
zy ik QUOT go Bp BUSINESS FORMS 
y - cw NF RMATION DALLAS 7. TEXAS 
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Z— }) Fibre Board Products 





The same fine card files, transfers and box files 
are now available with a green leather design 
cover as well as the traditional black Agate. 








GREEN LEATHER 
DESIGN 


STANDARD BLACK 
AGATE 


Write for more information to: 


The Weis Manufacturing Company 
Monroe, Michigan 





SUMITT- the hottest combination 


on the market today! 


Introducing the NEW 
SUMIT Checkwriter 
companion piece to the 
fabulous SUMIT Adder. 


Top Markup— 
Easy to Sell! - 


Nothing else like them on the 
market makes omery oe of. SUMIT Checkwriter 
fice, a prospective customer! 

Constructed of durable metal "chests ep eaeea,ee 
housing in beautiful horizon 
blue case. Measures only 7”x 
6”x5”. Anyone can use them in- 
stantly, accurately. Designed by 
one of America’s top engineers. 
Manufactured in the U.S.A. e 
2-Year Warranty e Free covers 
for each machine e Free sales 
aids! 

Look at this top markup... 
Your order— Your Cost — 


6-11 units $12.31 per unit 








12-49 11.84 per unit 
50 and over 11.37 per unit 
Only $18.95 each list SUMIT Adding Machine 
Adds, Subtracts, 
“Write, call or wire today” Multiplies to 999,999,99 


PEARL ENGRAVING CORP. 


9 East 19th Street @ New York 3, N.Y ® Alg 
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curtail are determined from timely knowledge of cash | 

















Pencil Clasps fic 5/16” diameter pencil New York 16, N. ¥ 1954 $6.25. 


Pen Clasps fic 7/16” diameter per 





Pen Clasps and Pencil Clasps mounted 
2 doz. on separate easel-backed display 
cards. Illustrations are actual size 
Full dealer discount 





Smith-Corona Marchant 
Sales Hit New High 


In its annual report to stockholders released Sep 


i 
; PROTECTO requirements in relation to volume, profit margin and 
Study Stands the availability of funds. 
' N f y . ; | 
' FOR FURTHER INFORMATION 
_ 
' Businessmen who wish to explore further the subject of cas! 
' anagement mi be interested in the references given below | 
: Other good materia of course, could have been mentione 
Protecto’s Study Stand however, in keeping with the editorial policy of the series this | 
} Keeps books flat ¢ a st has to be brief. No slight is intended towards autl 
; Eases eye strain laine antics are not iaclnded 
Nickle Plate whose VOrKS are n ncluded 
' P retails 89 Bud geting——Principl md Practice, by H. C. Heiser. TI 
: oppertone ' . ,p 4 . 
' cetetie $1.00 Ronald Press Ce I 6th St.. N. Y¥ 1959. $10.00 
' write for full details Planning Your Working Capital Requirements,’ by E. | 
- e Reiter. Manager fids for Smail Manufactures No. 74 
' Protecto Manufacturing Company June 1956. Small Business Administration, Washington 
' 237 East Front St. Owatonna, Minnesota D. C. Free 
t " 
Basic Accounting tor Small Partnerships,’ by Dixon Faget 
if : berg. Small Mark lids No. 29, Nov. 1957. Small Busi 
i ; ARGUS makes them finer .. . to sell faster! : ’ ; 7 ‘ : _ , 
h ; — a : ness Admunistration, Washington 25, D. C. Free 
f . . 
: PEA and PENCIL CLASPS ; 1 Handbook of Small Business Finance (3rd Edition), b 
t ; : R. B. Tower. Small Business Administration. 1957. Available 
é : Made of Highly Nickel-Plated Brass : from Superintendent of Documents, Washington 25, D. (¢ 
i : ‘Won't Rust! Won't Tarnish’ : ents 
} ; The “ROYAL” The “ARGUS” : Practical Financial Statement Analysis (3rd Edition), by R 
p : Unique Safety Spring Neat artistic design! : A. Foulke. McGraw-Hill Book Company, 3 W. 42nd St 
Ki : grips firmly without Holds pen or pencil : New York 36. N. Y. 1957. $10.50 
4 8 tearing clothes securt n pocket : 
: Quick, easy to use co ann ’ Fundamental Principles of Accountis by C. A. Maver and 
: Sturdily made ; erik meager : So mgpoy Sioa we a” Repeat 
: durable . . . smart! Strong yet Springy ’ H. T. Scovill. John Wiley and Sons, In 140 Fourth Ave 
H 
,. 
: 
: 








tember 22, Smith-Corona Marchant Inx reported that 


sales for the year that ended June 30 reached a new 


high of $93.4 million, which compares with $92.2 mil 
I 


lion a year age 
In their stockholder letter, Chairman Epwarp H 
LITCHFIELD and retiring President ELwyNn L. SMITH 


said the sales increase “reflected higher sales of calcu 








lators, portable typewriters, adding machines, and con 
munications equipment, as well as new products intr 
duced in the second half of the year 

The annual report stated that the cost of developing 
and introducing new products together with unfavorabl 
conditions in the typewriter industry were responsibl 


tor a loss of $455,450 for the year, equal to $.24 a shar 


based on 1,862,670 shares outstanding, prior to special 
RM charges against earnings 
U LV  @e) Special charg S totalled $1,737,349 and these in 


e 


i eel 
wii STEEL creased the company's net loss for the year to $2. 
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799. equal to $1.18 a share. In the prior year the con 


a 
ae i) peTTER SORTER pany * coglae a soasinngn of $482,130. equal to $.2 














if 
{ I 
- share 
Helps the busy office worker sort the incom- The major charge against earnings was a write-dow1 
; ing and outgoing mail Inwardly  slopin = - . f +h wit : . ~~ ; y nlan 
. atees tnerense capacity ond tone Gontents n the value of the company’s Syracuse plant. The plant 
; from sliding out. Ample shelf clearance and i losed at the nd . ) typ riter 
| ee aoe oe ae a eee ae was closed at the end of the year, and all typewrit 
Sorting, insertion and removal of papers. No manufacturing Operations were consolidated in th 
corner posts t dodge. Electrically welded “ihe 
COLORS into one sturdy unit companys Cortland and Groton, N.Y plants. Other 
NO. 202 — LETTER SIZE — 2 TRAY. $4.00 
: COPPER TAN OVER 50 NO. 203 — LETTER S FE — 3 TRAY. $5.25 charyes mluded a reserve for credit losses resulting 
i MIST GREEN QUALITY =O. 204 — LETTER SIZE 4 TRAY $6.50 
OLIVE GREEN ITEMS! NO. 205 — LETTER SIZE — 5 TRAY $7 50 from an instaliment Cy} ewriter purchase program W hich 
SFFICE GRAY 
°o LEADER IN THE FIELD FOR MORE THAN 43 YEARSI has been discontinued, and a reserve to cover a loss 


BROWN 
; panrre ronce™o®) CURRIER MFG. CO., INC. 2285". urraren ar from closing two of the company’s foreign subsidiaries 
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Solving the Salesman Shortage 


> 


Continued from Page 2 


lepartment. We have tried to keep the best teatures of 


our present operation and to add incentives to get a 
better job done. We are anxious to have the new plan 
eed so we can pay commissions. Due to our limited 
number of ntracts to support a four man department 
our success will have to be based on sales and an in 
eased activity to get more service contracts and more 
hop service work. This is going to be a real challenge 
» all our people. We can do it but it will take the 
Make up 


your share and get your quota each and 


; 


est efforts and hard work from each of us 


our mind to do 


5 rUICe VU! j 
S.S.-Man agrees to make all inspections assigned to 
his territory 


S.S.-Man agrees to make all guarantee calls in his 
territory 

S.S.-_Man agrees to make 
where he made previous call 

S.S.-Man 

S.S.-Man 


when assigned 


re-calls if nec essary 


grees to make repair calls where assigned 


igrees to work for furniture department 


S.S.-Man agrees to work hard for improvement of 
his department 

S.S.-Man agrees to follow instructions of servicc 
manayv 

S.S.-Man agrees to co-operate to make department 
quota sales of contracts bring in service 
jobs 


S.S.-Man agrees 


to do everything he can to promote 


efficiency in department 
5 Oblig )] Sale f 
Agrees 


Service Man 


sales quota for his territory 


Realizes need for hustling and saving time to al 
low more time for selling 

Agrees ti anvass [for prospects 

Agrees to demonstrate to prospects 

Agrees to place as many trials as possibl 

Agrees to make a SPec ial effort to sell 
1. More contracts. 

More ribbons and supplies 
3. More service jobs 

Agrees to study and improve his sales technique 

Agrees to do his fair share of work make depart 
nen { 

Agrees follow S-W Line Book allowance for trad« 
ins unless special allowance 1s OK'd by J P. Dor 
sey 

Pp 


NOTI i// of the following 


Items marked with an as 


items count toward de 
rtment qgouta 
risk (*) are those on which cash bonus is 

paid when the department 


i hed ) 


quota 1S 
General Office Equipment Company agrees 

present salary plan PLUS Incentives for 
naking quota 

i. of will be 


lo continue 


credited for each inspection 


credited for each guarantee call 
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All General ty 
takingly prod 
sharpness, 
ability, and 
in many dif 


ribbons are pains 
Pfetain the utmost 
, uniformity, dur 














heavy to fit the 
ch variations, key 
and letterhead stock 
pr ribbons represent 
art of ribbon making 


EXCLUSIVELY 
WHOLESALE 
Finest quality 
Typewriter and 
Adding Machine 
Ribbons 


Manufacturers 
Since 1927 


BOX 48 - 14542 SYLVAN STREE YS, CALIFORNIA 


|! SELL THE BEST KNOWN NAME | 
in the field 








at 50% PROFIT | 


with extra discount for volume | 




















th . 


WALL HANGING 
FLOOR and CABINET TYPE 


portable CHALKBOARDS 
and BULLETIN BOARDS 


Here's a typical example: 

















3'x 4’ Board... List: $12.95 Your Cost: $6.48 
Sell the widely respected ROWLES LINE and 
enjoy the best profit. Free dealer helps including 
envelope stuffers and catalogs. 
write for profit program and prices 
ROWLES MANUFACTURING CO. DIVISION OF 
6400 W. Cortland e Chicago 35, Ill. BECKLEY -CARDY 
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DESKS & SEATING 


catalog inquiries invited 


SHOWROOMS: 

Western Merchandise Mart, San Francisco 
Los Angeles Furniture Mart, Los Angeles 
Jack Phillips, inc., Chicago 10 





= 


Designs by Stewart MacDougal! and Kipp Stewart 


COS TA MES A 


an affiliate of VISTA Furniture Company 
1040 NORTH OLIVE AVENUE, ANAHE/M 6, CALIFORNIA 


There's a Nationally Advertised and Universally Accepted 


TIFFANY’ STAND 


... that’s best for your customer's purpose 





MODEL 5000 


GREATEST ALL PURPOSE, com 
pletely safe, Stand for costly 
office machines. Adjustable open 
top ...noise-escape hatch. Cast 
ings cover retractable casters; 
anchor firmly on floor. 


“ al 3} MODEL 
| 8000 


— 








For further information, write Dept. OA 


TIFFANY STAND CO. 


7350 Forsyth - St.Louis 5, Mo. 





VIBRATION-FREE RIGIDITY. 


be Square, tubular legs. Adjust 
re 
ae able, one piece, open 
; ... noise-escape hatch 


top 





all machines other than bookkeeping or Auto 
typist machines 

4. $2.50 will be credited on bookkeeping or Aut 
typist « ills 

i. Calls for repairs on non-guarantee or contract n 
chines will be credited 14 S.S.-Man’s account 


ly to company 
Work done for furniture department will be 


credited at $2.00 per hour. Minimum call $1 


Service work brought in 10, otf job 
Service work done in shop 10, to man do 
work. 
8. All follow ul alls are the job Ol an making 
first call 
New Service Contracts Sold 
1. $2.00 pet machine quota credit on Contracts u 


to $10.00 to $18.00. 
$3.00 per machine quota credit on Contracts 
$18.01 to $25.00. 
>. $4.00 per ma hin¢ quota credit on Contracts uy 
$75.0] 
Sale of Machines (New) 
10° commission credit toward quota on all 


machines 


a. Where commission ts shared with some other 


agency. Then the rate will b 


agency commission whichever ts larget 
(Continued Next Page) 


[HE ULTIMATE IN QUALITY. 


A top-quality punch offering out- 
standing features that heretofore 
have been available only in far 
~ more expensive paper punches. 
Constructed of sturdy steel 
beautiful nickel plate finish. Han. 
dles are cushioned with soft plas- 
tic, available in many colors. The 
Pecked in “Bev- We helical compression spring assures 
appealing” ine \— positive punching action. Adjust- 
dividual pack- able paper gauge measures depth 
ages that are of reach ... receptacle holds clip- 
deal for rack af ° ° ° 
shelf or counter \r pings, easily emptied when full 
display ae Available with six dies of assorted 
oe shapes and three round dies. 








— 





GEM TICKET PUNCH... 
pressed steel, nickel-plated 
punch with knurled handles 
Available with six assorted 
dies, three round dies. Pre- f 
priced card attached. 


McGILL 








METAL PRODUCTS CO. 


MARENGO e ILLINOIS 
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to discount customers 


If 10% 


Discount allowed commission rate 
f 
It 15% or More commission rate 1s 3% 
fM / é (l éd ) 
Commissiot rate credited toward quota SC, 
j ; (N ) 
Sa iding machines LO%; 
7 
{ i) 
7 
Ribbx redited toward quota 
$3.01 per coupon book credited tt ward quota 
All otner § ipplies LOC, 
" § 
No comn redit on store sales except when 
net h tor SS 


Michigan Man Wins Clarin Camera 


How Al AUSTIN, of Office Supplies, Inc., Mus 

gon, M was winner of Polaroid camera kit given 

Clarin Manutacturing Co., at the NSOEA conven 

Th Polaroid camera will be given to sales 

whi rn points selling regular Clarin chairs in 

Clarin’s tior Compete with Yourself’ contest, an 
October 15, to run until March 15, 1961 


7 





Nk 


SELF-SELLING 
DISPLAY CARTON 








~~ 


(7 §ORTKWIK: 
the invisible fingertip preparation 
TO HANDLE PAPERS FASTER 


Here’s an easy way to increase your share of 
the growing SORTKWIK business in your area, 
Each carton of 12 containers becomes a smart, 
colorful display by Just pushing die-cut top 
through to back and placing bottom inside 
as shown. Ideal for gondolas, check-out 
counters. Takes up only 414" x 614" of space. 
Continuous magazine advertising is creating 
new customers for SorTKwikKevery day.Steady 
repeat business. 
Newspaper mats, stuffers available at no charge. Write 
for price list or ask your jobber about SORTKWIK today, 


LEE PRODUCTS CO. 2736 Lyndale Ave. So, 


Minneapolis 8, Minnesota 


OA--11/60 









Here’s why every business 
is a prospect for Yak's 
Multi-Rite* Payroll Package ; 





jodie | HES 





It comes complete with all necessary forms for a 50- 

employee payroll—perfect for a small company . . . With its 

own lock and key, it keeps the executive payroll of a large 

company simplified and confidential. It's a complete pay- 

roll accounting system, in its own binder, for just $48.50! 
You need no training in accountancy to sell its features; 

@ keeps tax data up to date 

@ eliminates transcription errors 

@ is usable for cash or check payments 


® posts 3 records with 1 writing 
and you're sure of repeat profits on yearly orders for 


fillers! For more information, see your Y&E or Cesco 
representative or write 


YAWMAN & ERBE MFG. CO., INC., C. E. Sheppard Div. 
44-05 TWENTY-FIRST STREET, LONG ISLAND CITY 1, WN. Y. 





JOIN THE PROFIT PARADE 
with THESE Fast Moving OFFICE ESSENTIALS 





COPYHOLDERS designed by Hall-Welter 
are made in varieus models to serve specific 
needs as well as general requirements. Each 
model, by holding the copy directly in front 
of typist, relieves eye and neck strain and the 
result is faster, more accurate copying. 


_Srceconie & 


ACCOUNTING 
COPYHOLDER > 


A valuable aid to the 
typist who must copy 
from forms, such as 
bookkeeping and  sta- 
tistical. Holds sheets up 
to 14” and to 18” wide. 


——_ 















Ener -No 
COPYHOLDER 


A popular and practical model made 
in 7 sizes to meet general copying 
requirements. Adjustable for single, 
double and triple typewriter line 
spacing. Has separate control for 
unequal line spacing. 

Now available is a clear plastic, 
optically perfect Magnifier which 
clips on easily and provides large, 

undistorted copy. Fits 
@ this as well as all other 


_ Irpeconire 
FOLDING COPYHOLDER 


(Not illustrated) 
Adjustable in height and 
focal distance. Tilts to meet 
light conditions. Automatic 
spacing. Built-in Magniher. 
Folds over typewriter when 
not in use. 





makes of copyholders. 


a) . ne , 
IF ewcs 
SIGNER 


Signature serrated into 
paper. Prevents forgery 
Speeds check handling 


_Jreconie 
CHECK WRITER 
Iwo-color, tamper-proof name 
serrated into paper. “See-Easy” 
Dial Window shows what you 

write. 


’ 





Write for Descriptive Foider 





40 Mt. Hope Ave. 
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FUTURISTIC 
GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 





ATLANTA DETROIT 

1190A N. Highland, N.E. 6527 John C. Lodge Expwy. 
CHICAGO NEW YORK 

564 W. Randolph Sr. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 


CLEVELAND 
1122 St. Clair Ave., N.E. 


AGENTS IN ALL PRINCIPAL CITIES 











ford 


FIRST NAME 
IN FILING 





OXFORD FILING SUPPLY CO., INC. 
Clinton Road, Garden City, N.Y. 





SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barklev’s MAGNI 


FYING Index Tab to SHOW their customers how it speed 
up File Look-Ups For FREE sample packet write to 


C. L. BARKLEY & CO. « Founded 1921 ° Dept.OA-11 
1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 


More and More Leading Draftsmen, 
Accountants and Artists 
are INSISTING on 


“/ra- Potut 


LEAD POINTER 





For Perfect Lead Points — 
Blunt to Hairline. Two Models. 
Standard Model gives you points up 
to 4%” long without breaking. Just 

insert lead and rotate lid. 


Write for Literature and Dealer Prices 





Variable Taper Model 
lets you dial the taper 






you won. 





SHORT  <<—== 









LONG al 
ELWARD MANUFACTURING CO. OR IN _ 
Baker Street BETWEEN 






* Coloma, Michigan 
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NSOEA Report 


rom pave if 


Latsch Bros., Lincoln, Neb., told of the profit to be 
gained by dealers who maintain a contact with archi- 
tects. He said his department regularly sends literature 
to architectural firms in its area and found that this con 
tact in support of personal calls laid the groundwork 
for a close and profitable relationship 

Perry W aldn r Ol D Waldner & Co. of Mineola 
N.Y. was also on the panel 

With head tabl 


trance, an innovation, the banquet on Wednesday night 


members spotlighted for grand en 


proved a colorful closing function enlivened by the 
music of Ralph Sterling’s orchestra. General Manager 
Mortensen presided at this 56th banquet of the Associa 
tion. Striking table decorations were the handiwork of 
Alma Hucke 

Governor Henry Chesick and Former President Cal 
Long of the Fifth District Travelers Club stepped up to 
receive both the Governor's Cup and the Travelers 
Trophy, a clean sweep for the Fifth 

To Maxton S. Lee of Eagle Pencil Co 
went the Garvin-Wolcott Award for best 
NSOEA 

Hand in hand, 
Frank Nolan of Gill's Office Supply & Equipment Co. 
in Long Beach, Calif., 
ognized as NSOEA dealer ‘Salesman of the Year” 
receiving a replica of the Ivan Allen Bowl from Ivan 
Allen, Sr 

Leonard Wilcox, 


honorary member 


Bethesda, Md 
idea to he Ip 
a placement service 


a charming couple, Mr. and Mrs 


went forward as Frank was rec- 


two-term president, was named an 


Convention Chairman Ralph Lowe was honored with 
a plaque and Vice-presidents Bruce Adams of the Man 
ufacturers Division and Charles Hucke of the Field Di 
vision received wat hes 
John B. Brain, Jr., 
of testimonial letters to Retiring President 


former president, gave a booklet 
Stewart and 
then the bachelor Texan was quite overwhelmed with 
his gift from the Association, an expenses-paid flight to 
Scotland. This was done with a flourish of bag pipes 
and a Scotch la cheek of th 
Dallas dealer 

New President Patrick delivered a brief inaugural 


address and another NSOEA convention b 


sie planted a kiss on th 


came history 








You Want This 


The Cottonsmith 800 Modu- 
lar Series is NEW and, at 
its moderate price, it is 
bound to be a volume and 
profit maker for you. Write 
for folder and price list to- 
day. 










oD 


FURNITURE MANUFACTURING CO./AC 


Box 336, Salem Station 


WINSTON-SALEM, NORTH CAROLINA 
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Sheaffer Extends Stationers’ ; Profitable 
Drive Through December 31 : N E W Easy to Merchandise! 
Respons the Sheaffer Pen Co.'s current Pennant 
l Campaign for commercial stationers has been so } DURO 
d that it is being extended through December 31, 








P. REA\ ft retail marketing director, has an TEMPRA 
— ! WATER 


[he promotion, originally planned to end on Sep 

5 wa ] signed to re ward commercial station COLORS 

quEASEENE lien _— 
esn for outstanding sales of the company’s Opaque 

lise. It credits commercial stationery will not bleed 

with pr points that can be divided among indi chip or crack 
ilest a variety of ways at the discretion of 
While t World's Series Sweepstakes part of the 


has b oncluded, all other phases of the promo 
ontinued until the end of the year, 


This means that commercial sta 


producers can still win scores of 


y home workshops, Bari alounge rs, 
p j ras and other equally desirable items.’ Duro Colors are Water Resistant when dry 


Easy and Safe to Use 
\ brochure with full details is available from company 


veo ’ se — 

Fort Madison, Iowa  —. © 12 Basic Colors @ Lead free 
@ Self Service Rack Contains 
144% Gross, 1'/. dozen each color 


Write for information 


Western Firm Enters Photocopy Field he) 
URO Art Supply Co., Inc. 


Subsidiary of Duro Decal Co., Inc. 


Or { Triangle Business Machines, Inc., 





ee M st Los Angeles, Calit the first west 
develop and manufacture photocopy 
ounced by BENNETT M. HARTMAN, 1834 Juneway Terrace Chicago 26, Illinois 


LA AB, 


f 









a om} will produce a line of office and in 


MasterMat 
quipment newly developed by 


ANK J]. MARLOW, vice-president. Both FLOOR MATS 


sales and management in the in 
MASONITE Fioor Mats — 


ont 4” extra hard tempered gen 
uine Masonite. Mar proof, dent 
the firm will specialize in developing cet, Gute wah Gan 
f beveled edges. Special, as wel! 
T1I< ) . < ~ 
aseCe! transite : I POCeS equi} me nt as standard sizes 
pn t f advanced design and fabrication 
’ PLEXIGLAS TRANSPARENT 
; Floor Mats Na" thick reversi- €CLEAR-O-STAT CLEANER — 
ble clear EXECUTIVE CALIBRE anti static-dust deterent 
ilso market a line of photocopy floor mat Enhances the beauty Neutralizes static on all plas 
’ of the fine carpets. Made in a . 
yr ous imn its own as Wwe 1] is in com es ans coon late tics, chair rugs, textiles, etc 
5 ri ; Pp Shines as it cleans! 8 oz 
Marketing will be through office squeeze bottle QR retsit 


utors and supplic rs Pree Master Woodcraft Inc. 


ovoiloble BESES rtT i tte mer) 1 Ln ees 





Research 1 lopment and productiot facilities have 
tablished in Culver City, Caltt 








new concept in office desk accessories 
unique in styling and tuncti 


, 
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ON 
FRONTIER 
STEEL 
EQUIPMENT 





a complete line PLUS slotted angle 











[ ~~ — 4 Steel shelving in a ———— 
j i range of sizes ss 
iy y 4 meet indiv 

ls needs. Frontier 





Gray, Green 





special colors 


| : “ 
. Parts bins to t 
. — 
your requirement 
Colors as above 


Full line of stee i. _ ~ 
“=~. 








Ww 






wood tops optio Slotted 


Angle 





x 


SL 


RON IER 


MANUFACTURING 
P. O. Box 13266 - Dallas 20, Texas 


ror uiterature — FREE / 





Pian 








ae \ Slotted Map 
Shelving Bins Self Service Angie arts Benches Racks 






4 work benches wit ~~ 





<j ea TT rT + 
Ij ae 
a. q é . | =) 





WEEK 
AT-A-GLANCE 
Professional! 
Appointments 





f 


eee ee ee ee ee 
venweee terme 


77 FFF, hm ee 
poe“ae- has “bob baembeombanmnenrte + ses 











ANOTHER POPULAR 

COAL" AT-A-GLANCE”® PRODUCT 
Large 812”x 11” page permits listing quarter-hourly appointments 
for the entire week on a double-page spread. “13th Month” feature 
covers first month of the next year. Wire-O binding keeps pages 
flat for easy writing. Hand-turned Levant grain simulated leather 
covers in Brown, Maroon and Blue; or 2-color cushion edge covers 
in Black and Blue (with Red accent), or Saddle and Red (with 
Green accent). Retail: $4.75 and $3.50. 


SELL BEST BECAUSE THEY TELL BEST 


@ta 
* * © 





» 7 » . 
ar-a & } 
Vascon aance Products# 





o 


EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS 
Showroom: NEW YORK, 475 Fifth Avenue 
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Ditto, Inc. Celebrates 
Golden Annivesary 


Ditto, In 
chines and supplies, is celebrating its 50th birthday 


manutacturer of office duplicating ma 


with a display of machines and supplies included in 
the firm's five product lines in an open house for en 


ployees, friends and customers 


Since the origin of the company 50 years ago, its 
main goal has been to ease and speed the flow of paper 
work in offices. Its five activities in this field includ 
duplicating machines duplicating supplies, printing 


duplicating paper and ‘‘one-writing™’ systems 


Te day the Ompany employes over 1,500 persons in 
seven plants Through more than 70 sales offices and 
600 dealers, its products are sold throughout the United 


States and in 88 foreign countries 


Ditto begat 
Billograph Co., founded to manufacture and sell a new 


operations on October 1 1910 as th 


duplicating machine developed by Chicagoan John J 


Flanigan 


For at h mpany was known as the Duplicator 
Mtg. Co. I )] the firm's advertising agency cam 
up with the word “Ditto” to describe the duplicating 
nachines ind the name became so well accepted 


L0tden, of holland 


michigan presents a new 
line of office and occasional 
lounge furniture. Designs by 
j. charles dergins. 


brochure on request 


: 


Ww orRoDEisiN 
of 

holland 

michigan 
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Dit 


an factured dD 


FIRST duplicating machines 
ntly lebrating its nniversary, was 
I ake Opies 
name was changed to Ditto, Inc. in 
ginning with the original cast-iron flat bed 
to now manufactures nine models of 
luplicators, ranging irom a simple, hand 
lel tor schools and small oftices to deluxe, 


;s for banks to complete 


ichines designed for heavy duty opera 
to duplicating machines, Ditto also mat 
700 items of paper and supplies and the 


check 


roduction control 


from 


office systems which range 


najor manutacturers 


Large Variety of Sizes and Styles 


Noesting. considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 


728 E. 
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New York, N. Y. 





A PUNCH YOU CAN LEAN ON...sturdy Zip punch is the 
best you can offer. Smartly styled...convenient 
"easy-action" 


Contact 


sloping platform... patented 
leverage... self-locking paper 
your wholesaler for catalog information, or write 
direct to Zip Products Company, 


Box 759, Los Altos, California. 


guide. 





MEET THE “NEW CHAMP” OF THE N.O.M.D.A. 
HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 


HASCO’S 
rover: BRAND 


Retails for 


$15.95 each * 





Eliminates SLIDING ... SLIPPING .. . VIBRATING . . . NOISE! 


~ 


11ON TOP stand from Hasco stops 


This new RUBBERIZED CUS}! 


even when carriages are banged hard 


typewriter slip’ ... 

actually permits tilting almost twice as far without slipping of any 
office machine ... pr t positive that machines w not move on 
this surface under norma! operating condit 


Send your order today! Immediate de very! Be the first dealer 


n ir area to offer this rev 


* Slightly higher West of Rockies 
ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters) 
Availabie with Formica Top. Drawer. and in Chrome, at slightly additional cost 
Shipped set up, ready for use — 2 in — 42 Ibs 


itionary new stand 


monufactured ond guoranteed by 


ae: Pa WP ECD >) 5 ae O71 OF 


822-824 Spruce St. © St. Lowis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 
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CRAM 


Globes are always in Smead | 


e The style and beauty of Cram Quality Globes 
give them eye appeal for self selling. 
@ Educational and Decorative. 


ie 


e Attractive displays make sales now and later. 


TSS BS ES 


@ Dealer sales aids and displays available 


© Send for new colorful Catalog No. 70 : 
, . u 

Globe and Map Publishers Since 1867 - 

” 


Geo. F.  « RA Co., Inc. 


730 E. WASHINGTON ST. * INDIANAPOLIS, IND. x 
WGK YEN PES YE YL PSM PEK PEK PE PE YES PEM SES YS PEM PEK YE EES 


NEW LARGE + 4 
INGENTO TRIMMER 


e Cuts 36" Sheets 
e Foot Operated ‘‘Hold Down"’ Bar 


@ Heavy Duty 


At last—a 36” cutter for 
artists, draftsmen, picture 
framers, factories, shipping 
rooms, blue print houses, 
etc. Will cut mat board, 
show card, corrugated, ace- 
tate, and hundreds of other 
materials. 


Sales Representatives 
M. G. Patterson Wm. P. Corbett Joe M. Davis Co 
3710 Grosvenor Charleston Village 170 N. Robertson Bivd 
Cleveland, Ohio Phoenixville, Pa Beverly Hills, Calif 
Martin M. Moldow Assoc. Harry Tehan, Jr Harry B. Gorline 

401 Broadway P.O. Box 2762 $30 Sutter St. 

New York 13, N.Y. Jacksonville 3, Fia. San Francisco, Calif 


IDEAL SCHOOL SUPPLY CO. 


8318 S. Birkhoff Avenue © Chicago 20, iil 
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Business Forms Unit Organized 


A new business forms marketing organization has 
been formed by the Allied Paper Corp., which last 
April purchased the Egry Register Co., Dayton, Ohi 


WILLIAM Bercaw has been named president and 
JACK KENNEDY, 
vice-president of marketing for the new organization to 


vice-president of sales for Egry, is 


be known as Allied-Egry Business Systems with head 
quarters in Dayton, Ohio 


Bercaw said the organization will market products ot 
tour business forms manufacturing companies recently 
acquired by Allied. These include Egry, American 
Register Co., in Boston, Carmax Corp. in Houston and 


the Stephen Greene Co. 1n Philadelphia 


He added that the company 1S expanding its research 
activities and is working closely with office machine 
manufacturers in the development of business forms 


needed for office automation 


New Location for Dayton, 


Ohio Company 


The Acacia Equipment Co. has leased the main floo: 
of the Heavner Building, 122-136 N. St. Clair St 
Dayton, Ohio, tor a retail salesroom, announced Pau! 
and FREDERICK HARRIS, co-owners of the wood and 
metal office furniture firm. They will move to the new 


store as soon as the remodeling 1S complete / 





smoking stands by 
Yasha Heifet:, idi 
a perfect wed 
ding of matte whit 
ceramic, solid 
polished or satir 
brass and finely 


grained walnut 





the heifetz company 


Clinton, Conn. 
New York Showrooms: 16 E. 53rd St 
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H-O-N Distributes Rifles 
During NSOEA Convention 


The 


new Remington 


H-O-N Co., Muscatine, lowa, distributed five 
‘Nylon 66” 22-calibre rifles as daily 


prizes during the recent NSOEA Convention. 


A tie-in display called attention to the tough, resilient, 
smooth and quiet properties of the same DuPont nylon 
Zytel’’ utilized in drawer rollers of the H-O-N files 
ind desks 


Winners of the rifles, whose names were drawn dur- 
ng the convention, were: 
W’. N. BorRNEMAN, Brooks Co., Cleveland, Ohio: 


HOBART Crossy, Office Equipment Co., Michigan City, 
Ind.; HERBERT L. FARKAS, H. L. Farkas Co., Newark, 
N. J.; ClypE Powe, Midwest Office Supply Co., Salt 
Lake City, Utah, and J. N. Roso io, Rosolio Office 


Equipment Co., Thomasville, Ga 


Indiana Firm Has New Owner 


Office Interiors, 313 W Jefferson St.. Fort Wayne, 
Ind., has been purchased from Mrs. CAROLYN Bux 
BAUM by RICHARD L. FARLEY and RICHARD R. ALL- 
READ, who will serve as president and treasurer, r¢ 


spectively of the company. Mrs. Buxbaum has operated 


the firm nce the death of her husband, Lewis N 


Buxbaum, last February 





SCHWAB Storage Chest 
and Two Posting Trays 


ALL IN ONE COMPLETE UNIT 


Certified FIRE 
Protection 





1700° 


F 1 Hour 





No. 1300 Package Consists of: 
I—No. 1313 FIREPROOF CHEST 
with 1 5.8” U. L. Approved Insulation 
2—No. 5585 POSTING TRAYS 
for sheet size 542” wide x 8” high 
Capacity 2000 Sheets Per Tray 
2—Sets 25 Division Celluloid-Tabbed Index 
Posting Trays and Index Guides Shipped 


inside Chest as one complete package. 
Simplified Credit System available. 
For complete information ond prices, also other certified 
fireproof insulated office equipment, write or contact 


/ SAFE Co., Inc. 
(4 
LAFAYETTE, INDIANA 
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#6000 Executive Desk 


© Walnut Finish Only 
© Genuine Walnut Panels 
*® Suspension file drawer 


© High Pressure Laminated 
Plastic Top 


© Adjustable, tapered legs. 
LIST PRICE $159.90 


Manufacturing one line to include: 


Overhanging Executive Desk, 
Conventional Executive desk (see above) 
Compartment typewriter desk, 

Single Pedestal sales and small office desk, 





Write today 
McLEOD FURNITURE CO. 
1417 WN. Austin Blvd. . Chicage 51, il. 





MAILERS 
Stamp 


Affixer 


Affixes actual stamps instead 
of printed tape — for more 
personal-looking mail. A 
small, compact stamp affixer 
that can stamp thousands of 
envelopes a day. Easy to 
operate — no wires — no 
electricity. Can be stored in 
office desk or file. Loads rolls 
of 500 stamps at a time. . . 
in any denomination. Get one 





for regular mail — get one 
for air mail — get one for 
pre-cancelled mail — get one 
for every department. Use, 
also, to affix stamp-size 
advertising labels or stickers. 


Only $40.00 plus F.E.T. 





Dealer Inquiries 
Invited 


MAILERS EQUIPMENT COMPANY, INC. 
38 A West 1 5th Street, New York 11, N. Y. 
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STARK CALENDARS 


As essential to the 
Office as Spark 
Plugs to a Car 











® Easy To Read 
*® Easy To Use 


STARK... 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — I6# paper. Stands available in brown and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 

Slot punched for neater appearance after removal of page 
No more perforation. 


write or phone for complete details 


GTARK CALENDARS incorporated 


0-112 BISSELL ST. ° ¢,eeee © JOLIET, ILL. 











Finest quality, low cost pocket seals 
used by Architects, Clergymen, 
Corporations, Engineers, Fraternal! 
Organizations, Lodges, 
Notaries Public and Sur- 
veyors. 





TO MAKE IT 
PERMANENT 
MAKE IT A 
LEGAL 
IMPRESSION 






Make beautiful raised 
letter, tamperproof, per- 
manent impressions on 
various types of docu- 
ments and legal papers. 


3 die sizes to suit most every possible 
use. Dies are interchangeable permit- 
ting lifetime of use. 


SUPPLIED 
WITH 


FREE 


PERSONAL 
POCKET 
CASE. 


When ordering pocket seals be sure 
to specify LEGAL POCKET SEALS. 


Liberal, profitmaking discounts. Selec- 
tion of sizes and styles plus guaran- 
teed quality. 














CONSOLIDATED STAMP MFG. CO., INC. 
CHICAGO+ DALLAS+ LOS ANGELES+ NEW YORK CITY+ SPRING VALLEY, N.Y.» TORONTO 








Contact With U. S. Manufacturers 
Requested by India Institute 


In an eftort to enlarge the scope of th siness edu 


cation training he offers, T. N. Sharm owner! 
Sharmon's Typewriting & Type-Copying Institute, 38: 
Plowden Rd., Mhow, Cantonment, M. P.. India, has 
requested manufacturers and stationery dealers of this 
country to furnish him with descriptive literature on 
their products for use as teaching aids 

He ts specially interested in brochures on elects 
and manual typewriters, duplicators and stenograph 
machines. From stationery dealers he would find useful 


price lists and catalogs of such products as carbon paper 
ribbons, erasers, and other materials required for offi 


ples and trade terms wherever possibl 


use: with sam] 


Seal-O-Matic Names Marketing 


Director 


il-O-Matt Dispenser Cecrp 


and its affiliate Flash Mig Co.. 
have announced th ay praiee ,.. 
of LEONARD GRUBER as marketing 
dit ctor 

Gruber, resident of Summit, N +‘) 
|., has been asso d with various 
industrial manufacturing eo 4 
nies as well as the Livingston, N Nesneed Grube 
Board of Education. He ts a wees 
ite of Seton Hall I niversity 


If You're An Average Dealer You Can 


Sell ASENTRY- 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 


Yes, Sentry dealers average 12-times-a-year 
turnover ... gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
drop ships to order. And Sentrys sell for /ess 
than half as much as average competitive 
safes, yet return you full profit. 
Big-safe features include Ver- 
miculite insulation, built-in 3- 
number combination lock 

bank vault type lock bar, 


drawers. U.L. “C” label. Write $7995 


for details. 














Model S-C 


Sentry $-3 safe plus con- 
cealing cabinet of genv- 
ine mahogony, walnut or 
blond wood. Suggested 
list $119.95 


Model S-3 
Sug. List 


563 West Ave., Rochester 11, N. Y. 


JOHN D. BRUSH & CO., INC., 





Founded 1893 
Telephone GR 7-4200 


Sistiin Reels 


from the largest Marking MEL] N D 
COMPANY 


Device manufacturer selling 
3524 N. CLARK STREET 






to DEALERS ONLY. 


Ask for our FREE 86 page 
catalog of ‘‘Justrite” Seals, 
Rubber Stamps, Daters, 
Numberers, Time Stamps, 
Pads and Supplies. 


CHICAGO 13 
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Smith-Corona Names 
Assistant Manager 


Bernard W. Maxwell has been appointed assistant 
photocopy products, Smith-Corona 
Smith-Corona Marchant, In 
Maxw will supervise the marketing of the new 
\ of photocopy machines on the Atlantic 
lartering in the company’s branch office 
87 | \ New York City 


Steinberg Takes on New Line 


The Typro photo lettering ma 
represented in 
the metropolitan New York City 
area by MACK STEINBERG, head of 
the Zenith Typewriter and Adding 
Machine Co 

Steinberg, who is also president 
of the Office Machine Dealers As 
sociation of New York, states that 
his trained staff will gladly demon 


chine is now being 





Mack Steinbe rg 


trate this pi sion unit to those interested 


Eriksen’s, Inc. Promotes Two 


DUANE HELQuitsT has been promoted to purchasing 
gent « Eriksen’s, Inc., office equipment firm at 323 
Erie St., Toledo, Ohio. Mrs. FRANK GRUENWALD will 

s store manage! 
Helquist, with the firm since 1946, will handle the 
office supplies sold by the company. Mrs 
Gruenwald will Supervise the store sales staff 


NESSEN STUDIO. INC. + 317 EAST 34TH STREET. NEW YORK !16.N.¥Y 


' 


NESSEN 
NS 983) 


BRASS \OR CHROME 


A 
< 
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High styled ay 
for high sales 











STERLING 500 


Mechanical PENCIL SHARPENER 


Modern lines, choice of harmonious color combina- 
tions, superb performance give Sterling 500 the 
sharpest sales story any sharpener ever had! Du Pont 
Deirin cutter body; hardened steel cutters; extra large 
plastic housing; precision selector. Guaranteed in 
writing. Modern Packaging, Suggested retail $3.85 
— an attractive buy for home or office! 


Request complete stationery & school supply catalog. 








STERLING PLASTICS CO. 
1140 Commerce Avenue « Union, New Jersey 


Fine Quality Guaranteed Since 1930 





omens Lae ee i 


you build a solid business 


u 
we KEENER ccc 


rubber 
PEE Every type, size, width 
and color for any need. / 

FLAT STYLE OR ROUND) 
SOLD IN BULK | rea 
OR BOXED ———> ja 
KENNETH B. MILLER, Pres —— 


ii = 



















“The Nome Indicates the Quality” 7 
722 COMMERCE ROAD « ALLIANCE, OHIO © 
PHONE TAibot 1-1880 
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Want Ads 











Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 
cents a word, minimum charge $5.00 payable with order. Add five words if dept. address is used 
Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept.—. 





SALESMEN WANTED 





Salesman wanted to travel several counties for 
industrial Ohio city. Lines to be sold include 


Peterson racks, etc. Excellent opportunity to 
Appliances, Dept. 990. 





WELL ESTABLISHED DENVER STATIONER has 


ofr 


salesman to sell full line of stationery and 
fast. The present opening offers excellent opport 
full information. Write Office Appliances, Dept 





RETURN TO MAINE!!! OLD ESTABLISHED BAD 


salesman, experienced on office machines, furniture 


Ay 


sales record backed by references. Write J. W 
Bangor, Maine. 





SALESMEN AVAILABLE 





SALESMAN SELLING DESKS TO DEALERS in Metr 


available for related equipment, such as chairs 
substantial !ist of established customers. Good 
Dept. 993. 





SALESMAN TRAVELING PENNSYLVANIA-MARY 
well established line has ample capacity for 
commercial stationers. Well known throughout 
Convincing references. Write Office Appliance 





MANUFACTURERS’ REPRESENTATIVE WANTED 





KORES MANUFACTURING CORP. (complete 
Inked Ribbons-Stencils-Inks) offers opportunit 
ritories. Will excellently round out line of we 
sentative. Line has become No. 1 seller with 
in travel expenses to develop new accounts 

of states covered, lines now handled. Write 
New York 59, N. Y. 





OFFICE CHAIR CUSHION MANUFACTURER 
country. Complete line, competitively priced 
high-commissions, aggressive cooperation. Reply 
carried. Write Office Appliances, Dept. 969 





OFFICE MACHINES: NATIONAL DISTRIBUTOR 
regional representatives—-Salesmen. Write 
Appliances, Dept. 981. 
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MICHIGAN MANUFACTURER OF QUALITY LINE of stee ffice cab 
ases pla to sé througt mmission representatives areas. A > pen 
except Southeast. An excellent e for representatives now calling upon off 
t yuyer Write Office Apoliance Dept. 991 
CTURERS’ REPRESENTATIVES ANTEL ry ally know , 
organization t t to stationery, office supply i school supply tlet 
outr outheast thwest Kansas and M ri territories ope 
e f deta ‘ ' yw carried and areas now covered. Write Off 
l East 4 1 St New York 1 N. Y Dept. 1 
LEADING AND ARGEST MOKER AND SAND URN LINE Other i office 
y Write Office A t 1004 
EADING PUBLIC SEATING MANUFACTURER requires sale epresentative Rocky 
Mountain Area. Territory flexible. Prefer man ca ling o fice, school and church 
f Top nationally advertised line kod financial opport ty 
Write Office Applia 5 ept. 1 ] 
MANUFACTURERS’ REPRESENTATIVES’ AVAILABLE 
ALE OFF IN MICHIGAN OHIO INDIANA? Need Dealer Contact? Need 
We can handle all three on Quality Lines. Write Office Appliance: ept 
OUTSTANDING MANUFACTURERS’ REPRESENTATIVES vering Ohio, Michigan 
Kentucky, W. Va eek additional well-established > Write Off 
Jer 22 
f 2 
EXPERIENCED REPRESENTATIVE SEEKS WOOD AN TEEL office furniture lines 
also steel filing equipment and chair line. Covering Metropolitan New York. Cor 
necticut and New Jersey. Write Office Appliances, 1 East 42nd St New Y 
l N. Y Dept. 997 
ALE REPRESENTATIVE EXPERIENCED with leading pen manufacturer, five- 
figure income producer, with established stationery ewelry and department store 
following mid-Atlant state desires to represent severa well-estab he. r 
facturers. Will also consider direct factory representation. Write Office Apr 
1001 
300 TYPEWRITER MAN AND ADDER APPRENTICE terested 
acoer training wit! yynarr organization Christian-type hop preferred Write 
Nai op! ( g 
ESTABLISHEL REPRESENTATIVE-Metropolitan New York New Jersey Cc 
nect desire » e wood or steel office furniture and/or related eauipment 
Write Office A ance l E 42nd St., New York 17, N Dept. 1008 
POSITION WANTED 
ALES EXECUTIVE twenty years in industry 5 available for new 
arted as terr:tory Nar Later became chief « ticer 1 x 
ecord. Prepared from experience to act as director of sales or president and 
general manager. Capable of good results in promoting é of real merit. Write 


fice Appliances, Dept. 99° 














POSITION AVAILABLE 


























‘ . XCELLENT r ‘ 
1€ cq y e 
‘ a 
PARTNERSHIP AVAILABLE 
NVEST $1 é 
. he ¢ ne 
A . A Owner 
RETAIL BUSINESS FOR SALE 
R NE F —E FURN t PPLIE 
EPARTMEN at years heart 
A ake f franchise, be 
> d Write Of 
P RCIAL TATIONER ne of th 
yrow port 
" nces, Dept. 992 
A NE i N ci" 
t Ww es. Bat R 
tatew h re 
‘ a P 
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WANTED TO BUY 





NILL BUY Bookkeeping Machines—Burroughs Billing, Sensimatics—NATIONAL 
3000, 31, 32, REMINGTON SUNDSTRAND— indicate details, model, serial 
SIBIAN BUSINESS MACHINES, 128 Lafayette St., New York 13, N. Y 





PRICES PAID FOR N.C.R. #3100, #3200 and #3400. All Burroughs Sen- 
t Keyboard Graphotypes Mode! #£6340, 26380; Addressograph Model #2100 

d all others. 41 years of reliability. International Office Appliances, Dept OA, 
Broadway, New York 5, N. Y. WO 2-3209 





NANTEL Burroughs Billing Sensimatic, and N.C.R. machines, Addressographs— 
achotypes. List complete model and serial for quotation. William Marion Co., 
3 Lafayette St., New York City 





ANTED: Burroughs or N. C. R. Bookkeeping and Billing Machines, Calculators, 
omptormeters, Adding Machine, et any style. Quote complete description and 


best price. AMERICAN BUSINESS MACHINES, IN¢ 573 Broadway, New York 





41EST PRICES PAID FOR USED BOOKKEEPING MACHINES: Nationals 3£31-10- 
18) 26 SP. Postronics (132) and (137), Sensimatics F501, Sundstrands 


MM b 





2284091, Brandt Coin Changers #100, 150, 200 and 250. L. A. Pearl Co., 
Dept. OA, 140 W. 42nd St., New York 36, N. Y 

ASH REGISTERS USED, all models, makes, National R. C. Allen — Clary — 
Burroughs. Top prices. Active, 3366 Monroe, Toledo, Ohio. CH 3-8933 





FOR SALE AND WANTED TO BUY 





f TT-FISHER AND SUNDSTRAND MACHINE Electromatic Typewriter, Adders, 
ators and all office machines bought and sold. Teeter-Warsh Co., 849 North 
3rd St., Milwaukee 3, Wisc 





ARGE AMOUNT USED VISIBLE CABINETS, KARDEX, ACME AND RAND. Variety 











f zes and styles. A-1 Condition, very reasonable. Eversteei Equipment, 69 Spring 
New York 1 N_Y 
\TT-FISHER MACHINES, Calculating Machines, adding machines—all office 
pment, bought and sold. W. J. Crowley Company, 906-908 Water St., Milwaukee 
A : 
w 
IOTT-FISHER MACHINES ADDING MACHINE PARTS bought and sold 
ate quantity and serial numbers. Maloney re 537 ‘ Dearborn St., 
21g i 
Y OR SELL PITNEY BOWE ADDRESSOGRAPH ELLIOTT, cabinets, tying 
hines etter openers, adders a nfors typewriters Varitypers, 1BM SACHS, 


1 West rd St.. New York 11, N. Y. CHelsea 3-8086. 





LisTs 





E MAILING LISTS OF ¢ 30 COMMER TATIONERS and office appliances 
ers. Also 8,119 typewriter and adding machir tore Write for FREE catalog 

s of retailers, wholesalers, manufacturer titutions, bands and others 

Ne charge only for addressing PEED-ADDRE 48-01 42nd St., Long Island 
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A F Keener Rubber, Inc 189 R 
Keep Klean Prods. Co., Inc 17 
; Kingsbacher & Murphy 110 
Acco Products Div 73 Faber, Eberhard, Inc 59 Krueger Metal Prod: 118 Regna Cash Registers, Inc 11) 
Ace Fastener Corp. 87 Frontier Mfg. Co 184 Remington Rand, Office Machines 
pe ge = Fulton Marking Equip. Cc 132 Div., Div. of Sperry Rand Corp. 194 
ddo- Cer Remington Rand Div., Sperry Rand 
Advanco Prods., Inc 144 L Corp., Typewriter & Supplies 
| Aigner Co., G. J. 156 iene ee 
i Allen, R. C., Bus. Mach., Inc. 97 G Republic Steel Corp 109 
All-Rite Pen, Inc 135 Lee Products Co 181 Revo-File 11 
j Allied Carb. & Rib. Mfg. Corp. 140 Lundstrom Labs 175 Roberts Numbering Machine Div 176 
i Alma Desk Co. 17 Gardner Rubber Stamp Co 173 Lyon Metal Prods., Inc 55 Rockwell-Barnes Co 117 
7 Amberg File & Index Co 171 Gen. Fireproofing Co 98-99 Rogersnap Bus. Forms 177 
if —< — < P 166 General Loose Leaf Bindery C Rose Ribbon & Carb. Mfg. Co 
{ merican sshook Co 172 Inc 169 Inc 65 
1 American Stencil! Mfg. Co 142 General Pencil Co 80 M Rowles Mfg. Co., Div. of Beckley- 
if rm Sepety Ce. is — Ribbon Corp 179 Cardy Co 179 
: nco pecialties, Inc 76 obe-Wernicke Co., The 113 Royal M fg. Cc 
i Apex Business Systems 171 Graff, Geo. B., Co ’ 57 Royal to ke 131 
\ Ap Pp CG ‘ Mailers Equipment Co 187 oya ypewriter, inc 15 
} sco Prods., Inc. 161 regson Mfg. Co 150 M Me Rubbermaid, Inc 170 
i Ard Mfg. Co. . 162 Guide System & Supply Co Se a 
it Argus Mfg. Co. 178  Gumption Products Corp ‘pea a 
An Metal... i Come Guniocke. W. H.. Chair C 53 aster Addresser Co. — 108 
: Art Steel Co. inc 19 a se Co 157 s 
il Atl ‘ aster oodcraft 183 
i as Stencil Files Corp 169 McGill Metal Products C 180 : 
4 H McLeod Furniture Co 187 Schwab Safe Co., Inc 187 
if co a _ Co = Seal-O-Matic Dispenser Corp 7 
| ! ouls 0 
1 B Hall-Welter Co 181 Merriam, G. & C., Co 72 Sentbucnh "Sell Claes Inkstand Co 102 ' 
" e Hamilton Cosco, Inc 4 ae — ~~? Sales Corp. 167 Shaw-Walker Co., The 101 / 
if Hang-A-File Cc : ilwaukee Chair Co 4 Smead Mfc. Co 9 ' 
; Bankers Box Co. 172 Hano Philip Co.. Inc 7 ene Steelcraft Inc 167 ee Pan al * = ' 
\F Barkley, C. L., & Co 182 Hardboard Fabricators. Inc 176 odernize Inc 173 Solid Industries Corp 166 
if Bassick Com ny, The 158 Hardin ; . Mosler Safe Co The ll S -O-Pri +] 
arding, Milo, Co.. Ltd 168 peed-0-Print Corp., Inc 159 
' Bates Manufacturing Co., The 90 H rye Murphy Mfg. Co 168 S r . 5 
‘ arrison Steel Cabinet Cx 126 peedry Products, Inc 85-86 
— — Co 173 Haskell. Inc “3 Mutual Products Co., Inc 105 Spirit Fluid Mfg. Co 172 
j ey- 179 Hedges Mfg. Co 163 Springer-Penguin, Inc 130 
ih mney Mfg. Co. 163 Heifetz Co., The 186 Stacor Equip. C 162 
i —— Div. . 109 Heller Roberts Mfa. Corp 176 Standard Pressed Steel 119-122 
i a cog Paper Co 137 Heyer, Inc 4th Cover N Star Forms 170 
} ING Chair Co 133 Higgins Inc. Co., Inc 153 Stark Calendars. Inc 188 
if Milton Bradley Co 124 Homs, Douglas, Co., Inc 142 Steelmaster 19 
H Brush, John D., & Co., Inc 188 H-0-N Co 8] National Lock Co 77 Steger, H. A. Co 185 
Hf Bulman Corp., The 107 Hunt, C. Howard, Pen C 174 Nessen Studio, Inc 189 Stein Bros. Mfg. Co 149 
i} Boorum & Pease Co 145 New England Paper Punch Co 174 Stempel Mfg. Co 136 
i Noesting Pin Ticket Co., Inc 185 Sterling Plastics Co 189 
i} Northern States Envelope C 154 Stewart, R. A, & Co. Inc 175 
| 1 —_ Steel Equipment Corp 147 
c wingline, Inc 69 
i} 
Ideal Schoo! Supply C 186 oO 
. Imperial Desk Co 
Sorte Ce be Internationa! Paper Co T 
Clarin Mfg. Co. 125 neon > onal Photocopy Cor 115 ames Appliances 51 
Code Genstectart rval Associate 166 Office Products 14] ; : 
fh oe ye os Oxford Filing Supply Co 182 a b+ : ao 
Columbia-Hallowell Div 119-122 ' 
: Columbian Art Works, Inc 8 J 
it Commodore Business Machines 193 
: Consolidated Stamp Mfg. Co., Inc. 188 P U 
: | ae Gy gana Corporation 96 Jone ¢ m 
sta Mesa 18 sper Unair vo 138 
Cotterman, I. D = Jasper Desk Co., The 50 Pear! Engraving Corp 177 U. S. Carbon & Ribbon Mfg. 165 171 
Cottonsmith Furniture Mfg. Co., Inc. 182 Jasper Office Furniture Co 95 Phote Materials Co 16 
Cram, Geo. F., Co., Inc 186 Jasper Seating Co 152 Precision-Posturect Chair 71 
Cramer Posture Chair Co. Inc 104 John Co., Robert 21 Print-O-Matic Co., Inc 148 
; Currier Mfg. Co., Inc 178 Johnson Chair Co 89 Pronto File Corp 164 v 
iT Curtis-Young Corp 165. 171 Justrite Envelope Mfg 154 Protecto Mfg. Cc 178 
i Valco Co 143 
3 K Vogel-Peterson C Inc 128 
i 
| F : 
iy K & C Metal Products C 76 valit Park Envelope C 106 
t D & R Cabinets 183 ae ee - 
Darling, L. A., Company 160 
‘ Davenport, A. C., & Son, Inc 146 Webster, F. S.. Ce 2nd Cove 
\ Dome Publishing Co., Inc 60 i" : ; Weis Mfg. Co., The 177 
Doppelt, Chas, & Co., Inc 91 HI ' Western Mfg. C 114 
b} a. . L. Co., cg 174 i] e . b k ; Wilson Jones Company 79 
if wrable Metal Prods. Co 123 : o brin ui ; Worden Co., The 184 
i Duro Art Supply Co., Inc 183 ; ie teeta : 
be ' ' 
+2 ' ' : 
& ' : 
i ana more com plete ré sponse 5 ; Y : 
Hl E ' 
i mention OFFICE APPLIANCES Yawman & Erbe Mfg. Ce 181 
4 ~ ona & Ribbon Corp 83 
; ton Pa Co 184 ; wate othe 
{ foal w'ce = when writing advertisers 
i Eisen Bros., Inc 112 z 
i Elward Mfg. Co 182 
+ Ennis Business Forms, Inc RT ee apy ey Le See ae Zip Product as 
4 
# 
; While every precaution is taken to insure accuracy im this extra ser ber does nr me any responsibility for ” 
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COMMODORE MODEL 400S 


Compares with machines selling for $79.50 

e all-steel construction e segment shift e standard 
keyboard @ overhead bales e half spacing ¢ handsome 
luggage-type Carrying Case. 


Your cost $38.75 plus tax 


Here is Your Holiday Leader! 





COMMODORE MODEL 500 DELUXE 
Compares with machines selling for over $100. 
® equipped with everything Model 400S has, plus: 
e two-color ribbon e stencil ¢ automatic margins 
e two extra keys © automatic tabs. 


Your cost $48.75 pus ta 


FANTASTIC TERMS.» 10 one year to pay with no interest 


You pay for the typewriters each month! 


Forexample: e Buy 6 machines pay for one each month up to 180 days 
e Buy 12 machines pay for one each month up to 1 year 
e Buy 24 machines pay for two each month up to 1 year 


OFFER EXPIRES DECEMBER 31, 1960. 2% cash discount with order 





* WHEN ORDERING } 

. YOUR HOLIDAY $s 

* LEADERS DONT 

* FORGET TO ORDER 

; OUR VALUE-PACKED 

* REGULAR LINE * “$88.88 List 





-RAAAALAL & IG 
eS 
vvr7r"7990e09 © 











VARSITY EDUCATOR 
$68.88 List $48.88 List 


ONE YEAR PARTS GUARANTEE igre green gt mote 


COMMODORE BUSINESS 


Div. of Herald Superior Office Equip., Inc 


/ tferde contimenta nited Stotes 
write deect f the monvutfacturer 
Algonquin 4.0222 / OMMODORE PORTABLE TYPE 
7 


wWRiTeR CO. LTD 680 KING 





648 BROADWAY’ e NEW YOR 


OA—11/60 


K 12 N Y. WEST. TORONTO 26, ONTARIO 
, 7 
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Thousands at the NSQEA Convention saw it happen! 





Saw the REMINGTON RAND FK 711 full keyboard electric 
print over a mile of tape without a sputter or jump! 


Yes...for five days...this great electric adding machine proved itself far 
above and beyond all competition with a demonstration of performance and 
quality hard to equal. Look at the facts: 


@ From Saturday, Sept. 24, at 12:00 Noon until Wednesday, Sept. 28, at 4 P.M. 
it ran every minute the exhibits were open. 


@ With rotary action, it printed over 2,217,000 figures... perfectly! 





@ Ran at constant and even speed without heating up or breaking down. 


And the FK 711 that established this record in front of thousands of NSOEA 
members was a regular stock model...the very same machine you can sell 
to your customers. One more example of why the Remington Rand line is the 
leader in performance, popularity and engineering perfection. 


For information call your nearest Reming- e 
ton Rand office or write Room 1/0-0A Hemington Htand 


315 Park Ave. South, N. Y. 10 DIVISION OF SPERRY RAND CORPORATION 
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For Art Metal's new 500 GROUP... the biggest promotion in office 
furniture history! This striking new group, designed by the Knoll 
Planning Unit, is the first comprehensive and completely coordi- 
nated series of metal desks, chairs, filing cabinets and back bars... 
a top-quality group priced to give your customers the benefit of 
Art Metal mass-production economies §@ Introducing this group to 
your customers and prospects will be the biggest and most compre- 
hensive sales promotion program in office furniture history §§ Multi- 
page advertisements in leading national magazines will include the 
names of all participating firms in a totally new concept of dealer 
listings. A direct mail program will carry the 500 Group story to your 
key prospects. And a complete package of promotional and point- 
of-sale material has been designed to help your salesmen @@ This 
powerful combination of new concepts, in furniture design and in 
sales promotion, will make news and profits for all dealers who 
participate. Ask your Art Metal representative for complete details 

NOVEMBER 21 is the last day for signing up! Don’t miss out on 


the biggest, most complete promotion in office furniture history! 






ART METAL, INC. 


1. Y. 








New Heyer Conqueror Paper Folder 
Means New Profits For Conqueror Dealers Because ... 


IT'S EASY TO DEMONSTRATE... 


it runs itself! Just load, start and 


walk away. Automatically feeds, folds, counts and stacks 110 sheets 


a minute—even multiples of 6 or more sheets stapled together! 


IT'S EASY TO SELL, because the all-electric model at $299.- 
50* costs far less than many complicated folders. Means 
new business from offices, banks, clubs, lettershops, 


churches, etc. 


IT'S EASY TO CONVERT. A hand-operated model at just 
$199.50* will attract many buyers. Later, you can easily 
convert their machine to electric operation for additional 


profit. 


IT'S EASY TO SERVICE. Because the new Folder uses many 
of the same parts as Conqueror Duplicators, including the 
award-winning Feed Drive Mechanism, Heyer Conqueror 
Dealers already have many replacement parts on hand. 


*Plus F.E.T. 


STYLEO BY REINECKE @ ASGGOCIA 
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~ ar 

ies ~» ( > 
Makes ail Adjustable Two quick - set 
standard folds... Turn a dial... feed wheels . . fold controls . . . 
invoices, state. for non skip feeding giasp paper at outer at top of machine, 


adjacent to perma 
nent instructions 
and fold diagrams 


of thin, medium edges —do not 
coarse, glossy or smudge printed 
heavy papers, 3 « 5” area 

to 9 « 17" in size 


ments, advertising 
Wterature, even 
stapled sheets. 

















cr 


Lesmal 
First fold plate 
instantly removable 
for fast clearance 
of paper jams 
should they occur 








Counts 
as it folds... 


highly visible re-set 
counter shows accu- 
rately how many sheets 
have been folded. 









Belt delivery to 
a perfect stack... 


conveyor belt deposits 
folded sheets in neat stack 
in adjustable receiver. 





HEVER INCORPORATED 


1850 South Kostner Avenve 
Chicago 23, Illinois 


New Full-Color 
Heyer Insert 
Pre-Sells Prospects 


Haye 





During the next few 
ds of 
prospects for the new 
Heyer Conqueror Pa 
Folder and Spirit Dupli- 
cators will be exposed 
to full-page ods and 
four-color inserts, with 
air mail return card, in 
leading business, schoo! 
and club publications. 
All inquiries will be 
promptly forwarded 
to the neorest Heyer 
Cenqueror Franchised 
Deoler. 
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